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Caught in the Whirlpool 


lLet us sit down for a moment and reason together. 
Does it ever pay an agent to deal in questionable insurance? 


Can he afford to take a chance? Even if his customers 
protest vehemently against adequate rates or forms or 
practices that long experience proves correct and safe, 
should he yield and place the insurance with an institution 


that is wide-open and takes all comers at any price and 
on any plan? 


Read the revelations concerning the smashup of those half dozen 
reciprocals at Chicago. They were fed in considerable part by regular 
brokers and agents. Now these insurance men either have to make the 
bargain good out of their own pockets or they will have a very 
embarrassing explanation to make with their assured. The business 
judgment of these insurance men is discredited. 


It never pays to take chances with weak and inefficiently managed 


institutions. 
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The Farmer Needs Hail Insurance 
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We Also Write: 


FIRE 
MARINE 
Automobile 
Rents 
Windstorm 
Sprinkler 
Leakage 
Hail 
Tornado 
Use and 
Occupancy 
and 
Related 
Forms of 
Insurance 
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Yes! Where Next? 


YOUR community may be next. Now is 
the time to sell your customers 





Explosion, Riot and Civil Commotion 


INSURANCE 


Send for our leaflet, “Extra! Where Next?” 
reproduced here. It will add strength to your 
selling arguments. 


This is only one of the many helps that we 
give our agents. Write to us if you want to 
know the advantages of representing this 
company. 
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FIDELITY - PHENIX 


Fire Insurance Company 


CASH CAPITAL, $2,500,000 
, HOME OFFICE: 80 MAIDEN LANE, NEW YORK 
CANADIAN DEPARTMENT 


, W. E. Baldwin, Manager 
17 St. John St. 
MONTREAL 
















C. R. STREET, President 


PACIFIC COAST DEPARTMENT 


C. E. Allan, Secretary 
Insurance Exchange Building 
SAN FRANCISCO 


WESTERN DEPARTMENT 
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The Story of a Conspicuously 
Successful Agency 


“Twas nineteen years old when I 
wrote the enclosed letter (letter fol- 
lows) to a friend in Oklahoma City 
who was president of a bank in which 
he afterwards employed me. I only 
worked for him two years, and in 1908 
with the Fireman’s Fund as my first 
Company, I started my Agency. I re- 
member well that Mr. Marshall (on the 
only trip so far as I know that he ever 
made to Oklahoma City) came down 
when the new Special Agent was start- 
ed in the field, almost coincident with 
my appointment as agent, and as he 
boarded the train at the station he 
threwout the encouraging remark; Well, 
Whittington, you have the world before 
you and I hope you succeed.’ And he, 
while he was Manager at Chicago, con- 
tributed a great deal to whatever 
success that has since come to me.” 


Bloomfield, Ky., 7/25/1906. 


Mr. Dais A. Duncan, 
Oklahoma City, Okla. 
Dear Friend: 


I wanted to get to talk to you be- 
fore you left Bloomfield but never had 
a good opportunity. Mr. Duncan, I 
am expecting to go west this fall either 
to your State or to Washington. 

You know I haven’t any capital but 
a fairly good education and five years’ 
experience in this bank. And I am not 
afraid of work. 

Pll tell you what my idea was in 
wanting to go to Washington: I have 
had about three years’ experience with 
all kinds of insurance, fire, life, etc., 
and my intentions were to establish 
an Agency there in some town. What 
do you think would be the prospects 
for this in Oklahoma City? Of course 
I realize that there are many old firms 
in town, long established, who would 
prove very strong competitors in this 
line, but the town is growing fast and 
with push and hard work I could make 
a success of it, I think. Write me what 
you think of the insurance proposition 
and if you know of anything else, and 
I will appreciate it ever so much. 


With best wishes to yourself and 
boy,lam, Yours very truly, 
EuGENE WHITTINGTON, 



































EUGENE WHITTINGTON 





Fifteen years ago Eugene Whittington 
was a clerk in the office of a Kentucky 
local agency. Acting on the suggestion 
of a friend, he moved to Oklahoma 
City, Oklahoma; with the Fireman’s 
Fund as his first company, started 
in the local agency business for him- 
self. Today there are few, if any, 
offices in Oklahoma that handle a 
larger volume of business than Eugene 
Whittington & Co. 


Mr. Whittington is still a young man 
—thoroughly typical of the present 
generation of able and aggressive 
young men who are in the local agency 
business with the definite purpose of 
making that business their career. The 
two letters reproduced herewith tell 
the story of his success. 
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The letter that follows was written two 
years ago just after Mr. W bittington bad 
completed a course inan Officers’ Training 
Camp where he earned a commission as 
1st Lieutenant of Field Artillery. 


EUGENE WHITTINGTON & CO. 
STATE NATIONAL BANK BUILDING 
OKLAHOMA CITY, OKLAHOMA 


January 15, 1919. 
Fireman’s Fund Insurance Company, 
San Francisco, Calif. 
Gentlemen: 


While the writer was in attendance 
at an Artillery Officers’ Training Camp 
at Camp Taylor, Ky., your state agent 
at Louisville, Mr. M. B. Russell, was 
exceedingly nice to me and [I shall al- 
ways remember his many courtesies. 

One might say that the ’Fund started 
me in business eleven years ago; it was 
my first company and I have always 
had a very warm spot in my heart for 
it and its management at Chicago, 
whose spirit Mr. Russell so thorough- 
ly typifies. 

My being away a great part of last 
year very naturally affected the pre- 
mium income of the office, but the 
amount of business we sent the’ Fund 
as its share will convey some idea of 
how much we value the connection. 


Very Sincerely, 


(Signed) E. WuittincTon. 
WS. 


Mr. Eugene Whittington’s success 
should stand as an inspiration to any 
young man who is considering the 
local agency business as a career. As 
he says in his letter, Mr. Whittington 
started without capital or “pull” of 
any sort, but with ‘‘a fairly good edu- 
cation,” experience and energy. While 
he very kindly attributes a part of his 
success to his connection with the 
Fireman’s Fund, the Company did 
not do more for him than it would do 
for any other young man entering the 
local agency business—or than it does 
do for every one of its ten thousand 
agents throughout the country. 


FIREMAN’S FUND INSURANCE COMPANY 


HEAD OFFICE 





SAN FRANCISCO 
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CONDITIONS DIFFERENT 
IN FOREIGN COUNTRIES 


American Agency System Has no 
Parallel in Insurance Work 
in Other Lands 


U. S. COMPANIES’ PROGRESS 


Writing Capacity of American Foreign 
Insurance Association Makes 
Appeal Abroad 


NEW YORK, Feb. 15.—The Ameri- 
can Agency System is well named. It is 
distinctly American. In no other coun- 
try is there the same plan of writing 
business through local agents that is 
followed here. In most countries those 
writing insurance have some other 
business as their principal occupation. 
The American Foreign Insurance As- 
sociation has found that insurance is 
decidedly a side line in most of the for- 
eign countries. In some of the South 
American countries, as an illustration, 
there are no insurance men at all in 
towns of from 25,000 to 50,000. Those 
wishing insurance have to write to the 
metropolis of the country in order to 
get protection. 

British Follow Branch Office Plan 


In most of the countries in the east- 
ern part of the world the British com- 
panies have firmly established the 
branch office plan. They have planted 
in the important cities of the eastern 
half of the hemisphere strong branch 
offices. In charge of these are well in- 
formed and efficient insurance men. 
Their companies write all forms of in- 
surance—many that are not offered 
here. In studying insurance conditions 
abroad, American insurance men are 
always struck with the fact that the 
British companies write so many forms 
of indemnity that have never been in- 
troduced in this country. Under the 
plans followed in these countries an as- 
sured places all of his business with 
one office. There is no such thing as 
placing life insurance with one man, 
fre with another, compensation with 
and other, and so on. One office gets 
the whole thing. An assured can have 
any kind of insurance written that he 
wants in one office. This usually results 
in a very superior type of service. The 
manager of the office knows that if he 
does not come up to the scratch, if he 
does not please the assured, all of the 
business will be transferred to another 
office. There seems to be no such thing 
as dividing the business. One office 
either gets all of it or none. As a result 
customers are treated with great defer- 
ence, hence are given a fine type of 
service and are closely cultivated. 


American Companies Progress Steady 


In all countries where the American 
Oreign Insurance Association enters 
or business, this opposition is met 
with, The other companies operating in 
(CONTINUED ON PAGE 5) 























CHICAGO, CINCINNATI AND NEW YORK, THURSDAY, FEBRUARY 17, 
WQQQ QQ WWW F0BoxrWWbWbOA WW l'"l WOOO 








WOOD Axw 








EXPLOSION, RIOT AND CIVIL COMMOTION 


W. E. McCullough, Assistant Western Manager of Queen, Explains 
Importance 











MOST interesting and instructive 
A paper on “Explosion, Riot and 
Civil Commotion Insurance” was 
read by W. E. McCullough, assistant 
western manager of the Queen, at the 
meeting of the Cook County Field Club, 
in Chicago Monday. Mr. McCullough’s 
remarks were clear, concise and to the 
point. At the conclusion of his paper, 
he was unanimously elected a honorary 
member of the club. He said in part: 
“To introduce the subject of riot and 
civil commotion necessitates some di- 
plomacy. If one should unduly press 
the need of protection covered by such 
a policy, his action is apt to be resented 
as a reflection on the loyalty of law- 
abiding citizens, or the workers in a 
plant, and it may be said that too much 
publicity would be ill-advised just at 
this time. However, the time will 
doubtless come when publicity of this 
kind will be appreciated. Every good 
citizen hopes that the process of re- 
adjustment, which is now going on, 
may be effected without disturbance. 
It is no doubt true that many employ- 
ers have in their plants organizations 
which are working harmoniously and 
they have no fear of any dissension 
from an internal source. I have every 
confidence in our government and its 
ability to meet any situation that arises, 
no matter what that may be. hope 
that we may be privileged to enjoy the 
fullest measure of peace and, although 
adjustments will have to be made, I be- 
lieve that will all be accomplished with- 
out marked lawlessness or bolshevism, 
such as prevails in many of the Euro- 
pean countries. 


Living in Fictitious Atmosphere 


“We must realize, however, that we 
have been living in a fictitious atmos- 
phere for some time and that sooner 
or later we must get back to earth. 
Prices must come down and to bring 
that about the cost of labor will have 
to be adjusted downward. If that can- 
not be done, business will stop, men 
will be out of work and all these are 
elements to which labor will not take 
kindly and, who knows, violence of all 
sorts may follow. I think we all agree 
that never was there a bolder or larger 
number of the lawless element at large 
throughout our country than there is 
today. This element would hasten to 
ally itself in any disturbance and it is 
against this possibility that the riot and 
civil commotion policy will provide pro- 
tection. 

“Riot and civil commotion being a 
coverage which has been developed 
only within the last few years, very 
little is known about it by agents, yet 
I do not know of any line of insur- 
ance which should be more saleable at 
this time, if our agents were made fa- 
miliar with the broadness of its cover- 


e 
Starts Where Fire Policy Stops 


“This policy briefly steps in where a 
fire policy stops, in that it covers 
against loss through important hazards 
that are precluded under a fire policy. 
Its explosion feature is exceptionally 
broad, because it gives protection 











against loss or damage by explosion, 
even when fire does not ensue, while 
the fire policy covers only the fire dam- 
age after the explosion occurs. 

“T recall a case in Wisconsin where 
I was called on to adjust a loss by a gas 
explosion. The occupant of the dwell- 
ing and his wife went into the basement 
with a lighted match to find a leak in 
the gas pipe and succeeded so well that 
the neighbors picked them up in the 
back yard with some broken bones and 
badly shaken up. A fire occurred fol- 
lowing the explosion, which was soon 
extinguished by the fire department, 
and upon investigation they found that 
the liability under the fire policy was 
only about $50, while the building itself 
was badly wrecked. The brick veneered 
walls were forced out nearly four 
inches on each side of the house and 
the household goods were severely 
damaged by the explosion. Naturally 
the assured objected to my proposal, 
but finally sued the gas company and 
recovered in full for the damage to the 
building and personal injuries to him- 
self and wife. If he had had explosion 
insurance, there would have been no 
question as to the company’s liability 
under the policy. 


Covers All Explosion Hazards 


“This policy covers against explosion 
occurring in or outside of the premises, 
either from processes incident to the 
business, known as ‘inherent hazard’ or 
from explosion occurring outside of the 
premises from any cause whatsoever, 
even though the explosion is clearly 
attributable to maliciousness in any 
form or quantity. 

“There has always been a great deal 
of trouble in adjusting losses on win- 
dows or glass, following an explosion, 
although the fire policy seems plain 
enough and would appear to preclude 
payment of such losses. Under a riot and 
civil commotion policy, the company 
steps into the breach and pays for glass 
breakage up to 10 percent of the policy 
without additional premium. 

“Not long ago a man on the South Side 
in Chicago made application for a riot 
and civil commotion policy on his dwel- 
ling, but forgot to advise the company 
that a colored family was just about to 
occupy the house next door. Whether he 
had anything to do with what happened 
or not, a negro moved into the house 
several days later and one night the 
front porch of that house was seriously 
damaged by the explosion of a bomb 
which blew out our assured’s windows 
and he recovered for the broken glass 
almost within a week from the time of 
his making application. 


Also Covers Against Strike 


“This policy also covers against strike 
and this feature is so broad that one 
is almost bewildered when they think of 
the possibilities it might cover. The 
measurement of damage that can be at- 
tributed to a strike is astounding. Com- 
panies have paid for street cars that 
were wrecked by stoning or over-turn- 
ing. A delicate piece of machinery could 
be tampered with to put it out of com- 
mission, or a stock of goods or produce 
could be totally destroyed in a thousand 
different ways without the use of either 
explosive or a torch and a riot and civil 

(CONTINUED ON PAGE 38) 
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1921 In Two Parts—Part One 


RECEIVERS APPOINTED 
IN MISSISSIPPI CASE 


Companies Agree That It Would 
Be Impossible for Them to 
Furnish Bonds Required 


HENRY PUTS IN A CLAIM 


Asks That Taxes Due Insurance De- 
partment Be Paid Prior to 
Revenue Agent’s Claim 


JACKSON, MISS., Feb. 12—When 
Chancellor Stricker resumed hearing 
of the revenue agent’s petition for re- 
ceivership for the fire companies in 
Mississippi today, it was agreed that 
it would be impossible for the com- 
panies to furnish the personal bonds 
required by the court for their agency 
balances in Mississippi, and the chan- 
cellor then announced the appointment 
of O. B. Taylor, Chalmers Alexander 
and Frank Scott as receivers. Judge 
Taylor is vice president and trust offi- 
cer of the Merchants Bank & Trust 


Company of Jackson, Mr. Alexander is 
an attorney of Jackson, and Mr. Scott 
a well-known insurance man of Vicks- 
burg, Miss. He was defeated for the 
office of insurance commissioner in the 
primary of 1919. 


Henry Asks for Taxes 


Commissioner Henry has appeared in 
chancery court with a petition that the 
insurance department be granted 1920 
taxes due the state by the fire com- 
panies out of the garnished funds. Mr. 
Henry states that the companies have 
not paid these taxes, that they have not 
made application for a renewal of the 
licenses which will expire Feb. 28, and 
that therefore he has a claim against 
the garnished funds, prior to the claim 
of the revenue agent for back taxes. 
In support of this, Mr. Henry urges 
that if award is made to the revenue 
agent, a commission of 20 per cent. is 
deductible, whereas, if the courts give 
the insurance commissioner the award 
the state will reap the gross benefit, no 
commission or fee being deductable un- 
der the law. Mr. Henry is represented 
by the attorney general and by George 
Butler, a prominent attorney of Jack- 
son. It is not known when this peti- 
tion will come up for hearing. 


Land Bank Serves Notices 


Meantime, persons owing the Fed- 
eral Farm Loan Bank of New Orleans, 
whose mortgages are partly based on 
fire insurance, which will expire in the 
near future, have been served with 
notice that unless the fire insurance is 
renewed in companies acceptable to the 
bank, that the loans, or rather such 
part as is based on insurance, will be 
called at maturity. This is in accord- 
ance with recent announcement of T. 
F. Davis, president of the Federal Farm 
Loan Bank. 

About a week ago, Governor Russell 
appealed to President Wilson to prevent 
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the farm loan bank from calling these 
loans, alleging that the bank was giv- 
ing comfort to the fire companies, whom 
he states have sought to bring about a 
widespread financial disaster in Mis- 
sissippi, as a retaliatory measure. 


Wilson Answers Russell 


Replying to the communication from 
Governor Russell, President Wilson said: 
“Your telegram of Feb. 2, protesting 
against letter written by President Davis 
of the Federal Land Bank of New Or- 
leans in connection with anti-trust suit 
against certain fire insurance companies 
in Mississippi received. I have been glad 
to look into the matter. It appears that 
President Davis wrote you on Jan. 27 
expressing his views of the suit, if not 
promptly settled, upon loans made by the 
Federal Land Bank of New Orleans to 
farmers in Mississippi and upon Missis- 
sippi borrowers from the bank. Mr. Davis, 
on the same date sent to the secretary- 
treasurer of Mississippi Farm Loan As- 
sociation a letter of similar import, and 
suggested that the directors of these 
associations pass resolutions urging 
prompt settlement of suit. The presi- 
dent of the Federal Land Bank in his let- 
ter to you and in his reports to the Fed- 
eral Farm Loan Board disclaims any in- 
tention to interfere in the _ internal 
affairs of Mississippi, or to pass on the 
merits of suit. His purpose was evi- 
dently to present all of the facts to the 
state authorities for their consideration. 
While the Federal Land banks are un- 
der the supervision of the Federal Farm 
Loan Board, and were created by federal 
law, their officers are not officers of the 
United States. They are officers of the 
Federal Farm Loan banks. It appears 
that President Davis wrote the letter in 
question pursuant of his duty as an 
executive officer of the Federal Land 
Bank of New Orleans in the interest of 
the bank, as he believed, and its bor- 
rowers in Mississippi. Consequently I do 
not find that the matter is one for my 
consideration.” 


Governor Wanted Friend Named 


The Jackson “Daily News” in its issue 
of Feb. 14 published a story to the effect 
that Governor Russell had called on 
Chancellor Stricker, who heard the rev- 
enue agent’s petition for receivership for 
the fire insurance companies in Missis- 
sippi last week, and urged the chancel- 
lor to name Swep. J. Taylor of Jackson 
as one of the three receivers. Chancellor 
Stricker admitted having had the iner- 
view with Governor Russell, but de- 
clined to discuss it with the representa- 
tive of the “Daily News.” Mr. Taylor for 
years has been prominently identified 
with the faction of politics in Mississippi 
to which Governor Russell belongs. 

The “Daily News” is also authority for 
the statement that Governor Russell 
sought to have ex-Governor Theo, G. 
Bilbo, a member of the same political 
faction, appointed attorney for the three 
receivers. It has not yet been announced 
by the chancellor that an attorney will 


be appointed. Two of the _ receivers 
named are successful and experienced 
attorneys and it is thought that the 


chancellor may not add to the expense 
of the receivers by naming an attorney. 

Another phase receiving considerable 
discussion among local fire agents is who 
will bear the expense of the receivership 
in the event the case terminates unfavor- 
ably to the revenue agent. The Missis- 
sippi law provides that the revenue 
agent is exempt from court costs. The 
agents and companies do not see any 
justice in their having to pay this ex- 
pense, which is daily increasing. 


National Union’s New Hail Plans 


The National Union of Pittsburgh has 
made new arrangements for the writing 
of hail business for the 1921 season. Last 
year the company wrote hail insurance 
through Otjen & Taylor, general agents 
at Enid, Okla., but this year the com- 
pany’s hail operations will be supervised 
by its own department office under the 
direction of Assistant Secretary R. M. 
Nevens at St. Paul, covering Minnesota, 
South Dakota, Montana, Nebraska and 
Missouri; by the Bagley Investment Com- 
pany of McPherson, Kan., as general 
agents for Kansas, Colorado, Oklahoma 
and Texas; by the Turner agency at Po- 
eatello, Idaho, as general agent for 
Idaho and Utah, and by the company’s 
own department office at Seattle, Wash., 
under the supervision of State Agent 
George L. A. Lauer and Special Agent 
R. W. Hunner, covering Washington and 
Oregon. 

















THOMAS E. GALLAGHER’S RETIREMENT | 


| Western General Agent of the Aetna Is One of the Best Known 
Insurance Men 











HOMAS E. GALLAGHER of 
"TT chicago, western general agent of 

the Aetna, will retire from active 
business May 1, but will remain with 
the department in an advisory capac- 
ity. He will be provided with a private 
office and can come and go at his will. 
Mr. Gallagher has had the question of 
retirement in his mind during the last 
few years, but only recently reached 
the conclusion that he desired to rest 
on his laurels and be relieved from 
some of the more arduous tasks. 

Mr. Gallagher has been at work since 
he was 12% years old. He has seldom 
missed fire. He has been on the job 
continuously. Next July 31, Mr. Gal- 
lagher will be 73 years of age. He has 
been with the Aetna 31 years as local 
agent, field man and manager. He was 
a local agent at Elmira, N. Y., for 
three years and then traveled in the 
New York field until 1897, when he was 
appointed a member of the firm of 
Keeler & Gallagher, managers of the 
western department of the Aetna, with 
headquarters at Cincinnati. Later, the 
department was moved to Chicago, and 
the old northwestern branch at Omaha 
was consolidated with the western 
office, Mr. Gallagher then being in full 
charge. When he went to Cincinnati, 
he was New York state agent of the 
Aetna, having taken that position, re- 
signing as state agent of the Conti- 
nental. 

Active Leader in the Business 


Mr. Gallagher has been one of the 
active leaders in the business and has 
taken a prominent part in the various 
associations. While he was traveling 
in New York, he was one of the con- 
spicuous members of the New York 
State Association, served as its presi- 
dent and member of its important com- 
mittees. He has been a member of a 
number of committees of the Western 
Union, serving at one time as chairman 
of the governing committee, and has 
also been identified in a prominent way 


with other organizations. He was 
president of the Fire Underwriters’ 
Association of the Northwest. He 


served as president of the Western 
Automobile Conference and Western 
Factory Association. Mr. Gallagher is 
still active in mind and body. He is 
alert, quick on the trigger and does not 
let any grass grow under his feet. 

In his contact with insurance men, 
Mr. Gallagher has always evinced a 
very cordial spirit. He has a big heart 
and is always ready to help. Mr. Gal- 
lagher has been regarded by field men 
and office employes as one of the most 
approachable managers in Chicago. 
Undoubtedly he has had as many calls 
on him for assistance and suggestion as 
anyone. He is in many ways the father 
of the flock. When Mr. Gallagher’s 
work is analyzed, his personal relation- 
ship with agents, field men and the fra- 
ternity in general, can be counted one 
“8 his greatest sources of strength. 
Mr. 
the human side of life. He has never 
been an autocrat. an aristocrat, nor has 
he attempted to isolate himself or keep 
aloof from the “madding crowd.” Mr. 
Gallagher has always had a great love 
for mankind. He likes people 
wants to be with them. This is a nat- 
ural trait very pronounced in his char- 
acter. He is most companionable and, 
having a fine sense of humor, he is an 
apostle of good cheer. Mr. Gallagher 
has always seen the desirability of a 


manager keeping in close contact with | 


the firing line forces. Therefore, he 
has attended field meetings, local 
agents’ meetings and gatherings of in- 
surance men. He has been counted the 


| friend of all the men in the business. 


There is no one who is better known 
personally or by reputation. 
Being of Irish lineage, Mr. Gallagher 





THOMAS 
Retiring Western General Agent, Aetna 


E. GALLAGHER 


possesses the good cheer, the wit and 
the animation that goes with the race. 
He has been in demand at meetings 
and banquets and he never -hesitates 
to interpolate one of his famous Casey 
stories. He keeps a multitude of them 
in his treasure house and brings them 
out to illustrate a point. During re- 
cent years, Mr. Gallagher has sent out 
a characteristic card on St. Patrick’s 
Day. He has made much of his Irish 
ancestry and it has been a business 
asset. 


Head of the Grandfathers 
Another famous role that Mr. Gal- 








lagher has played is president of the 
Cook County Association of Contami- 
nated & Conglomerated Grandfathers. 


He claims to have more grandchildren | 


than anyone in the service. He raised 
an interesting and talented family. One 
of his real causes for success is Mrs. 
Gallagher. 
charm. Many young people outside 
of her own family are indebted to her 
for guidance and inspiration. She has 
mothered, so to speak, boys and girls 
for many years. Mr. and Mrs. Gal- 
lagher have three daughters and a son. 
Mrs. W. E. Earls is wife of the well- 
known Cincinnati local agent. Mrs. 
John Morris is wife of a member of 
the faculty of the University of 
Georgia at Athens, Ga. Mrs. Francis 
H. McKeever of Chicago is wife of the 
well-known attorney. Vincent Gal- 
lagher is connected with the home of- 
fice of the Continental in its business 
department. This quartette of Gal- 
lagher children has contributed to the 
gayety of the Gallagher household and 
now the grandchildren require a special 





Gallagher has always cultivated | 


| forefront of grandfathers. 
| 
and | 
| 


card system in order that they may be 
accurately enumerated. This, therefore, 
has placed Mr. Gallagher in the very 


However, it has not been merely in 
the lighter vein and in the social lines 
that Mr. 
tinction. 


Gallagher has achieved dis- 
He has been a strong ad- 
ministrator and a business builder. He 
thoroughly reorganized the Aetna’s 
western business, took it out of the 
| dumps, made it a live institution, built 
| up its business to splendid proportions 
and caused it to be a real factor in the 
western field. 


Richey Made Treasurer 
W. W. Richey, who has been cashier at 
| the home office of the Niagara Fire, has 
been elected treasurer. D. M. Morrison 
at the home office succeeds him as 
cashier 





She is a woman of great | 














HOME TO WRITE RAIN 
COMPANY ENTERS NEW FIELD 
Assistant Secretary Frank J. McFaq. 


den Is Placed in Charge of New 
Department 





NEW YORK, Feb. 15.—Having re. 
cently undertaken the writing of flood 
insurance, the Home has now added 
rain indemnity to the numerous forms 
of protection it offers, and will doubt. 
less issue still other lines of coverage 
as the need for such indemnity devel- 
ops. The direct handling of the rain 
insurance department has been dele- 
gated to Assistant Secretary Frank J, 
McFadden, who has long been in charge 
of the company’s improved risk busi- 
ness, and who incidentally looks after 
the sprinkler leakage, flood and kindred 
specialties. 

Before taking up the latest depart- 
ure, Mr. McFadden made an exhaustive 
study of climatic conditions in the 
United States and Canada, getting val- 
uable data thereupon from the federal 
government and from other authori- 
tative sources, which would form a re- 
liable guide for rate-making. From of- 
ficial charts and the record of many 
years, it was learned that the rainfall 
varies greatly in different sections, be- 
ing most severe in the higher altitudes, 
and graduating down to an almost neg- 
ligible quantity in certain parts of Cali- 
fornia. Indeed, some counties of the 
Golden State have not experienced a 
drop of rain in over ten years. 

Naturally the rate for rain indemnity 
is based upon the average precipitation 
in the different sections of the land, 
and fluctuates widely. This form of in- 
surance, while comparatively new in 
this country, has been successfully writ- 
ten in Great Britain for several years 
and has grown steadily in popular fa- 
vor there. The management of base- 
ball, football and other outdoor forms 
of entertainment, in the preparation for 
which heavy sums of money are ex- 
pended, have a legitimate interest in 
seeking indemnity for loss through the 
elements, and it is to supply such pro- 
tection that the rain policy is issued. 





Ships Little Sought; Creates Hazard 


NEW YORK, Feb. 15.—Following the 
failure to attract any bids for the Ameri- 
can wooden ships offered for sale comes 
the news that some steel vessels offered 
shared an almost identical fate. The 
latter, to a certain degree, may be put 
down to the fact that the prices de- 
manded were considerable above what 
may be deemed the present market value 
of the vessels, but at the same time 
there is a significance in these failures 
that bears considerably on the insurance 
markets. 

During the last five years, when ton- 
nage was in great demand, several new 
shipping companies were formed, at- 
tracted by the abnormally high freights 
ruling, and the time has now come when 
not only is it impossible for them to 
demand the rates to which they have 
been accustomed, but it is only by exer- 
cising the strictest economy that these 
concerns avoid running at a loss. 

The root of this trouble is to be found 
in vessels built in American shipping 
yards. For reasons that were all very 
well at the time these vessels, or the 
greater portion of them, were given the 
100 Al class. Owing to various reasons, 
however, a large number of them re- 
cently lost that “hall mark.” It must 
be obvious to anyone that the loss of 
class thus entailed materially reduces 
the market value of any vessel; hence 
an added incentive to sell out quickly. 
What with the causes enumerated above 
and falling freights an additional risk 
confronts the underwriter in the shape 
of increased moral hazard when such 
vessels are offered for sale and fail to 
find a market. Luckily the integrity of 
shipowners both in America and abroad 
is of such a standard that the moral risk 
ci a vessel is invariably the lightest, 
yet, at the same time, there are black 
sheep in every flock. 
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FRED A. RYE’S CHANGE 
GOES TO COMMERCIAL UNION 
Will Establish an Improved Risk De- 


partment for the Big English 
Company Group 


Fred A. Rye of Chicago, general | 
manager of the Western Insurance 
Bureau, Western Sprinklered Risk As- 


Western 
has resigned as of 


sociation and the 
Risk Association, 


March 15, to become superintendent of | 





| 


Improved | 


the improved risk department of the | 


Commercial Union group, with head- 
quarters at the head office in New York. 


Mr. Rye is one of the well known men 
of the west, who is to be given the 
task of creating this new department 


for the Commercial Union group which 


is forging ahead rapidly under the new | 


management. He will have charge of 
the development work and underwrit- | 
ing of improved risks and will equip the | 
department to render prompt and ef- 


fective service to agents in handling | 
their large lines on sprinklered and 
other desirable business. Mr. Rye’s 











FRED A. RYE 


splendid training and experience will 
ft him admirably to undertake this task. 


Mr. Rye’s Insurance Career 


He started in the business as a boy 


in the western department of the Great | 


American when Judge Eugene Cary 
was manager. He left the Great Amer- 
ican in 1903 to go with the governing 
committee of the Western Union as 
inspector, traveling in a number of 
western states. One of his finest pieces 
of work was to introduce the Dean | 
schedule in Michigan and to popularize 
it there. In 1905 he went with the 
Western Factory Association as special 
agent, remaining there until 1912 when 


he took charge of the Western Sprin- | 
klered Association, a syndicate of West- | 
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| 
| 
| 
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stance, 


| 
| 
| 
| 
| 
| 


ern Insurance Bureau companies writ- | 
mg sprinklered risks. Later the West- | 
etn Improved Risk Association was | 
organized to write special hazards. 


en he was made general manager of 


also placed in charge of its reinsurance 
bureau. He became the executive man- 
ager of the Bureau’s activities. 

Mr. Rye is a diplomat and has often 
performed very important 


services in- | 


volving conferences with the Western | 


Union. He has gained a fine technical 
experience and has also proved himself 
to be a successful administrator and 
Manager. 


Mr. Rye has taken an interest in 


| themselves in foreign 


| working out just that way. 
| of an American company appeals to in- 


| 


' 


| they 
the Western Insurance Bureau he was | 








FIGURES FROM DECEMBER 31, 


1920, 

















—~FIRE COMPANIES . 





FIRE COMPANIES 





























: Gain in Re-Ins. Gain in Net Gain in Prems. Gain in Losses Loss 
Company— Assets Reserve Reserve Surplus Surplus Written Prems. Paid Ratio 
Pg |) 5 $3, eee es $ 481, 511 vee ot $ *396, 247 $4,823 848 $1,020,473 $2,300,540 48 
| Amer. DFUSBISA: «cccccs 710 16 K 25 : 88,570 .34 
Baltimore American..... 38833 98 : 138, 068 -42 
Birmingham, Pa......... 161,383 50,42 50 
Dubuque F. & M........ 1,924,704 3,6 .38 
Federal Union........... 345,654 502,225 #25, 166 .64 
Firemen & Mechanics... 204,419 301,884 86, 880 47 
Firemans Fund........<.. 12,359,876 18,961,52 5 53 
Flome, Hawaik. ...<..sicce 2,8 45,321 ‘ 16 
io gle 2 Ae 2,905,016 1,390,038 "175 55 
Imperial Assur: ... .. 626 2,145,701 SGS.395 kc ace 668,268 *394,346 35 
Industrial Fire. .......<. 1,094,805 7 445,612 89,291 107,820 *36,839 "56 
Ree: Coe BE Be 6 ie wacue 2 1 2,935,131 299,179 558,131 *92,987 51 
Inter-Ocean Reins....... 17% »212,172 114,753 114,753 278,935 278,935 wad 
WEG NNO oy uso. 6656.04 0506 38s 49,272 168,129 37,042 62,403. 12,198 32 
National Reserve........ : 256,502 409,411 261,486 249,156 *59,331 -23 
ee re 5 599,806 2,127,776 413,088 $56,649 109,169 B68, 490 45 
Niagara qikea wee dane cawewe 15,192,887 3,375,547 7,677,534 1,721,125 3, 234 362,327 2,691,367 -41 
a We PR OIISUR sores b6 Soe 9,976,838 124,918 5,488,232 470,528 ye "912 2,300 *98,612 163,103 -51 
Peoples, Md............. $29,244 20,811 105,008 29,290 86, 988 *22,039 $8,755 -40 
Phoenix, WG... .00c0s 6,361,681 567,248 3,790,928  ...... 1,618,728 *668,087 879,594 1, 8: 50,610 41 
Ln eee 1,436,116 160,685 ornate 130,420 241,616 20,942 3,325 129,428 356,145 .38 
Richmond, N. ¥.....¢... 1,557,571 174,462 668,57: 113,013 460,642 26,688 990 1 21 148,173 484,093 43 
00 eee 508,684 234,083 891, 500 407,706 899,262 *384,262 1, 322° ,399 762,452 389,398 29 
Western National........ “189° 548 “S45,.59S 635% <csnans 13,418 *115,645 81, "634 pldlakee'e 25,341 41 
Wheeling: Fite. ...<6.<.. 634,261 *27,462 23,065 157,640 *9,417 251,058 16,402 136,101 54 
*Loss. 
*Transferred $300,000 of surplus to capital. 
MUTUALS 
Rate of 
Total Div. to 
: Cash Total Re-Ins. Cash Total Prem. Losses Total Disburse- Amount Policy- 
Company— Assets Assets teserve Surplus Sur plus Income Paid Income ments at Risk en 
Arkwright Mut...... $5,088,358 $5,088,358 $2,499,860 $2,522,259 $2,523 $4,241,139 $123,597 $4, 459,7 758 $1,626,150 $684,717,87 wa 
Autoist Mutual....... 1 39, 789 149,550 57,087 : ; 51,073 7,7 15 18,2 
Continental Auto..... 100,001 166,168 53,743 688,980 190, 734 ana 
Fall River Mfgs. Mut. 1,957,173 > GRELTS gcc 1,628,431 67,332 95 
Millers Mut. Assn, Ill. .339 1,384,067 392,543 730,339 430,: - 
Millers Mutual, Pa... 819 243 "841,357 ans 207,487 Se <a 
Pa. Lbrm. Mutual.... 31,358 4,029,460 416,264 stk, "992 $57,260 40 
Reciprocal Exc....... 1,468,103 1,468,103 ...... "468.103 5,085,904 2, 406 O72 aud 
military affairs. During the war he was| of the heavy writing capacity offered. | laws of this country regarding insur- 
captain of Company K of the state 


militia and perfected a splendid body of 
soldiers. He was called out on riot duty 
ona number of occasions. He is now 
captain of Company A of the Second 
Federalized Infantry. 

No one has yet been selected to take 
Mr. Rye’s place. A special committee 
of which President Alfred James of the 
Northwestern National is chairman has 
been appointed to make the desired 
arrangements. 


CONDITIONS DIFFERENT 
IN FOREIGN COUNTRIES 


(CONTINUED FROM PAGE 3) 





foreign fields have no desire to see 
American companies come in, but the 
progress of American companies abroad 
has been steady and sure. The agent 
in a foreign country representing an 
American company affiliated with the 
American Foreign Insurance Associa- 
tion has in his office a company that 
will write a line of $1,000,000 on any 
risk. This is a strong inducement to 
any agent in any country. The great 
writing capacity of the American For- 
eign Insurance Association is what 
makes an appeal. As is probably known, 
the business is all pooled. Tf. for in- 
the Home of New York enters 
a South American country and is given 
a big line, the risk is divided up with 
the 19 other companies. 


assumed on every risk written. Under 
this plan any association company in 
any country can write a line of $1,000,- 
000 on any risk offered and such a 
writing capacity is by no means usual. 


Individual Overation Not Practiced 


When was first decided 
upon, American companies saw that 
could not gain much prestige or 
make a great deal of progress in for- 
‘gn countries by operating individually. 
Tt was decided that the plan of pooling 
resources would enable all of the Amer- 
ican companies to gain a_ foothold 
abroad, to acquire quickly a fairly good 
volume of business, and to establish 
countries in the 
time. The plan is 
The agency 


the plan 


shortest possible 


surance men in foreign lands because 


Each company | 
has its percentage of liability that is | 





The wisdom of the pooling of the re- 
sources of American companies has 
been proven over and over again where 
agencies could not have been estab- 
lished had it not been for the big writ- 
ing resources offered. 


Simple Matter in South America 


In many countries, particularly the 
more primitive ones, the premium income 
is not large. Values are not heavy. In 
many of the South American republics 
for example, the business is not large. 
There are few manufacturing plants in 
any country in South America. Large 
and expensive buildings are rare. The 
dwellings are modest and small. Be- 
cause of the adobe construction in many 
cf the South American countries there 
are few conflagration areas in the big 
cities. The underwriting of business in 
many South American towns is quite a 
simple matter, because there are no 
puzzling questions of exposure, multiple 
occupancy, sprinkler equipment, hazards 


of trade and the like to consider. The 
business is much less complicated. Each 


risk stands more or less by itself 
has attached to _it comparatively 
underwriting problems. 


and 
few 


Are Writing All Lines 


The impression has been gained in 
scme quarters that American companies 
operating in foreign countries are writ- 
ing principally marine business. This is 
not true. All classes are being written. 
In fact when an agency is planted in a 
foreign country the American company 
is given just 
business that is written by all other 
companies in the agency. That is, 
American company is not singled out as 
specializing in any particular class. A 
general business is given to the Amer- 
ican company. Many agents in foreign 
countries are bankers, importers and ex- 
porters and merchants doing a trading 


tusiness with foreign countries. They 
handle insurance in connection with 
shipping and _ banking. Considerable 
difficulty is found in entering some 


foreign countries. Requirements in some 


eases are severe, and a great deal of 
time is consumed meeting with the 
various provisions of the law. The 


initial deposit is often heavy and would 
be very discouraging were American 
companies going into foreign countries 
as individual units. The business that it 


is possible to write in some countries is | 


not large enough to warrant the big 
deposit asked but through the American 
Foreign Insurance Association this diffi- 
culty is surmounted. 

American insurance laws are found to 
be restrictive and hampering to com- 
panies in their activities abroad. The 


ance are far too severe and exacting and 
contrast strikingly with those of foreign 
countries. In other countries, the efforts 
of the lawmakers seem to be directed 
along the lines of assisting insurance 
companies to spread out and operate in 
cther lands to the very best advantage. 
This has certainly not been the attitude 





about the same kind of | 


the | 


of American legislatures, with the result 
that American companies in entering 
and operating in foreign fields often find 
themselves at a disadvantage, not so 
much because of the requirements of 
foreign countries but because the laws 
of their own country do not permit of a 
free sweep of operations. 


WORLD F. & M. IS AUTHORIZED 





Connecticut Legislature Approves Plans 
for Company—Will Be Allied 
with Aetna Fire 


+ 


| 
| HARTFORD, CONN., Feb. 15.— 
The World Fire & Marine has been 
| authorized by the Connecticut legisla- 
| ture to commence business at one-fourth 
| of its capitalization of $1,000,000. The 
charter granted is the most liberal of 
| any in the state. Charles E. Gross ap- 
| peared before the committee and_ said 
| that on suggestion of Commissioner 
| Mansfield, the incorporators of the 
| company would be entirely agreeable 
| to increasing the capital from $200,000 
| to $250,000, to start with a surplus of 
50 percent of that amount. He said the 
new organization would not be pushed 
| 


right now with financial conditions un- 
favorable. 
Mr. Gross explained that the Aetna 


Fire, the third largest insurance com- 
pany in the United States. would have 
friendly arrangements with the World 
Fire & Marine, as the Aetna Fire has 
no subsidiaries. While the company 
will be entirely independent, a friendly 
alliance with the Aetna Fire will exist, 
also reinsurance agreements. Commis- 
sioner Mansfield said there would be 
no doubt as to the strength of the new 
company and that he would recom- 
mend starting on $250,000 capital. 
William RroSmith appeared on be- 
half of the Travelers and asked for an 
| extension of time for organization of 


| the Travelers Fire until March, 1923. 
| Stewart Dunning appeared for the 
| Brotherhood Life & Casualtv for a 


similar extension of organization. In 
both instances tax problems were given 
las a reason for postponement. 
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E 5 9 cn 4 oe 
; ESTABLISHED 1862 
; UNITED STATES BRANCH 
- 5 110 WILLIAM STREET, NEW YORK, N. Y. 
‘ - 5 HORATIO N, KELSEY, Manacer 
: C- (-C-C: 
: ified Confid 
| Justined Confidence 
Insurance agents and the insuring 
: public have CONFIDENCE in the 
3 London & Scottish. It is the kind of 
3 confidence that is justified by redeemed 
; promises. A promise of the London & 
4 Scottish is as good as gold. Our agents 
3 know this and place every confidence in 
4 the company, knowing that it can be 
3 counted on because of its sound financial 
' : strength and record for service. 
3 The CHARACTER of this com- 
4 pany is the component of the Three Big 
E C’s in Underwriting: Contact, Co-oper- 
; c ation and Confidence. 
t = London & Scottish Assurance 


Corporation, Ltd. 
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FIRE INSURANCE BY STATES ] 








Figures on Premiums and Losses for 1920 in the 
Various Commonwealths 
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OHIO | 
Amer. Druggists..F 8,775 3,250 
Allemannia ....... F 130,466 65,056 
Balbo. WHE ..2:<.2.¢ 0s F CS fie 
Blackstone Mut...F 59,212 3,436 
Brit. & For. Mar..M_ 126,511 90,728 
Cent. Mfgs. Mut...F 291,846 86,549 
Cent. Mfgs. Mut...M 46,045 19,208 
Comt, TRbiccccicccs F y ek Bef 7 
Cent. Nat. .scsccce 7 aoe 
Gent.  Naecs 0<5 <<< M 930 262 
Cleveland Nat..... F 130,735 66,486 
Cleveland Nat..... (4 3,900 58 
Columbia. Ins..... F 91,102 43,473 
Columbia Ins..... KF 35,819 5,472 
Columbia Ins.....M 34,869 36,057 
Columbia Ins..... y oo 
Col’biana Co. Mut.F 7,856 34,276 
Cot. & Wool. Mfgs.F 23,068 668 
Davyion Bit. «2... < F 21,720 4,839 
Des Moines Reins..F 3,100 665 
Dubuque F. & M..F 69,981 34,364 
Eureka F. & M....F 55,638 13,916 
rep rer F 164,470 85,698 
ay eee M 6,943 7,757 
PYAMEIIN 2..ccccacs 7 2,511 264 
ia, 2)! Seer rere H 1,635 4,294 
Grain Deal. Nat...F 106,024 14,028 
Grain Deal, Nat...M 1,435 42 
Grain Deal. Nat...T 6,880 1,966 
Grain Deal. Nat..Ex YO See 
Hamilton Co. Mut. F 53,392 15,594 
TIAPICOLG gsc. 50% F 1,615,450 669,306 
Baartford 2 .c. sees M 158,006 94,611 
PTOTCCOLE. 6.ac6:< é:6 00's fb 95,929 27,750 
PEOPCTOTS onc cacees H 1,440 385 
ME Se Ged awe cus F 1,465,139 538,550 
BING fos cu eercaes M 204,72 144,839 
PIOMCG: 666 ess elces T 124,131 91,147 
RMON a 5-4e arene asa H 5,532 13,666 
Hope Mutual...... F 31,745 941 
Imperial Assur....F 51,294 30,324 
Imperial Assur....M 1,374 47 
Imperial Assur....T 468 244 
TAG. MAC dccsac ee e F 13,084 400 
Knox Co, Mut... F LETS 26,986 
London & Scottish. F 24,644 1,339 
London & Scottish.M e | eee 
London & Scottish.T 84 br ccnin omens 
Lamb... Mut... 36,027 9,078 
Mumb, MU, ..<-<0 3. F 109,094 25,172 
Mansfield Mut..... F 66,690 29,654 
Mercantile Mut....F 10,517 735 
Mer. & Farm, Mut.F 4,930 4,774 
Merch, Hite ....6.5.25 F 12,613 1,482 
Merch. Mut......- F 32,592 943 
Mer. & Mfs. Mut...F 75,909 40,255 
Mer. & Ffs. Mut...M 2,797 46 
Millers Natl....... F 100,014 35,306 
Millers Natl.......M 25,342 16,544 
Millers Watl........: zl 10,751 846 
Mill Owners Mut..F 60,070 8,235 
Minn. Implement..F 42,020 11,362 
Minster Mut....... F 39,490 13,140 
ae 2 eee F 3,535 52 
Narragansett Mut.F 3,701 173 
UU, ARIES 606.507 ido F 23,199 7,080 
ee * ae F 574 8 
NOPUHGER  scckcisrasicccdt 82,830 59,153 
Northwest. Mut...F 43,713 4,601 
Ohio Farmers..... F 1,330,517 613,014 
Ohio Farmers..... M 41,467 9,384 
Ohio Farmers..... T 220,671 207,212 
Ohio Farmers..... H 281 9 
Ohio Hardware....F 72,404 19,539 
Ohio Millers....... F 79,930 31,452 
Ohio Retail Groc..F 81,005 21,122 
Paper Mill ....<.<:..0)s F 8,672 417 
Penn. Lumb. .... +. F 53,879 1,722 
Peoples Natl...... F 27,910 13,523 
Peoples Natl:..... TT 1,058 29 
PIHESDUTEN «2.068% F 32,231 13,093 
Retail DMruge.......2. 52,613 10,349 
Retail Drug....... ~ y nae 
Rhode Island Ins..F 100,331 49,732 
Rhode Isl. Ins.. Exp, R 
=&Ccc 482 262 
Rhode Island Ins..T 838 103 
Richt a Co. MU... «seen. 79,225 
Reliable Fire...... F 89,375 32,472 
Reliable Wire .....0<.5 15 0 
Rubbers Mfs. Mut.F 22,732 625 
See. Fire ccc F 11,264 3,896 
SOG" THITOs <5 54s 7:0.010 vy 746 84 
BACT IMB. nsec cts ae F 52,248 13,227 
St. Paul Fh: @M...F s22;011 116,903 
St. Paul F. & M...M_ 137,988 68,063 
St. Paul Fe MM... 10,243 1,022 
St; Paul 2M... 32 279 1,015 
Sein DHE. caso ssn F 32,748 7,617 
Thames & Mersey.M 14,447 18,472 
ft a Le oy | 5 a F 15,136 5,742 
TWIN CY Sis 0:55 ex 1,460 874 
Se CY sca cccces yy 136 18 
TI. eis nweew ar F 22,558 11,743 
Union Mar. ...60<. M 12,223 56,486 
United Firemens..F 31,070 11,507 
What Cheer Mut..F 32,502 593 
WOrid AWE... s.:6 350 F 48,176 6,970 
WOPTlG AMR. 6 cs dion M 24,490 10,521 
bgt hs ae 2 Seems cs 534 0 
TEXAS 
Marine & Motor ... 36,997 15,991 
Pa. Lamb. Mat. ...<.. 11,595 6,286 
Texas State Mut. ... 197,847 44,525 
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CONCOrdia 2.66.5. F 239,155 r 
Coneordia. ..... <4... M cae s0.en 
Concordia: ... <2: ¥ 26,900 15°139 
St. Paul F. & M...F 211,789 117'393 
St. Paul F. & M...M 31,938 13°68 
St. Paul F. & M...T —17'752 een 
Merc. Mut. R. 1..:.F 19/853 rH 
Blackstone Mut. ..F 15,406 18 
Minn, Imp. Mut....F 58,416 12 506 
Minn. Imp. Mut....T 1,092 "501 
British For. Mar..M 1,661 16 
Penn. Lbr. Mut....F 8,621 313 
Whole. Groc., Sub.F 647,500 
PLODOMLUt: ch asco F 19,885 "348 
What Cheer Mut...F = 21,565 299 
Cot. & W. M. Mut.F 3,037 239 
Rubber Mfgs. Mut.F 3,035 239 
Prov NGUt) @. 502 F 1,646 “67 
SURAT 5 6 cies we Fr 76,284 37,630 
BTAMIEN TN sc. s css M 1,769 "39 
EOTAAMCRTE 6 6 o0s:<04 0: <r 4,335 78 
Becurity, Fa. ses. KF 50,602 22,427 
Security, la. ..... ry 2,721 844 
SURtO ASB. 6 osceas F 9,083 5,642 
State Ass) cc sc500 oe 268 "33 
ICRU FESS, c.0 iene 4:0 rT 326 8 
Retail Lbm., Minn. F 3,763 329 
Amer. Druggists..F 5,027 279 
Pittsburgh Fire ..F 339 2,156 
Canner’s Exch. ...F 79,821 1,686 
Paper Mill Mut...F 1,935 161 
Northern, N. Y. ..F 76,233 36,026 
Work AUX. ..5.< F 30,736 5,454 
WOrld AUR. 66sec: M 292 «ana 
WOTree BME cscaes YY io «ese 
Boston Mfgs. Mut..F 24,892 1,950 
Central Mat. ..e6s F 3,339 500 
Central Nat. «<5... M 292 55 
Central. NAt,. .<s6- 7. 354 150 
National Reserve. .F 11,606 700 
Dubuque F. & M..F 50,456 10,918 
Subs. & Druggists.. 674 28 
TTOMIC, IN. Wi. sco oaks F 477,531 219,924 
Frome, WN. Y¥.. .000% M 34,261 19,155 
POMS, ING Wes eos. iy 62,304 8,130 
~ a 
WEST VIRGINIA 
Am. Druggists, 0..F 4,049 999 
Des Moines Reins..F 398 79 
Federated Fire, Ia.F 167 52 
Franklin Fire. .... F 110,003 46,305 
Franklin Fire.....M i 
Home of N. Y....-F 305,847 138,867 
Home of N. Y.....M 24,608 11,990 
Lumber Mut., Mass.F 12,171 324 
Lum. Mut., O......0.- F 16,874 1,149 
Mill Own. Mut., Ia.F 7,155 148 
Minn. Imp, Mut...F 6,918 4,176 
Ohio Hdwe. Mut...F 1,666 1,002 
Pa. Lum, Mut.....F 11,784 614 
Am, Alliance......F 9,265 5,312 
Great American...M 6,105 4,187 
Great American....F 161,488 106,674 
AGte TAS oo '553 20% F 320.503 185,234 
Aetna: INS ..6 6 6ccc 60 23,524 2,854 
COlUMDIA. ..0066606.8 15,549 2,199 
COlUMIDIA «0.00 6.5e 12,971 4,493 
Columbia. Ing,....<.<. F 4,819 3,748 
Cent. States Fire. .F ys nner 
County Fires... << 1,374 31 
Meat, Fite... .s6s. F 251 ee 
Imper. Assur...... F 13,037 2,512 
Imper. Assur...... M 375 61 
Mut: ire so. veces F 1,993 2,340 
New Hamp. Fire.. 41,171 15,304 
Providence Wash..F 79,716 31,581 
Providence Wash..M 5,415 2,808 
Rhode Island...... F 28,229 2,856 
Sean. Am. Assur...F 21,503 10,901 
World Aux........F 14,959 195 


Fire Waste Report Delayed 


WASHINGTON, D. C., Feb. 15—The re- 
port of the special committee on fire 
waste and insurance of the United States 
Chamber of Commerce will not be made 
public after a meeting of the board of 
directors of the chamber of commerce, to 
be held in Chicago the week of March 23. 
The report has been completed for sev- 
eral weeks and was to have been preé- 
sented to the directors at a_ meeting 
called for last month. The absence of 
several members of the board caused the 
meeting to be postponed. 

_ After making its report to the board 
of directors, it is expected that the spe 
cial committee will go out of existence. 
The special committee was organized 4s 
the first venture of the United States 


| Chamber of Commerce in the insurance 
| field. The work of the committee was 


regarded as being so valuable that 4 
general insurance division was created 
and that division, it is expected, will 
take over the work heretofore done bY 
the special committee after the meeting 
next month. 
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FIRE REINSURANCE 


| By treaty exclusively—no ocean marine 





THE NEW INDIA 
‘-1) ASSURANCE COMPANY, Lid. 
: OF BOMBAY, INDIA 


; Has been licensed by the Superintendent 
i of the New York Insurance Department, 
i having made total deposits for its United 


: States Branch of $1,007,627 .00 





, SUMNER BALLARD, United States Manager 


r 80 Maiden Lane, New York 
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Need for Steady Hand 


HESE are days when some lines 

of business are more or less dis- 
turbed. People are uncertain as to 
the future. Prices of various prod- 
ucts have been reduced. The farmer 
is feeling the depression to a consid- 
erable extent. 

This is no time for depression or 
discouragement. Values are here. 
Business must grow. People must 
be employed. We must look for a 
certain amount of disturbance dur- 
ing readjustment. 

Local agents have the opportu- 
nity to render their companies a 
large service by keeping in close 
touch with local business conditions, 
by giving sound insurance advice to 
customers, by watching lines care- 
fully, by advising companies of 
changes in values or business out- 
look. The local agent should be a 
local underwriter. The interests of 
his company should be his. 

There is no occasion for alarm. 
The United States is a wealthy na- 
tion. Itisin a most formidable posi- 
tion. Itis the big source of supply 
for the whole world. Its people have 
the resources, the initiative, the am- 
bition and the determination. 

A firm, clear eye, steady hand 
and good, calm judgment and com- 
mon sense are splendid possessions 
and should be brought into play in 
these times. 

Harder work means more pre- 
miums. More premiums meana 
larger agency and more income. If 
we can help you build your agency, 
don’t fail to let us know. 


Cleveland National Fire 
Insurance Company 


E. Kimball, President 
Archibald Kemp Wm. C. Doolittle 


Secretary and Managing Assistant Secretary- 
Underwriter Treasurer 
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PRESENT PLAN SCORED 


STATEMENT AS TO BANKERS 
Stockholders Special Committee De- 
clares that Harm Is Being Done 
by Existing Management 





A special stockholders committee of 
the Bankers Fire of Lincoln, Neb., over 
the signature of F. M. Tyrrell, chair- 
man, makes the following statement: 


The State Department of Trade and 
Commerce in a statement of Jan. 18, 
shows the “Company at that time to be 
solvent with a surplus.” If so why but 
for malice and private ends was it taken 
over? The company has never been 
pressed for money to pay claims or other 
obligations. The buying of a million 
dollars’ worth of securities in flush 
times and invoicing them in a panic may 
show some losses. The banks, loan com- 
panies and other investors have a sim- 
ilar experience. The Bankers Broker- 
age Company did not make $600,000 nor 
any sum in selling the company’s stock. 
All stock sold netted the fire insurance 
company $15 a share. The Brokerage 
Company paid that in cash. The Broker- 
age Company paid 20 percent to its 
stock salesmen. This was taken from 
the $25 for which some of the stock was 
sold and cuts the supposed profit of 
$600,000 to a supposed profit of less than 
$300,000. 

State Department Demands 


The state insurance department re- 
quired the Brokerage Company to give 
its note for $100,000 to the Bankers Fire 
and to secure the note of $100,000 with 
$140,000 of its best notes received for 
stock sold to farmers and others, This 
cuts the alleged $300,000: in the middle. 
The steck was largely sold for notes 
by the Brokerage Company, but was paid 
for in cash. Tens of thousands of dol- 
in notes were not paid and none 
can be collected by suit. All of the ad- 


| vertising, rent, promotion expenses, at- 
| torney fees and other items of loss were 


| pears 


taken over by the Bankers Brokerage 
Company and it is absolutely insolvent 
and without assets of value. 

Every insurance agency in Lincoln ap- 
to desire the liquidation of the 
Bankers Fire. They are strong with the 
state house politicians, who themselves 


| lost $150,000 in the State Hail Insurance 
| Department last year and had no rent, 


| pay it, if paid. 


| This 
|} as the Bankers 


interest, commissions, or other expenses. 
The taxpayers paid that bill, or will 
The stockholders of the 
Bankers Fire will pay this bill, as none 
of the numerous state officers or attor- 
neys attend to the business. Mr. Brodie, 
of the Bankers Automobile, already has a 
court order allowing him $500 a month. 
What do you think Mr. Waugh will get? 
company is three times as large 
Automobile. Some of 
the lawyers on your special committee 


| are attorneys for stockholders who de- 


| sire to 
| money 


sue the company to get their 
back. They have solicited many 
stockholders for such suits. Ask them 
about it. 

Company Been Injured 


The Bankers Fire did an enormous and 


| profitable business from the very day it 


| and 


| panies that are 25 years old. 
' of the State Bank of 


| ping in and ruining this company. 


was licensed to write insurance, but as 
soon as the state butted in and took 
over the running of the company about 
all of its business and agencies have 
been lost for no other reason than the 
lack of competent insurance experience 
attention, The company has more 
assets today than many big com- 
The failure 
Ceresco should 
have nothing to do with the state step- 
The 
stockholders should elect a good board 
of directors from among themselves (not 


good 


lawyers or outsiders) and put in high 
grade officers. Then with a good, ex- 
perienced manager, this company will 


succeed big. By manager we mean com- 
pany manager, one who understands all 
company requirements, such as we think 
existed previous to the state taking the 
company over. Let’s cut out the law- 
yers and politicians from now on and do 
business, 


The London & Scottissh annual state- 
ment shows assets $1,607,977, gain $287,- 
800: premium reserve gain 


| $143,365; surplus $964,708, gain $40,028. 


“assumed 





TAKE UP MARINE BILL 





TO CONSIDER EDMONDS ac? 


Insurance Department Committee of 
U. S. Chamber of Commerce Meets 
in New York March 10 


WASHINGTON, D. C., Feb. 15~4 
meeting of the insurance department 
committee of the United States Cham. 
ber of Commerce has been called for 
New York City on March 10 for the 
purpose of considering the Edmonds 
model marine insurance Dill for the 
District of Columbia. 

The particular purpose of the meet. 
ing will be to hear the recommenda. 
tions of William H. McGee, chairman 
of the subcommittee on marine ingyr. 
ance of the insurance department of the 
Chamber. Mr. McGee is now return. 
ing from the Pacific coast where he 
has been studying marine insurance 
legislation needs. 

The meeting will be held in the New 
York headquarters of the chamber of 
commerce in the Woolworth Building, 
It is expected that definite recommendg- 
tions with regard to the Edmonds bill 
will be reported from the committee, 


Continental Field Men Meet 

NEW YORK, Feb. 15.—Field men and 
examiners in the Southern department 
of the Continental held their annual 
gathering in this city several days ago, 
J. E, Lopez, president of the company, 
acted as chairman of the various meet- 
ings. He defined the future policy of 
the office and urged his auditors to work 
in close harmony one with another to- 
ward the attainment of a common end, 
Vice-President J. J. Hoey also spoke at 
some length, the recital of his early fire 
insurance experiences containing a num- 
ber of valuable pointers upon “business 
building.” Helpful talks were made too 
by Secretaries Quaid and Swinnerton, 
Assistant Secretary Grover and heads of 
the various special departments. After 
the initial session the visitors were en- 
tertained at luncheon by Secretary 
Quaid, while Mr. Grover acted as host 
at a theater party in the evening. The 
following day Mr. Hoey gave a luncheon 
at the Lawyers Club, followed later in 
the day with a dinner at the New York 
Athletic Club. 


Home F. & M. Figures 

The 1920 premiums for the Home Fire 
& Marine showed an increase of $600,000 
over those of 1919, the total being $2,- 
800,000, according to the annual report 
of President J. B. Levison at the annual 
stockholders’ meeting held in San Fran- 
cisco last week. 

An interesting part of the report was 
a comparison of the showing of the 
Home Fire & Marine with that of the 
Firemans Fund when the latter com- 
pany was 27 years of age. A slight 
shrinkage in the company’s surplus was 
attributed to the increase in_ reserve 
against unearned premiums _ together 
with the fact that 1920 was a less satis 


factory year for underwriting in gen- 
eral. 

The report, commenting on the possi- 
bilities of a stockholders’ dividend, 


stated that serious consideration had 
been given to this particular by the di- 
rectors at several of their meetings, 
but owing to the present financial con- 
dition they deemed it advisable to 
postpone such distribution until the com- 
pany was on such a basis that perma- 
nent dividend distributions may be 
assured. All the officers and outgoing 
directors were reelected. 


Smith Heads Massachusetts F. & M 


Charles G. Smith, president of the 
Great American, was elected president of 
the Massachusetts Fire & Marine of Bos 
ton, Mass., at the annual meeting held 
this week. The Great American recently 
control of the Massachusetts 
F, & M, and at the meeting this week 


all plans were finally consummated 
whereby the Great American interests 
assumed complete charge. Jesse 


White and Walter Adlard were elected 
vice presidents and George E. Kretch, 4 
F. Lawrence and John J. Downey, 
sistant secretaries. 
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Keeping Up Premium Income 


LocaL agents are now casting about 
for means to maintain their premium 
income of the last few years, and if 
possible increase it. With the decrease 
in values, cancellations have been 
heavy. As prices sag still more, there 
will be further reductions. During the 
war period, local agents found that they 
could get:about all the insurance they 
could handle from their present cus- 
tomers. All those in manufacturing 
or mercantile lines were making good 
money. They were charging the extra 
expense to the consumer. The amount 
of the insurance premium did not cut 
much ice. The man wanted his values 
protected. He was not out hunting 
for insurance bargains. 

How the situation has changed. Con- 
cerns find that their business has fallen 
off. It is necessary to operate on a 
more efficient basis. Efficiency is be- 
ing studied. Saving is necessary. Com- 
panies are taking economy into con- 
sideration. It is now an object to save 
on expense. If the insurance cost can 
be reduced, an assured is anxious to 
learn how. A $10 saving on insurance 


is worth while. 

It will test the mettle of agents to 
meet the present situation. In the first 
place, they must see to it that their 
present customers are covered with all 
possible kinds of insurance. The agent 
has been featuring the major lines. 
This took his time. Fire, automobile, 
and liability have been particularly 
solicited. There are a number of side 
lines that can be developed. 

The live agent will seek new custom- 
ers. This will mean competition. It 
will mean knowledge, expertness and 
service pitted against the same features 
of competitors. The most effective 
office will win out. From now on, 
salesmanship will be required. Local 
agents must be awake to every oppor- 
tunity. They must be up on their 
toes. The agency that is the best pre- 
pared undoubtedly will make serious in- 
roads on the business of incompetent 
or badly prepared offices. The live 
agencies intend to hold up their in- 
come. They will do so legitimately. 
It will be a real testing time and the 
fittest undoubtedly will survive. 


Increase in Moral Hazard 


Loss men say that the loss reports 
that are coming in these days indicate 
a rather noticeable increase in moral 
hazard. With questionable losses, it is 
usually impossible for the loss man to 
put his finger on just what is wrong 
or to say positively that a particular 
loss is crooked, but loss men as a class 
are of the opinion that settlements 
should be made rather carefully at this 
time and only after a thorough investi- 
gation. 

The increase in suspicious fires was 
first noticed shortly after the holidays, 
when retail merchants commenced to 
slash prices and put on special sales. 
Many small storekeepers without much 
working capital were caught with fairly 
large stocks when the drop in business 
They had to take a 
heavy loss. In many instances they 
were forced to sell goods for less than 
they paid for them, in addition to which 


commenced. 


business was very much reduced. The 
unloading process has continued since 
the holidays, so that now retail stocks 
generally are comparatively small. At 
the same time there has been no _in- 
crease in business. Merchants are go- 


ing along making relatively small pur- 
chases and doing much less business 
than was transacted a few months ago. 

In other words, the days of big 
profits the retailer have passed, 
temporarily at least. As a matter of 
fact, the small storekeeper is in a rather 
unenviable position. Operating ex- 
penses have been reduced little, if any. 
The margin of profit is smaller, and 
there is certainly less business being 
done. 

Perhaps the situation is not so seri- 
with industrial plants. Most of 
the factories of the country are really 
in better physical condition today than 
they have been for the past several 
years. They are not operating at such 
a high rate of speed, and have more 
time to devote to keeping the premises 
in the proper shape. At the same time, 
manufacturing generally is at more or 
less of a standstill, and many enter- 
prises have been overdeveloped. There 
has been a great reduction in the de- 
mand for factory space, and many 
plants that enlarged and expanded dur- 
ing war times are not using more than 
one-half or three-quarters of their 
space. 


for 


ous 





Walter S. Nichols, vice-president of 
C. C. Hines Sons Company and a di- 
rector of the Newark Fire, died at his 
home near Newark last week. Mr. 
Nichols joined the Hines organization 
in 1868 and was editor of the “Insur- 
ance Law Journal” continuously since 
then, and of the “Insurance Monitor” 
until its sale last June. He was author 
of a number of words on insurance. 
He was regarded as a mathematician of 
eminence and was a member of the 
Actuarial Society of America. 


Raymond T. Smith, manager of the 
Alfred M. Best Co. at Chicago, is on 
the membership committee of the Chi- 
cago Association of Credit Men and 
has started a drive for new members 
among Chicage insurance men. Mr. 
Smith has been connected with the 
Credit Men’s Association for some 
time, and is well acquainted with the 
good work which that organization is 
doing. 

The association represents in its mem- 
bership every kind of business and 
financial institution. A number of 
prominent insurance men are members 
of the Chicago organization, but Mr. 
Smith declares the representation is 
small considering the size and import- 
ance of the insurance business. The or- 
ganization is of great benefit to insur- 
ance men, because besides being a di- 
rect help to the business in general it 
brings insurance men into contact with 
prominent business men in every line 
of endeavor. 

Mr. Smith is chairman of the insur- 
ance committee of the Chicago asso- 
ciation. This body has been doing 
some very effective work. During re- 
cent months it has been endeavoring 
to formulate a plan for more adequate 
legislation regulating the activities of 
reciprocal and_ inter-insurance  ex- 
changes. It has also instituted an edu- 
cational campaign with the view of 
educating large business concerns in 
the value and need of adequate and 


proper insurance. 
This committee consists of the fol- 
lowing: Mr. Smith, chairman; G. H. 


Batchelder, western manager, Pennsyl- 
vania Fire: Russell Crawford, R. N. 
Crawford & Co., local agents; W. M. 
Lawson. Smith-Lawson-Coambs_ Co.; 
Albert Fabbri, secretary, Northwestern 
Expanded Mutual Co.; Harry Walker, 
insurance manager, Armour & Co.; 
Charles Buresh, Fred S. James & Co.; 
H. C. Timm, Geo. W. Roberts & Son; 
Frank Ellis, Sherman & Ellis; Herman 
L. Ekern, general counsel, Federation 
of Mutual Insurance Companies; K. I. 
Herman, secretary and general man- 
ager, Mid-West Box Co.; Chris Wiehe, 
secretary, Edward Hines Lumber Co., 
and C. W. Olson, Conkling, Price & 
Webb, who has just been elected a 
member. 


The Kansas field men comprising 
the Monday Lunch Club have sent the 
following letter to Mrs. W. D. Perry, 
in tribute to her late husband who for 
20 vears traveled for the North America 
in Kansas: 

The personal presence of one whom we 
loved has gone from us, and it is not 
only fitting, but in accord with our earn- 
est desire, that some small expression of 
our feeling toward our friend should be 
made in honor of his memory. 

He who is always cheerful in spirit. 
loyal in friendship. brave in adversitv 
and trustworthy in business, carries with 
him a personality that cannot fail to 
inspire the affection and confidence of 
friends and associates. The influence he 
exerts is infinitely more far reaching 
and everlasting than he himself sus- 
pects, or than its recipients have power 
to realize. Consciously or unconsciously 
it will always remain with us, a benefit 
and an inspiration. “The good men do In 
life lives after them.” 

Such a character was our friend and 
associate, Wilber Dean Perry, whom we 
loved and honored, and whose memory 
we shall continue to love and honor. 
That his personal presence must now be 





PERSONAL SIDE OF THE BUSINESS | 


lacking can in no way detract from the 
influence of his beautiful life Which 
stands to us as a bequest more Precious 
than silver and gold. 

This tribute of love and reverence we 
now extend to his brave wife and to his 
two brave young sons, who have long beep 
a stimulating and sustaining power to 
our friend. To have had him with us wag 
a blessing. The glory of his memory jg q 
benediction. 


— 


Western Manager J. C. Corbet of the 
Northern Assurance at Chicago left 
Monday for New York to attend ap 
automobile meeting. He will shortly 
go to the Pacific coast field to visit the 
main agencies of the Northern there. 
On his return to Chicago he will re. 
inain a few days and then sail for Eng. 
land, the immediate object being the 
annual meeting of his company at 
Aberdeen. Manager A. G. Martin of 
the New York office and Manager G 
E. Moberly of Montreal will also go op 
this trip. 


Sewall A. Faunce, an authority on 
insurance law, and for many years 
prominent in the insurance business in 
Boston about the time of the Boston 
fire and later, died last week, aged 79, 
As a boy he was agent of the Niagara 
Fire at Exeter, N. H. In 1867 he went 
to Boston and entered the leading office 
of Burge & Lane. He was successively 
secretary of the Howard Fire, which 
went under in the Boston fire of 1872; 
local manager of the Phenix of Brook- 
lyn, and representative of the New 
Hampshire Fire. At the age of 40 he 
entered Boston University and gradu- 
ated in two years with a cum laude, 
and had since practiced law. 


The engagement of Harold W. Let- 
ton, United States manager of the 
Netherlands and vice-president of the 
Great Lakes of Chicago, is announced. 
His fiancee is Miss Mabel Cook, 
daughter of Mrs. Alfred Cook of 
Canterbury, England. 


Frank H. Ross, Sr., died last week at 
his home in New York. He was head 
of the New York City agency of F. H. 
Ross & Son. He had been in the busi- 
ness since 1884. He started with the 
Westchester Fire as a sub-town agent 
and later became up-town branch man- 
ager of the Royal and the North Brit- 
ish. He entered the down-town field 
in 1901, establishing a metropolitan 
agency of the Buffalo. Mr. Ross in- 
vested his savings largely in insurance 
company stock, he was a director in 
the Columbian National and the Mar- 
quette National. He was 59 years of 
age. 

W. H. Clemons of Chicago, the re- 
tiring general adjuster in the western 
department of the Fidelity-Phenix, was 
presented with some handsome desk 
ornaments by the staff. The presenta- 
tion address was given by President C. 
R. Street, who happened to be in Chi 
cago. Mr. Clemons leaves soon to take 
his new position as manager of the 
Western Adjustment at the Cincinnati 
office. 


No late developments are found in 
the insurance superintendency of_Ill- 
nois. Evidently Governor Len Small 
is taking his time and is not hurrying 
the appointment. There have been @ 
number of possible candidates spoken 
of, but the one that seems to have the 
inside track at present is T. J. Houston 
of Chicago, the loss adjuster for Marsh 
& McLennan. Mr. Houston is a strong 
adherent of the Thompson administra 
tion in Chicago. 


Walter J. Bales, the well-known local 
agent at Kansas City, who is treasure? 
of the Midland Life of that city,, has 
been elected vice-president in addition 
to the position of treasurer. 
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At Your Service G. H. BATCHELDER, Manager | 
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Builder’s Risks is th ih eee Sa 
most likely to write the YW- all 
complete building iN | 
1. Building shortage is country wide. 
2. Roof hunger must be satisfied. A new era of building is bound to come soon. 
3. New construction means new opportunity. 





BUILDER’S RISKS 


Fire—Lightning—Windstorm—Strike—Riot and Explosion Cover 
ALL ARE NEEDED 











We Write Large Lines on All Kinds of Risks Under Construction 


The Pennsylvania Fire 
Insurance Company 


CECIL F. SHALLCROSS, President 
Independence Square Philadelphia, Pa. 


New York Office: 76 William Street 


Western Department: Insurance Exchange, Chicago 
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| | CHANGES IN THE FIELD | | Great Work Dene of | -_ 


= 6} A Good Reputation |) tive Sendety, obo | | 


Emmer Whitehorn, for some time 


Can only be acquired thru honest dealings, | past manager of the insurance depart- O 
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ment of the Farmers Trust Company NE of the greatest evidences of the 


° e ‘ ‘ : sa at Gol bus, Ind., h : high - powered, up-to-the-minute, 
faithful service, and unswerving fidelity to our ‘|[| ecotmens Und» has been appointed | -eedy, well-equipped fire department, 


obligations. No company has better earned its ||| 2X, fer Michigan under State Agent | re oe auake Oma ame 


George Minsky. — Rt ge Sandusky, O., and was 
. 7 ublished in the Toledo “Blade.” 
Good Reputation than 4 we 


| Arthur B. is as follows: 
: | ; = Neighbors are still boasting that they 
Arthur B. Hart, who has been con- | beat the local fire department last week 
| 


Tl nected with the Denver Board, has been | in putting out a blaze in the home of 





—— a ag the North ga my agp egal eenee taal 
America in the i ; hs 
| assisting L. E nell "' cae eae eee Ge Gee etn ae a 
e CG ‘ ee y ; . was rushed to the scene of the conflagra. 

lance surance oO xeorge D. Edwards, who resigned to $0} tion. A wrench to connect the hose to 

e with the American Eagle. Mr. 


Hart|a water plug was missing and after 





e : will make his headquarters at Denver, | considerable delay a messenger returned 
of Philadelphia from the station with the tool. 
William A. Drum When the hose was attached to the 
e a fire plug two firemen, encouraged by the 
Under Strong Progressive Management William A. Drum, from the automo-| shouts of bystanders, galloped in the 


bile department of the Continental in | direction of the smoking residence, haul- 


ae ; : its western office, has gone with the| ine the hose end while the reel on the 

Has the extended facilities required by live |}| western department of the Westchester | ozaic was missing. Someone rushed the 
a ” as automobile special agent. © © Sl co, fe the ott awal 

: ci y hall and again 

energetic local agents. brother of Stuart I. Drum, superintend- | the firefighters turned their attention to 


ent of the automobile department of] the house, where, by this time, a black 


Fully prepared and always glad to assist its agents the Great American in the west. His| cloud of smoke was pouring from an 








. ome a father is Will I. Drum, Kansas state | upper story window. 
‘ gent of 7 i A cry t for “ladders.” It w | 
and patrons thru its Specialists, Field Men and _|]| agent of the Great American. ast tue, ton Bet toe A | 
Office Force. Otto E. Deal station. While they were being brought 


up from the rear, neighbors, at the en- i 








Our literat laini ialti ill aid Otte E. Desi of Etihert, Ind. wie | Se, ot anak one Glee Ce : 

literature explaining our specialties, will aid |[| was recpisiy appointed nots special | okey wane Sti teulshed he fae 
you in securing the business. Write for it. Des Moines, has been transferred to | pone ated in explanation of the de 
egperyy eo will make his headquar-| jay that the firemen had stored their 

{ . ters at mana. equipment for the winter. 

Lines and Classes for All Seasons ———~ 

H. C. Eddy, Jr. Difference Is Shown 

D : ° ° H. C. Eddy, Jr., of Chicago, special The following shows the increase in 
Fire, Marine, Tornado, Automobile, Build- agent of the Commercial Union iain valuation of stocks and bonds owned by 
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j a ee 

7 : Brae ; i P the Henry Evans companies if they had 
| ers’ Risk, Rent, Rental Value, Use and in Illinois, has tendered his resignation. used a valuation adopted by the com- 
| ; ‘ L. A. White Se eee ee ceaiias of taameeee Ol 
_ Occupancy, Explosion, Sprinkler Leakage, L. A. White, special agent for the | missioners as of Dec. 31, 1920, as com- 
| Riot and Civil Commotion, Parcel Post, Royal and Newark Fire in Iowa, has pared with actual market value used in 
| 
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their statements as of Dec. 31, 1920: 


























been made Nebraska state agent, with : 7 

° ° ° . ; * eal il ; American Eagle .....-.--+++++:5 $ 497,360 
Registered Mail, Inland Marine, Tourists, headquarters in oo This is a dis- Continental ee omonccn: sith 
tinct promotion tor him. Fidelity-Phenix ........-.+++++ 4 ; | 
‘ be Co. Dept. | 
Baggage and Allied Lines. 2 Continental— Valuation Valuation | 

| John N. Miller eae $10,416,985 $11,044,215 

An Ideal C. f h mm John N. Miller of the Illinois In-| SKS -170-00°_ —_— 

n ea ompany tor the Agent Who spection Bureau has been appointed 33,078,035 37,386.468 

° ° ° Illinois special agent of the Providence Jee 

| Takes Pride in His Agency Washington. He was formerly in the Se Pe ee eer $ 4,178,418 

, western department of the Sun and | F — 7,764,248 $ 8,163,694 

then worked for the Indiana Inspection MERCIER nc ae 14°714.466  17,1991485 

Bureau. On his return from military —- m= = 

service, he entered the employ of the 22,478,714 eT Tid 

Cash Capital Policyholders’ Surplus Illinois Bureau. seu 

$1,000,000.00 NN a spies riled $ 2,884,465 

) ’ 0 $2,637,109.96 Allan L. Wells —_—. smn < 1,113,981 

. Allan L. Wells, a local agent at Stocks .......%. 1,932,454 2,372,264 

{7 |} | Decorah, Ia., has been appointed spe- 2 988.845 3,486,205 

z | cial agent of the Connecticut in Iowa, 2,988,845 


working in the farm department. His 


A C om p an 7 of C h arac t er headquarters will be at Des Moines. Increase .....+--seee eres $ 497,360 











ies | Ben Ingebretson Cleveland National Election 
oRenicmecar ts - The Cleveland National Fire at its an- 
nual meeting reduced the number of 





ul 7 Ben Ingbretson, a local agent at 


Baraboo, Wis., has been appointed farm | girectors from 17 to 14 and provided for 











special agent of the Royal in Wiscon-| the election of one honorary vice-presi- 

INSURANCE IN TWO COMPANIES UNDER ONE POLICY sin. His headquarters will remain at] dent instead of three, as follows. The 
Baraboo. officers now stand: E. Kimball, president; 

ESTABLISHED 1894 Guy E. Wells, vice-president; Archibald 

| George W. Smith Kemp, secretary-treastrer and managing 


underwriter; William C. Doolittle, assist- 
| George W. Smith, recently with the | ant secretary-treasurer. 

| Mets-Stovel Agency and prior to that | -_—— 
| with the Frelinghuysen office, has been Employers Fire Appointments 
Service | appointed special agent for the Ballard-)  pogron, MASS. Feb. 15.—Frederick 
Green-Smith Corporation of New York | westing, since 1906 in charge of the al- 
City, general eastern agent for the! tomobile department of the Boston, goes 
| North American National of Des} with the new Employers’ Fire of Boston 
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é | Moines. He will travel New York and | March 1, as manager of-its automobile 
| New Tersey. | department. Mr. Westing is a native of 
PHILADELPHIA UNDERWRITERS DEPARTMENT | : | New York, but has been for 26 ber 
j } with the Boston, a company wW 1c 
INSURANCE COMPANY OF NORTH AMERICA || ean ON | claims to be the pioneer in automobile 
ei Homer C. Methot, for some time past | cover. 
CASH CAPITAL $5,000,000 connected with the automobile depart-| Edward S. Anderson, for many years 


: vit] thee 2 - Globe, 
ment of the Home at the main offices, | baring rete oe Se 
ks : . | has been ¢ ag ys 


: i : Employers’ Fire. He has very high E: 
the Franklin and the City of New York, | standing with fire men throughout New 
for New York, New Jersey, Pennsyl-| England. His office will be at 5 Doane 


vania and Connecticut. street, Boston. in. 


THE FIRE ASSOCIATION OF PHILADELPHIA 


CASH CAPITAL $1,000,000 
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To Insurance Men 








Gentlemen: 

A loss--promptly adjusted--will 
greatly increase your business. A delayed 
adjustment may seriously retard it. 

Company adjusters will act quickly if 
furnished complete information in 
detail. Your customer's book record 
is not complete. Adjustments are based 


on present value--not past cost. 





Our appraisal service makes possible 
prompt adjustments. 


Let us tell you about it. 


Cron 


Vice-President 
THE LLOYD-THOMAS CO. 


























Cincinnati 





The [loyd-lhomas Co. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 


1128 Wilson Avenue, CHICAGO 





Cleveland Detroit Indianapolis St. Louis Milwaukee Pittsburgh Memphis 
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Organized 
1853 


pletely devastated it! 


for Windstorm Insurance. 


The Home 





Insurance 

Company 

ELBRIDGE G. SNOW, President 
56 Cedar Street, New York 


Cash Capital 
$6,000,000 


Georgia Has Another Blow! 


The cyclone that swept through a section of Georgia on 
February 10th seemed to vent its wrath on human lives 
rather than on highly valued property. 


Fate picked a stretch of land nearly five miles long and 
half mile wide, and by the furious force of wind, com- 


Imagine a similar sized area in one of our thickly pop- 
ulated sections made a barren waste by tornado, and 
you have a most logical, practical and forceful argument 


We can help you sell it! 


New York 





Aircraft, Automobile (Complete Cover in Combination Policy), Crop Invest- 

ment, Earthquake, Explosion, Fire and Lightning, Flood, Hail, Marine (Inland 

and Ocean), Parcel Post, Profits and Commissions, Registered Mail, Rents, 

Rental Values, Riot and Civil Commotion, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm. 





STRENGTH — REPUTATION — SERVICE 








DETROIT - - - 


PHILIP BREITMEYER, Pres. 


DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 








“GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


a 


Surplus to Policyholders . 


The Securities of this Company are deposited with the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


~~ 
A. M. WAGNER, Supt. of Agencies 


Che Columbian Insurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 


$529,005.00 
344,529.00 








Incorporated 1838 


KNOX MUTUAL INSURANCE CO. 


MT. VERNON, OHIO 





B.M. ALLEN, President 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


H. S. JENNINGS, Secretary 








Damage and Collision. 
insurance. 
agents in every town in Minnesota. 





AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporat 


MINNEAPOLIS, MINNESOTA 


Minnesota’s largest- Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, 


Property 


We specialize on term coverage and dealers’ 
Attractive rates and agency proposition. 


We want live 
A. J. Schunk, Supt. of Agents. 























SEEKS RECEIVER FOR JEFFERSON 


Insurance Commissioner Donaldson | 
of Pennsylvania has commenced action | 
for a receiver for the Jefferson Insur- 
ance Company of Philadelphia. As 
soon as Mr. Donaldson has acted, the 
New York insurance department will 
apply for an auxiliary receiver for the 
funds of the Jefferson in New York 
state. T'he Jefferson is involved in 
the proceedings whereby the insurance 
commissioner of New York has taken | 
possession .of the North Atlantic and | 
the Liberty Marine under orders of the | 
supreme court. All were operated by | 
the Northern Underwriting Company | 
of New York. | 





TWO MARINE COMPANIES FAIL 


The North Atlantic and the Liberty | 
Marine, both of New York City, were | 
taken over by Superintendent Phillips | 
of the New York Insurance Depart- 
ment this week under orders of the | 
supreme court. The court orders the | 
two companies liquidated. The action | 
is the result of a bankruptcy proceed- 
ings started last week against Christo- 
fer Hannevig, who made a fortune in 
the ship brokerage business and then 
lost it in the ship building business. 
The North Atlantic started in business 
Aug. 24, 1917, with a capital of $260,- 
000 and surplus of like amount. Its net 
surplus a year ago was $121,700. It 
was controlled by the same interests 
as the Jefferson of Philadelphia and the 
Liberty Marine. The underwriting was 
in charge of the Northern Underwrit- 
ing Agency. Christofer Hannevig and 
Finn Hannevig were vice-presidents of 
the company. Its total net premiums 
in 1919 were $893,961 and its losses 
$626,420. Hannevig & Company are 
private bankers in New York and this 
firm held the company’s total assets. 
The underwriting loss of 1919 was al- 
most $100,000. The Liberty Marine 
started in business Sept. 5, 1917 with 
$250,000 and like surplus. Its surplus 
a year ago was $112,604. Christofer 
Hannevig was vice-president of this 
company. It had a high loss ratio in 
1919 and its loss in underwriting was 
over $100,000. 


VALUES ON LOWER LEVEL 


In analyzing business now being sent 
them, fire underwriters discover that 
the demand for coverage upon both 
buildings and stocks is predicated upon 
valuations considerably below those 
ruling during the past two or three 
years, and while values, particularly 
upon buildings, are still far higher than 
those obtaining in pre-war days, and 
are likely to remain so for an indefinite 
period, they are still considerably under 
the figures of 1920, to say nothing of 
1919 and 1918. Business born of war 
conditions has disappeared almost en- 
tirely, and risks now being placed prac- 
tically all relate to legitimate proper- 
ties. 

kee 
POSITION NET YET FILLED 


The Peoples National has not yet 
secured a secretary to succeed M. B. 
Yates who resigned to give all his at- 
tention to the United Firemen’s. As 
is known, the Peoples National and 
United Firemen’s were operated under 
the same management until the latter 
was purchased by the London Guar- 
antee & Accident. The Peoples Na- 
tional staff is quite well manned, so 
there is no immediate hurry in getting 
a chief underwriter. The Peoples Na- 
tional has a number of men under con- 
sideration. 

* Ok OR 
FOREIGN REINSURANCE OFFERS 


been drawn to the 
companies, princi- 


Attention has 
wav that foreign 


pally Scandinavian, are at the present 
time willing to accept English rein- 





These 


surances on almost any terms. 


VIEWED FROM-NEW YORK _ 


By G. A. WATSON 








concerns are not only willing to pay 
the ordinary brokerages, but offer over- 
riding commissions that cannot but 
tempt English companies to take ad- 
vantage of the source of revenue thus 
opened. It is known that these foreign 
companies manage to run their offices 
with a very small expense ratio, and 
frequently, profiting by favorable rates 
of exchange, clear a respectable profit. 
However, conditions are by no means 
the same as they were six years ago, 
and it is useless to attempt to deny that 
business today is being transacted at a 
low margin of profit that it is antici- 
pated will put an end to some of the 
weaker underwriting concerns. The ef- 


| fects are bound to be felt pretty se- 
| verely, and 


any big failure abroad 
would seriously affect a good many at 
home. Only those offices with large ac- 
cumulated reserves should be accepted 
for reinsurance at the present time if 
serious trouble is to be avoided. 


7 ¥ . 

BUSINESS CONDITIONS IMPROVED 

New York officials feel that business 
conditions in general have improved in 
this section. New York felt the de- 
pression before other sections of the 
country. There was general uneasiness 
and uncertainty in the financial and 
business districts. Men were uncertain 
as to the foundations on which they 
were standing. They did not know 
what the future held forth. There is 
more confidence found today as one 
comes in contact with business men, 
They feel that the worst has happened, 
that the lowest depths were reached 
and that the rebound is on. There has 
not been a great reaction. Business 
men do not believe that there will be. 
The rise upward will be very gradual, 
However, business men have conf- 
dence in the future and know now 
about what they may expect. This has 
created a greater feeling of satisfac- 
tion in insurance offices. 

ee: 


LITTLE RADICAL LEGISLATION 


While the legislatures of many of 
the states of the Union have now been 
in session for six weeks, and numerous 
bills affecting insurance interests have 
been introduced, none thus far offered 
is of a radical nature and company 
executives are highly gratified thereat. 
The moderation of the legislators in 
this respect is attributed to three pri- 
mary factors: (1) A growing apprecia- 
tion of the insurance business; (2) the 
chaos that has resulted in Mississippi 
from the violent assault upon the com- 
panies, and (3) the demand of business- 
men generally that law-makers cease 
their attacks upon financial and kindred 
institutions. The present-day slogan 
of “Less politics in business and more 
business in politics” is one that might 
profitably be observed by all sincerely 
desirous of serving the best interests 
of their constituents. 


Should Reserve Rooms 

J. F. Schweer, secretary of the Cincin- 
nati Fire Underwriters’ Association, 
Cincinnati, O., advises all who are in- 
tending to come to Cincinnati for the 
mid-winter conference of the National 
Agency Association to make arrange- 
ments for their hotel reservations at 
once. Nearly 200 reservations have been 
received and to make certain of hotel 
accommodation, agents should write to 
Cincinnati soon. The governing commit- 
tee of the Cincinnati Fire Underwriters’ 
Association is making plans for enter- 
tainment of visitors. 


Peninsular Fire’s Figures 
At the annual meeting of the Penin- 
sular Fire of Grand Rapids, Mich., the 
old officers were reelected. Its net pre- 
miums were $547,209. Its assets were 
$1,622,589: premium reserve, $380,727; 
capital, $895,700; net surplus, $209,974. 
The success of the company is largely 
due to the earnest efforts of President 
Colon C. Lillie and Secretary and Man- 

aging Underwriter J. Floyd Irish. 
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Dependable Insurance 





Do You Have to Fight? 


If you have to fight to hold renewals and fight to secure 
new business how in the world can you hope to develop a big 
clientele? 


Place your Automobile, Fire, Theft, Liability, Property 
Damage and Collision business with the “Michigan Automo- 
bile” and you will have no difficulty in placing renewals and 
writing new business in the face of keenest competition. 


| The “Michigan Automobile” is a stock company with an 
authorized capital of $250,000.00, fully paid in and deposited 
with the Michigan and Ohio Insurance Departments. 


The policy is clean and clear—free from “jokers,” restric- 
tions and deduction clauses. 


The service of the Claim Department has been brought to a 
point of efficiency surpassed by no other insurance organization. 


(eet ee — ee ee Oe ss ee) 
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The rates are as low as is consistent with good business and 
safe underwriting. 


You'll like the “Michigan Automobile,” and if you are 
: located in Illinois, Indiana, Michigan, Minnesota or Ohio, drop 
s us a line today. We know you will be much interested in our 
proposition. 


Michigan Automobile Insurance Co. 
Grand Rapids, Michigan 
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Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 


mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
fects Floaters; Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 














AS SEEN FROM CHICAGO | 

















NIAGARA’S HAIL ARRANGEMENTS 


The Niagara Fire has now made its | 
arrangements for handling its hail busi- | 
ness. W. F. Sweazea, Chicago, super- | 
intendent of the farm and hail depart- | 
ment, will be in general charge. In 
Texas J. S. Hereford of Dallas will 
have charge of that state. Oklahoma, 
Kansas and Missouri will be handled 
from the Niagara state agency at Kan- 
sas City. Ernest C. Miller will have 
charge of the mountain field for the 
Niagara-Detroit Underwriters. Otjen 
& Taylor of Colorado Springs have the 
Niagara Fire for the mountain field. 
They are general agents for the Niag- 
ara-Detroit Underwriters for hail out- 
side of the mountain territory. Hail 
business in Minnesota, North and South 
Dakota for the Niagara will be handled 
by the Minnesota state agent. Nebraska 
will be in charge of State Agent Lan- 
ders at Omaha. 

* Ok 
EXAMINERS ELECT OFFICERS 


The Chicago Association of Fire In- 
surance Examiners elected new officers 
last week at one of the most spirited 
meetings ever held by that organiza- 
tion. The outcome of the election was 
as follows: President, Carl Richard- 
son, Marsh & McLennan; vice presi- 
dent, C. C. Freeman, Hartford; secre- 
tary, J. F. Rogers, North America; 
treasurer, P. H. Retzer, Continental; 
directors, G. C. Classen, Great Ameri- 
can, and E. P. Rogers, North America. 

There were 81 votes cast, indicating 
the largest attendance in the history of 
the association. Mr. Richardson was 
elected unanimously, as his name ap- 
peared on both the “Administration” 
and the “Opposition” tickets. The race 
for the secretaryship was most inter- 
esting. Mr. Rogers and W. H. French, 
Continental, the other candidate, did 
some active campaigning. Mr. Rogers 
won out by one vote. 

x ok x 

MACFARLANE ON WESTERN TRIP 





J. H. Macfarlane, assistant secretary 
of the Niagara Fire, who has been on 
a western trip, is back in Chicago for 
a few days. 

He and Manager W. F. Sweazea of 
the farm and hail department visited 
Kansas City where a conference was 
had with the field men in that territory. 
It is understood another new man will 
be added. 

Before returning to New York Mr. 
Macfarlane will visit Cleveland to meet 
the company’s Ohio state represent- 
atives. 

k ok x 
MOVES OFFICE TO CHICAGO 


The Insurance Corporation of Wil- 
mington, Del., which is the holding 
company for the Liberty Fire of St. 
Louis, has moved its western office 
from St. Louis to Chicago, having lo- 
cated in the Fisher building. Its pur- 
pose in moving to Chicago was to be 
more centrally located, so that it could 
give better service to its stockholders, 
many of whom reside in IIlinois. 

Howard McGlasson, a Chicago insur- 
ance man, has been recently appointed 
secretary of the corporation and man- 
ager of the new office. He was formerly 
an underwriter in the bond department 
of the Aetna: Casualty & Surety in Chi- 
cago. 

* * * 
WESTERN UNION MEETING 


The annual meeting of Western 
Union, which was to have been held at 
the Bon Air, Augusta, Ga., April 16, 
will be called at either Philadelphia or 
Atlantic City, the Bon Air having 
burned a few days ago. Now that the 
automobile situation in the west has 
greatly clarified, the principal topic 
likely to come up at the annual gath- 
ering will be rule violations in the ex- 
cepted cities. The rules of the Union 


| is their non-observance that is causing 


trouble, and these will have to be dealt 
with. 


i. a 
NAME HAS BEEN CHANGED 

The Luther-Gifford-Brennan Agency 
of Chicago has been reorganized and 
its name changed to Luther, Egan & 
Springston. James F. Egan and H. ¢ 
Springston, prominent life insurance 
men, are the two new partners in the 
firm. J. R. Brennan and F. E. Gifford 
will retire from the partnership, but 
will continue in their official connec- 
tions with the North American Acci- 
dent of Chicago. 

The agency comprises three equal 
partnerships. It will write all lines of 
insurance. The agency will control 
the group, monthly premium and or- 
ganization insurance lines of the Cen- 
tury Life of Indianapolis for all of its 
territory comprisng six states. It will 
likewise have the exclusive general 


| agency for all classes of life lines for 


that company in Illinois. It will have 
supervision over the entire agency force 
of the North American Accident in 
Illinois and Indiana, consisting of 
about 300 agents. Negotiations are 
now practically completed for a direct 
agency connected with a multiple line 
casualty company and a fire company. 

H. A. Luther is the vice president of 
the North American Accident, and be- 
cause of his extended experience in the 
business he will have direct super- 
vision over the accident and health line 
of the agency. James F. Egan, who 
was recently appointed general agent 
of the Century for Illinois, will have 
charge of the group, monthly premium 
and organization insurance lines. He 
is thoroughly experienced in this work, 
having supervised these departments 
for the Century Life and having at one 
time been in charge of the monthly 
premium plan department of the 
Equitable of New York. 

Mr. Springston has just recently ar- 
rived in Chicago from Columbus, O., 
where he was a member of the board 
of directors of the American Insurance 
Union, a large fraternal, and the na- 
tional auditor for that organization. 
He was formerly president of the Fra- 
ternal Reserve Life of Peoria, IIL, 
which reinsured its business in the 
American Insurance Union. It was 
through this transaction that Mr. 
Springston became affiliated with the 
latter organization. He is known to 
be a strong and capable organizer, and 
has a record for personal production, 
having at one time been an agent of the 
New York Life. In his new connection 
he will have charge of the develop- 
ment of the life insurance lines. 


TAKING OVER MANY STOCKS 


The Underwriters Salvage Company 
of Chicago is now taking over many 
stocks of merchandise that have been 
damaged by fire in the middlewest. 
There has been no change in merchan- 
dise prices during the last month. All 
values are down and there has been no 
come back. In many cases merchants 
were overstocked, not anticipating the 
sharp decline in prices. Factories, job- 
bers and wholesale houses, especially, 
have large stocks on hand. Manager 
Forbush of the Salvage Company finds 
that most merchants are willing to let 
their stocks go in order that they can 
realize on them in the way of a lump 
sum. This gives them ready money to 
stock in again. 

z= * 
NEW LINEUP IN IROQUOIS 

The Iroquois Fire, which was bemg 
promoted in Chicago, has moved its 
permanent headquarters to the Peorm 
Life building, Peoria, Ill, and will be 
organized as a local company in that 
city. Everett M. Wilson, a big, finan- 
cial and business man of Peoria, has 








in such connection are all right, but it 





been chosen president. He is president 
of the American Distilling Company 
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That Our Service Will Save Your Clients 


from 


25 to 50 Per Cent 
Without Sacrifice of Quality : 
Try It! | 
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Transportation Building, Chicago 
Branches: Cleveland, Detroit, Memphis, Pittsburgh, St. Louis and Des Moines 
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New Orleans 
Underwriters Agency 


JAMES B. ROSS, General Manager 
ALLEN E. TURNER, Asst. General Manager 


308 CAMP STREET 
NEW ORLEANS, LA. 


Reliable 
Responsible 
Respectable 


Brokerage Business Our Specialty 
Facilities Unlimited 
Binders by Wire 




















NATIONAL INSPECTION CO 


108 South La Salle Street - - CHICA 


A Clearing House for 
UNDERWRITING INFORMATION 


J. G. HUBBELL, Mer. H. B. CHRISSINGER, Ass’t Mgr. 
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EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail Automobile Tractor 








? e in Chicago, Cook County and the Greater Metropo'itan District. 
Ins ections QThis inspectorate very properly gauges the expectancy of fire risks 
and intelligently anticipates events before they occur. The undersigned 
a sells this talent to companies, agents, brokers and the business public, 
herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who a iusurance ae Gongeed ong the public weal. 
20 years in this field. —Dixit at Facit— 
Office with Knight, Smith & Co. Cc. W. P I E R © E. 
Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 Independent Inspector and Fire Prevention Counselor 











Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 
Re-I nsurance Contracts Drawn and Placed. 
YOUR BUSINESS SOLICITED; 
PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange 


SURPLUS 
LINES anp 
FLOATERS 


Chicago, Ill. 











THE INTER-STATE FIRE INSURANCE CO. 


CAPITAL; $259,150 ASSETS, $643,392 
SURPLUS TO POLICYHOLDERS, $322,523 


110 FORT STREET, WEST, DETROIT, MICHIGAN 











and American Bank, both of Pekin and 
the Wilson Provision Company and 
Wilson Grocery Company, both of Peo- 
ria. Mr. Wilson has the confidence of 
business of his town, who believe that 
a big fire company can be organized 
there to the advantage of the stockhold- 
ers and the community at large. James 
H. Wallace of Des Moines, who has as- 
sisted in the promotion of a number of 
companies, has taken charge of the 
stock selling work. 

Albert H. Addison, formerly cashier 
of the Central Trust & Savings Bank 
of Peoria, has been made treasurer of 
the company. The stock is now sell- 
ing in satisfactory shape and the organ- 
izers expect to get a license in a few 
weeks. 

Me: ke eke 

John A, Hanson, who was formerly 
manager of the Grand Rapids, Mich., 
branch of the Western Adjustment, has 
now taken up his work as adjuster at 
the Chicago office of the company. 

* *« * 

Vice-President Ralph B. Ives of the 
Aetna at Chicago has gone to New York 
to attend the governing committee meet- 
ing of the National Automobile Under- 
writers Conference. He wiil go on to 
the home office before returning to 
Chicago. 

*x* * * 

Richard E. Schmidt, Jr., has entered 
the field of Chicago insurance brokers, 
and has made connections with the firm 
of Bartholomay-Darling Company. Mr. 
Schmidt was formerly in the employ of 
the Aetna. 

. . * 

W. S. Foster, superintendent of agents 
in the western department of the North 
America, had a narrow escape last week 
when the train on which he was travel- 
ing south was wrecked six miles from 
Hot Springs, Ark., and the engineer and 
firemen and 10 passengers injured. Mr. 
Foster had just recovered from a severe 
attack of diphtheria, and is on a com- 
bination business and pleasure trip in 
the south. 

ae ee Yoke 

Assistant Manager Charles E. Case of 
the North British is spending some days 
in Chicago. Mr. Case will be one of the 
speakers at the midyear meeting of the 
Illinois Association of Insurance Agents 
at Springfield this week. 

ek ok 

Joseph C. Mason, administrative audi- 
tor during the Lowden administration in 
Illinois, and James A. Short, chief fac- 
tory inspector in Illinois, have estab- 
lished the firm of Mason & Short, to do 
an insurance brokerage business at 29 
South LaSalle street. 


*x* * x 
President Otto E. Schaefer of the 
Westchester Fire was in Chicago last 
week visiting the western department. 


* *K * 
President C. V. Meserole of the Pacific 
Fire and Bankers & Shippers was in 
Chicago this week. 


*x* * x 
George W. Blossom of Fred S. James 
& Co, of Chicago will leave Saturday 
night for Pasadena, where he will spend 
some weeks. 


ee Pe: 

Fred S. James, who is now living at his 
winter home in Altadena, Cal., a suburb 
of Pasadena, is in Chicago for two or 
three weeks. 


* * x 
Fred A. Hubbard, vice-president of the 
Hanover Fire, was in Chicago this week 
on his way to the Pacific coast, where he 
will make a tour of that field. 


* *K * 

W. B. Sibley, who has been with the 
western farm department of the Royal 
for several years, has been appointed an 
examiner in the Chicago farm depart- 
ment office of the Connecticut. 

* *k * 
~ The annual field men’s conference of 
the western department of the Fire As- 
sociation is being held in Chicago this 
week. 

At the annual meeting of the Western 
Sprinkler Leakage Conference following 
officers were elected: Chairman, H. Van 
der Leith, Phoenix of London; vice-chair- 
man, J. B. Deckert, National Liberty; sec- 
retary, L. B. Thiemeyer, Insurance Com- 
pany of North America; members of 
the executive committee: C. E. Varley, 
Springfield F. & M.; C. H. Smith, Hartford 
fire; H. C. Wollf, Aetna Fire. 

*x* * x 

Western Manager W. A. Chapman of 
the Fireman’s Fund left Saturday for 
San Francisco to attend the annual man- 
agers conference of his company. 
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Valued Policy Plan in 


Automobile Insurance 


DETROIT, MICH., Feb. 5.—To the 
Editor: I have read with interest your 
editorial with caption “Automobile Ip. 
surance Problems” in your issue of Feb, 
3, and note the following paragraph: 
“In the next place all forms of valued 
policy should be abrogated. Some sys. 
tem should be evolved whereby own- 
ers cannot collect more than the actual 
cash value of their car. Overinsurance 
is an arson incentive.” 

I agree with you entirely and feel that 
there should be only one form of fire 
and theft policy, in order to avoid con- 
fusion if nothing else. At the same 
time it occurs to me that the so-called 
valued form of policy is not really an 
“honest-to-goodness” valued form as 
the term usually implies. It is true that 
the policy states “The said automobile 
described herein is valued at the sum 
insured,” but it does not provide for the 
payment of this sum. The policy also 
provides “It shall be optional with this 
company to repair, rebuild or replace 
the property lost or damaged with other 
of like kind and quality, etc.” I think 
you will readily believe that the com- 
panies would not pay the face of the 
policy in cash in the event of a total loss 
if the property could be replaced. For 
instance, if a policy so written last Sep- 
tember on a Ford touring car for $575 
before the list price of this car was re- 
duced to $440, they would not pay under 
such a policy $575 in cash because they 
could replace the car with a new one 
today for $440. 

We have never urged the sale of the 
so-called valued policy because they 
cost more money, and the only advan- 
tage it has over the non-vyalued form is 
the reinstatement clause. 

C. H. Raymonp. 





HAS SMALL SUM ON HAND 


The Commercial National Fire of 
Chicago, which went into the hands of 
a receiver on June 2, 1917, following 
the smash-up of the Auburn State Bank, 
in which the backers of this company 
were interested, has on hand about 
$5,000. The Commercial National 
showed a deficit of over $250,000. The 
year previous to the receivership its 
statement showed assets of $316,201, 
capital $200,000, business $35,925. 


Sanborn Map Election 


At the annual meeting of the Sanborn 
Map Company, S. Edwin Buchanan was 
made chairman of the board and treas- 
urer. He has been general manager for 
a number of years and now retires from 
active management. William A. San- 
born, who was elected vice-president and 
general manager, is the son of D. A. San- 
born, the founder of the company. 
Charles E. Chase of the Hartford Fire 
is made president of the company; 
Charles G. Smith, president of the Great 
American, is made second vice-president, 
and Richard W. Hollaman, assistant gen- 
eral manager and secretary. Mr. Holla- 
man has been associated with the San- 
born people for a number of years, 


Millers’ National Figures 


The annual statement of the Millers 
National of Chicago shows cash assets 
$4,493,337, gain $472,692; reinsurance re- 
serve $1,896,315, gain $271,435; permanent 
fund $500,000; net cash surplus $1,619,238, 
decrease $29,303. The company has paid 
since organization $14,087,978 in losses. 
This is the 45th annual statement of 
the company. 


Rutherford Made President 


At the annual meeting of the National 
Benefit Life of Washington, D. C., the 
company that is controlled by colored 
people, R. H. Rutherford was chosen 
president to succeed the late Dr. Robert 
W. Brown. He was also re-elected 
treasurer. Dr. W. A. Warfield was 
elected vice-president and medical direc- 
tor and S. W. Rutherford was re-elected 
secretary and general manager for the 
23rd consecutive time. 


Cc. L. Buchanan has been appointed 
agent at Havana for the American Ma- 
rine Insurance Syndicate. 
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| Getting Permanent 
Insurance 
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FARMERS 


INSURANCE COMPANY 


LE ROY, OHIO. 


F.H. HAWLEY W.E. HAINES 


PRESIDFNYT SECRETARY 













arate stability and lasting quali- 
Maw ties of insurance are valuable 
ies? factors to a policyholder. Any 

2) policy is good enough so long 
as there is no claim. 






When trouble comes, it is the in- 
surance that really insures that counts. 
An agent who represents a company 
whose contracts will be met with fair- 
ness and liability, has a big asset. 








~ The Ohio Farmers has been issuing 
dependable insurance policies for over 
70 years. It has a record of which 





any institution can be proud. It does 
not claim any special credit or distinc- 
tion for this. It has simply done its 
duty. Doing its duty—that is what 
has made the Ohio Farmers what it is. 
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COLUMBIA 


Broadening Out--- 


Representation of the Columbia means to the progressive Amer- 
ican Agent membership in an underwriting family which through 
its various departments and connections offers complete facilities 
for fire, marine and casuality business, and unlimited possibilities 
for growth. 


THE COLUMBIA INSURANCE CO. THE UNION MARINE INSURANCE CO. 


NEW JERSEY LIVERPOOL 
27 William St., N. Y. C. 


F. H. CAUTY, Manager CARROLL E. ROBB, Manager 
Automobile Department 
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WEST VIRGINIA MEN ELECT 





Ww. G. Mockett Named to Head Field | 


Organization at Annual Meeting in 
Philadelphia 


W. G. Mockett of the Phoenix Hart- 
ford was elected president of the West 
Virginia Fire Underwriters’ Associa- 
tion at the annual meeting of that body 
held in Philadelphia last week. Other 
ofacers elected were: C. C. Wright, St. 
Paul, vice-president, and A. S. White- 
lev, secretary. The new 
the executive committee are: S. 
Bickford, Norwich Union; F. W. 
Shirer, Springfield; B. C. Carpenter, 
New York Underwriters, and A. G. 
Crawshaw, American Central. 


Insurance Excels Values 


Adjusters are finding instances not in- 
frequently these days where amount of 
insurance carried on stock is consider- 
ably greater than the value of the stock 
itself. This is accounted for first by the 
fact that merchants are unloading stock 
without cancelling their insurance and 
without bringing in new stock and also 
by the great reduction in inventories be- 
cause of present market prices. Not so 
long ago, Cincinnati agencies cancelled 
$200,000 insurance on one risk alone be- 


cause of depreciated inventory. Mont- 
gomery Ward & Co. report writing off 
several million dollars in values from 


their inventory Jan. 1, 1921. 





Conway to Be Toastmaster 
J. J. Conway, superintendent of the 
Cincinnati Salvage Corps, will be toast- 
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members of | 
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master at the invitational dinner to be 
given for R. J. Burlingame, for the past 
several years manager of the Western 
Adjustment Bureau office in Cincinnati. 
This dinner, which is to be held Thurs- 
day evening at the Hotel Gibson, Cincin- 
nati, will be addressed by W. E. Mariner, | 
general manager of the Western Adjust- | 
ment; Cyrus Woodbury, state agent of | 

| 

| 

; 





the Queen; L. E. Guntrum, president of 
the Guntrum-Meyers & Clemons’ Sons 
Company of Cincinnati; R. R. Lippincott, 
manager of the Western 
office at Columbus; F. W. Ransom, Ohio 
special agent of the Providence-Wash- 
ington, and Karl Kleve, Jr., president of 
the Cincinnati Fire Underwriters Asso- 
ciation. Mr. Burlingame _ will leave 
shortly to take up his duties as general | 
adjuster for C. R. Branson of New York. 


Adjustment 





Business in Akron? Plenty of It 


Anyone asking a member of the Her- | 
berich-Hall-Harter agency at Akron, O., | 
how business is in that city will find that 
much of the dope about deflation and 
business depression has been completely 
upset. In the last few months the dis- 
couraging reports which have issued 
from that city have led the outside world 
to believe that Akron was rapidly losing 
its place on the map, and that with the 
slump in industry its business, like its | 
population, would dwindle away. | 

But the Herberich-Hall-Harter Com- 
pany decided to make a real test of | 
conditions, and on Jan. 5 it inaugurated 
a 30-day life insurance campaign. The 
goal for the campaign was set at $1,000,- 
600 of new business, but a few of the | 
less optimistic members of the agency 
felt at the start that the mark had been | 
set a little too high. The goal remained 
where it had been fixed, however, and 
every one started out to sell life insur- 
ance. 


} as it wrote in 1919. 


| situaticn 


; tual 


| tual is 45 years of age. 


| insurance readily. 


| of the best 


; lines in 
| Virginia and eastern Ohio. It has estab- 


HUET An A 


Last week the campaign came to an 
end, and everyone waited for the report 
on Akron’s ability to buy life insurance. 
The results surprised not only the less | 
hopeful ones, but even those who had in- 
sisted that the goal should be $1,000,000. 
In the 80-day period the agency wrote 
$2,715,000 of new business—more life in- 
surance than it wrote all during the 
year i920 and over three times as much 


This record is of inte“est to fire in- 
surance men as well as life agents. Fire 
company officials have been the mosi 
skeptical about conditions in Akron, and 
it is believed that the results of this 
campaign indicate a more favorable 
than officials have thought 
existed there. 


Ohio Mutual 


The annual statement of the Ohio Mu- 
of’ Salem, O., shows cash assets 
$376,844; premium reserve $93,373; per- 
manent fund $100,000; net cash surplus 
$160,970; policyholders’ surplus $260,970; 
contingent assets $545,449. The Ohio Mu- 


Much Insurance Sloughed Off 
The great part of the riot and strike 
insurance that was written at Youngs- 
town is not being renewed. The Med- 


bury-Agler Company, which was for- | 
merly the General Insurance Agency | 
~~ . . ‘ 
Company, wrote $100,000 in premiums ; 


and went after it strong. The local peo- 
ple feared a strike and hence purchased 
This agency has de- 
veloped a big use and occupancy busi- 
ness in Youngstown, regarding it as one 
classes of business to han- 
dle. Not only in the industrial and man- 


| ufacturing enterprises has the Medbury- 


Agler Company cultivated “U & O,” but 
it has a number of mercantile and other 
risks insured. The Medbury-Agler Com- 
pany is now extending its operations, 
having gotten control of a number of 

i eastern Pennsylvania, West 
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lished a New York office to take care of 


some of its larger business. 


High Cost of Traveling 


If you want to get a rise out of an 
Ohio field man, ask him how much lower 
his expense account will be this year be- 
cause of falling prices? Within the last 
three or four months a large number of 
the Ohio hotels have been increasing 
their rate from 20 to 30 percent and be- 
fore the hotels get done with their 
increases, along comes the increased rail- 
road rate due to a ruling of the Inter- 
state Commerce Commission. This means 
a general boost in cost of railroad fares 
for the field men amounting to about 
one-third. These rates went into effect 
Feb. 3, and the managers are sure to 
notice the difference in expense accounts 
for February. Before this increase went 
into effect, it was possible to go from 
Cincinnati to Dayton on a chair car for 
$2.04. Today it costs $3.27. The fare from 
Cincinnati to Cleveland has gone up in 
proportion. The minimum parlor car 
fare is now 81 cents. The present indi- 


| cations are that expenses of field men in 
| Ohio will be at 


least one-third greater 
for 1921 than for 1920. If hotels con- 
tinue their price raising, the difference 
may be even greater. 





Ohio Notes 

R. CC. Parrish of 
has taken 
partner. 

J. M. Bechtol, elected probate 
at Norwalk, O., has sold his 
agency to Charles Suhr. 

Howard L. Smith has purchased the 
interest of his partner in the McMorris 
& Smith agency at Willard, O. 

Henry Meeker of Franklin, O., has 
taken his son Fred into partnership and 
the agency will be known as Meeker & 
Son. 

The death of EF. C. 
agent at 


Liberty 
Lawrence R. Bowers as a 


Center, O., 


judge 
insurance 


Sipe, fire insurance 
Ashley, ©O., is announced. No 


disposition of the business has been 
made. 
ik. T. Purpus of New Bremen, O., has 
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MILLERS 


NATIONAL INSURANCE 
COMPANY 


OF CHICAGO, ILLINOIS 


Financial Statement 
December 31, 1920 


ASSETS 


Government Bonds (Canada) ....... 
Government Bonds, U. S. Liberty and 

Victory Loan 
School Bonds 
Municipal and County Bonds....... 
ee Te ee 
fie BO | 
Gas and Electric Light Bonds....... 
Be ee 


14,000.00 
Adjustment and Salvage Co. Stocks.. 1,150.00 


$3,145,178.00 


661,350.00 
2,914.65 
278,374.43 
225,826.36 
79,693.71 


MARKET VALUE 

$ 148,000.00 
eagle iets eaters: 830,273.00 
1,805,198.00 
200,190.00 
94,750.00 
27,417.00 
24,200.00 


Total Bonds and Stocks........ 


Real Estate Mortgages, First Lien... 
SS ER CeO Ore Frenne 
Cash in Bank and on Hand......... 
Premiums in Course of Collection 

Accrued Interest on Investments .... 





Total Admitted Cash Assets.... $4,393,337.15 


LIABILITIES 


Unpaid Losses, including 

all reported or sup- 

posed Losses........ $ 300,064.79 
Re-Insurance Reserve... 1,896,315.45 
Accrued State, County 

and Municipal Taxes. 
All Other Claims...... 
Permanent Fund...... 
Net Cash Surplus over 


all Liabilities 


40,132.20 
37,586.22 
500,000.00 


1,619,238.49 





$4,393 337.15 


Cash Surplus to policyholders. ...... $ 2,119,238.49 
Losses Paid since Organization...... 14,087,977.76 


Cc. B. COLE, President M. A. REYNOLDS, Secretary 
F. S. DANFORTH, Assistant Secretary 









































taken his son, Carl J., into partnership 
and the agency will be known as F. T. 
Purpus_ & Son. 

At Sandusky, O., Andy Knehr has 
taken into partnership Wallace E. Chaf- 
fee and the fire insurance business will 
be conducted under the name of Knehr 
& Chaffee. 

Samuel A. Darling of Centerburg, O., 
has associated his son Robert B. in busi- 
ness with him, and henceforth the busi- 
ness will be known as Darlings’ Insur- 
ance Agency. 

Carroll A. Stubbs has bought the inter- 
est of his partner, Frank L. Kloeb, in the 
Stubbs & Kloeb agency at Celina, O., 
and it will hereafter be known as the 
Carroll A, Stubbs Insurance Agency. 

Lawrence Mitchell, formerly with Nel- 
son J. Edwards & Co. in Cincinnati, has 
taken the sole agency in that city for 
the National Reserve of Dubuque, Ia., 
which was formerly in the office of Hein- 


sheimer, Roberts & Chambers. Mr. 
Mitchell will continue his office in the 


Union Trust building. He has applied for 
membership in the Cincinnati Fire Under- 
writers Association. 

The Flynn agency at Sandusky, C., has 
been incorporated as the Erie County In- 
vestment Company. James Flynn, Sr., is 





| 


1 


president and general manager; Freq w 
Bauer, vice president, and Catherine 
Schaeffer, secretary. 2 
The Cincinnati Insurance Society wiy 
hold its regular monthly meeting Feb 28 
Following the dinner, W. J. Purcell of 
the National Surety, connected with th 
Ferris Agency in Cincinnati, will spe P 
on “Check Insurance,” explaining what 
the contract coverage of check insurane 
is and why everyone connected with the 
insurance business should at least be 
able to explain its purposes and scope 


J. M. Barkdull has been a 
manager of the casualty department 
Walter P. Dolle & Co. in Cincinnati, for. 
merly Gray-Dolle & Latta. Mr. Barkdul| 
was formerly manager of the Generaj 
Insurance Agency in Cincinnati and be. 
fore that was manager of the New Eng. 
land Equitable in Detroit. Walter p 
Dolle & Co. will represent the New An: 
sterdam Casualty as general agents for 
southern Ohio and part of Kentucky, 


A French scientist advises tiptoeing 
for a few minutes every day as a goog 


exercise for keeping in good health. This 
looks like encouraging “pussyfooting,” 











CENTRAL WESTERN STATES 








FIGHT TRUST COMPANY BILL 





Indiana Men Aroused Over Measure 
Which Would Allow Them to 
Act as Insurance Agents 





| 


INDIANAPOLIS, IND., Feb. 15—| 


No insurance bill before the Indiana 
iegislature in years has attracted more 


ILLINOIS AGENTS’ MEETING 





G. Edgar Turner, the Indianapolis At. 
torney, Will Be a Speaker at 
the Springfield Convention 





_At the meeting of the Illinois Asso. 
ciation of Insurance Agents, to be held 


| in Springfield, Friday of this week, 


attention from agents throughout the | 
state than has House Bill No. 40, which | 


is designed to extend the powers of 
trust companies so that they may act 
directly as agents of insurance com- 
panies. Originally the bill excluded life 
insurance from its provisions, but an 
amendment was 
class of insurance also and this has 
aroused the life men to work against 
it. There are angles in this fight which 
involve the same principles that are at 
stake in the national controversy now 
on over bank agencies. 

In Indiana trust companies have 
sprung up in most of the larger cities 
and towns within the past few years. 
They all do a banking business and 
most of them have insurance depart- 
ments. The objections that have been 


made to cover this | 


made to bank agencies apply to them | 


from the local agent’s point of view. 
In fact quite a number of these trust 
companies are simply reorganized in- 
surance and real estate agencies. The 
agents who have thus been “trans- 
formed” in many instances have done 


so really against their will, yielding to | 
pressure in the way of local competition | 


with other trust companies and capital 
affiliations which they could not combat. 

The trust companies have been con- 
ducting their insurance departments un- 
der disadvantage because of the limita- 
tions put upon them under the existing 
laws and it has been necessary to meet 
these limitations in roundabout ways. 
The regular insurance agencies realize 
that, if this bill becomes a law, the 
trust companies will become a still 
stronger factor and some agencies de- 


clare that it will mean the entire elim- 


ination of the local agent in some 
localities. 
The injection of the life insurance 


business into the bill has secured for the 
opponents of the measure a well organ- 
ized and powerful ally, as the life insur- 
ance people of the state are particularly 
well equipped in legislative matters, 
since a number of strong life insurance 
companies have their home offices in the 
state. Representatives of the life insur- 
anee interests have been appearing be- 
fore the committee hearings on this bill 
and their influence is being felt. It is 
feared by the other opponents of the bill, 
however, that an attempt will be made 
to satisfy them by again eliminating life 
insurance from the measure. The life in- 
surance people are being urged not to be 
satisfied with this as, it is claimed, if 
fire and casuaity insurance are per- 
mitted to the trust companies, it will be 
only a question of time until another 
effort will be made to get life insurance 
also in line, and probably with success. 








G. Edgar Turner of Indianapolis, who 
was formerly deputy insurance com- 
missioner of Indiana and is now an in- 
surance attorney, will speak at the 
afternoon session. It has been found 
that George Woodruff of Joliet, Ill, 
will not be able to be at the banquet. 
Secretary E. A. Warner of the Kanka- 
kee Chamber of Commerce will take 
his place. He is regarded as one of 
the leading chamber of commerce sec- 
retaries in the state. The response to 
the address of welcome will be given 
bv R. G. Drolet of the Moisant-Drolet 
Company of Kankakee. R. M. Burger, 
manager of the Illinois Audit Bureau, 
has taken for his subject, “Source of 
the Yellow Slips.” 


Will Write General Business 


The Automobile Insurance Company of 
Rock Island, Ill., at its annual meeting 
of stockholders voted to amend the ar- 
ticles of incorporation to permit the 
writing of general fire insurance in addi- 
tion to full coverage automobile. 


Association Inspects Flint 


The Conservation & Fire Prevention 
Association of Michigan inspected Flint 
last week, arrangements having been 
made by W. M. Martin, president of the 
Chamber of Commerce, and M. M. Hawx- 
hurst, president of the Conservation As- 
sociation. During the two days that the 
work was conducted T. Alfred Fleming 
of the National Board aadressed over 
5,000 business men, teachers, high school 
pupils and others. 


Houk Sells Out Exchange 


W. E. Houk of Decatur, Ill., who was 
manager of the Home Auto Indemnity 
Exchange, has sold his business to the 
Crescent Auto Insurance Association of 
Mattoon, Ill., of which Lincoln Bancroft 
is attorney-in-fact. The Home Auto Will 
retire from business. Mr. Houk is an old 
time Illinois field man and also had 4 
general agency for the Midwest Fire of 
Quincy. He is now endeavoring to get 4 
new field connection. 


Plan of Mid-West Fire 


The Mid-West Live Stock of Quincy, 
Ill., has consolidated with the Mid-West 
Fire of that city, both companies beil&é 
under the same management, and the 
latter company will take over its capital 
and surplus. The Mid-West Live Stock 
recently reinsured its business in the 
Metropolitan Live Stock of Springfield, Il. 
The company will be liquidated at once. 
The volume of business of the Mid-West 
Fire made an increased capital and sur 
plus necessary. In June of last year an 


increase of $50,000 capital was a 
ized, much of this having been already 
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Wherever the Twin-Winners Are Represented 
The Largest Producers of Automobile 
Insurance Are Inter-State Agents 


WHY? 


Because they are equipped with rate cards 
and supplies so simple that their proposition 
appeals to car-owners everywhere. Clean 
cut, simple, direct and straight shooting 
methods are what people like these days, 
and they soon learn that this is the service 
they get from the Inter-State. 


Interstate Automobile Interstate Liability 


Insurance Company Insurance Company 
Capital Stock $200,000.00 Capital Stock $250,000.00 


E. A. TONNE, Secretary and General Manager 


Home Office - - - Rock Rapids, Iowa 








STATE AGENTS 
J.C. HOYT & COMPANY BURT & STEBBINS 


El Dorado, Kans. 1106 Rusk Avenue 


Houston, Texas 
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E. J. MILLER 


General Agent 


FIRE and CASUALTY INSURANCE 


Business cared for in the States of Colorado,} 
Wyoming, New Mexico and Utah 


311 Gas and Electric Bldg. iDENVER, COLORADO 




















[FIRE] 


Great Lakes 


Jusurance Company 


Home Office, Insurance Exchange 


CHICAGO, ILL. 





N. L. Piotrowski, President 






q 
CHICAGO 


CASH CAPITAL - - - - $400,000.00 
SURPLUS TO POLICY HOLDERS, $760,390.32 








THE MID-WEST INSURANCE COMPANY 
: £0. any seem 


Incorporated Under Laws of Kansas 
Operates exclusively through Agents and Brokers. 


EVERY AUTOMOBILE COVERAGE 
ABILITY CENTRAL DEPARTMENT 


LIABILITY 
530 Insurance Exchange CHICAGO 


PROPERTY DAMAGE 
COLLISION IN Telephone Wabash 8128 A. E. Heacock, Mgr. 


ONE POLICY 








INCORPORATED 1851 


WESTERIN ASSURANCE 


COMPANY, OF TORONTO, CANADA 
FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTION 
AND STRIKES. MARINE AND TORNADO INSURANCE 


ees SE I, BONED Sis oa 5 wishes sas pocecsssncienessedwisncceeee $4,973,932.20 
a Si Re PONISI ois v000:00:0 cncinnesawcacuciecswoseesen.eswwemen 1,900,899.75 
Total losses paid in United States from 1874 to 1919 inclusive, $46,673,033.35 








The Best Field in the Insurance Business 
Today is Live Stock Insurance 
We want good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 


THE,KASKASKIA LIVE STOCK INSURANCE CO. 
INCORPORATED 


Home Office: - ‘. - Shelbyville, Illinois 








Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 





















ARIZONA 
FIRE INSURANCE COMPANY 


PHOENIX, ARIZONA 
CAPITAL 


ILLINOIS—INDIANA 
WISCONSIN — MICHIGAN 


CHAS. P. HALL 


SPECIAL AGENT 
2019 INSURANCE EXCHANGE 


$200,000.00 CHICAGO 


J. E. HANOWELL 
Ohio Special Agent 
314 Columbus Savings and Trust Building 
COLUMBUS, OHIO 








EDGAR M. DAVIS 


VICE-PRESIDENT AND 
GENERAL MANAGER 











subscribed and paid in. Another $50,000 
will be authorized, bringing the capital 
to $200,000 and the surplus to $100,000. 
The Mid-West Fire commenced business 
Oct, 12, 1919, with $100,000 capital and 
$40,000 surplus. It writes all the fire and 
automobile lines. The directors of the 
company are business men of Quincy. T. 
A. Secker is managing underwriter of 
the Mid-West, Dr. J. W. Ireland is presi- 
dent, and John L. Pipe is secretary and 
treasurer, 





Indiana Field Club 


The Indiana Field Club held its regualr 
monthly meeting Monday at Indianapolis. 
It has been the plan for some months 
at these meetings to discuss various live 
topics and the January meeting and that 
of this month have been particularly 


profitable as use and occupancy was | 


under discussion at both. The subject 
was opened at the January meeting by 
Robert Engle, who read a carefully pre- 


pared paper on the subject, which se- | 
cured for him the highest commendation | 


of every member present. The paper 
was so well thought of that it was con- 
tinued as the subject for discussion in 
February and will be given a final ses- 
sion at the March meeting. The plan of 
having such discussions has met with the 
approval of the membership and has re- 
sulted in a large increase in attendance 
at the monthly meetings. 


Change in Inspection Plan 


The executive committee of the Con- 
servation & Fire Prevention Association 
of Illinois met in Chicago Tuesday to 
plan the inspection work for 1921. 

The meeting, which was in charge of 
Fred D. Hess, president, was attended 
by John G. Gamber, state fire marshal, 
whose department will continue to lend 
its able support to this work. 

It was decided by the committee to 
discontinue the inspection of grain ele- 
vators and mills exclusively, as has been 





the system the past three or four years 
and substitute therefor the inspection of 
entire cities and towns, as was the plan 
followed previous to the war. 

This is an important work and it is 
hoped that the co-operation of every fire 
man will be seen, 

C. G. Wonn of the Northern of Englang 
was elected vice-president to succeeg 
Mr. Hess, who became president Feb, ; 
upon the resignation of Fred Holdtfodt 
who retires from the field. John § 
Knapp of the Concordia was elected as 
member of executive committee. 

The first inspection will be made early 
in April, the city and date to be nameq 
soon. 


Indiana Notes 


At Waveland, Ind., J. V. Rosebaum has 
sold his agency to J. M. Milligan. 

The regular monthly meeting of the 
Indiana Insurance Society was held at 
Indianapolis, Tuesday There was a very 
fair attendance, # 

The Joe Werwinski Agency in South 
Bend, Ind@., will hereafter be known ag 
Charles R. Lewinski, Inc. In addition to 
Mr. Werwinski, Chester M. Nowalk wil] 
be a partner. Both Mr. Lewinski and 
Mr. Nowalk are from Gary. The Lewin. 
ski Agency at Gary, Ind., will hereafter 
be known as the Cosmopolitan Security 
Company. ¥ 


Illinois Notes 


At Princeton, Ill, the Cooperative 
Agency has been transferred to J. W 
Coddington. 

At Olney, Ill, the G. D. Slanker 
Agency has been transferred to Laura 
B. Mitchell, who has been with the 
agency for some time. It will be con- 
tinued under its old name. 

F. R. Robertson, a local agent at New- 
ton, Ill., shot and killed Charles Sutton, 
member of the firm of Houser & Sutton, 
hay and grain brokers, Tuesday. After 
the shooting Mr. Robertson walked into 
his oftice in the same building and shot 
himself through the head. 











STATES OF THE NORTHWEST 








NOT ENTHUSIASTIC ON PLAN 


Agents in the Dakotas Say It Will 
Not Pay to Solicit Automo- 
bile Business 


FARGO, N. D., Feb. 15.—Local 
agents up in the Dakotas are not very 
enthusiastic over the new automobile 
rates. Here is a section of the coun- 
try that is peculiar in many respects. 
The agents say that at the present 
rates the insurance on a Ford automo- 
bile means about $1.50 in commission 
and does not pay for any great effort. 
The agents are not bothered so much 
with the mutuals and_ reciprocals. 
Where an agent is giving much of his 
time to soliciting insurance, he can 
usually corral the automobiles of his 
clients. There are not many local 
agents that represent mutuals. They 
feel that if they go after an automobile, 
there should be enough in it to make 
it pay. They can spend the same 
amount of time in soliciting farm in- 
surance and make more money. Tha 
local agents up here take the position 
that if commissions had been increased 
to 25 per cent and rates left where they 
were, so far as the Dakotas are con- 
cerned the local agents could then have 
gone out after the business and 
gotten it. 


Ankenbauer to Address Field Men 


MILWAUKEE. WIS., Feb. 15.—Paul FE. 
Rudd, chairman of the educational com- 
mittee, announced that John F. Anken- 
bauer of Cincinnati, formerly superin- 
tendent of the Cincinnati Board and now 
of A. W. Schell & Co., will address the 
joint meeting of Wisconsin Field Men’s 
Club and the Wisconsin Insurance Club 
here April 5. Mr. Ankenbauer will talk 
on “Inter-Insurance,” a subject to which 
he has given much attention and study. 


Would Repeal Reciprocal Tax 


MADISON, WIS., Feb. 15.—A bill pro- 
viding for the repeal of the Wisconsin 
reciprocal taxation law for insurance 
companies has been introduced in the 
state senate. , The present Wisconsin law 
was enacted about 10 years ago. Under 











its provisions the Wisconsin department 
is not allowed to levy a higher tax on 
any outside insurance company than the 
State in which that insurance company 
is domiciled levies upon Wisconsin com- 
panies. Commissioner Whitman esti« 
mates that the repeal of the law and 
the resulting higher tax which it would 
be possible to levy on outside companies 
would bring at least $100,000 additional 
into the state treasury. It is understood 
that the companies which would be af- 
fected will make a vigorous fight against 
the repeal of the law. 


Wisconsin Mutuals Meet 


MADISON, WIS., Feb. 15—Thomas A, 
Roycraft of Chippewa Falls was elected 
president of the State Association of Mu- 
tual Insurance Companies at its annual 
convention here. Other officers elected 
were: H. J. Herzog, Union Grove, vice- 
president; A. J. Rammer, Sheboygan, sec- 
retary; Geo. A. Ure, Neillsville, treasurer; 
W. W. Gillies and W. A. McEwan, and 
W. J. Bichler, committee on legislation, 
and W. A. McEwan, Bern Lange, A. 
Gulickson, Thomas Johnson and W. L. 
Ames, committee on reinsurance. 

Commissioner Whitman delivered an 
address in which he urged the companies 
to stick to the lines in which they have 
succeeded, 


Fight New Tax Measures 

MILWAUKEE, WIS., Feb. 15.—Speak- 
ing to develop a movement to send 1,000 
Wisconsin insurance men, retailers and 
manufacturers to Madison this week to 
attend hearings before the legislature on 
three proposed state tax bills, fathered 
by the governor, and proposing addi- 
tional income taxes $6,000,000, $16,000,000 
and $26,000,000, respectively, State Sen- 
ator Oscar Morris told business men they 
are slackers on the subjects of legisla- 
tion and excessive taxaiion. ‘‘You men 
have not enough backbone and push. 
You are awfully weak with your back- 
bone. On election day you go fishing. 
You don't know the names of your own 
state senator. You don’t know whats 
going on in your common council and 
village board. If you were to be hanged 
you'd be at Madison. Well, these bills 
are worse than that. It is time to work 
together instead of pulling apart. In- 
surance men are fighting each other and 
their clients. Retailers are fighting the 
manufacturer and the manufacturer the 
jobber.” : 

Insurance men state that if the bills 
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LARGEST FIRE INSURANCE COMPANY 
Chartered by the State of Massachusetts 


INCORPORATED 1849 


1849 192] 


CHARTER PERPETUAL 


SPRINGFIELD 


Fire and Marine Insurance Company 
Cash Capital $2,500,000 














of Springfield, Mass. 


Seventy-second Annual Statement, January 1, 1921 
ASSETS 

















HILDRETH, Secretary 
WILLIAMS, Treasurer 


Cash on Wand, tev Weeiied al Cee BUI sn ok 5 kok 6h 0d den vee wetcsameaees $2,724,400.79 
Cash in hands of Agents and in course of collection............--e.ee6. 2,182,878.25 
J ee ee ee ee eee a wstiann es 377,812.07 
ere er er ere err eee te err ee re gieces 339,000.00 
Lomas om Mortgage (IGE THY oo od nitcacasesne sdancacs cases er 2,600,770.00 
Bey NING. «sis sade owe aaa oak se hee een ee ened baeesassas wae 2,589,856.00 
II, orbs Kiran a weawalbanntee alsa eb eakaaweiasaseees euaiees 1,677,340.00 
eS i oo 5s 6 end den ia eee anne ein kann ee Saban’ 1,098,047.00 
ee ny ae ae awe eee eee ment emer e tiweeses 2,/37,000.00 
ND NS 56h i Regia Giels ead a knee ehweekas sade essa twreeeee 1,114,391.00 
eee, Comey Wi Te I nik dk oie ves dcneesssaecnee 1,241,380.00 
Pe TINS iio dean dkedwdanedseadewok eens 6ekeausas ‘eeee- 1,696,000.00 
re et ere wees $20,374,875.11 
LIABILITIES 
SU IC iivsic dca ccdeedseannabhes $a4eeadbedaaedeaddecios $ 2,500,000.00 
Reserve for Re-Insurance....... 0.0.0.0... ccc ccc ccc ccc cece ecceeces 11,368,661.47 
Reserve for all unpaid Losses................. 0... ccc ecececccce uses 1,732,795.96 
Reserve for all other Liabilities...............0..00.00 00.0 ccc ewe ee 540,000.00 
Reserve for January 1921 Dividend.........................0. cc eeees 200,000.00 
| ee eee $16,341,457.43 
oS Ieee eet 4,033,417.68 
SURPLUS TO POLICYHOLDERS................................ 6,533,417.68 
LOSSES PAID SINCE ORGANIZATION.................2....0.5. $85,419,297.27 
A. W. DAMON, President . B. CRUTTENDEN, Asst. Sec. 
G. G. BULKLEY, Vice President . A. HEBERT, Asst. Sec. 
E. H. 
F. H. 


OSE 


L. GARNETT, Asst. Sec. 
A. SCHLESINGER, Asst. Treas. 


Western Department, Chicago, IIl. 


HARDING & LININGER, Managers 
E. G. CARLISLE, Assistant Manager C. E. VARLEY, Assistant Manager 
L. P. VOORHEES, Cashier 


Resident Director 
A. F. DEAN 


Pacific Coast Department, San Francisco, Cal. 


JOHN C. DORNIN, Assistant Manager 
Marine Department, New York City 








GEO. W. DORNIN, Manager 





TALBOT, BIRD & CO., Inc., General Marine Managers, 63-65 Beaver Street 








Agencies In All Prominent Localities Throughout the United States and Canada 
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Fire Protection 


Correspondence Course 
in the 


Analytic System 
for the 


Measurement of 


Relative Fire Hazard 


By Jay S. Glidden 
of the Chicago Board of Underwriters 
Chicago 


PART X. LESSONS 19 & 20 


FIRE PROTECTION 


The National Journal of Fire Protection and Prevention 


CINCINNATI CHICAGO INDIANAPOLIS 
NEW YORK 

















Do you recognize the business getting possibilities 
in the knowledge you would have when you had 
mastered those last two lessons? 


A 16-page booklet has been prepared to tell you 
all about the Fire Protection Course in the Dean 
Schedule. 


The rate making system is at the very heart of the 
fire insurance business and its problems. You are 
in the insurance business as a career. The founda- 
tion of that career lies in KNOWING YOUR 
BUSINESS, not the superficial facts about it, 
but the heart of it. 


Information on the rate making system is not in- 
accessible. Let us tell you about it. 


FIRE PROTECTION, 
104 Duttenhofer Bldg., 
Cincinnati, Ohio. 


Gentlemen: 
I want to know more about your Dean Schedule Course. 
Without obligation on my part, send me your 16-page booklet . 





are passed it will not only drive out 
business and manufacturing from Wis- 
consin, but every possibility exists that 
the increased tax moneys will be used 
to further state insurance and similar 
schemes. The new Insurance Federation 
will be called on to take action. 


Personal Liability Bill Up 


ST. PAUL, MINN., Feb. 15.—A _ bill 
aimed to make owners of property, 
where a fire occurs through negligence, 
responsible for the cost of extinguish- 
ing such fire has been introduced in the 
Minnesota senate. The bill provides that 
where a fire department is called to ex- 
tinguish a blaze caused by the negligence 
of the owners or occupants of the prop- 
erty such owner or occupant must pay 
the cost of such service. It also pro- 
vides that where adjoining property is 
damaged the owner of such property 
may bring civil action and recover dam- 
ages against the owner of the premises 
where the fire originated. State Fire 
Marshal Nettleton is urging the passage 
of the measure. 

The bill also provides for the recov- 
ery of damages by farmers and others 
in the agricultural communities whose 
property may be damaged by negligence 
of a neighbor who carelessly starts a 
forest or prairie fire. 


Companies on Milwaukee Loss 


MILWAUKEE, WIS., Feb. 15.—Insur- 
ance in the fire Feb. 13, cause unknown, 
at the Bradley & Metcalf Shoe Company, 
causing a loss estimated at_ $30,000, 
mostly on the 5-story brick building, 
was as follows: 

Owner, O. Kuehn. 

Insurance on building: 





Law U. & R.$ 5,000 Am. Eagle 7,500 
er 000 Germ, All 7,500 
Com. Union.. 10,000 Mech. ....... 5,000 
Fire Assur.. 10,000 Aetna ...... 0,000 
Palatine .... ,000 St. Paul F.M. 10,000 
Allemania .. 5,000 
Total:..5..3 $80,000 
Insurance on contents of O. Kuehn 


Gros. Commission House: 











Rilimois ...+. j New Hamp.. 2,500 
New Jersey... 2,000 Globe & Rut.$10,000 
Springfield St. Paul F.M. 3,000 
Eo Se 1,000 Palatine .... 5,000 
Columbian .. 3,000 Am. Eagle .. 5,000 
Cent. Nat.... 5,000 Allemania... 3,500 
Phoenix . 5,000 Am. Alliance. 3,500 
Peninsular .. 8,500 Nat, Liberty. 3,000 
Columbian .. 2,500 
"POtal .:..<:02 $67,500 
Insurance on stock of Bradley-Metcalf 
Co.: 
ere $20,000 Com’wealth . 10,000 
Phoenix .. 15,000 
eee 5,000 
Liv. L. & G 10,000 
eee 10,000 
County 10,000 
Mech. Tra 10,000 
OFICKE 5...6:6.0-3 -. 10,000 
ee New Zealand 10,000 
Hanover .... 15,000 Assur. N.Am. 10,000 
Fidelity Phe. 5,000 Fire Assn... 5,000 
Franklin ... 5,000 —— 
Phoenix 25,000 Total ....$260,000 
Insurance on machinery: 
Mech. & Tra.$ 2,500 Sun......... $25,000 
Total .....$27,500 
Insurance on furniture and fixtures: 
OPIOMD. .6<<06 10,000 Royal Ex.... 10,00 
iS Aap re 5,000 Im. & Ex... 5,000 
BIAS: .55.ci05% 10,00 —— 
Tetel 2... $40,000 


Use and occupancy: 
National .$30,000.00 Alliance .. 30,000.00 


Hartford . 50,000.00 Contl. .... 30,000.00 
Gl. & R... 30,895.55 —_—_——— 
Total .$170,895.55 





Plan Inspection at Watertown 


MILWAUKEE, WIS., Feb. 15—Plans 
are being made for an inspection of 
Watertown, Wis., by members of the 
Wisconsin Conservation & Fire Preven- 
tion Association. The inspection will 
probably be held in March, although the 
date has not been finally determined. 
Other inspections will be held in April. 

©@ne point the inspections have _ re- 
vealed, and which is of unusual interest 
to the fire underwriters is that particu- 
larly in the smaller cities, wooden 
moulds used for pouring concrete are 
frequently not completely removed, espe- 
cially from the insides of chimneys and 
stacks, 

Progress is being reported with the 
many criticisms made in the recent Mad- 
ison inspection, particularly with refer- 
ence to the fire danger in the public 
schools. The school board is carrying 
out an extensive program of improve- 
ments, 


Milwaukee Blue Goose 


MILWAUKEE, WIS., Feb. 15.—W. A. 
Taylor, formerly of the Wisconsin In- 
spection Bureau, and recently appointed 
state agent of the Glens Falls, was guest 
of honor of the weekly luncheon meeting 











of the Blue Goose Monday. Instead of 


making his headquarters at Madison, as 
was originally intended, Mr. Taylor hag 
taken offices in Milwaukee and wag 
royally welcomed. A bit of surprise fo}. 
lowed, when Mr. Taylor passed the 
cigars, and on being pressed for the rea- 
son, announced the arrival of a 9-pound 
boy at his home. 


Hearing on Visible Gasoline Pumps 
MILWAUKEE, WIS., Feb. 15—Chieg¢ 
Inspector F. R. Daniel of the Wisconsin 
Inspection Bureau and other Milwaukee 
insurance men and engineers have just 
returned from the state capital where 
hearings were held on the proposal to 
abrogate the ruling a year ago of the 
Wisconsin Industrial Commission againgt 
the use of visible tank gasoline filling 
stations and pumps. Judge J. E. Florin 
chief of fire prevention of the Wisconsin 
Industrial Commission, was appealed to 
by several manufacturers of the visible 
filling pumps for the removal of the ru}. 
ing against them. The commission has 
not yet handed down a decision, but 
there is said to be little hope for any 
change from the ruling against these 
pumps. Electrical experts and insurance 
men argued that there had been ample 
evidence in the past that fires occurreq 
in startling number from the visible as 
well as the electrically driven pumps, 
Cases were cited in which the glass ip 
the visible filling tanks concentrated the 
sun’s rays so as to cause explosions and 
fires. 


Milwaukee Field Men Move 


MILWAUKEE, WIS., Feb, 15—Scarcity 
of office space in Milwaukee is hitting 
Milwaukee field men hard. There have 
been quite a number of changes in the 
locations of state and special agents here 
recently. F. O. Hesse, state agent of the 
Norwich Union, recently removed from 
836 First Wisconsin National Building 
to 404 University building, which is be- 
coming quite a center for insurance men, 
L. G. Farmer, formerly special agent 
with the Hilbert agency and now state 
agent for the Westchester, has taken 
offices adjoining Mr. Hesse. William A, 
Taylor, state agent of the Glens Falls 
since Maurice White’s departure, is keep- 
ing office at the Hotel Wisconsin, find- 
ing it difficult to get quarters as desired 
at this time. 





‘Western National’s Showing 


The Western National Fire of Fargo, 
N. D., which started writing business in 
October, 1919, shows total net premiums 
for the 15 months which it has been in 
operation of $81,101. The losses paid last 
year are $25,341, which includes a con- 
siderable number on business written in 
the last three months of 1919, so that the 
company makes a very favorable show- 
ing. 





Wants Claims Paid Instanter 


ST. PAUL, MINN., Feb. 15—Adjustment 
and payment of losses by insurance com- 
panies within 45 days after claims are 
filed will be required under a bill intro- 
duced in the Minnesota legislature by 
Representative Jacobson, who also is the 
author of a bill providing penalties for 
making false claims against insurance 
companies. 


Dakota Notes 


G. H. Helgerson, former state treasurer 
of South Dakota, has become associated 
with the local agency in connection with 
the First National Bank of Mitchell, 


Ss. 


Minnesota Notes 


Theodore C. Shove, of the Shove-Lar- 
penteur Agency at Minneapolis, is a can- 
didate for alderman in the coming mu- 
nicipal election in that city. 

D. D. Miller, a local agent of Bemidji, 
Minn., has been arrested on an embezzle- 
ment charge in connection with alleged 
collections of notes which were not re 
ported to the companies which he repre 
sented. 

A. M. Opsahl has returned to Brainerd, 
Minn., and has purchased the insurance 
business of Fred L. Sanborn and taken 
over the agency of several companies. 
Mr. Opsahl has removed his office_ from 
ae _— Exchange building to the Opsahl 
block. 


Wisconsin Notes 


The Sell Brothers Company, conducting 
a local agency at Sheboygan, has 12- 


creased its capital stock from $125,000 
to $200,600. 

Mrs. Mary A. Fletcher, organizer for 
the National Insurance Federation, has 
left Milwaukee for Kansas to take part 
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in campaigns bearing on subjects of in- 
surance in that state. 

Milton C. Potter, superintendent of 
schools of Milwaukee, has started a cam- 
paign for protecting a large number of 
Milwaukee schools from serious fire haz- 
ards, developed through an inspection in 
which several Milwaukee underwriters 
assisted. Certain of the schools are con- 
demned as “fire traps. 

William D. Harper, building inspector 
of Milwaukee, was host at a luncheon 
for the new WwW isconsin chapter of the 
Association of Electrical Inspectors, on 
Monday. Standard wiring rules, were 
the subject. A campaign to secure more 
uniform interpretations and stricter en- 
forcement is under way. 





| 
| 


John W. Petrie, editor of the ‘“Ameri- 
can Insurance Digest,” Chicago, ad- 
dressed the Milwaukee Fire Insurance 
Club Monday evening, giving an inter- 
esting description of some of the big 
men in the fire insurance business. More 
than 100 attended, including a number 
of leading company men in Milwaukee. 


Cc. W. Parmalee, special agent of the 
Concordia in Michigan, was in confer- 
ence at the home office in Milwaukee 
during the week. Others coming in for 
a discussion of business matters were 
State Agents R. A. Moore of Indiana, 
and J. E. Knapp of Illinois. President 
Gustav Wollaeger of the company has 
recently been confined to his home. 








[_ IN THE MISSOURI VALLEY 














HOT FIGHT IS ON IN KANSAS | 


| The old officers were re-elected. 


Agents Aroused Over Plan to Repeal | 





Anti-Discrimination and Non- 
Resident Agency Laws 


TOPEKA, KAN., Feb. 15—A big in- 
surance fight looms in the state legis- 
lature of Kansas. The house last week 
overrode the insurance committee by 
placing on the calendar bills to do away 
with the anti-discrimination statutes of 
the state. 

It was charged by Representative 
Martin, originator of the proposed laws, 
that the insurance companies have a 
monopoly on all fire risks because of 
the antidiscrimination laws to pro- 
vide uniform rates. The insurance 
committee, however, disagreed with 
him, taking the view that the repeal of 
the existing laws would mean lower- 
ing the bars to disastrous rate wars, 
permitting the big policyholders to get 
cheaper insurance at the expense of the 
smaller policyholders and possibly per- 
mit unreliable companies to come into 
the state for operation. The commit- 
tee brought out a report recommending 
that the Martin bills be killed, but Mar- 
tin succeeded in getting the house mem- 
bers to adopt his minority report, thus 
placing the bills on the calendar. 


The other bills which have aroused the 
local agents are those which remove the 
prohibition against non-resident agents 
operating in Kansas. This would permit 
any business line to have its insurance 
written by brokers anywhere. The state 
would lose the tax on the business and 
the Kansas agents would lose their com- 
missions. Kansas fire agents are much 
excited about the two bills and are mak- 
ing a strenuous effort to defeat both of 
them as they see a lot of perfectly good 
business going* outside the state if the 
bills should become laws. 


Will Defer Appointment 


Governor Hyde of Missouri has notified 
the insurance people that he will make 
no appointment of insurance commis- 
sioner until after the legislature has ad- 
journed. By that time he will know 
whether there will be created the bu- 
reau system of government in Missouri, 
whereby a number of departments are 
grouped under one director, Attorney 
Boley of Kansas City, the candidate of 
the reciprocals, has strong backing from 
those interests in Kansas City and his 
claims are being pushed. He is purely 
a reciprocal candidate and naturally the 
stock and mutual companies are oppos- 
ing him. 


Federated Fire Statement 


The new annual statement of the Fed- 
erated Fire Reinsurance Company of 
Mason City, Ia.. shows assets of $866,958 
and surplus of $155,258. The company 
has a fully paid up capital of $580,450, 
and an authorized capital of $1,000,000. 
Last year the company received in pre- 
miums $271,935, and had losses of $127,- 
204. The company has $594,905 of se- 
curities desposited with the insurance 
department of Iowa. The Federated Fire 
was incorporated in August, 1919. 


State Increases Capital 


DES MOINES, IA., Feb. 15.—The State 
Thsurance Company of Des Moines at 
its annual meeting voted to increase the 
‘capital stock to $250,000. The company 
'S entering its fifth year and is writing 
NM five states. It writes fire, tornado, 

















automobile and hail on growing crops. 


North American’s Year 


The annual meeting of stockholders of 
North American Fire of Cmaha was held 
last week. All the old officers were re- 
elected. The assets are $1,352,980, in- 
crease $190,615. Its surplus is $342,153, 
increase $188,232. A dividend of 6 per- 
cent was declared. The gross premiums 
were $339,450, practically all being writ- 
ten in Nebraska. The company has met 
with success and is making fine headway. 


Tangle Over Bankers’ Fire 


OMAHA, NEB., Feb. 15—Charging that 
the action of the state insurance depart- 
ment in taking control of the Bankers 
Fire was taken for “malice and private 
ends,” Frank M. Tyrrell, chairman of a 
special committee of stockholders, has 
lodged a vigorous protest against the 
exercise of authority by the department 
in a letter addressed to all the stock- 
holders of the company. 

In connection with recent develop- 
ments in regard to the affairs of the 
Bankers Fire, W. B. Young, chief of the 
bureau of insurance under the depart- 
ment of trade and commerce, made this 
statement: 

“When the Bankers Fire was incor- 
porated, almost two years ago, and tried 
to get a license to do business in Ne- 
braska, I flatly refused to grant the 
license on the ground that I did not be- 
lieve that the Bankers Auto, previously 
organized by the same people, was op- 
erating properly. 

“T also believed that the Bankers Fire 
was organized for the purpose of gutting 
the people of Nebraska, and therefore in 
my opinion should not be allowed to do 
business. I came to this conclusion from 
my knowledge of how the Bankers Fire 
organizers had already conducted the 
Bankers Auto. 

“T continued to refuse a license until 
I was finally ordered to do so by an 
official letter from the attorney general 
of the state, who told me TI could not 
legally refuse the license. Then I had 
to issue it.” 


Storey on Nebraska Trip 


L. C. Storey, assistant western man- 
ager of the Westchester, is making a 
trip through the Nebraska field visiting 
some of the agents. Mr. Storey is a 
former Nebraska field man. 


Iowa Manufacturers Increases Capital 


The Iowa Manufacturers Fire of Wa- 
terloo has authorized an increase in cap- 
ital to $150,000 from $100,000. It plans 
to enter other states than Iowa in the 
near future. 


Receivership Bill Favored 


DES MOINES, IA., Feb. 15.—The in- 
surance committee of the house has re- 
ported for passage the bill drafted by 
the state insurance department giving 
the commissioner appointment as re- 
eeiver for bankrupt Iowa _ insurance 
companies. The bill is backed by Com- 
missioner Savage, who wants to have 
something to say about the settlement 
of the affairs of the American Bonding 
& Casualty of Sioux City, which he re- 
cently caused to be thrown into receiv- 
ership. 

Under the bill, the commissioner 
would have right to apply for receiver 
when a company is believed to be in- 
solvent, has refused to permit examina- 
tion, neglected to obey orders of the de- 
partment, violated its charter wilfully 
or attempts to transfer its property 
without consent of the department. 








SIXTY-EIGHTH ANNUAL STATEMENT 








of Watertovon. 10.3. 


W. H. STEVENS, President P. H. WILLMOTT, Secretary 


January 1, 1921 








Reserve for Reinsurance - - - - $3,688,555.43 
Reserve for Losses, Taxes and All Other Claims - 979,561.72 
Reserve for Contingencies - - - - - 200,000.00 
Capital - - - - - . - 1,000,000.00 
Net Surplus - - - . - . _1,614,092.61 
Total Assets - - - . - - - $7,482,209.76 
Surplus to Policy Holders - 3 - ~ - . $2,614,092.61 
CHANGES IN 1920 

Increase in Assets - - - - - $770,539.86 
Increase in Reserves - - - - - 666,787.23 

$103,752.63 
Decrease in Net Surplus - - - - - 396,247.37 
Increase in Capital Stock - - . - - $500,000.00 

















PITTSBURG UNDERWRITERS 


ag yl ry Commonwealth Bldg., Pittsburgh, Pa. 
Underwritten by 


Allemannia Fire Ins. Co. Republic Fire Ins. Co. 
National-Ben Franklin Fire Ins.Co. Superior Fire Ins. Co. 
All of Pittsburgh, Pa. 


Combined Capital $1,900,00 Assets, $11,470,718.00 
Surplus to Policyholders $4,475,086.00 


A. C. House, Columbus, Ohio, State Agent for Ohio 
Eliel & Loeb Company, General Agents for Illinois and Indiana 
W. P. Ray, Megr., Indianapolis, Ind. 
Fish & Schulkamp, Madison, Wis., General Agents for Wisconsin 


NEW AGENTS SOLICITED 

















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKES, GAYLE T. FORBUSH, 


ARTHUR WALLER, 
United States Manager Associate Manager 


Assistant Manager 








Organized ‘in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 
Assets, $955,247.71 Cash Capital, $200,000 
Policy Holder’s Surplus, $290,750.47 


The Iowa Insurance Department in its recent report says of the company: 
‘*The affairs of this company have been conducted along conservative and economical lines 
and its steady and substantial growth reflects credit upon the management.” 




















National Liberty 


Jusuranre Gompany 
of America. 


SNCORPORATED UNDER THE LAWS OF THE STATE OF NEWYORK IN 1859, 
STATEMENT JANUARY 1, 1920 


Cash Capital - - - $1,000,000.00 
Assets - em $10,748,246.37 Net Surplus o..<4 - - $3,109,647.98 
Liabilities, including Capital - 7,638,598.39 Surplus to Policy Holders - - 4,109,647.98 


HEAD OFFICE: 709-717 Sixth Avenue, Cor. 4Ist Street, NEW YORK 











WANT ADS et inch, one time, 


ne Column wide $3.75 


NATIONAL UNDERWRITER, 1362 Insurance Exchange, Chicago, Illinois 
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Western Department, 






Asurance (0. 
OF NEW HAVEN. CONNECTICUT. 
CASH CAPITAL, $ 1,000,000 


WALTER D. WILLIAMS, Mgr. 


ay 


Roc sford, Illinois 








f or Fire, Tornado, Hail, Automobile, and 


Offices: —512 Main Street, Fremont, Nebr. 





LIVE AGENTS WANTED 


—In the States of— 
KANSAS NEBRASKA COLORADO 
IOWA SOUTH DAKOTA WYOMING 


General Agents the 
Globe & Rutgers Fire Insurance Co. of New York 
Camden Fire Insurance Association of Camden, N. J. 
for all lines excepting Camden in Colorado for hail only, and in addition we represent 
as General Agents the Minneapolis Fire and Marine of Minneapolis in Nebraska. 
Kindly Wire or Telephone Us for Capacity 


REYNOLDS-MORRISON-RATHBURN CO. 


allied lines. We represent as State and 


Brandeis Theatre Bldg., Omaha, Nebr. 

















INDEPENDENT ADJUSTERS 











(LLINOIS MISSOURI IOWA | 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 


Well’s Bidg., Quincy. Ill. George C. Gill, Mgr. 





ILLINOIS . INDIANA 
ELDRIDGE H. SPERRY 
Fire and Automobile Losses 
308 N. State St. Champaign, III. 
Long. Distance Bell 458 





ILLINOIS WESTERN INDIANA 
D. OSBORN 1104 Clark St., URBANA, ILLINOIS 
Adjuster of Fire and Tornado Losses 
Accurate Valuation of Buildings and Property Appraisal 
35 years’ experience as contractor and builder, 


ILLINOIS INDIANA MISSOURI 


SANGAMON ADJUSTMENT CO. 


General Adjusters for the Companies 
4th Floor Reisch Bldg., Springfield, Ills. 
Specializing in Fire—Automobile— Burg- 
lary —Workmen’s Comp.— Plate Glass — 
Windstorm and Public Liability. 


SOUTHERN ILLINOIS, INDIANA, MISSOURI 
Adjusters for the Companies 
ELLIOTT & SON 
first National Bank Bldg. McLeansboro, IIl. 











(LLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
62 S. Cherry St., Galesburg. IIl. 


a F. Arnold F. R. Hazlett W.A. Bartlett | 


Fire and Automobile Losses 





IND ILL. KY. 
H. N. ODELL 
it Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and 
Inland Marine Losses 





INDIANA-MICHIGAN ADJUSTMENT CO. 


Ww P. Kelley, Pres. American Trust _— 
H. B. J, Caseres, Vice-Pres. South — 
Ginz, Secy. & Treas. 


India 
Tie concern is well equipped te Roaate all 
k-nds of losses. 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
djusters of Fire Losses 
206 Schirmer Bldg 
3¢4 Federal Ave. Saginaw, Mich. 


| MISSOURI KANSAS 


F. W. LITTLE, JR., Adjuster 
FIRE and AUTOMOBILE LOSSES 
503-505 Orear-Leslie Bldg., KANSAS CITY, MO. 

| Over 30 Years’ Experience 





MISSOURI KANSAS 
Mid-West Adjustment Co., Inc. 
Automobile and Fire Adjusters 


322-324 Ridge Bldg., Kansas City, Mo. 
T. W. GARRETT, Manager 





KANSAS 
JOHN M. KINKEL W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 
FIRE, TORNADO and — 
a eel 
HUTCHINSON . - KANSAS 





Kansas Oklahoma 


CENTRAL ADJUSTMENT AGENCY 


Fire—Tornado—Automobile 


Mezzanine Floor 
Fourth Nat’! Bank Bld’g 


| Wichita, Kansas 
| Local and Long Distance Phone Market 5689 








<ansas Oklahoma Eastern Colorado 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager 


tire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas 





NEBRASKA WESTERN IOWA 


COnpeeerat. ADVICE & ADJUSTMENT BUREAU 
. Hatteroch, Attorney and Manager. 
en reports. Investigation and adjustment of 
all classes of claim Cases handled in court if nec- 
essary. 1418 First * National Bank Building OMAHA 








| WISCONSIN AND MICHIGAN 
| Fire Loss Adjustments—Wis. and North. Mich. 
Over 25 years’ experience. 
| DAVID LAWSON 
! Room !, Cook Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 








We desire Live Agents in all protected towns in which we are not represented. 
Write for particulars. 





Frank M. Fisher, nree. 





| Ohio Valley Fire & Marine Ins. Co. 


. G. Fisher, Manager. 


PADUCAH, KY. 























Nebraska Hail Bill 


Representative Jacobs has introduced 


| a bill in the Nebraska legislature in- | 


creasing the hail rates in the western 
part of the state to 85 cents an acre for 
$10 an acre insurance and $1.30 an acre 
for $15 an acre insurance. It provides 
for paying assessors 50 cents for each 
application for hail in the state fund. 
Another amendment provides that pre- 
miums must be paid when the applica- 
tion for insurance is made. Under the 


| 


| 
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| present law the premium is paid With 
| taxes the spring after the insurance has 


expired. 


Nebraska Notes 


Wymore, Neb., is asking for a ye. 
rating of its business district, as a result 
of the improvement in fire Prevention 
eguipment and its good fire record, 





There were only five fires in the town 
in 1920, with loss of $8,751. 
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SHOW MERITS OF STOCK PLAN 


Dallas Agents Have Full Page “Ad” in 
Daily Papers—Make Use of 
Reciprocal’s Blowup 


DALLAS, TEXAS, Feb. 15—The 
stock companies in Dallas have begun 
an educational campaign to show the 
insured and the prospective insured the 
benefits to be derived from carrying 
protection in stock companies rather 
than in mutuals or reciprocals. This 
week the first full page advertisement 
over the name of the Dallas Insurance 
Exchange, subscribed to by a score or 
more general agents and brokers, made 
its appearance. The big advertisement 
begins with the announcement that 
every one realizes the necessity of in- 
surance and protection against loss. It 
then outlines the mutual or reciprocal 
plan of insurance, saying the organiza- 
tion is composed of subscribers and the 
subscribers are the policyholders, and 
the company operates for their benefit 
and they assume the liabilities and share 
in the profits if there be any. 

The same plain language outlines the 
plan of the stock companies. The public 
is told the stock companies are operated 
for a profit as private concerns; accept 
all liabilities for stated amounts and 
guarantee to pay certain sums to policy- 
holders, and that the policyholder is not 
liable for any loss on the part of the 
company. It is shown further that in 
this manner surpluses are built up for 
use in case of catastrophes such as the 
San Francisco earthquake, the Atlanta 
fire, the Paris, Tex., fire and a score of 
others in which the stock companies sup- 
plied “the funds for rebuilding those 
places.” 

It is pointed out that the insurance 
department of Texas compels the stock 
companies to maintain a legal reserve of 
50 percent of the annual premiums as 
protection for policyholders. 

The advertisement closed with the 
suggestion that when the public has 


these essential differences between the. 


operation of the stock company and the 
mutual or reciprocal plans before it. it 
should be easy to decide which plan 
offered the surest protection in case of 
loss. Individual stock companies are go- 
ing a step further. They are pointing 
out the collapse of the Wichita Great 
Western Underwriters last week, when 
scores of business men, “subscribers” 
who carried policies in the company, sud- 
denly found themselves without protec- 
tion and are now flocking to the stock 
companies. It is said 90 percent of the 
Wichita company’s business will be re- 
written in stock companies. 


Heavy Loss at Pine Bluff 


PINE BLUFF, ARK., Feb. 15.—With 
the loss estimated at more than $200,- 
000 in the fire that destroyod the Silber- 
nagel & Co. wholesale grocery house at 
Third and Walnut streets Thursday 
night, reports shows that a total of $180,- 
000 insurance was carried of which $141,- 
000 was upon the stock, $3,000 on the 
fixtures and $36.000 on the building. 
Manager Dan_ Silbernagel stated the 
warehouse would be rebuilt as soon as 
possible. 

Because of the two big fires that have 
occurred within a week, the first of 
which destroyed the Marco Milling Com- 
pany’s plant early Wednesday morning, 
plans for increasing the city’s fire fight- 
ing facilities will be rushed. It is pro- 
posed to erect and equip a fourth fire 
station in the eastern part of the city 
and it is expected that the city council 
will authorize the employment of six 
additional men. 


No New Arkansas Laws 


LITTLE ROCK, ARK., Feb. 15.—With 
the 60-day session of the Arkansas gep. 
eral assembly more than half gone, no 
legislation of any character affecting jp. 
surance business has been passed py 
either house. There are no bills pend. 
ing that will seriously affect the bugj. 
ness, although several of a minor char. 
acter have been introduced. The prin. 
cipal measure originates with the ingyr. 
ance commissioner and only  correets 
some glaring defects in the present law 
which are recognized by the insurance 
men themselves and not objected to, 
Senator Wilson and others have intro. 
duced a bill to abolish the rating gys. 
tem and return jurisdiction over rate 
making to the people. 





Figures on Texas Business 


NEW YORK, Feb. 15.—Coincident with 
the receipt of the order from the State 
Fire Insurance Commission of Texas, 
that present rates upon dwellings in the 
state be cut 15 per cent, comes word 
that the premium income in Texas for 
the past year will likely aggregate $21, 
000,000, a gain of $5,000,000 over the 
figures of 1919. The remarkable increase 
is attributed in part to the great appre- 
ciation in the values of buildings and 
commodities, and also to the develop- 
ment of the oil properties of the state, 
notably in the Ranger fields. For some 
years prior to 1918 the premium income 
from Texas averaged $12,000,000 an- 
nually. Underwriters are at a loss to 
understand how the state commission 
arrived at the conclusion that the pre- 
ferred business of the territory war- 
ranted a 15 per cent reduction at this 
time, holding that the period included 
within the survey contained two freak 
years, in which losses were abnormally 
light, while the premium income ad- 
vanced out of all proportion. They con- 
tend that now that an era of deflation 
has set in, losses are sure to increase, 
while incomes will in all likelihood de- 
cline, forcing thereby a sharp advance in 
the loss ratio. While regretting the 
mandate of the state commission, under- 
writers will, perforce, observe it. 


McDavid in Local Agency 


A. C. MeDavid, prominent in Texas 
field work for many years, has formed 
a partnership with Kenneth P. Perry at 
San Antonio for the conduct of a local 
agency, under the firm name of Perry 
& Co. Mr. Perry is a successful young 
real estate man and Mr. McDavid has 
had wide experience in the _ insurance 
field. He served the Continental and 
Fidelity-Phenix in New York and later 
was special agent for the latter company 
for two years in Texas. He also spent 
five years in the same field for the North 
America and Alliance, resigning to en 
gage in business for himself. 


Inspection of Tulsa Theaters 

TULSA, OKLA., Feb. 15.—As a result 
of a report submitted to the city officials 
by insurance men of this city, an inspec 
tion was made last week of a number 
of theaters complained against. The In- 
spection committee consisted of Fit 
Marshal Bush, H. E. Kopp, building 
spector, and A. D. Dugger, electrical ir 
spector. 

Conditions at all of the theaters wert 
found to be in keeping with the repo 
of the insurance men. One or two o 
them, anticipating the inspection, had 
made some hurried repairs and renova 
tions, but the inspectors found much © 
keep them busy. sh 


All sorts of conditions were met W 
In one theater a so-called boiler room 
was used to house an electric moti! 
which was surrounded by supplies and 
junk. It was also found that there wel? 
conduits carrying the wires to the fans 
instead of hanging wires; exits light 
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needed to be changed, and a shutter and 
an automié itic closing device on the door 
were needed in the operator’s booth. In 
another theater there was found a red 
pot stove W ithout a flue situated under 
qa wooden floor. The fire extinguishers 
nad not been kept filled and one was en- 
tirely out of commission. 
was expressed as to whether or not the 
curtains in use in many of the theaters 
were fireproof. 


In every instance the inspection com- 
mittee gave rigid instructions for cor- 
‘recting the faulty conditions. The 


theater managers promised to carry out | 


their orders. 


Cawthon with Republic 


DALLAS, TEX., Feb. 15.—T. S. Caw- 
thon, special agent of the Phoenix of 
London in Texas, has resigned his posi- 
tion with that company, 


the Republic Fire of Texas, left open by 
the resignation of Gilbert Hughes. 


State May Carry Own Risks 

AUSTIN, TEX., Feb. 15—A concurrent 
resolution introduced in the house seeks 
to establish a fixed policy that the state 
of Texas carry its own insurance and 
that no insurance policies be taken upon 
any public buildings of the state. It is 
stated in the resolution that a tabulation 
of annual premiums necessary to carry 
insurance on buildings belonging to the 
state, other than the capitol building, 
land office building, the governor’s man- 





ILLINOIS FIELD MAN 


WANTED—Special Agent for the State of 
Illinois. Must have had experience and been 
successful. Advantage of favorable acquaint- 
ance with Agencies throughout the State con- 








sidered. Address 73-Q, c/o The National 
Underwriter. 
a 


ADJUSTER 


Experienced fire and automobile adjust- 
er, wishes connection to handle agency 
losses for Chicago and surrounding terri- 
tory. Address 93-K, care The National 
Underwriter. 














“Engineer wanted. — An experienced 
Dean schedule rater. This is an oppor- 
tunity to connect with a large local Agency 
in a large city under the best of condi- 
tions. Address 91-H 


“The National Underwriter 








“Established Company writing auto- 
mobile lines only wishes to make special 
agency connection for state of Wisconsin. 
Good opportunity. Give experience and 
references. Write 95-M, care of The 


National Underwriter. 








POSITION WANTED 


Young man with 13 years experience in Fire In- 
surance work comprising Underwriting, Special 
Agency and Adjusting, at present satisfactorily 
employed in an executive position, desires State 
Agency for Illinois. Thorough knowledge of 
Western territory. Address 96-N, care The 
National Underwriter. 








WANTED SPECIAL AGENCY 


Local agent of 22 years successful experience in Fire 
and Hail insurance, would accept connections with 
Fire Company as special or State agent and adjuster 
in Nebraska. Age 44 years, married, can furnish best 
of bank references. Some experience in both fire and 
hail adjusting. Address Agent, care of Globe 
Sales Company, Tobias, Nebr. 


iidiedieidns 








Office Furniture For Sale 


Steel map cases, flat top desks and mis- 
cellaneous furniture for sale. Inquire 
621 Insurance Exchange, Chicago. 








EXAMINER WANTED 
By the Sun Insirance Office a com- 
petent daily report examiner. We have 
4 good opportunity for the right kind 
of a man. 
Sun Insurance Office, 





Some doubt | 


effective March | 
1, to take a position as special agent for | 


the | 





76 W. Monroe St., Chicago 





| sion capitol power house and the old 
| land office building, discloses 
| premiums would require an annual out- 
lay of $128,149, and for insurance pre- 
| miums on the contents of such buildings 
| would require an annual outlay of $31,- 
| 826, making a total annual expenditure 
of the premiums of $459,976. 

It is further stated that the 
fire for the past five years has agegre- 
{| gated $184,816. The aggregate premiums 

required to carry insurance on the state’s 
| property for five years is $799,881, dis- 
| closing a net loss to the state during the 
five-year period of $615,065. 


loss 


Credits for Fire Records 


San Antonio is the first of the large 
| cities in Texas to be awarded by the 
State Fire Insurance Commission the 


| maximum credit of 15 percent for good 
fire record. For the past three years San 
Antonio’s loss ratio was only .278 and 


| for this good showing the 15 percent is 
to be deducted from the final rate on all 
policies written on or after March 1, 
1921, to Feb. 1, 1922. 


The commission last week 
15 percent credit to the 
Dalhart, loss ratio, .76; 
Lampasas, .212; 

town, no loss; Wharton, 
Gatesville, .306: Bastrop, .331; Fornay, 
| 049; Sabinal, .041; Alvarado, .212; Or- 
| ange, .183; Graham, .242; Post City, .010; 
| 

| 

| 


following towns: 
KKarhes City, .001; 
Palestine, .219; York- 
.068; Plano, .148; 





| Carrizo Springs, no loss; Carthage, .094; 

Trenton, no loss; McLean, .005; Conroe, 
|} .203; Kingsville, .050; La Grange, .017; 
| Floresville, .046; MeKinney, .452. 


Bank Agency Bill in Texas 


AUSTIN, TEX., Feb. 15—A bill intro- 
duced in the house last week seeks to 
empower all duly incorporated state 
bank and trust companies, organized un- 
der the banking laws of Texas as agent 
or otherwise in soliciting for insurance 
of any kind whatever, and to aid in the 
; transaction of the business of any in- 
| surance company or association author- 
| ized to do an insurance business in Texas; 
| providing for the issuance of licenses to 
| such bank and trust companies to act as 
| insurance agents. The senate has passed 
|} a bill providing that the interest of a 
trustee under any fire in- 

shall not be invalidated 
neglect of the mortgagor 
of the property insured of the 
happening of any condition beyond his 
|} control, and declaring void any stipu- 


| mortgagee or 
| 
| 
| 
| lation in any fire insurance policy con- 
| 
| 
| 
| 
| 
| 


surance policy 
| by any act or 
or owner 


} tract in conflict therewith. The bill has 
|; been sent to the house. 


Blue Goose at Eagle Pass 


Friday night, March 4, will be a big 
|; night for the new Texas Blue Goose in 
the famous old town of Eagle Pass. 
There will be an initiation and obliga- 
tion ceremony for a large number of 
candidates. An _ initiation was held in 
Houston Feb. 5. San Antonio and three 
other cities in Texas will also have 
initiations shortly. The plan has been 


adopted of holding these events in cen- 
trally located points in different parts of 
the big state, instead of trying to carry 
on all of the ceremonies at Dallas, the 
headquarters of the new Texas pond. It 
is now believed that it will be necessary 


to establish a number of new ponds in 
various parts of Texas, owing to the 
“magnificent distances” of the state. 
Penalty Bills in Texas 
AUSTIN, TEX., Feb. 15—The most 
drastic piece of legislation against in- 


surance companies introduced during the 
present session of the Texas legislature 
and for which there is no defense, was 
presented in both branches last week. It 
seeks to make insurance companies lia- 
blt to pay the holders of policies, in addi- 
tion to the amount of loss. 12 percent 
damages, together with attorneys’ fees, 
when the companies fail to pay within 
30 days after demand is made. 

Three bills in identical language 
introduced. The fact that the same bill 
has been introduced twice in the house 
and again in the senate has caused much 
comment, 

The bill would 
health and accident insurance company 
or fire, marine, inland, lightning, tornado 
or other insurance company or companies 
issuing policies or contracts of insur- 
ance or indemnity.” 


were 


apply to any “life, 


To Open New Department 


J. S. Herford of Dallas, 
agent of the Niagara Fire, 


Tex., state 
has been on 


a visit to the home office and also to Chi- 





that such | 


by | 


awarded the 











MPLETE CASUALTY COVERAGE 


Our office led in establishing a full fledged 
casualty department. We can equip you with 
full casualty and surety service. We have the 
General Accident and Western Indemnity. 
Our Casualty Department is’ in charge of ex- 
perienced specialists. 


CRAVENS, DARGAN;& ROBERTS, Managers 
HOUSTON, TEX. 














ORGANIZED 1853 


The Girard F. & M. “Company 


COMPANY 


JANUARY 1, 1920 


of Philadelphia 


Cash Capital, $500,060 Net Surplus, $277,907 
Surplus to Policyholders, $777,907 


Eastern Department Home Office Western Departmen: 


. H. Dunnam, V.-Pres. H. M. Gratz, Pres. NeAL Bassett, V.-Pres. and Mgr. 
Joun Kay, Freasuter E. J. Tuomason, Sec’y 
A. H. Hassincer, Se PHILADELPHIA W. T. Bassett, Ass’t Mgr 
NEWARKK, NEW VERSEY PENNA. CHIC AGO, ILL. 





FIREMEN’S !8SURANCE OF NEWARK 


Cash Capital, $1,250,060 Net Surplus, $2,300,393 
Surplus to Policyholders, $3,550,393 


Eastern. Department 
D. H. Dunitam. President 
Joun Kay, Vice-Pres. 
A. H. HassincGer, Secretary 
NEWARK, NEW JERSEY 


Western Department 
Neat Bassett, V.-Pres. and Mgr. 


W. T. Bassett, Ass’t Manager 
CHICAGO, ILLINOIS 











(ncorporated 1852 


Milwaukee Mechanics’ Insurance Company 
MILWAUKEE, WISCONSIN 


Riot and Civil Commotion Insurance 





-Lightning.Controlled’ 


By PROF. DODD’S FAMOUS SYSTEM 


Most perfect lightning protection bo a developed. Will ab- 
solutely prevent more than 99.9% of losses due to lightning. 
250.000 users recommend it—2,000 “successful insurance com- 
panies endorse it. Has a B -year record of practically 100% 

Prof. West Dodd, America’s 
Every job absolutely guaranteed—rod- 





Ori 
Lightning Specialioe 
ding done by responsible, skilled men ONLY. 
Investigate the Dodd aaa tame for full information 


DODD & ‘STRUTHERS 


Hs Eighth Street DES MOINES, IOWA 














AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 
Fire, Theft, Property Damage, and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT ys ee 
UNTIL YOU 


14 Arlington Block 
OMAHA, NEB. 
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The Great American is Ohio’s 
Largest and Strongest Automobile 
Insurance Company. 

Why? There’s a reason—ask any 
one of the company’s 400 loyal 
agents in the state or any one of 
its thousands of policy holders. 


Full coverage automobile insurance 
at reduced rates. 


Full legal reserve back of every 
policy. 





dumm 
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npn 


MANSFIELD.OHIO. 








HENRY M. SCHNARR 


HORACE R. WEMPLE 
Pr Secretary-Treasurer 


esident 


Fire Re-insurance 


Norwegian Atlas Insurance Co., Ltd. 


Marine Re-insurance 


WEMPLE & COMPANY, Inc. 


15 William Street NEW YORK, N. Y. 





| 


cago. In the latter city he was in con- 
ference with W. F. Sweazea, superinten- 
dent of the fire and hail department. The 
Niagara will write farm and hail insur- 
ance in Texas under State Agent Her- 
ford’s jurisdiction. He will issue the hail 
policies from Dallas and will have gen- 
eral supervision of the work. 


May Abolish Insurance Board 


OKLAHOMA CITY, OKLA., Feb. 15.—A 
committee of the Oklahoma senate will 
report next week a recommendation that 
the bill proposing to abolish the state 
insurance board and transfer its powers 
and duties to the state insurance com- 
missioner be passed, according to a ru- 
mor in the senate chamber. 


Plan Fire Prevention Campaign 


OKLAHOMA CITY, OKLA., Feb. 15.— 
Instruction in fire prevention to business 
men, housewives and schoel children, and 
a publicity campaign to bring to the 
public a new and better idea of the fire 
insurance business are the main features 
of a program adopted Saturday by the 
Oklahoma City Board. 


The fire prevention activities of the 


| board will include the regular inspection 


of mercantile buildings and dwellings in 
the city, in an effort to effect the elimi- 
nation of fire hazards. Members of the 
organization will be detailed to speak 
on fire prevention in the public schools, 
and an effort will be made to obtain the 
adoption of a course in fire prevention in 





—=— 
the city schools. The publicity committes 
also will disseminate information in the 
campaign now being made by fire insur. 
ance agents of the state against inter. 
insurance and reciprocal organizations, 


Oklahoma’s Loss Record 


OKLAHOMA CITY, OKLA., Feb, 15, 
Oklahoma fire losses during the last foyy 
years amounted to $16,963,611, according 
to information given out by the Nationa] 
Board. This amount would build homes 
enough for the whole population of Eniq 
a city of approximately 15,000 population, 

Fires caused by lighting alone caugeg 
a loss of $3,656,847. Exposure to the 
spread of flames was next with $1,765,373 
and matches and smoking ranked third, | 


Texas Notes 


Myron D. Kinney, Texas state agent of 
the Phoenix of London, is visiting the 
home office in New York. 


Fires continued unabated in Texas this 
week. The $100,000 and $250,000 fires 
commonlv reported were absent but there 
appeared to be an increase in the fires 
where smaller losses were _ sustained 
There were any number of them entail: 
ing losses of from $1,000 to $5,000, 

James B. Harris, vice-president of 
Cc. u. Smith & Company, was the prin- 
cipal speaker at a luncheon of the Dallas 
Women’s Advertising league this week 
Mr. Harris discussed the Technique of 
Selling, stressing the methods of gq 
proach, the confidence in the merit of the 
article sold and the ability to sel] it, 








THE DRIVERS aa he mee — COMPANY 
arion o 
COMPLETE COVERAGE AUTOMOBILE INSURANCE 
Fire—Tornado—Theft—Collision—Property Damage—Liability 


AT ACTUAL COST 
THE OWNERS MUTUAL LIVE a INSURANCE COMPANY 


Marion, io 
INSURES LIVE STOCK AGAINST DEATH FROM ANY CAUSE 
Agents Wanted in Ohio Where Not Now Represented JOHN K. PETERS, Secretary 








More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 


the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 


other strong mutual Insurance 
Northwestern Mutual 


companies. 
Fire Association 
Main Offices: Central Building, Seattle 


. J. MARTIN, Pres. 
A. K. DENT, Vice-Pres. 
M.D.L. RHODES, Sec’y. 

















AUTOMOBIL= Accident & Health and Automobile Insurance ACCIDENT 
INSURANCE “AT ACTUAL COST”’—WHY PAY MORE? io. 
THEFT B = Fe “LIBERTY 
COLLISION SPO SPECIAL” 
PROPERTY R/ARYD for Business and 
DAMAGE and aii Ws, Vel Professionai Men 
NONE. HOME OFFICE = | Fa DAY TON,OHIO and others. 
POLICY iD sd OQ iver 
TU Siro CE ), Satisfactory 
Agency Openings AL A Claim 
in Ohio. J.R. Jones, Secy. Settlements, 








The Security Automobile Mutual ins. Co. 


YOUNGSTOWN, OHIO 


It is the Age of the Specialist. Our Specialty is Automobile Insurance. 
Organized under and supervised by the Ohio Insurance Department 


To Ohio Agents: Give us your Automobile business ! 
Agents wanted where not represented. 











Nearly Fifty Yous rJ success under same management 


CORPORATED 1876 


THE OHIO MUTUAL FIRE INSURANCE CO. 


Totol Cash Assets $376,843.84 SALEM, OHIO Net Cash Surplus $260,969.90 
Losses Paid Since Organization, $1,349,798.05 


J. R. VERNON, President J. AMBLER, Secretary 











Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 

TOTAL ASSETS - - - - - - 
J. A. RIGBY, President 








$2,486,445.48 
BUSINESS CONFINED TO OHIO R. SMITH, Secretary 
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KENTUCKY*AND THE SOUTH | 














RATING BUREAUS ESSENTIAL | 


| cannot supervise itself. 
| 





Commissioner Henry of Mississippi 
Defends System Followed by 
Fire Companies 


JACKSON, MISS., Feb. 15—Com- 
missioner Henry, speaking before the 
Jackson Exchange Club at its weekly 
luncheon on the fire situation in Mis- 
sissippi, said that there was no way of 
foretelling when any final decisions 
would be reached on the litigation now 
pending in this state. “In the mean- 
time,” he said, “people in the state 
will have to get their insurance the best 
way possible and I desire to assure 
them that they have my hearty co- 
operation, but to warn them under no 
circumstances to buy ‘wild cat’ insur- 
ance or that solicited through the 
mails.” 

Mr. Henry emphasized strongly the 
necessity for some uniform system of 
rating and described the adoption of 
mortality tables by the life insurance 
companies. In that connection he said: 


Inspection Necessary 


Unfortunately the fire insurance world 


has neither an American Experience Ta- 
ble, as used by the life insurance com- 
panies, nor the National Fraternal Con- 
gress Table, as used in the fraternal 
world, but is either forced to inspect 


| each risk separately, at an immense cost, 


or to have the service done by a central 
organization, similar to the Mississippi 
Inspection and Advisory Rating Com- 
pany of Vicksburg. 

Either that company or a similar com- 
pany has been operating in Mississippi 
ever since fire insurance 
for sale here. 


for the fire insurance companies by 


what is known as the Southeastern Tar- 
iff Association, which continues to oper- 
portion of the south, 
| but does not operate in Mississippi, the 
the 


ate over a large 
same _ service being 
Vicksburg company. 


rendered by 


Approved by Commissioners 


The insurance commissioners, at least 
| Since 1910, have recognized the necessity 
of this kind, and have 
adopted a uniform law for enactment in 
of the more 
require 
use a 
of effi- 
ciency and economy; to the end that all 
people purchasing insurance obtain their 
The legis- 
lature has declined to place the Vicks- 


company 


all of the states. 
states 
that insurance 


service of 


Many 
specifically 
companies shall 
this kind because 


insurance at the same rate. 


was offered 
Prior to the organization 
of the Vicksburg company in 1912, iden- 
| tically the same service was performed 


burg company under supervision. It 


Experience in Mississippi 


From 1902 to 1916, the fire insurance. 


companies paid out for property de- 


| stroyed by fire 64.4 percent of the pre- 


|} mium receipts. 





| 
| 
| 


From 1917 to 1919, the 
three most favorable years in the state’s 
history, they paid out for fires 43.2 per- 
cent of the premium receipts. Average 
for the period 59.9 per cent. From 
Best’s Insurance Reports, considered as 
a standard authority on matters of this 
kind, the underwriting expenses, includ- 
ing agency commissions, special and lo- 
cal agents’ fees, and taxes, amounted to 
44.1 per cent, which added to 59.9 per- 
cent makes a total of 101 percent which 
means for the period covered from 1902 
to 1919, inclusive, for every dollar of in- 
surance premiums collected from _ the 
people of Mississippi companies were 
forced to pay out $1.04, nearly all of 
which was paid to the people of Mis- 
sissippi. 


SURVEY OF TOBACCO FIELD 


Kentucky Conditions Not as Serious as 
They Have Been Considered 
by Underwriters 


NEW YORK, Feb. 16.—A critical 
survey of the situation in the Kentucky 
tobacco centers by those well quali- 
fied for the task has convinced under- 
writers that the stories of night-riders 
and kindred acts of lawlessness are 
wholly unfounded, and that companies 
can continue to write lines upon to- 
bacco properties without fear of un 
usual loss. It is true that the prices 
obtained for the various grades of 
Kentucky tobacco are far below those 
had in former years, but this is due m 
considerable degree to the poor average 
quality of the product, the past season 
having been an unpropitious one. Be 
cause of the great physical hazard in- 
volved, a number of companies refuse 
to write smoke cured tobacco in west 
ern Kentucky, losses upon which have 
been exceptionally severe in the past 
few months. Competition for the pur 
chase of tobacco is keen, there being 
a great many independent buyers aside 
from the American Tobacco, Imperial 
Tobacco, Liggett & Meyers, and other 
large corporation purchasers. Further, 
the price paid for the product has ad 


vanced recently and the planters ae 
feeling easier over the matter. 








future acreage to be devoted to grow 
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e 
ie e . 
_ jng tobacco next year will be consid- 
. erably smaller than in 1920. 
Discuss Tobacco Insurance FIRE— 
= MARINE— 
LOUISVILLE, KY., Feb. 15.—At the AUTOMOBILE— 
= monthly meeting of the Kentucky Fire 
eeitere’ A iati 1 pears RIOT and CIVIL 
Ir Underwriters’ Association last week con- é COMMOTION—EX- 
ig jderable discussion was heard relative ors ¥ 
al fad surance of tobacco in barns during FJ ee 
insure = = 
eS coming season, but nothing definite nsurance Company a Se roe 
a 8 done, there being plenty of time be pi pe agg cn 
My oO ’ 3 5 peel ? 
n, aon now and planting time for that BOSTON, MASSACHUSETTS nati iatceeaaaes daa. 
ed matter. There was also much discussion STATEMENT, 1921 
he relative to the place for the mid-summer a 4 $13,616,501 
meeting, some favoring Crab Orchard, Liabilities ......2..0. III? 9/960/185 
others French Lick, Ind., and still others Nees, Strenlsa) 65 cccsncassedaces 3,656,315 
Signal Mountain, Tenn. Capital ............. ueeccecessoe 1,000,000 
Net Surplus to Policyholders 4,656,315 
ot Penalty Provision Asked FIRE—MARINE—AUTOMOBILE— Sn surance Company 
e A number of bills have appeared in SPRINKLER LEAKAGE—EX- 
southern legislatures providing that PLOSION—RIOT and CIVIL BOSTON, MASSACHUSETTS 
ls where an insurance company contests a COMMOTION — TORNA- : 
= joss and the suit is finally decided against DO—RENTS—USE and STATEMENT, 1921 
we the company a penalty will be added. OCCUPANCY—TOUR- "WGCaRy MRMCUWD 8 oo oe cick ea ccaetlacdddcaeacdanncdadaeew: $4,113,485 
ed, This is a pernicious sort of law which ISTS’ BAGGAGE— DMMRINON 98 cdscs_ccccdaccacancacdsSsasdececdcecscesaads 1,979,052 
il opens the way to all sorts of blackmail REGISTERED a Resuwaccdssaantatsyesdulanacanceceuadaadeded taeoe 
and injustice. It means a holdup propo- MAIL apita Ca sseeseeeceeccenseseseceseeeeseessesessessseesess ? 
of sition in many cases. Companies do not Net Surplus to Policyholders....................00005 2,134,433 
wa contest losses unless they feel that they 
as ‘ and 
% are unjust or the terms of the policy a 
y have been violated. HOME OFFICE, 87 Kilby St., Boston, Mass. 
AD cme EM : Western Department Pacific Coast Department 
-” Button Delays Rating Plan Lansing, Michigan 230 Sansome St., San Francisco, Cal. 
RICHMOND, VA., Feb. 15.—Commis- Rawlings & Hewett, Managers A. T. Bailey, Manager 
| sioner Button has decided to include the 
1920 experience of fire companies as well 
as that of the five preceding years in 
his rating bureau plan to determine THE GENERAL AGENCY OP 
Gmpanies are fair and equitable, in his m : NEARE, GIBBS @ LENT 
companies are fair and equitable, in his 
. opinion. This will occasion a delay of uto O 1 e 9 
probably some months before he gets CINCINNATI 
down to a working basis. “The Office With the Quick Service” 
pa ad iad Handles eight companies for automobile fire, theft and transporta- 
fags Osburn Quits Virginia Association e n t Ss tion insurance and has an agency organization, with first class 
the an cen tessa Tees ae cane 4 special agents’ and adjusters’ service, in fourteen states. 
te’s sburn W - * ° ° 
ser Dre the Vieginin Lata Aacits As- Prompt correspondence with agents, quick adjustments and settlements. Only 
age sociation March 20 to become special ‘ high grade companies handled. 
rom agent in Virginia for the American and A ] p 2 
l as Dixie. Mr. Osburn has served as a busi- t t t W U f A 
this ness ‘manager of the Virginia organiza- ec n 1 O n e rite Ss tor an gency 
lud- tion a little more than a year and enjoys We also handle river hull, yacht, river cargo, Ocean cargo, parcel post, registered mail, tourist, 
igs the honor of having been the first per- floater, transportation floater and traveling.salesmen floater insurance. 
d to son to fill that office. He will continue 
per- to maintain his headquarters in Rich- 
hich mond. No one has been named as yet to 
1902 succeed him. 
f in 
psn Oe ae DES MOINES 
wale ss at Providence, Ky. 
1 of Latest advices from Providence, Ky., 
Mis- are that the recent loss upon the stem- 
mery plant of the Imperial Tobacco O t AN ¥ 
Company in that town will prove total 
as to buildings and machinery; fortu- : 
ELD nately there was not a great amount of y 
tobacco on hand when the fire occurred. 
The insurance involved totals $75,000. Reinsurance Only 
US aS 
Kentucky Notes 
P. J. CLANCY, President ES F. E. HATHORN, Se ta 
The Farmers Bank of Irvine, Ky., has : D MOINES, IOWA giapmaeei ia: 
decided to establish an insurance agency 
and is now seeking companies. 
The department store loss of Wolf- 
‘tical Wiley & Co. of Lexington, Ky., was ad- 
dis og at $189,000. This fire occurred P 
— ot ROVIDENCE W ASHINGTON INSURANCE CO 
quali- a a cepeetee, that > effort ie, being - 
nder- e at Paducah, Ky., for reorganization 
viders e ihe old Paducah Board, which has been PROVIDENCE, RHODE ISLAND 
S are E.S. Tachau, local fire insurance agent 
yanies ee, has Pg ao 
i rman of the state board of charities Me < 7 
a) Mamsections to All a vacancy caused Every Form of Policy Issued Covering the Hazards of Fire—Tornado 
f un- ty the death of Edward W. Hines. : . . ae . . 
prices The Chapman Insurance Agency at —Marine—Transportation—Riot and Civil Commotion—Sprinkler Leakage— 
es of louisville is remodeling its office, reduc- . ° . ee 
those) B,fRe,amount of space occupied, ‘and Automobiles, Against Fire, Theft and Collision. 
: , bu 
jue i arangement of space, and removal of 
2 some unnecessar ivate offices, throw- 4 el 1 
e y priva 3 = 
erage WL ethe whole amlee interne New England’s Oldest Company—One Hundred and Twenty-two Years of Service 
of Kad Steltenkamp, chief deputy auditor 
+e cky, has sent out notice to fire 
edie Pf iets ena Scar eae yout notice, t9 Bre WESTERN DEPARTMENT, CHICAGO, ILL 
refuse = eepartment =. ~_ or and . : 
Bie: pay 25 cents for eac and every 
west fre reported which» reports are fled FRED. B. LUCE, Manager C. E. CLUTIA, Asst. Manager 
1 have Promptly, 
e past ——eees 
e pur- Foe agents have failed to agree with 
being point y managers regarding the ap- 
aside ete of tc. pte pet ge ge Western Department: 
perial dopulation. ~ ae oe Insurance Exchange, Chicago 
other ‘ 
7 ; Head Office: 
rther, Walter M. Pfeiffer, president of the : ° ° 
sag wet Chocolate Company of Cincinnati, Enables its Agents to take advantage of progressive movements and new features in _100 Williams Street, New York 
ns ty, 0 sar before the court there Fri- insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Pacific Department: 
The Fiona’, Feb. 9, 1921. It is said that Profits, Rental and other special classes in addition to its regular Fire Lines. This “3i5'¢ 0. gy ea Hii 
le employe ) . *)e,° : . e ot., 
grow tave confessed to preparing the Linaiime gives an Agent facilities to fully meet the requirements of its patrons. a 
damaecams the building on fire. The 
8€ will probably not exceed $500. 
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GUSTAVUS REMAK, Jr. Pres. 
WAITE BLIVEN, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y and Treas. 
SAM'L P. RODGERS, Asst. Sec’y 


Si! 


CASH CAPITA 


8: 


L $1,000,000 
TOTAL ASSETS SURPLUS TO POLICYHOLDERS 
$5,026,231.9: 


.98 $1,558,131.41 
FIRE, TORNADO, AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








North American National 


Insurance Company 
CROCKER BUILDING 
DES MOINES, IOWA 


Assets, $910,670.66 
Lines Written: 
Fire 
Tornado 
Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Sec’y 










ESIRENGTH OF ANE 


* < Mem 











INCORPORATED 1824 
United States Fire Insurance Co. 


Capital - -$ 1,400,000.00 
Assets- - - 10,701,721.00 


Western Department Home Office Pacific Coast Dept. 
FREEPORT, ILL. 95 William Street SAN FRANCISCO, CAL. 
NEW YORK 














OMAHA LIBERTY FIRE 


INSURANCE COMPANY 
OMAHA, NEBRASKA 


Paid in Capital and Surplus, $650,000 


Licensed in Illinois, Indiana, New Jersey, Pennsylvania, Ohio, Texas, 
Kansas, Iowa, Nebraska, Minnesota, California, and Massachusetts. 
L. A. BURNETT CO., Pittsburgh, Pa., Mgrs. for Pennsylvania and Ohio. 

BURT & STEBBINS, Houston Texas, Mgrs. for Texas. 

A. L. SOWERS INVESTMENT CO., Topeka, Kan., Mgrs. for Kansas. 

ROBERT J. ERSKINE, 29 So. La Salle St., Chicago, Mgr. for Illinois. 

F. F. ROGERS, Ames, Iowa, Mgr. for Iowa. : . 

CHAS. FITZPATRICK, State Agent, 322 Plymouth Bldg., Minneapolis. 
Minnesota. : 

PACIFIC COAST AGENCY CO., LTD., 114 Sansome St., San Francisco, 

Mers. for California. 

R. S. HOFFMAN CO., 69 Kilby St., Boston, Mer. for Massachusetts. 

JOHN W. MCcGINITY, Indianapolis, Mgr. for Indiana. 


P.F. ZIMMER, President R. J. WACHTER, Sec’y & Treas. 
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ON THE PACIFIC COAST 








DISCUSS BUSINESS OUTLOOK 


Plans for Readjustment Taken Up by 
Field Men Following Big Pacific 
Meeting 


SAN FRANCISCO, CAL., Feb. 15— 
With practically every field man who 
could possibly make the trip to the 
45th annual meeting of the Fire Under- 
writers Association of the Pacific in the 
city, San Francisco managers and gen- 
eral agents accepted the opportunity 
afforded to hold informal agency meet- 
ings to discuss principally the varying 
business conditions of the different ter- 
ritories, 

Plans for the coming year, continued 
education of the local agents along 
constructive lines in order that they 
may be aided in reading the fluctuating 
business barometer, were the principal 
topics of discussion in all offices. The 
realization that business during the past 
two or three years was easy to get as 
compared to present times has brought 
with it a further realization that for the 
next few months keen business judg- 
ment as well as ordinary hard work 
must be utilized if the volume of busi- 
ness is to be maintained. 

At the present time San Francisco 
merchants, and it is natural to assume 
that the same condition exists in other 
sections of the Pacific Coast, are devot- 
ing their own time and that of their 
brokers to readjustments of their in- 
surance coverage. This means that 
more attention will be paid to proper 
wording of forms—the competition 
among brokers will become keener on 
the basis of service and correct cover- 
age. Many of the more experienced 
brokers are using the services of com- 
pany underwriters in compiling forms 
which will give the assured the cover- 
age which he did not get during the 
past few years. A cursory investiga- 
tion in San Francisco reveals that a 
number of business men have been pay- 
ing for fire insurance which only partly 
covered them. That they did not ex- 
perience a fire is in some cases the only 
thing that saved some of our “best” 





brokers. 


Mullin-Acton Agency Reorganized 


SAN FRANCISCO, CAL., Feb. 15.—The 
Mullin-Acton-McDonald general agency 
has been reorganized and the interests 
of William McDonald purchased by hig 
partners. The firm will hereafter be 
known as the Mullin-Acton Company 
The Federal Fire & Marine of Colorado, 
which was recently planted in this of. 
fice, has been admitted into the Pacific 
Board and operations have commenced, 


Marine Loss of $175,000 


SAN FRANCISCO, CAL., Feb. 15.—De. 
clared a total loss, the S. S. Klamath 
wreck will reach more than $175,000 as 
a result of going. ashore last week og 
the Northern California coast. The in- 
surance was handled by the Firemans 
Fund and the Thames & Mersey office 
here. The vessel had no cargo at the 
time of the disaster. 


Will Go to the Coast 


United States Manager Cecil F, Shall. 
cross of the North British & Mercantile 
will leave this week for Chicago ang 
then will go on to San Francisco to 
confer with the coast department, 


Coast Notes 


Four new members were initiated into 
the Blue Goose at the meeting of the 
Washington-Oregon pond held in Spokane, 

Jay W. Stevens, in charge of the Fire 
Prevention work for the National Board 
on the Pacific Coast, has returned from 
Seattle, where he promoted a campaign 
for fire prevention. 

Harry L. Simpson, joint manager of 
the Connecticut and Westchester for the 
Pacific Coast, has started on a lengthy 
trip around his territory which will keep 
him on the road for about six to eight 
weeks. 


Franklin Wentworth, manager of the 
National Fire Prevention Association, ad- 
dressed the business men of San Fran 
cisco last Thursday at the San Francisco 
Commercial Club at a special luncheon 
for the occasion. 

Charles R. Stone, for several years an 
automobile underwriter in San Francisco, 
more recently in charge of the automobile 
department of the Seeley & Co. general 
agency, will start as an independent ad- 
juster of automobile losses March 1. 


_Sam_F. Scott, who went to San Fran 
cisco from the Middle West several years 
ago to open as an independent automobile 
adjuster, has organized the Sam Scott 
Company, automobile adjusters. He has 
departmentized the work under experi- 
enced heads and has_ opened = several 
branch offices throughout the state. 





IN THE MOUNTAIN FIELD 





WYOMING CODE IS CHANGED 


New Insurance Law Passed by House 
Is Practically Sure of Approval 
by the Senate 


The Wyoming house of represent- 
atives has passed Ho.se Bill No. 47, 
providing additional insurance legisla- 
tion for the state. It now goes to the 
senate, where it will undoubtedly pass 
this week, as it is an administration 
measure. The original bill provided an 
entirely new insurance code for the 
state. This. however, was withdrawn 
and a modified bill substituted which 
simply supplements the existing laws. 

The bill as passed by the house in- 
cludes a deposit feature, requiring 2 
deposit of $25,000 in securities or a 
surety bond for this amount, the en- 
forcement of this feature being left 
to the discretion of the commissioner. 
It also adopts the new New York policy 
as the standard policy for Wyoming 





and the rate regulation law as in force 
in Colorado and other states. 

It also provides for the registering 
of the “title” under which the company 
does business, also for one additional 
“title” and each such title is entitled to 


village, the license fee being $2. Addi- 








| 
a agency in any one city, town or 


tional agencies may be licensed if a 


company desires but the license fee is 
$100 for each additional agent. The 
law becomes effective as soon as passed, 
except for certain sections which do 
not go into effect until 1922. 


Oil Company Has $50,000 Loss 


The Ohio Oil Company suffered a $5l- 
000 loss by the burning of its machine 
shops at Parkington, near Casper, Wyo. 
This company has been one of the at 
tive prospecting companies in the Wyom- 
ing field, bringing in many good produt- 
ing wells. It is understood the loss is 
fully covered by insurance. George Web- 
ster, independent adjuster, and B. E 
Moreau, state agent of the St. Paul, are 
handling the adjustment. 


Edwards with American Eagle 


George D. Edwards of Denver, special 
agent of the North America in the mou? 
tain field, has been appointed speci! 
agent of the American Eagle in Colorado. 
Wyoming and New Mexico. He succeeds 
Herbert Johnson, who goes. with the 
Van Gilder Agency at Denver. 


Krueger Back in Insurance 


Charles W. Krueger has gone with the 
George W. Beck general agency at Det 
ver with the title of assistant. Mr. Kru 
ger was formerly located at the home 
office of the New Hampshire in charge” 
the territory west of the MississiP 





river. He traveled in the mountain fiel 
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1 ——— —] | as state agent for the New Hampshire. 
t At one time he was with the Northwest- 
"a —_— ern National at its home office in Mil- 
waukee and later was local agent and 
branch manager for the company at Mil- 
FIRE waukee. 
M tain No : : 
= _ aes The Omaha Liberty Fire Insurance Company has been 
J. Floyd Irish, managing underwriter P a ae “ 
| of the Peninsular Fire of Grand Rapids, admitted to Indiana for the purpose of writing Fire, Tornado, 
h Mich., is visiting Denver for the purpose . . ¥ 
- of entering the company in Colorado. Automobile and Hail Insurance. It has a surplus to policy- 
ss OF PHILADELPHIA of ihe Commercial Union and allied — holders of over Four Hundred Thousand ‘Dollars. A Six-Line 
8 panies, left last we ra vacation tri ; ‘ . a 
re tS Wada, sseomenaed te Wa te carrying capacity and an attractive commission and profit- 
ny. sie —_— monds. sharing contract for an agent in each town and city in Indiana. 
i< Windstorm — | NEWS FROM THE E AST | _ Write ONE policy instead of SIX. Spend time saved in 
i. Automobile soliciting another line—6 in 1. It s. Copy of contract on 
U d pay Py 
sé an request. 
‘ Rents Occupancy NEW YORK CITY’S PREMIUMS 
= Leasehold JOHN W. McGINETY, State Agent 
) as Profits Excellent Showing Made for Last Six 351 Lemcke Annex INDIANAPOLIS, INDIANA 
a Sprinkler Leakage Months of 1920, Despite Heavy 
nans Explosion Cancellations 
\ffice 
the Riot and ale : ° 
Civil Commotion _ A compilation of fire insurance prem- " The Mansfield Mutual 
iums of risks in Manhattan and the Dayton Mutual Fire Fi I 
Parcel Post Bronx, New York City, made by the Ire insurance Co. 
Tourists Floaters New York “Journal of Commerce,” | nce C DAYTON MANSFIELD, OHIO 
— Registered Mail makes an excellent showing, especially hsuranc 0., OHIO An Agency Company Incorporated 1873 
a in view of the heavy cancellations in Cash Assets - - - - - = = $206,427.93 
Ry November and December. Decreases B. C. COLEMAN, Secy. oy ~ + $61,370.93 
An insurance company are shown by some companies, but the Net Cash Surplus - - GEmin Sz 
cannot operate continu- total volume is larger than for the last Conservative and Careful ——— 
half of 1919 and in some instances there Total Resources of Company $556,867.28 
ously and successfully for ; . : Management Sapa 
were noteworthy gains. Total Amount at Risk $1 
| into More Than 100 Years The four leading companies—the AGENTS WANTED —— =. Fait olicy B Holders 
‘= unless it has been faithful Home, Liverpool & London & Globe, E.J. FORNEY, Pres. J. M. COOK, Sec’y 
. Fire to its Agents and Policy- Continental and Great American—oc- Address Home Office Present Rate of Dividend to Policy Holders 
Board holders cupy the same position as for the previ- 25 Per Cent 
from Fz ous year, but there were a number of 
paign changes in rank below that point, the 
= greatest advance being made by the 
re WESTERN National Liberty, which moved up| THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
ngthy form 24th to 7th place. The premiums 
” elght for the half year, with those for the ACCIDENT AND HEALTH MEN 
entire years of 1920 and 1919, are given 
g 
of the as follows: 
Tran Insurance Exchange Last half -— Entire year — 
ancisco 
Home of N.Y. $791,947 $1,936,349 $1, 
ncheon CHICAGO Liv. & Le & G. GOLASS Laas aes * 3e8 703 ] S : 
Gontinental 39276 Laasees easios hsurance vervice 
_ an -M. r Great Amer.. 510,188 1,206,450 985,714 : 
uncis, John ong Manager Globe & Rute. 427.814 1,013,272 736,316 FOR KANSAS AGENTS 
i : ol ree 380, 409 839,014 ‘ 
general F. H. Burke t. Manager Nat'l Liberty. 354,057 572,795 329/805 
“ a Ee N. A peg ot Sree 758,361 
. WUE csdeecs 3 4,539 765,696 
ta Nova ance, Sense HSE e538 RODS ALL BRANCHES OF] INSURANCE 
al years — Fid.-Phenix . 270,837 632,202 452,772 = 
— North River.. 255,608 527,705 424,314 
= TRACT Sate: Geet Bene Seam All Business Reported to th 
iS omm’ Jn. 223, ’ , 
experi RA OR Phoe. of Lon 219,322 522,129 372,948 _ “— to . 
several Niagara ..... 215,688 551,353 375,761 General Agencyat Topeka,Kansas 
te. INSURANCE Amer. Equit.. 204,627 510,967 260,996 , 
artfor ee <Va, <4, ’ 
— = fe cia it Hate Healt 
on. an. ° ic ’ 
National Ct... 189441 497,936 371,001 A IT The Miller-Jones Investment Company 
City of N. Y. 165,564 386,026 273,932 
Westchester : 164,968 a79,$11 $34,656 MARK INSURES GENERAL AGENT 
—=— I CY fee ce .* Tee 3376S OF QUALITY THE BEST a 
Queen Am. .. 151,619 331,917 227,595 
se fee is Pp O I Knickerbock.. 150,407 413,556 219,020 701 Jackson St. Topeka, 
it. The Amer, of NJ. 140171 313;566 246,198 
; e Soebemecas mer. of N. J. 171 i . P ‘ , 
5 passed, FIRE North’n, Eng, 138,198 296004 234/662 TRADE MARK Desirable Agency Connections Solicited 
ta Phoenix Ct... 136,315 314,413 228,423 
we Be eo HES EEE HOLE 
ire Asso. .. > 20, ’ 
EXPLOSION Scot. U. & N.. 129,227 366,280 338,836 
La SELFIGNITION | Sorc © HES RUE uae aan 
ORTON 2 cov 269, . 
1a $0. _ TORNADO Auto, Hartf’d 125,446 342,118 237,025 c 1865 
geet London Assu. 119,569 337,242 272,213 ST. LOUIS LIGHTNING ROD a 
0. AUTOMOBILE DEPT. : - 
“ie 1] HANOVER FIRE eee — penny seta 
1e we The biggest event in the history of the Fire Insurance Company 
d produc INSURANCE CO. Blue Goose in eastern Canada has been 
1e loss is WW YORK CHICAGO , arranged to take place at Bonds, N. B., DeKalb and Trudeau Streets i 
rge Web . on Feb, 21. Arrangements have just been of Dayton, Ohio 
nd B completed at St. John, N. B. A _ large ST. LOUIS, MO. patie SS 
Paul, are number of goslings will receive their me 
first ducking in the pond. The arrange- Capital - - - = $250,000.00 
ments also provide for a “wild rice din- Sarplus to Policyholders over $910,000.00 
Eagle AMPSON & II | ON ner” at 6:30 p. m., and a musical and 
speaking program. Blue Goose members 
be, speci ATTORNEYS & COUNSELORS AT LAW from all parts of the maritime provinces || AGENCY SERVICES | | ¥¥-F. OctMAN, Pree. WM. F. KRAMER, Seey. 
io aul Suit wis attiak E. J. WEISS and H. J. FAVORITE, Special Agents 
oe ie 601 Register & Tribune Bldg. 
— DESMOINES - - - - - IOWA Michaels with Parr & Parr ane R F. THA — i 
ee s 
with the ff Parr & Parr of Baltimore recently CERTIFIED PUBLIC ACCOUNTANT 
made some changes in their company | ageney Audits OIT, MICH 
representation. They now have _ the W 
Lnce omy lly North America, Glens Falls Underwrit- HOTEL ISCONSIN 
oe nd Special Counsel of the Commissioner ers, General Fire, American Central, | | Big Hotel of Milwaukee 
b with t of Insurance British America, Imperial Assurance and a week is the cost of The | | 
y at Det York Underwriters. U. 0. Michaels, for || @@ National tee by | | HEADQUARTERS for INSURANCE MEN 
Mr. Krue- many years special agent for the Glens annual ‘ . 
the pee SIDNEY J. DILLON Falls in Maryland, District of Columbia, an - 500 R 60 with Bach 
charge 
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National Security Fire Ins. 


Co. 


Agents Wanted in Nebraska, lowa, 
Kansas, Colorado and Wyoming. 


‘*Agency Service With A Personality’’ 


OMAHA 


U.S.A. 








dH. M. BARFIELD 


President Secretary 


H. S. BASSETT 


CHARLES H. HARRADEN 


Surplus to Policyholders . . 


Managing Underwriter 


Buckeye National Fire 
Insurance Co. 


$149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 








OHIO AND MICHIGAN AGENTS WANTED! 











ASSETS - - - 





AReliable Progressive Agency Company 


SURPLUS TO POLICYHOLDERS 


LICENSED IN 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


$1,850,693.98 
- 1,128,562.31 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin; Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, 


Louisiana, California, 


Tennessee and Kansas 


Representatives solicited 











ANTHONY MATRE 


HENRY REIS, M. D. 
President i 


Vice-President 


Colo.; Ill.; 





Ind.; 


JOSEPH BERNING 
Vice-President 


NAPOLEON PICARD 
ecy-Treas. 


Licensed in the following States: 


Ia.; Ky.; La.; Md.; Mass.; Mich., Minn.; 
Miss.; Mo.; Mont.; Nev.; N. H.; N. J.; N. 
; S.C.; Tenn.; Tex.; W. Va.; Wis. 


A good company for good agents 


MARQUETTE NATIONAL 


FIRE INSURANCE COMPANY 
INSURANCE EXCHANGE 
ASSETS OVER $1,500,000 


Y.; N. C.; Ohio; 


CHICAGO 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class progressive company, apply to 


BIERCE & SAGE CO., Michigan State Agents 


219-220-221 Hammond Bidg., Detroit 


Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Telephone, Cherry 5154 


Prompt Service 








The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 


Organized 
HENRY WENTZ, President 


1883 


L. A. DENNIS, Sec. and Gen’l Agent 
The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 


SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 

















THE CENTRAL STATES 
FIRE INSURANCE CO. 


WICHITA, KANSAS 


Kansas 


Oklahoma 


Nebraska 
Texas 





DAN T. CALLAHAN, ~ 
B. G. MAINS, Asst. See’ 














is now a member of this firm, the others 
being Hal Parr and H. A. Parr, Jr. 


All-Risk Bill in New York 


Senator Towner has introduced a bill 
in the New York state senate amending 
section 150 of the insurance law by pro- 
viding for the incorporation of com- 
panies doing a business of marine or in- 
land marine or transportation insurance 
against any risk, whether to person or 
property, including liability for loss or 
damage arising out of construction, re- 
pair, operation, maintenance or use of 
subject matt+r of such primary insur- 
ance, but not including life insurance or 
surety or fidclity bonds. 


Halifax Conditions Unsatisfactory 


Reporis from Halifax, N. S., indicate 
that the companies are thoroughly dis- 
satisfied with conditions as regard fire 
protection and favor a more adequate 
and equitable rating system. One prom- 
inent company has already withdrawn 
from the city, and it is expected that 
others will follow unless conditions are 
improved. 

The enormous losses in December, 
which have been characteristic of Hali- 
fax for a number of years, together with 
the almost forgotten Halifax explosion, 
have made prudent underwriters most 
cautious in their acceptances there. If 
the authorities are unwilling to follow 
the recommendations of the National 
Board engineers, it is anticipated by 
many underwriters that Halifax mer- 
chants will be unable to secure adequate 
insurance protection. 

As a means of bringing the matter 
more forcibly to the attention of the 
citizens and expediting action by the 
authorities, it is suggested that a “pink 
slip” advance of 50 percent in all rates 
would be effective. 


Smoke & Cinder Celebration 


The Smoke & Cinder club of Pitts- 
burgh, Pa., celebrated its 15th anniver- 
sary with a banquet and old-fashioned 
reunion. The largest attendance in its 
history was on hand and the gathering 
will go down as the banner event of its 
kind ever held by the club. There were 
quite a number of company officials pres- 
ent, both from Chicago and New York. 
The honored speaker of the evening was 
Robert P. Barbour, secretary of the 
North British & Mercantile, who spoke 
on present tendencies of the insurance 
business. 

From a modest beginning among a 
number of field men who were sojourn- 


ing at Cambridge Springs in 1906, the 
club has prospered through the years 
and has often been declared the best 
aggregation of its kind in the world. 
Railroad Cuts Fire Loss 
PHILADELPHIA, PA., Feb. 15.—Ef- 
ficient fire-prevention methods and the 


promptness of employes of the Pennsyl- 
vania railroad in extinguishing blazes in 
railroad property with the company’s 
fire apparatus before the arrival of city 
fire departments last year resulted in a 
loss of only about one-eighth of 1 per 
cent of the insurance value of the prop- 
erty endangered. 

According to records of the insurance 
department just compiled for 1920, 223 
fires were quenched by fire brigades or- 
ganized among employes and with ap- 
paratus owned by the system. Loss 
amounted to only $28,725.65, whereas the 
employes’ efforts saved property with an 
insured value of approximately $23,000,- 
000. 


Will, Revise U. & O. Forms 


NEW YORK, Feb. 16.—A number of 
marked changes in the writing of use 
and occupancy insurance will be made 
as a result of the joint meeting of the 
use and occupancy committees of the 
Eastern and Western Unions held in New 
York this week. The altered industrial 
conditions and the experience acquired 
by the companies writing use and occu- 
pancy, point the necessity of several al- 
terations in the form now in use. The 
companies will endeavor to secure a 
greater uniformity in practice in the 
various sections of the country. 

At the meeting in New York, the prin- 
cipal discussion was on the partial sus- 
pension clause. Heretofore, the use and 
occupancy loss has been based on pro- 
duction, but the new plan proposes that 
it be based upon profit, overhead ex- 
pense, and cost, which will make it pos- 
sible to more accurately determine the 
actual amount of a use and occupancy 
claim. W. B. Flickinger, assistant west- 
ern manager of the North America, 
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Chicago, Illinois 
On Madison St., near La Salle 
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Western Department 
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The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1, 1921 $4, 640,812.52 
Capital Stock . . . 750,000.00 
Re-Insurance Reserve . 2,822,721.23 
Reserves of other 

Liabilities . . . 458,949.12 
Surplus to Policy - 

holders . . . . = 1,359,142.17 

—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
Automobile 
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Elwin Law, associate western manager 
of the Royal, and Rudolph Belcher of 
the uniform forms committee of the 
Western Union attended the conference 





Lightning Rods 
Prevent 
Lightning 
Losses 


Shinn-Flat is the only 
Lightning Conductor 
made in the form of a 
woven flat cable, which 
electrical authorities say 
is more efficient. 

Shinn-Flat has 36 per- 
cent more conducting 
surface than any round 
rod or cable containing 
the same amount of 
material, and it is con- 
sequently more effective 
in controlling an elec- 
trical discharge. 


Shinn-Flat is woven 
in a continuous ribbon- 
like form without joints, 
and the machines used 
in its construction are 
patented. 

Ask for agency infor- 
mation. 


W. C. SHINN MFG. CO. 
W. C. SHINN, President 
General Offices: 1234 Lytton Bldg., CHICAGO 
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WESTERN DEPARTMENT 
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Rureka F. & M. Ins. Co. Security Ins. Co 
Organized 1864 Gagne’ 1881 
COMBINED STATEMENT 
= ++ +--+ = + = = § 250,000.00 
c 2 - 1,019,353.18 


a Holders - - - 


674,097.22 


P. A. ROTHIER, Pres 
ADAM BENUS Secy. 
F.C. BARTO 
R.B BATON, Ste Agt. 


from the west. 


Boston Fire Premiums 


BOSTON, MASS., Feb. 15.—The returns 
of Boston fire premiums for the last six 
months of 1920, as filed by the companies 
with the Boston Protective Department, 
show an aggregate of $4,565,235, as 
against $4,370,109 for the corresponding 
period of last year, an increase of $195,- 
126. The premiums for the year 1920 
were $10,463,571, as against $1,418,689 for 
1919. 








The following are some of the larger 
premium totals reported: 
po ) $134,146 Boston ..... $ 68,416 
North., Eng. 110,951 Gt. Amer... 68,646 
L. & L. & G. 104,731 In. Co. N. 
Home, N. Y. 99,946 pi ae 61,710 
Palatine 99,629 Gl. & Rutg. 61,120 
BORG .6+.. 96,627 Home Und.. 60,855 
Com’? Uh... S360 Atignga ..... 57,166 
) Nat., Ct.... 82,257 Firem., N.J. 51,695 
| Hartford .. 72,671 Firem. Fd.. 50,147 
| Queen Meee 68,580 Contin. 50,136 
| 
Boston Board Changes 
| BOSTON, MASS., Feb. 12.—The Boston 


Board adopted important changes to its 
|; constitution last week, being recom- 
|; mendations made at the January meet- 
jing. The amendments restrict the vot- 
| ing power of a firm to one vote, although 
all partners, associates, ete., may be ad- 
| mitted to the meetings; provide that the 
| Board officers and members of the ex- 
| ecutive committee, 
| members, 


with two company 
and one board member of the 
| advisory committee, be chosen at the 
annual meeting, the board officers and 
members of the executive committee to 
be chosen to serve until the end of the 
fiscal year, the advisory committee for 
three years; also that no member of the 
executive committee serve more than 
two consecutive terms; provide that no 
member of the advisory committee shall 
be eligible for reelection until at least 
one year after the expiration of the 
term for which the member was chosen. 


Sprinklered Risks Increase 


BOSTON, MASS., Feb, 15. 
Board is sending out a 
pared map, in colors, 
ton, including the 
which indicates an encouraging increase 
in the number of fireproof and sprin- 
klered risks and also shows the present 
stage of development of the high pres- 
| sure system. As indicated on the Board’s 
map, there are 11 miles of pipe now laid 
and in service in conjunction with the 
old system at 90 pounds pressure. There 
are 289 hydrants available. Engineer 
McGinness, in charge of the installation 
of the high pressure system, sets mid- 
summer as a probable date of comple- 
tion of the pumping stations. 


The Boston 
carefully pre- 
of downtown Bos- 
congested district, 











United Firemen’s Meeting 


At the annual meeting of the United 
Firemen’s on March 3, the policy of the 
company as regards its fire and automo- 
bile business will be declared. Fire Man- 
ager E. H. Minaion of the home office of 
the London Guarantee & Accident has 
been in this country for two months in- 
vestigating the fire insurance situation 
and ‘arranging for the activities of the 
United Firemen’s. M, B. Yates, the sec- 
retary of the company, is the active un- 
cerwriter in charge. Its charter has 
been amended so that it can write auto- 
mobile business. R. G. Cotton, who re- 
signed as superintendent of the automo- 
bile department of the Northwestern 
National to take similar work with the 
United Firemen’s, is now on the job and 
in a short time the company will be 
ready to issue automobile policies. 


Will Continue Investigation 
NEW YORK, Feb. 


15.—Despite the re- 
fusal of the New York legislature to 
grant the Lockwood committee’ the 
broad powers it desired in the investi- 
gation of the housing situation in this 
state, Samuel Untermeyer announces 
positively that he will continue as chief 











counsel for the committee. This will 
mean, according to the daily press, “that 
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the guns of the committee will be turned 
upon banks and insurance companies, 
and that officials of these institutions 
will be haled before it as witnesses, 
that the committee may go as far as 
the legislature allows it toward ascer- 


relieving present conditions by increas- 
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Meet that responsibility and protect 


NEED 


WHYr 


To assure themselves proper 
recovery on the basis of 
PRESENT REPLACEMENT 


VALUES 


HERE is a certain responsibility 
resting on the insurance agent or 
broker in the event that a client finds 
himself underinsured in case of fire. 


your clients’ interests by advising 


Rau APPRAISAL Co. 
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MONADNOCK BLOCK 
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AGENTS. 


AUTOMOTIVE 


Insurance Company 


Cash Capital $100,000.00 


Home Office 
Mason City, lowa 


Offers an attractive agency contract to IOWA and SOUTH DAKOTA 
Insures Motor vehicles against the hazards of FIRE, THEFT, 


TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor 


J.H. BUNTEN, Special Agent 
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HENRY P 


GEORGE M. LOVEJOY, Vice-President 
- TEMPLE, Secretary 
“WHITMAN, Ass’t Secretary 
EDWARD V. CHAPLIN, Ass’t Secretary 
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EDWARD MILLIGAN, eg 
JOH N B. KNOX, Secretary 
GEORGE C. 


FRED C. GUSTETTER, As: 


LONG, JR., Secretary 


s’t Secretary 


F. MINOT BLAKE, Ass’t Secretary 


Surplus to — - « « « « $11,740,470.60 
Total Losses Paid . . - .  95,259,732.00 
Cash Capital - Thies Million Dollars 
Reinsurance Reserves . . . . $8,213,006.94 
Reserve for Outstanding Losses and all 

other liabilities . . ... =. =. .  1,785,053.20 
Net Surplus ........ . ~~ 8,740,470.60 


Total Assets - = - 


$21,738,530.74 








Inc. 1849 


VERNON B. ARNOLD, Special Agent, Lima, Ohio 


MINSTER MUTUAL FIRE 


INSURANCE CO. 
J. B. RATERMAN, President 


MINSTER, OHIO 
JOS. E, SCHMIEDER, Secretary 











taining just what they might do toward 








ing their building loan investments.” 
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““THE OLD LINE”’ 


BANKERS 


AUTOMOBILE 
INSURANCE 
COMPANY 


Lincoln, Nebraska 








Assets over - - - + «= = $550,000.00 
Surplus to Policyholders over - $423,500.00 





Exclusively Automobile Insurance in Western Territory to 
meet Western conditions. 


Writes both one and three year term Policies, covering Fire, 
Theft, Tornado, Collision, Property Damage and Public 

Liability. Our extra special rate on farming farmers’ cars 
| is the biggest business-getter in the history of Automobile 
Insurance. Write for full particulars. 


Standard Forms of Policies 





Desirable agents wanted in the following states: Nebraska, 
Kansas, Texas, Iowa, South Dakota, Colorado, Minnesota, 
Washington, Oregon, Alabama, Louisiana, Tennessee and 
Pennsylvania. 

















The Casualty Review secu zee ne 











HOTEL FONTENELLE 
OMAHA, NEB. 
A. W. NOLET 
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ASSETS 
$1,173,684.53 


LIABILITIES 
$538,340.05 


CAPITAL 
$450,000.00 


Insured’s Surplus 
$635,344.48 





Business Is Alright—Let’s Go! 


THE HENRY,CLAY FIRE INSURANCE CO. 
LEXINGTON, KY. 
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Underwriters have no fear of appearing 
before the Lockwood or any other com- 
mittee and giving full information as to 
their investments. As a matter of fact 
all such data is set forth in the annual 
statement blanks, and might easily be 
had from the records without calling 
upon the company executives to sup- 
ply it. 


Big Meeting Planned 


NEW YORK, Feb. 16.—Nicholas Mur- 
ray Butler, president of Columbia Uni- 
versity, and Young E. Allison, editor of 
the “Insurance Field,” will be the prin- 
cipal speakers at the 20th anniversary 
meeting of the Insurance Society of New 
York, Feb. 25. The organization is plan- 
ning a big meeting. 


Brooklyn Brokers’ Association 


It was news to many brokers who 
attended the February meeting of 
Brooklyn Insurance Brokers Association 
last Thursday evening to learn that the 
1920 experience on automobile insurance 
in New York City was not retlected in 
the rates contained in the new manual. 
Edmund Ely, manager of the automobile 
department of the New York branch of- 
fice of the Aetna Life, who was the 
speaker of the evening, made this state- 
ment in discussing the present situation. 

Mr. Ely predicted that no company 
would show a lower automobile liability 
loss ratio than 100 per cent for 1920, 
also that full coverage collision insur- 
ance might soon be a thing of the past. 
He believed that the $50 and $100 de- 
ductible collision form was practicable 
and necesary. Traffic conditions are such 
in New York that damage to cars is al- 
most unavoidable. 

He said that the normal theft ratio of 
New York City was 125 per cent and did 
not believe that the present investigation 
by the grand jury in New York would 
help the situation much. He said he 
had noted as regards the moral hazard 
that when thefts losses were light that 
more cars burned up. Mr. Ely added that 
most cars were now considerably over- 





$a 


insured, which was a bad moral hazarg 
especially when there are many Owners 
who would hate to court arson Charges 
by setting their car on fire but who did 
not hesitate to leave their car unattendeg 
on the public streets with the Chance 
that it would be stolen and the insurance 
company would have to pay. 


Massachusetts Notes 


The Employers’ Fire of Boston ang the 
North American National of Des Moines 
were admitted to do a fire business jp 
Massachusetts the past week. 

The New England Bureau of Uniteg 
Inspection held its annual meeting the 
past week and elected new officers ag 
follows: Chairman, William F. Dooly: 
vice-chairman, F. E. Dunham; clerk anj 
manager, Milton S. Jones; treasurer 
Charles Haas. y 


William S. Burrill, dean of the ingyp. 
ance fraternity of Lynn, Mass., died lagt 
week, aged 76. He became associated 
with the Shoe & Leather Dealers Fire g 
Marine of Lynn in 1861 and since 199} 
until quite recently, he conducted a fire 
agency in Lynn. 

The metropolitan affairs committee of 
the Massachusetts legislature has re. 
ported unfavorably on the Dill of the 
building commissioner of Boston, provid. 
ing that all new buildings in Boston ex. 
ceeding five stories in height be equipped 
with standpipes. 

With a public presentation of the Na. 
tional Board gold medal for the best 
essay on fire prevention, Henry F, Howe, 
of Cohasset, Mass., was rewarded as the 
best Boy Scout essayist for District 1, 
Uberto C. Crosby, of the National Board 
executive committee, made the presenta. 
tion. 


Eastern Notes 


Joseph Moore, Jr., financier and former 
director of the County Fire and Franklin 
Fire, died of heart disease last week at 
his home in Philadelphia. 

A. W. Sugden, who has been with the 
National Fire in Hartford since 1887, was 
this year elected president of the Na- 
tional Fire Club—an employes’ organiza- 
tion. The annual banquet of the club 
will be held at Hotel Grade in March at 
which Harry Smith, company president, 
will talk on his football experiences at 
Amherst. 
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APPROVE CHANGES FOR WEST 


Vote to Abolish Valued Policy, Assume 
Supervision of Tennessee and 
Adopt Higher Commissions 


At a meeting of the Western Auto- 
mobile Underwriters Conference held 
on Tuesday, the organization formally 
approved the rules governing the qual- 
ifications of and compensation to 
agents, adopted by the National Con- 
ference, Dec. 7. It was also voted to 
amend the constitution to permit the 
Western Conference to assume super- 
vision of Tennessee. This change has 
already been approved by the Southern 
Conference, which has heretofore had 
charge of Tennessee, and now awaits 
the approval of the National Confer- 
ence. It wants further to abolish the | 
valued policy. This action had been 
recommended by the theft committee 
of the National Conference, which sub- 
mitted its report to a committee of 
three consisting of one representative 
from the fire, marine and casualty in- | 
terests. The action of the Western 
Conference was unanimous and the use 
of valued policy in Western Conference 
territory will be discontinued as soon | 
as the National Conference gives its | 
approval to change. 

The approval of the new rates and 
rules affecting agents means that the 
status of a general agent in Western | 
Conference territory is now definitely 
established. When the rules are finally 
revised following action by the National 
Conference a general agent will receive | 
only the regular rate of commission 
(25 percent) on all local business, and | 
an additional 5 percent on the business | 
written by supervised agents. Under | 
no circumstances will the general agent 
be permitted to pay more than 30 per- 
cent for business. The new rules are 





very clearly drawn as to what a general 
agent may or may not do, and it is 


felt that when the change is put into 
effect the practice of appointing gen- 
eral agents who really supervise no 
territory but are contracted with merely 
for the local business they can produce, 
will, of necessity, be discontinued. 
Marine general agents will continue to 
recéive an overriding of 10 percent 
where the arrangements are already es- 
tablished, but where a new appointment 
is contemplated the marine company 
will have to show that the office being 
considered as general agent in every 
respect meets the requirements. 


TO RULE OUT VALUED POLICY 


National Conference to Take Action 
—Will Consider Writing of 
Confiscation Business 


NEW YORK, Feb. 15.—It is a fore- 
gone conclusion that the governing 
committee of the National Automobile 
Underwriters’ Conference, at its meet- 
ing to be held in this city tomorrow, 
will prohibit the further issuance of 
valued policies by membership com- 
panies. Executive underwriters were 
queried as to their views upon the sub- 
ject a short time ago, and sentiment 1s 
understood to be overwhelmingly 
against continuance of the practice, this 
feeling being induced very largely by 
the unfortunate loss experience ha 
ever since the manufacturers of auto- 
mobiles sharply reduced the price of 
cars some months ago. Under present 
schedules, new machines may be pul- 
chased for considerably less than the 
amount of insurance carried upon the 
older models. 

Another important matter to be taken 
up by the committee will be the com 
fiscation policy. Agents in various 
parts of the country, but particularly 
in the South, have petitioned that, the 
writing of such a contract be author- 
ized. Confiscation policies have been 
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written for some considerable time upon 
the Pacific coast, and though the ex- 
erience had thereunder has not been 
had, Many company men are fearful of 
extending the practice to other fields. 
Western members of the governing 
committee will advise their associates 
as to the present status of the automo- 
hile business in the Middle West, con- 
ditions in which territory are under- 
stood to be improving steadily. So 
many conflicting reports have gone 
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Last month 175 cars were stolen in the 


eity and 77 recovered. The worst month 
was in November, 1920, when thieves 
got 226 cars. Jan. 29, the day after the 


new administration 
normal number 
reported. 

Then Chief of Police Edwards launched 
his clean-up campaign. Eleven cars 
were taken the first day of that drive, 
indicating to the police that many crimi- 
nals drove away from Kansas City in 
Stolen motor cars. Then as the clean- 


went into office, a 
of car thefts, six, were 





up progressed the theft of 


creased, 


ears de- 


Hollub Goes to Atlas 


D. L. Hollub has resigned as superin- 
tendent of agents of the Midwest Auto- 
mobile of Cherokee, Ia., to become field 
superintendent of the automobile de- 
partment of the Atlas with headquarters 
in Chicago. F. J. Hulsman will continue 





as superintendent of the automobile de- 
partment of the Atlas in the west, and | 





Mr. Hollub will handle the field work 


of the company, developing the agency 


plant, and traveling throughout the ter- 
ritory supervised by the western depart- 
ment. 

Mr. Hollub has had a wide experience 
in the automobile field. He was at one 
time special agent of the Employers Lia- 
bility, and later superintendent of the 
railroad department of the Pacific Mu- 
tual Life. He has a broad acquaintance 
with automobile writing agents in mid- 





forth as to the status of the marine 
companies under the revised rules of 
the national conference that a clear 
statement in such connection would 
seem to be in order just now. The 
marine offices are allowed to continue 
all approved existing general agency 
contracts upon the old basis of not to 
exceed 30 percent commission. New 
appointments will be made upon the 
same terms as are allowed fire com- 
panies. Each marine company is priv- 
ileged to appoint two general agencies 
in each state, if it so wills, while fire 
ofices can only name general agents in 
the automobile field for such territory 
as the agent already controls in the 
fre branch. Where separate automo- 
bile departments are established, their 
management may be compensated upon 
a salaried basis. 


Restrict Offering of Rewards 


At an informal meeting of New York 
members of the theft committee of the 
Eastern and New England Conferences 
requested by Governor Whitman, who 
is conducting an investigation of cer- 
tain phases of the police department of 
New York City, a very frank discussion 
took place with regard to the payment 
of rewards by insurance companies for 
the recovery of cars. The members of 
the committée agreed with Governor 
Whitman that the present custom of the 
payment of rewards undoubtedly stimu- 
lated the theft hazard, but up to this 
time a majority of the companies be- 
lieved it was impossible to control the 
question. 

The company representatives offered to 
fully cooperate with the civil authori- 
ties. Governor Whitman stated that he 
greatly desired the cooperation of the 
companies and suggested that in future 
no rewards be offered unless the posting 
of the offer should also include the ar- 
rest and conviction of the thieves. 

Subsequently, on Feb. 2, a regular 
meeting of the joint theft committee of 
the Eastern and New England Confer- 
ences was held, as a result of which a 
circular has been sent out to members 
requesting that hereafter no rewards be 
offered for the recovery of automobiles 
unless it shall include a condition that 
the reward shall not be paid unless the 
thieves are arrested and convicted. 





Organize to Check Loss Frauds 


NEW YORK, Feb. 15—At a 
meeting of the 


| 
| 
recent | 
Eastern Conference a | 
committee was appointed to consider the 
formation of a corporation—possibly the | 
meorporation of the Automobile Under- 
writers Detective Bureau—for the out | 
bose of establishing a strong legal de- | 
partment equipped to cope with the | 
fraudulent end of the automobile busi- 
Ness—in other words, an organization 
to which may be referred suspicious 
cases pertaining to thefts or any fraudu- 
lent loss claim connected with the busi- 
hess. It is planned to organize the new | 
corporation upon very broad lines. | 

It is pointed out that here is a class | 
of business which has grown to great | 
Proportions. The total premium income | 
in the United States is $40,000,000 to | 
$50,000,000 per annum. It is peculiarly 
afflicted with fraudulent hazards and yet | 





} 
there is no department in the east to | 
cope with the situation. | 

This committee is to report back to | 


the members of the Eastern Conference 
Its recommendations which will be con- 


sidered at a meeting to be called in the | 


hear future. 


Reduce Thefts in Kansas City 


KANSAS CITY. MO., Feb. 15.—Motor 
Cars are safer in Kansas City since the 
enforced exodus of many criminals and 
the increased vigilance of the new po- 
lice administration. As the _ police 
Clean-up has progressed, the theft of 
‘ars has dropped well below the former 
@erage of five or six stolen cars daily. 
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STATEMENT, JANUARY 1, 1920 


ASSETS LIABILITIES 
U. & Gov't Securities......§ 3,562,900.08 | Unearned Premiums.........$ 6,803,786.19 
Other Bonds and Stocks.... 9,753,842.76 Losses to Course of Adjust- 
Loans on Bond and Mort- GUM”. cacccdaduas saaaaaadaed 
peeee sis Course of Go, | ener Lisbitities, Taxes, ete. 6,417.10 
lection .....c.cccccsesesceess 1,456,434.95 Capita) ........... $2,000,000.00 
Cash in Banks and on Hand 743,762.23 
A i Interest and Ott Net Surplus...... 5,477,600.84 
ASGCRS cccccccccccscccccccece 295,005.89 Pahevholders’ Surplus....... 7,477,600.84 
$15,871,765.03 $15,871,765.03 











P. D. McGREGOR, Manager 





Ww. E. McCullough, Assistant Manager 
Cc. P. HELLIWELL, 2nd Assistant Mgr. 








United 





A STOCK COMPANY 


Des Moines, lowa 


States Automobile 
Insurance Company 


AUTHORIZED UNDER THE LAWS OF IOWA 


AUTOMOBILE CASUALTY INSURANCE 


Facilities For Full Coverage Planted With Our Agency 


A. G. OGLE, Secretary and General Manager 
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Its Name Indiontes Its Character. 


American National Fire Insurance 
Company 


Capital $500,000 


JOHN W. ZUBER, President 









COLUMBUS, 
OHIO 


JOHN A. DODD, Secretary 


Progressive, Yet Conservative. 


Operating Along Sound Lines. 
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Liberty Fire 


Insurance Company 
Announces 


that in compliance with our promises to agents 
and the public that $125,000 was added to its 
surplus as of December 3lst, 1920. This im 
addition to $50,000 placed there June 30th, 
1920. $75,000 in addition was voted by the 
Board of Directors to be called for and placed 
to the surplus account when business warrants. 





Lines Written 


Fire, Lightning, Tornado, 
Rent, Use and Occupancy, 
Automobile Fire Floater, 
Riot and Civil Commotion 





The surplus will be further increased 
from time to time as business warrants 


HOME OFFICE 


TITLE GUARANTY BLDG. ST. LOUIS, MO. 

















Great American 
Insurance Company 


Newark 


INCORPORATED - i872 


CASH CAPITAL $10,000,000 


Company owns United States Liberty and Victory Loan 
Bonds in amount equal to its capital 


POLICIES ISSUED TO COVER 


Fire Registered Mail 
Lightning Profits War Risk Mail Package 
Tornado Commission Hulls Tourist Baggage 
Wind Storm Automobiles Cargoes Sprinkler Leakage 
Hail Motorcycles Inland Marine Use and Occupancy 
Explosion Leasehold Inland Transportation Riot and Civil Com- 
Rents Marine Floaters motion 











HAWKEYE SECURITIES FIRE 


INSURANCE Co. 
Inc. 1918 


FIRE, TORNADO, HAIL 
AND 


AUTOMOBILE 


Applicants for agencies address 
Home Office, Masonic Temple, Des Moines, Iowa 























dle-western states and is a capable, hard 
worker. 





Chicago Thefts Mounting 


Up to Feb. 14, the automobile thefts 
reported to the Automobile Protective & 
Information Bureau of Chicago totaled 
728 cars stolen, with 427 recovered, leav- 
ing 301 still missing. Some idea of what 
is happening to the theft records of the 
companies may be obtained from the 
statement that in January alone there 
were 551 automobiles stolen, acording to 
the bureau reports, with 332 recovered 
and 229 unaccounted for. These figures 
apply in the city of Chicago only. Com- 





paring with last year the figures show 
that in February, 1920, there were 193 
cars stolen, with 136 recovered and 5g 
missing. 

Companies writing automobile busj. 
ness in Chicago are unable to understang 
why the conditons cannot be improved, 
A number of the largest companies jp 
the business have entirely discontinueg 
operations in Chicago and several others 
have very materially restricted their 
writings. It is felt that there should be 
a greater activity on the part of the 
police force. At present there are only 
17 men assigned to the automobile de- 
tective bureau in Chicago. 
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BECOMES INVESTMENT HOUSE 


Standard Live Stock of Indianapolis 
Will Quit Business as an In- 
surance Company 


At a special meeting of the directors 
of the Standard Live Stock of Indianap- 
olis, Tuesday, it was voted to discon- 
tinue writing business on Feb. 28, and 
turn the company into an investment 
concern. A committee was appointed 
to handle the disposition of the busi- 
ness now on the books. Some stock- 
holders favor the reinsurance of the 
business, but there is a possibility that 
the company may carry it until all 
policies expire. 

The fact that the company is retir- 
ing from the insurance business is no 
indication that its financial status is 
impaired or that it has had an unfavor- 
able experience in the live stock busi- 
ness. It has a capital of $250,000, and 
is reported to be in good financial con- 
dition. At the meeting, dividend checks 
were distributed of the usual size, in- 
dicating that it conducted its live stock 
business at a profit. 

The company is well equipped to 
enter the investment business. It has 
assets and is backed by experienced 
men. It plans to make loans on real 
estate, farm mortgages, and other forms 
of collateral. On March 8, the annual 
meeting of the stockholders will be 


held. 


Mid-West Live Stock to Liquidate 

The Mid-West Live Stock of Quincy, 
Ill., has consolidated with the Mid-West 
Fire of that city, and the latter company 
will take over its capital and surplus, 
both companies being under the same 
management. The Mid-West Live Stock 
recently reinsured its business in the 
Metropolitan Live Stock of Springfield, 
Ill. The company will be liquidated at 
once. The volume of business of the 
Mid-West Fire made an increased capital 
and surplus necessary. The directors of 
the company are business men of Quincy, 
T. A. Secker is managing underwriter of 
the Mid-West, Dr. J. W. Ireland is presi- 
dent, and John L. Pipe is secretary and 
treasurer, 


Live Stock Officials Meet 

The semi-annual meeting of the Na- 

tional Association of Live Stock Insur- 
ance Companies was held at Springfield 
Ill., Monday and Tuesday. Isaac Ket- 
man, secretary of the Farmers’ Live 
Stock of Des Moines, presided over the 
meeting. ; 
, The most important discussion held 
was on the matter of increased adver- 
tising. The association has spent a 
considerable sum of money on advertis- 
ing in the various insurance journals, 
and it was reported excellent results had 
been obtained. This advertising pro- 
gram will be continued, and in addition 
it is planned to advertise in the live 
stock trade publications and breeders’ 
journals. It is believed that this will 
help to create a demand for live stock 
insurance among the breeders and thus 
help the local agent in selling it. 

One of the most interesting events of 
the meeting was the dinner which was 
held at the Sangamon Club on Monday 
evening. The Metropolitan Live Stock 
of Springfield was the host at this affair, 
and provided some good entertainment. 


Kaskakia’s Live Stock Figures 


The Kaskakia Live Stock of Shelby- 
ville, Ill., reports premiums written for 








1920 of $116,856 and losses paid of $89. 
648. The company has admitted assets 
of $397,805; unearned premiums, $42. 
656; capital, $200,000, and surplus, $21,290, 


American Live Stock Meeting 


OMAHA, NEB., Feb. 15—At the annual 
meeting of the American Live Stock 
many of the larger stockholders were 
present and heard with gratification of 
the splendid progress made the past year, 
The company has paid a 5 percent divi- 
dend. All of the old directors and officers 
were reelected. 

The president in his report stated that 
over $40,000 had been paid in losses, run- 
ning from a few dollars up to $4,333.50, 
the largest loss ever paid. This was paid 
for a loss in South Dakota. The agency 
department reported a much more opti- 
mistic view in the country, applications 
usually being accompanied by _ cash, 
whereas just before the first of the year, 
when applications could be written at 
all, they were usually accompanied by 
note or requests for time. 





Williams Is Made Actuary 


J. F. Williams, actuary of the Ten- 
nessee Insurance Department has been 
chosen actuary of the Illinois Depart- 
ment. Superintendent Fred W. Potter 
made the announcement this week. Mr. 
Williams succeeds James Fairlie, who 
became an official of the Mutual Life of 
Illinois, with home office at Springfield. 





RIOT STRIKE AND CIVIL 
COMMOTION INSURANCE 


(CONTINUED FROM PAGE 3) 


commotion policy would cover such a 
contingency. 

“Malicious striking janitors could en- 
ter a basement or boiler room of a build- 
ing, let the water out of the boiler so 
that the heat of the fire would crack the 
pipes or sections of the boiler before it 
even reached the point of exploding. 
They could open the valves in pipes sup- 
plying water to the boiler, flood the 
radiators of a steam heating plant, caus- 
ing water damage to the building and its 
contents. Striking employes could de- 
stroy a motor by jumping a fuse, or de- 
stroy a piece of work by interfering 
with the proper functioning of a ma- 
chine. 

Railroad Strike Cited 


“During the big railroad strike in 
1893 a large number of freight cars in 
the Burlington yards in this city were 
destroyed by fire, the cause of which was 
attributed to the strikers. Claim was 
made for loss under fire policies and lia- 
bility denied on the defense that loss 
was caused by riot and civil commotion. 
This defense was sustained in the courts 
and the railroad company later secured 
judgment against the city for its failure 
to properly protect the property. ; 

“Some years ago, during a race riot in 
Akron, O., a band of white men set fire 
to property occupied by negroes, and 
when the fire department attempted to 
extinguish the flames the hose was cut 
by the mob, resulting in the total de- 
struction of the property. Claim was 
made under fire policies and liability de- 
nied. The courts sustained that defense 
and assured was compelled to look to 
the city for reimbursement, but the city 
won that suit and the assured were out. 

“A more recent illustration is the Bast 
St. Louis fires, which the companies 
claimed were caused by a mob. The 
companies resisted these claims and just 
recently the last of the cases has been 
decided in the companies’ favor. Riot 
and civil commotion policies would have 
protected these assured against loss. 

“All these and hundreds of other con- 
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tingencies, of which it would not be safe | 
for me to tell you, are covered by this 
policy. Even if they are not actually 
contemplated, they are really, after all, 
covered. 

“The policy may be made to cover pill- 
age and looting when such pillage or 
jooting occurs during and at the imme- 
diate place of a riot or civil commotion. 

Occupancy First Consideration 

“For the purpose of rating, the occu- 
pancy is the first consideration and is 
separated into eight classes—No, 1 is a 
dwelling occupancy and No. 8 fireworks 
and underground mining properties. 
Having classified the occupancy, the con- 
struction, whether of frame, brick or 
fireproof, is next brought into considera- 
tion.. The lowest rate being .125 for a 
fireproof dwelling, 5c is added for brick 
or stone, and an additional 5c if the con- 
struction is frame. 

“The highest rate is for a frame fire- 
works factory, which rates at 1.40, and 
all rates contemplate the 50 percent co- 
insurance clause. No policy of this class 
ean be written without a coinsurance 
clause of that standard being attached. 
Additional credits of 25 percent are 
given for the use of the 80 percent clause 
and 3344 percent for use of the 100 per- 
cent coinsurance clause. So you see if 
you are insuring a brick apartment 
pbuilding with full insurance to value, 
the rate is only .084, 

Commission to Agents 


“The commission to agents is 15 per- 
cent and it is probable that when an 
agent is approached on this subject he 
will tell you that the income is too small 
for him to bother with, but if you canji 





teach him to realize the hazards that are 
covered and the service that he can ren- 
der to his clients by being equipped to 
furnish them with every protection, I 
know that these policies can be _ sold. 
Every agent is willing to increase his 
income if he is shown how to do it, and 
the only way that it can be done is just 
to teach him. Companies can circularize 
agents until the end of time as to the 
various lines it is willing to write, but, 
after all, he remains indifferent until the 
special agent comes around to tell him 
what it is all about. 


No Form Easier to Sell 


“There is no form of insurance which 
is easier to sell. I had a call last year 
from an agent who lives in a small town 
to whom I happened to mention riot and 
civil commotion insurance. I gave him 
some information and literature on the 





subject and a few days after he reached 
home I was obliged to assign a clerk for 
two days to the work of writing policies 
for him. He only got 15 percent commis- 


sion, but he wrote me later that it was | 


the easiest proposition that he ever 
tackled and that now every merchant 
and manufacturer of any consequence in 
his vicinity possesses a riot and civil 
commotion policy. You may be sure that 
agent has not forgotten the service 
which we rendered to him and he will be 


our friend for a long, long time. 


“You may have heard very little of 
this policy, or you may have heard a 
great deal, but I can tell you that there 
is one large agency in this building who 
asked me to meet their brokers one day 
to explain the policy to them—this was 
about the time of the race riots on the 
building, within the control of that office, 
South Side—and nearly every apartment 





carries an explosion, strike, riot and civil 
commotion policy. 


Coverage Is Tremendous 


“Its coverage is tremendous, so much 
‘so that, as I have already told you, I 
feel apprehensive when I think of its 
possibilities. The rates are very much 
lower than fire insurance on the most 
modern, fireproof,. sprinklered risk. 
Agents can and will sell it if you show 
them how and you will go a long ways 
farther in rendering genuine service 
than is possible by scaling a rate, creat- 
ing a joker in a form, paying excess 
commission, paying for his advertising, 
buying typewriters, or depositing money 
in his bank, because the fellow who can 
help the agent put business on his books 
has added a material asset to the agency 
which will live long after any other 
favors will be forgotten.” 
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CASUAL 


HAMILTON, 
THE RIGHT WAY TO WRITE AUTOMOBILE INSURANCE 


SURANCE CO. 
OHIO 


FIRE 
TORNADO 
THEFT 
COLLISION 
PROPERTY 
DAMAGE 
LIABILITY 











PT i if 
“A SQUARE DEAL AND SURE.POLICY™ | 


COPYRIGHT (920 BY. SHEPHERD BROS, 








“GET: YOUR POLICY HERE - IT PAYS” 


COPYRIGHT 1920 BY SNEPHERD BROS 


ae Ges 


Mf 


LEASE OR DEED 


COPYRIGHT 1920 BY SHEPHERD BROS, 





SECURE THE EXCLUSIVE RIGHT TO USE YOUR FIRM’S NAME AND ADVERTISEMENTS UNDER ONE OF THESE CUTS IN YOUR CITY. DOITNOW! SHEPHERD BROS., CARBONDALE, PA. 


These Triplets 


were just born (copyrighted) De- 
cember 1920, but are old enough 
to do a big day’s work! 

SAY, Mr. Insurance or Real Estate 


Agent wouldn’t you like one of them to 
work for you over your firm’s name? 


If you like the looks of these kids, you 
can adopt any one of them to work for 
you exclusively in your city. 

Use them on your letterheads, envel- 
opes, policies, bulletins, newspaper and 
other advertising and the public won’t 
forget that you are doing business. 


It pays to advertise RIGHT. 


Write for particulars. 











Stock Company 


IOWA 


C. S. RENSHAW, Pres. 


Organized without Promotion Expense 


HOME OFFICE: SIOUX CITY, IOWA 
N. J. HVISTENDAHL, Secy.-Mgr. 


Specializing on Term Insurance for Farmers’ Automobiles 


FARMERS AUTOMOBILE INSURANCE COMPANY 


SOUTH DAKOTA 








Agents wanted in 
ILLINOIS 
and IOWA 


Cash Capital $100,000.00 


FLYNN BUILDING, DES MOINES, 


IOWA 


NATIONAL LIVE STOCK INSURANCE CoO. 


The Original 
Hog Insuring 





Company 








The 


Asset, over $1,590,000.00 
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Indemnity Co. of America 


St. Louis, Mo. 
AUTOMOBILE INSURANCE In All Its Branches 


LIABILITY 
PROPERTY DAMAGE 
COLLISION 
FIRE 
THEFT 


FULL COVERAGE 





VA SR cevits A's 


INS BURDICK HUNTER CO., General Agents, Chicago 





ONE POLICY 
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Federal Surety Company 


Home Office, Davenport, Iowa 





Began business July ist, 1920 
Licensed by U. S. Government November 20th, 1920 





An Institution of Service 


Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Elevator 
Insurance. Automobile Liability, Property Damage 


and Collision Insurance. 


Workmen’s Compensation 


We are well equipped to serve Agents of the: Mississippi 
Valley—Correspondence Solicited. 


W. L. TAYLOR 
Viee~P resident and General Manage: 


OAKLEY H. BEYER 
Superintendent ef Agents 
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CASUALTY 


Capitai, $1,000,000.00 


SURETY 


Union Indemnity 
Company 


GREAT EASTERN 
DEPARTMENT 
55 John Street, New York 





EXECUTIVE OFFICES: 


830 Union Street, 
New Orleans, La. 











Chas. L. Nicholson, President 


Harry R. Wood, Secrelary 


THE INTER-STATE SURETY COMPANY 


REDFIELD, SOUTH DAKOTA 
WE ISSUE 


DEPOSITORY, FIDELITY 
WAREHOUSE 


BOND 


JUDICIAL, OFFICIAL and 


MISCELLANEOUS 


PLATE GLASS and BANK BURGLARY INSURANCE 











THE FIDELITY & CASUALTY COMPANY of NEW YORK 


92 LIBERTY STREET, NEW YORK, N.Y. 


Annual Statement, December 31, 1920 


ee. 2 ee a $24,470,003.77 
= 19132734 64 
Sarplae over all liabilities - tia “2 -3}3371269.13 


Losses paid to December 31, 1920 - 


. 78,551,312.58 


CASUALTY INSURANCE AND SURETY BONDS 


Fi and Accident, Health, Bi ° fe 
Mai: cde eden tr 
Bonds Wheel Insurance 


Workmen's ation, Aute 
mobile Li and All 
Liability Lines 


————:_ 








| CASUALTY AND SURETY 








Premiums and Losses by STATES and = 
by CLASSES OF BUSINESS IN 1920 



















































































a. 
OEIC 
——_—_—_—__——_—_—— 1] Burglary and theft. 3,397 586 
|| Auto & T. P. damage 11,217 1,456 
i CALIFORNIA | MOURNS is Seb eee 46,822 5,018 
| | * 
a= eer Te ——_ = “J  - 
Equitable Accident Prems. Loans \ 
Accident and health. 60 13 GEORGIA | 
Pacific Mut. Life = a ae —= 
AGCIORNE Gace nts 435,440 103,600 | » , 
a beet eee e eens ge 1s bee Federal Camuatey 6,122 3,76 
CRED cs ccece wees . 2, Fidelity & Deposit 
Brotherhood Acci. eer 44,269 38,495 
Accident and health. 21,176 9,002 tat Siar greece” bi 2,093 
urglary and theft. ,573 419 
Hartford Ac. & Ind. r 5) v4 
Accident ...-.....66 36,407 eee i nse pe — 41,037 
RI GHMEN Ao vec 5. catden ss 11,226 5,306 | Georgia Casualty 
Liability ..........- 160,092 IE fee a 156,558 59,084 
Workmen’s comp, .. 279,655 138,737 ate glass ........ 12,556 7,691 
Widelity ...<.....+.. 48,024 168 | Burglary and theft. 2,724 1,184 
NE Sa act vans 95,750 13,209 | Auto & T. P. damage 43,404 24,389 
Plate glass .......:. 13,263 "345 | W — 2,012 60 
Burglary and theft. 39,232 19,419 Otals ........... 217,254 92,409 
Auto & T. P. damage 52,617 25,878 | Hartford Acci. & Ind 
TUAWO BOOS a5 .<cic a0 22,326 13:065 | ASCIGENt ....cs ces 4,132 718 
POCAIB. c.ccc.sicaane > 758,590 254,616 | Health ............. 3,278 186 
Fidelity & Deposit Liability ........... 25,446 6,224 
NEE 52's ara iacous-eie.4 61 Pa gm Si 2) 0 = gall ae 8,615 2,072 
Workmen’s comp... _...... BPE | UE COY | oa cio. sss cin.s aie 10,765 0 08=—s (be 
BGGUEY c6 bdicicsciecctee 171,384 $2,210 | Plate glass ........ 5,145 2,632 
TLCS eS a ees eee 282,910 102,261 | Auto & T. P. damage 13,282 6,611 
Plate glass” eiaceroeass © 454,295 18771 | Dive stock <...666% ,825 1,050 
Burglary and theft. 50,774 14,817 TOCAIS .6cecccccee 81,405 21,714 
eer 505,129 157,042 | Hartford Steam Boiler 
Maryland Cas. Steam boiler ....... 32,199 1,320 
Accident ... 10,696 | Engine & flywheel. 10,74 30 
Ategtth ..s. 3,730 ONME oo cre eecsieocs 42,942 1,350 
Liability 40,780 | Ind. Ins. Co. of N 
Workmen’s comp. .. 936,464 486,948 | Accident ........... $499 3.3 
MUGGING, 255 cence 26,475 patS | Fealth .....0.500505 1,600 rs 
Surety ...cscsccsees 92,249 3,267 | Liability ........... 1,293 
PIAteSIASS occ 6-05-35 30,207 14,621 | Fidelity ............ | a 
Steam boiler ....... 21,215 GRO! | SUPTCEY oskccocensees iy | See 
Burglary and theft. 54,647 27,455 | Plate glass ........ 2396 kc 
Sprinkler: ss iascsscs 12,289 73 | Burglary and theft. 24—C—<C 
vt gt ee 1,314 ...... Auto & T. P. damage OC ine 
> Cae oe eg — 18,702 EGER! 3 fioisns «045s — ee 
Workmen's collec... #124 «..225 Industrial Life & Healt 
Medical defense mere 614587 Accident and health. 1, 103, 781 752,601 
N ich Unk ty an, ; . Lloyds Plate Glass 
ace on 10 re Plate glass ........ 5,510 2,660 
ices os 9 ‘is... | London Guar, & Ace. 
THBOUICY, on csi 555s « 17,720 193 | Accident ........... 16,561 3,135 
Workmen’s comp. .. 10,794 1,239 | Health ............. 9,687 8,205 
Plate glass ......... 1,15 9 | Liability ..... .0s060 116,805 36,905 
Burglary and theft. 4.501 487 | Steam boiler ...... 3S 2320s 
Auto & T. P. damage 6.663 1,333 | Burglary and theft. 6,908 4,097 
MOtals’ s-s0:0160s 16 0,854 3,254 | Auto & T. P. damage —18,521 6,800 
Workmen’s Collec... 20 0 = woe 
VEGCHED: 4s Se .0c9.66ors 168,599 59,142 
Loyal Protective 
FLORIDA Accident and health 2,645 1,676 
Maryland Casualty 
— —* Sohn tee ieee 1,379 
: HEMEL 9s n!s)a:/a'e'e.o oe viele 2,179 
Fidelity se... 27,036 ea ee (lll eda 190m 
Ranier 25,471 re lene i 
Burglary and theft 3,485 8,126 Plate’ glass sahara at 12.993 
RAEN Ga ween cases 55,992 18,684 Steam boiler 11722 
Fidelity & Deposit Burglary and theft. ,008 8,079 
Liability Saretterae ce, viene as 533 | Sprinkler leakage. . 4,954 1,723 
DIMOY i oesekes owe 26,216 2,864 | Engine & flywheel. 7341 023. 
ern 34,166 23,568 | Auto & T. P. damage 44,583 23,638 
Burglary and theft 41 ,50 Workmen's Collec... 815 15 
WEE 2 seackanene 63,794 18,662 | Physician’s Def..... 1,306  sasam 
Lloyds Plate Glass 2 ee ee 528,142 247,873 
Plate glass ........ 3,765 560 | Massachusetts Bonding 
Loyal Protective Accident and health. 30,293 15,153 
Accident and health. 2,962 2,680. | iiapihity so. 6 ccc ss 3,250 2,919 
Maryland Assur. Corp. MPG GICY cisco a oss 7,049 5,124 
PCCIOONE 6. 65:6c.ci6:6.0:500 7,208 APMED PSUEGES: yo o:0.51 0 0:00.08%- 5,733 350 
RRB Rins 4's: sisis eeasceces 5,051 2,491 | Plate glass ........ 4,430 1,640 
PERN 96 sce occ cersiets 12,259 3,956 | Burglary and theft. 807 1,666 
Mass. Bonding Auto & T. P. damage 876 164 
Accident and health. 23,319 8,512 | Collision ........... 625 on ae 
NSIAMIEY. G2 oc cess 10,579 71 MGtals io 2 + oon 53,068 27,299 
Pa. > ere —. ae Metropolitan Casualty 
BIN cs k sats see | ro ae 805 401 
Plate glass ........ 3,489 S66 | FTCMIEN (oc oe ie cee oie 752 1,509 
Burglary and theft. 1242 1,196 | Plate glass ........ 5,513 2,319 
Auto & T. P. damage 2,905 1,997 | Burglary and theft. 105k ams 
COOTIBIOR © os os5e-e'e ore 2,555 1,161 aa 7,175 4,229 
UB 60.6 6 eieck ere. 44,158 14,546 | National Casualty 
Maryland Cas. Accident and health. 6,975 3,944 
BEML Ssccuwae see 5,450 3,715 | National Surety en 
gia nev oanen’ 3,820 107 | Fidelity ........... 47,646 1 
PAADINEY® 2552s 0'o0'0 245,140 80,196 | Surety ............. 46,853 4,976 
BYAGUCY 2:5. osc s 4,85 970 | Burglary and theft. 5,172 496 
fo ckganiah in 21,908 18,800 | _ Totals ........... 99,671 784 
Pinte ielans,.........:.. ,10 ,091 | New Amsterdam Casualty _ 65 
Steam boiler ....... 5,651 750 | Accident ........... 1,445 18 
Burglary and theft. 5,427 1,813 | Health .... 335 939 
Sprinkler .......... 1,552 330 | Liability .. 8,412 ts) 
Ls rere 1,107 ..,. | Plate glass 7,996 "998 
Auto & T. P. damage —17,997 10,063 | Burglary and theft. 622 882 
Workmen's collec. .. 9,188 1,578 | Auto & T. P, damage —_ 3,688 5.061 
i ee 327,204 84,903 N Kot . i * F om 22,499 D 
Royal Indem. Plate eahae yrds cage 13,215 7,201 
Ce 2,846 3,029 ps Pari 7 
RIBAMEY lose icccc ncn 2,078 471 | Preferred Accident 96 
: : Accident 6,214 4 
ees 21,347 2D 0 yg tae 835 391 
DOMMES skasensces 449 ae. oe. oo ens oes : wai 
I ai cek hap sacs = —teeiSaee ol: on oe 
Plate glass ........ 4,464 Disc ates MERE I 
Steam boiler ....... re ee (CONTINUED ON PAGE 44) 
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Should the Basie Blanket Bond be Retained? 


Prominent Surety Underwriters Debate at Baltimore, Presenting Arguments for 


And Against Present Forms, Rates and Methods of Writing This Coverage 


DISCUSSION unique in the an- 
Aes of insurance took place at 
Johns Hopkins University, Balti- 
more, last week, when six surety under- 
writers debated on the advisability of 
changing the present forms, rates and 
methods of writing bankers’ blanket 
bonds and were followed by other offi- 
cials of Baltimore companies, who dis- 
cussed various phases of the subject. 
The Bankers’ Blanket Bonds were 
defended, attacked—with big holes torn 
in the policy forms, changes suggested; 
in short every phase of the line was 
touched upon, not briefly but fully and 


in such a manner that those present | 


would have a clear and thorough knowl- 
edge of just what the bond was, what 
it called for and just how the various 
items in it read. 


Part of Suretyship Course 


The debate took the place of the 
weekly lecture in the suretyship course 
which Vice President George L. Rad- 
cliffe of the Fidelity & Deposit is con- 
ducting at the university. Mr. Radcliffe 
felt that not only would a thorough 
threshing out of the subject be of inter- 
est to his students, but that it would 
be of far more interest and benefit to 
the companies. 

“The most serious thing before us in 
the surety business,” Mr. Radcliffe 
stated before the debate started, “is the 
bankers’ blanket bond. No one knows 
where it comes from or where it is go- 
ing.” 

, Stick to “Debate” Plan 


The subject of the debate was: “Re- 
solved—That surety companies should 
continue to write bankers’ blanket 
bonds in the present forms substantially 
and according generally to present 
methods.” All the participants in the 
debate stuck closely to the general idea 
of a “debate” as it was felt that by so 





doing all the good points as well as the | 


bad ones would be sure to be brought 
out. 

The negative side, which was given 
the verdict by the judges, was com- 
posed of Vice President Spencer Wel- 
ton, Fidelity & Deposit; H. W. 
ster, Maryland Casualty, and B. M. 
Thomas, New Amsterdam Casualty. 
The affirmative team was composed of | 
Vice President William B. Wood, of 
the New Amsterdam: B. H. Mercer and | 


Web- | 


| 
| 


J. B. MacNeal, of the Fidelity & De- | 


posit. 
Can’t Live Without Premiums 


Mr. Wood, the 


ev ening, 


first speaker of the 
declared that his side, the af- 
firmative, took the view that premiums 


are the absolute blood of surety com- | 


panies. He pointed out that the com- 
Panies cannot live without premiums 
and that a large part of the premiums 
company come from the 
banks. Mr. 
Man was bonded 
the banks have gotten rid of that idea 
and want the bankers’ blanket bonds. 
loyds wanted the business and started 
writing the bond. 


“We feel,’ he declared, 


Wood stated that the fi- | 
delity bond used to exist where each | 
separately but that 


| changes have been made toward better- 


surety companies should give the banks 
what they want, if possible to do so. 
We feel that the experience on these 
bonds has been on a rather short time 
to know the experience. The time has 
been too short to ascertain the experi- 
ence for any small length of time on 
the bonds written at the present pre- | 
miums and forms, 


Change Rates if Necessary 


“Bonds can be written for the next 
two years at the present rate. At the 
end of each six months, the companies 
should see if the business for that 
period has been profitable. If not, the 
surety underwriters can change the rate 
to a more adequate figure and allow the 
surety companies to make some money. 
We feel the rates can best be computed 
after these six months periods. 

“We feel the banks are anxious to 
get these bonds,” he continued, “and it 
would be a mistake to say they cannot 
be written and allow Lloyds or some 
one else to come in and get the busi- 
ness. We feel the bonds should be 
continued at the present rates and forms 
and the periods would show if the busi- 
ness was profitable.” 


Arguments Against Form 


B. M. Thomas, who was the initial 
speaker for the negative, presented 
what was undoubtedly the best address 
of the evening and summed up fully 
and completely the many arguments 
that have been and are being offered 
against the present forms of bankers’ 
blanket bonds. 

“Surety companies should have con- 
fidence in what they sell,” he began. 
“One of the strongest arguments 
against the present forms of bankers’ 
blanket bonds is the apparent lack of 
confidence, as has been indicated by the 
numerous changes being made in the 
bond by the Surety Association. As 
every one knows that has anything at 
all to do with this bond, the last 
printer’s bill has not been paid before 
another one is contracted for—so nu- 
merous are the changes made by the 
association. Companies are taking a 
long chance of making a profit by con- 
tinuing to write this very unusual bond. 
One of the attorneys who helped to 
| draft the bond admits that there are 
several obscure points in the bond. 
Why, he does not know. 








Still No Satisfactory Form 
“One, he states, was_copied from 
Lloyd’s policy. If the Lloyd’s policy 
contains obscure phraseology there is 


no sound reason for American com- 
panies blindly following. Numerous 


ment of the bond from the surety 
standpoint, at the same time affording 
the bank sufficient coverage, and meet- 
ing the competition of Lloyds, but the 
fact that the rating bureau promulgated, 
effective from Jan. 1, increased rates on | 
both forms is a striking indication that | 


| surety companies have not yet arrived | 


| at the millenium in 
| bonds. 
“that the! five 


bankers’ blanket | 
After floundering: around for | 
years, surety companies have not | 






yet produced a form which satisfies 
them or from which a profit may be 
derived. For example, a few months 
ago statistics showed about 84 per cent 
of the premium of each calendar year is 
paid out in losses in the next calendar 
year. This is conclusive that there is 
an urgent necessity for changes. Amer- 
ican companies would never have en- 
gaged in the writing of bankers’ blanket 
bonds were it not to meet the competi- 
tion of London Lloyds and this com- 
petition is difficult to meet. Lloyds 
have no qualified representatives in the 
United States. They pay no taxes in 
this country—a large item that must be 
first overcome by American companies 
before beginning to compete as regards 
rates.” 
Applications Not Required 


Mr. Thomas then went on to point 
out that a very strong argument against 
the present form of the bonds was the 
fact that it was not necessary for em- 
ployes to file applications. The surety 
company thus loses the moral effect 
upon the applicant when he signs the 
application and the advantage of the 
investigation. He pointed out that un- 
der this bond, the insurance company 
covers all employes from the president 
to the janitor and asked his hearers to 
imagine a fidelity underwriter bonding 
a negro janitor for $25,000 or $50,000, 
even though he made an application. 

The above, he stated, was only a 
minor argument against the present 
forms as compared to some of the 
other particularly undesirable features. 
As an example he cited the following 
coverages in form No. 1: 

1. Intangible forms of money. 

2. Negligence on the premises. 

3. Misplacement. 

4. Both forms cover destruction. 

“Negligence on the premises,” de- 
clares Mr. Thomas, “is a risk which 
surety companies should never attempt 
to insure.” He stated that it has a ten- 
dency to make the management of the 


‘bank extremely lax regarding the dis- 


cipline to be maintained in the bank. 


Losses on Misplacement 


“Misplacement is another coverage 
which has cost all surety companies 
writing this class of business consider- 
able money by way of losses,” went on 
Mr. Thomas. “Why a surety company 
should participate in insurance of this 


kind, I cannot imagine, except to meet | 


and offset the coverage given by Lloyds 
—that of forgery from the outside. 1 
wonder if the companies would lose 
much more by substituting forgery for 
misplacement. Lloyds is wise enough 
to eliminate misplacement and if Lloyds 
will not cover it, why should reputable 
surety companies try it? About six 
months ago statistics of the various 
companies showed at least 20 per cent 
of their losses were due to this unusual 


coverage. No doubt this percentage 
has materially increased.” 
Burglary Safeguards Ignored 


He went on to state that burglary is 
covered in Clause B of Forms 1 and 2. 
The premium for burglary policies is 
based upon the safe and vault equipment 


of a bank, yet under the bankers’ blanket 
bonds, a bank with safe and vault equip- 
ment dating back to Civil War times 
could secure the same premium as a 
bank with the most up-to-date burglar- 
proof safe and vault. 

“This is inconsistent,’ he declared. 
“Even at present rates and process of 
figuring premiums for burglary policies, 
the average loss ratio of the different 
companies writing burglary insurance is 
around 55 percent. 


Would Cover Fire Loss 


“There are so many ways in which 
property in a bank may be destroyed it 
would be difficult to endeavor to enumer- 
ate them. Unquestionably, money and 
securities destroyed by fire would be 
covered under this section of the bank- 
ers’ blanket bond. When surety com- 
panies begin to cover losses caused by 
fire, negligence, misplacement, etc., they 
are getting away from the fundamental 
principles of suretyship. ‘Stearns on 
Suretyship’ defines suretyship as embrac- 
ing all forms of obligations to pay the 
debt or answer for the fault of another. 
Fire, misplacement, negligence, etc., is 
not suretyship.” 

Mr. Thomas said that at the present 
time the banks are not clear as to just 
what coverage they are receiving and 
that at times arguments crop up between 
the bank and the insurance company on 
that account. 


Forms for Bankers and Brokers 


“Certainly,” concluded the New Am- 
sterdam underwriter, “if surety com- 
panies continue to write bankers’ blanket 
bonds there should be but one form for 
bankers and but one form for brokers. 
At present there are so many different 
recognized forms, so many different rid- 
ers for attachment and the rates are so 
complicated, that unless one has grown 
up with the different forms and rates, 
the present system is conducive to er- 
rors. 

“To summarize—surety companies 
should either adopt a bond that will 
equal or exceed Lloyds, and make a com- 
mensurate rate for it, or they should dis- 
continue them entirely.” 


Mercer Defends Present Forms 
B. H. Mercer of the Fidelity & Deposit, 


speaking against changing the present 
forms, declared that success in the sur- 


etyship field was service. He asked his 
audience what the surety business would 
be today if the pioneers in the corporate 
suretyship field had declared that it had 
been tried 100 years before in England 
with disastrous results. He painted the 
gradual growing of the broadness in the 
coverages, showing how limited the poli- 
cies were when surety business was first 
written in America. 

“The creation of the bankers’ blanket 
bond,” he declared, “is another step in 
the progress of the surety companies. 
The banks need it.” 

He showed that 


although the rates 





were increased 33% percent last August 
and still another 1654 percent in Jan- 
uary, that the banks continued to buy 
the coverage. He stated that if the 
losses increased and forced the com- 
panies to again raise the rates, the 
banks would still continue to buy the 


bankers’ blanket bonds. 


Would Limit Coverage 
The limitation of each coverage to a 
restricted amount was advocated by 
H. W. Webster of the Maryland Casualty, 
who was the second speaker for the 
negative. He pointed out that many of 
the hazards, for example, interior holdup 
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Incorporated Under the Laws of the Commonwealth of Massachusetts 


T. J. FALVEY, President CHARLES W. FLETCHER, Comptroller JOHN T. BURNETT, Secretary 


Condensed Financial Statement 


OF THE 


HOME OFFICE.BOSTON, MASSACHUSETTS 


December 31, 1920 


Paid up Cash Capital - - - - $1,500,000.00 


ASSETS LIABILITIES 
United States Liberty Loan Bonds.... $1,386,360.50 Preimtitin AROSERVE: | dacs eG.oinc sae oeocessons $2,713,930.93 
Federal Land Bank Farm Loan Bonds 32,900.00 LAIR ROIV Oo 5 cca sas wicactnals enseaee 1,463,597.89 
U. S. Government Certificates of Indebt- Resérve for Commissions 2262666066600 267,411.33 
edness ...... Coe nSkdd Aces ceer ed Seeeas 150,000.00 Reserve for Taxes, due in 1921.......... 140,525.75 
State and Municipal Bonds............. 1,341,943.80 Reserve for Other Liabilities........... 91,522.13 
ee and Other Bonds....:........... 914,693.75 ate 
ane and (ther Stocks. ....c6sksscs0e00 76,725. scenes . 
“ot Jf ggg: naa neonatal 3730000) Total Liabilities, except Capital........ $4,676,988.03 
Unpaid Premiums Subsequent to Oct. 1, Surplus over Capital 
1 ENE Soe ae oe ont veer eae .-- 1,128,843.90 and all istabilities.......4:. $554,795.21 
—— pce eae Dott eta tease eeeeeeeeeeeeees 809,323.10 Capital “Stock: <cawicscess eiwac 1,500,000.00 
Other Assets ee II agers -‘SwPlus to Policyholders .............. a 
ADMITTHDASSEDS. <chc0eeceueeecee $6,731,783.24 ND fsck cz ciereiae oie yet eee eects $6,731,783.24 


In addition to the Assets shown above, the Company has other Assets of $282,379.67, consisting prin- 
cipally of uncollected premiums and accounts receivable which it considers good, but which under the statutes 
of the several States cannot be admitted by Insurance Departments. These Assets added to those shown 
above give the Company a 


Book Surplus of - - " ° - - - - - - $837,174.88 


AND A 
Surplus to Policyholders as shown by the Books and Records of the Company of _—- - $2,337,174.88 
Premiums Written during 1920, less Cancellations and Reinsurance .........eceeceeeee SepeteNs sence PFO, 700027 
increase in’ Net Premium Income during the Vear: << << oc.cc6 oce osiesceceosesccdececeod Seedonte : 1,272,791.47 
Increase in Reserves During 1920.............. (oie emwsmumcor nese cows us ta ecard anhiates ciae AC ee 570,981.92 





FIDELITY AND SURETY BONDS 
General Liability, Automobile, Accident, Health, Plate Glass, 
Burglary and Theft 
INSURANCE 





Liberal Contracts, Prompt Settlements, 
Efficient Service 
to 
Policyholders, Agents and Brokers 
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SERVICE—OUR FIRST CONSIDERATION 














BONDS 


FIDELITY 
AND 
SURETY 


INSURANCE 


BURGLARY 
AND 
PLATE GLASS 





WE DON’T WANT MUCH 
JUST THE LIONS SHARE 


LION BONDING & SURETY CO. 
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and messenger holdup, have increageg 
and reiterated the assertion of yy 
Thomas that the bankers’ blanket bong 
is against the principles of suretyship, 
“Each coverage should be limited to g 
restricted amount,” he stated, “and then 
the law of averages can be applied.” 
Vice-President Welton of the Fidelity 
& Deposit, in summing up the case of 
the opponents to the present forms, de. 
clared that the companies want the pre- 
miums, want the protection for the 
bankers, but not in the present form, 


Too Many “Obscure Phrases” 


“The strongest indictment against this 
bond,” he said, “is that the Provisions 
are so obscure that when trouble occurs, 
neither company nor banker can agree, 
litigation ensues and the companies pay 
more than they should.” 

Mr. Welton then proceeded to illys. 
trat some of the “obscure phrases.” 

1. “Similar securities.” He pointeq 
out that under this term, a man can go 
into a bank, borrow $500 and give a ring 
for security. The ring is lost and the 
company pays. 

2. “Destruction.” He illustrated this 
by stating that if the president of a bank 
should happen to throw a lighted match 
in the waste-basket and the bank burns 
up, that it was destruction and again the 
company paid. 


3. “Misplacement.” “What is it?” he 
asked. 
4. “Theft.” A shipment of motor cars 


arrives. The dealer goes to the bank to 
get bills of lading. Returns and borrows 
$25,000. Gets the cars and fails to repay 
the loan. Theft. 

5. “With or without violence.” A bank 
employe has a pile of bank notes in 
front of him. He turns his back fora 
second and when he turns around again 
the notes are gone. 


Negligence, Theft or Error? 


6. “Negligence.” A man issues a check 
for $100. The bank calls him up and tells 
him that the account is overdrawn $50, 
“Pay the check,” he states, “and I will 
be back later and settle the difference.” 
The bank pays but the man does not. 
“Ts this negligence, theft or error?” ques- 
tioned Mr. Welton. 

7. “Teller shortages.” 

8. “Error.” ‘What is error?” asked 
Mr. Welton. He cited the case of a bank 
employe who has been getting money up 
in $500 packages. One day he is in- 
structed to put the money up in pack- 
ages of $1,000. He does so but forgets 
and puts $500 “stickers” on the packages. 
A man comes in to have a $500 check 
cashed. He is given a package and on 
counting it discovers that he was given 
$1,000. Is this theft? 

“The bankers’ blanket bond,” he stated, 
“is like kicking an empty tomato can; 
you later discover that it is full of nitro- 
glycerin. If the surety companies could 
cancel these bonds tomorrow and put 
new bonds in their place, not one would 
not do it with the obscure points stricken 
out.” 

“It’s What the Bankers Want” 


The case of the advocates of the pres- 
ent forms was summed up by J. B. Mac- 
Neal of the Fidelity & Deposit. He ar- 
gued that the demand for the bankers’ 
blanket bond is so insistent that it can- 
not be denied. 

“What the bankers want,” he decreed, 
“cannot be denied them. It affords the 
bank the same degree of protection as 
liability and workmen’s compensation in- 
surance do a manufacturer. There is 4 
tendency away from narrowness to the 
present bankers’ blanket bonds. It has 
been demonstrated that the risk itself is 
insurable. If it is unprofitable, it is be 
cause the rates are too low and not be- 
cause the coverages are too broad, The 
rates have just been increased and in 
spite of that the bonds are selling like 
hot cakes. If the surety companies lived 
at all under the old rates, they can make 
a moderate profit under the new rates. 


Experience Too Limited 


Mr. MacNeal then went on to state 
that the experience in this particulat 
line of the surety business has been to0 
limited—too brief—for the companies t0 
get any right idea of where they stand. 
He declared that the large number of 
holdups cannot be taken as a criterion, 
just as a high loss ratio for a life in 
surance company in abnormal times and 
under abnormal conditions cannot be 
taken as a criterion. Experience under 
the new rates, he thought, would be fav- 
orable. 

“If the loss ratio can be gotten down 
here it gives a net profit of 10 or 15 per 
cent,” he argued, “there is no reason 
why the business should not be profit- 
able. If the loss ratio is 40 percent and 
the overhead 50 percent, it would givé 
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a the company a profit of 10 percent and in OHIO STATE MONOPOLY 
ased addition gives the company the invest- 
Mr. t of the premium. It is said that a 
. men 
ond company can make money even though MAY BE OPENED UP 
ip. it makes no profit on underwriting.” 
toa Referring to the obscure points in the a 
then ponds, Mr. MacNeal declared that there P 
. gre obscure points in any instrument | Attempt Is Being Made to Get 
elity made by man or God. Answering the ‘ ‘i 
e of argument that the bonds make the banks Workmen’s Compensation 
- de- lax, he asked the audience why a bank 
Pre- should be lax in picking its employes Act Changed re 
the pecause it was bonded. Workman’s Compensation 
n. “Does a man leave his house open?” 
uestioned, “simply because he buys Pam mS 1 ° 
burglary insurance?” EMPLOYERS ARE AROUSED All Liability Lines 
this Oe . 
- Judges Give Their Views e 
ions cal he OO Automobile Insurance 
Ts, After the judges, who included officials 
Eree, of the Maryland Casualty, New Amster- Are Exposed to Danger Because They A ident and Health 
} bay dam and Fidelity & Deposit, had ren- Cannot Insure Their Open ce 
dered their decision in favor of the nega- ceekaan 
lus. tive side, they were each called on by Liability 
: Vice-President Radcliffe to give their 
inted yiews of the bankers’ blanket bond. 
— Vice-President E. F. Dobson of the | Many insurance men in Ohio are pre- 
a New arc wane eaee ruck ine | dicting that the state compensation 
© tavor of a standard form of bond. law will be amended at this session of 
this “The companies are not averse to writ- | the : legislature so that private com- 
bank ing bankers’ blanket bonds,” he stated. | panies will be able to write business. 
natch “They are averse to writing any kind of | At present, the state has a monopoly. "i i . 
ty bond a does a allow them to pay | The time has not seemed opportune, Where We Are Doing Business: 
their employes’ salaries. * make a big effort 
oh “If the companies would settle down penypcthig! esr osieate enmaiit Cal., Conn., D. ee Ills., Ind., la., 
2” he form, make it standard and let | 2 : ° ° 
i teenies wae a Poses ast poe a Former Governor James M. Cox was Md., Mass., Mich., Minn., Mo., 
- cars Rae speaki oy >| an ardent champion of the law, and : . 
willing—I am speaking for my company , P , N.J., N.Y., Ohio, Pa., R.I.and Wisc. 
nk to only—to write the bankers’ and brokers’ | while he was governor there was no J. : oe is 
rTOWS ponds. One form and one form only will | chance to do anything. Many large 
— enable us to set at the proper rates. We | business interests originally favored the 
ead oy ee ae nee ri’ are | state monopoly plan, and labor was its 
ea te a etandera eo Pe “aa one’ | advocate. Now, however, employers 
for a “One form, free from all riders,” he | 2re seeing the disadvantage and danger 
again stated in conclusion. of a scheme of this kind. There have : - 
Mr. Loom, head of the F. & D. claim | been numerous instances where injured United States Head Office: 
department, stated that the main objec- | employes have not taken advantage of 3 ‘ 
check tion to the bond is that there are quite a | the compensation benefits, but have 431 Insurance Exchange, Chicago 
i tells ls cian satu cnt a over | elected to sue the employer under the 
= “When the bankers get better edu- common law for damages. 
ence.” cated,” he declared, “the bigger the Cannot Insure Open Liability 
3 not losses will be. The Ohio law requires employers to 
ques- How “Misplacement” Got In install all necessary safeguards and to 
The story of how the companies came | US¢, diligence in protecting employes 
asked to put “misplacement” in the bonds was | against injury. The statute is exacting. 
bank narrated by Vice-President Hart of the In some respects it is so comprehen- 
ley up Fidelity & Deposit. ; sive as to expose an employer to grave 
is in- s “Misplacement was put there,” he said, danger. There is no way that an em- 
lee as’ sstnatiaconnaan or mislaid’ so) ployer can insure this open liability. 
orgets . ee 
fee Pendent ols in oa | (2 som ares, corerinezseee|| AMERICAN INDEMNITY COMPANY 
check partment of the Maryland Casualty pe be be 7 of the i ieagtos 
nd on stated that the companies cannot con- | Where Judgment has been secured by in- 
given tinue to write a form of business that | jured employes. Contractors have espe- GALVESTON, TEX. 
leads to misunderstanding, He declared | cially been alarmed, because the col- 
stated, ure ta the» a bs gn lapse of scaffolding or even the fall of Cash capital ° ° § 600,000 
> can; as at should no vacate 
= teem paid. a workman from a scaffold could be Assets over , , 2,000,000 H 
could “The bankers’ blanket bond should be used against the contractor, the ground 
a put very materially altered,” said Mr. Kolb, a ye peer sufficient precaution BUFFALO FIRE OFFICE of Buffalo, New York. General Agents 
, “so th ri is - | has not been used. Ser 5 p 
would - a _* = > 2. Seen for Fidelity and Surety Bonds in the Counties of Chatauqua, 
ricken shpat . ed. e time has come Sue Under the Common Law Exe C d Ni 
to scientifically separate and _ scientifi- 4 pee rie, Cattaraugus an lagara 
” cally rate various coverages so that they As time has gone on, injured em- 
. do not conflict with the other depart- | ployes have found that if there was a RESPONSIBLE AGENTS WANTED WHERE NOT REPRESENTED 
_ Mac: ments of the company. I still believe | loophole more could be gotten from 
Te af —, blanket bond can be writ- | an employer by refusing to accept the 
nkers’ “ compensation benefits and resting on 





t cane From Salesman’s Viewpoint the common law. 
John G. Yost of the Fidelity & Deposit | It will largely be through this ave- 


a was asked to give the views of the sales- nue that the attack will be made on e 
ni ogi _ towards the bankers’ blan- the present compensation law. It 1S 
on Raye 7 — remarked that the | believed that there is sufficient senti- | | e u C asu 0. 
a thapee ae, We they could go back and | ment now aroused in the state to bring 
nge the forms, would leave out mis- : 
Mesement and put forgery in instead. about a change whereby private car- 


a “The Lloyds,” he stated, “were foxy | Tiers will be allowed to compete with PITTSBURGH, PA. 


enough to leave out misplacement and | the state fund. The insurance people 


= bea = gl in the policy instead.” are not asking that the state fund be 
tr. Yost made a suggestion regarding | eliminated. They only ask the oppor- ° - 
|. The nated. s oe pp W. 
and in ee of gd oe 7 a pom ert tunity ot competing with the state fund. rites All Lines of Casualty Insurance 
: approval o e Officials 
i nel Present that night, but also other under- Arrange for Getting Business Fidelity and Surety Bonds 
per Writers with whom the suggestion has So sanguine are some of the big 
L c been discussed. 1 


agencies that they are arranging to 


rates. “Make the sers’ c : : ° 
bankers’ blanket bond | make a drive for compensation busi- 


strictly a dishonesty coverage,” he 





























a urged. “Take the old fidelity blanket | N€Ss haps = 2 time comes. They are 
Policy and add the other hazards at a | laying their plans to have special men ALL Suasis 
: ar ? Z e d Ss ¢ 2 S ‘a Ww. 
peoay oo price. In other words, work it | on the ground and are placing the mat- ‘Wh os ins c E. P. AMERINE, sities 
1 @ same line as the automobile pol- | ter before their companies so that W 1 
nies to icy j sts up : ns 
stand. a he and theft cov ph are proper provision can be made for en ured im Georgia Casualty Company 
per of bility Come clicy. If a man wants lia- | cjaim and inspection service, etc. Even 
rion y, collision or property damage, he if tl 1 : ded t rid 
ros ia gets it—but at a specific price Outside of | } ee ee eee 
i a What he paid for fire and theft. Why not for the writing of ordinary COmpensa- You Everyone 
- 7 - same thing on the bankers’ blanket | tion business, it is thought there will be _e 
pet — Sell the strictly fidelity coverage. | no doubt but that employers will be are is 
on ote if he wants teller shorts, give it | allowed to insure their open liability. 
im, but make him pay for it.” 
Ohio Board of Commerce Action 
Pye The Ohio Board of Commerce has sent 
Thi a petition to all members t ig- * * 
reason two “aytited States Casualty has made ath shoei pene prin cscliuiiads seat Surplus and Reserves to Policyholders Over Two Million Dollars 
¥ eae = s ece ‘4 P ’ re a 

ee Whittinghill Son: op: Ale Ky ing as follows: “The undersigned em- HOME OFFICE: MACON, GEORGIA 
r give d the other R. L,. Price, Providence. — ployers of Ohio ask that the workmen’s 
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ALarger Income to Men Who Work 


—not FOR us, but WITH us 
FARMERS AND BANKERS ACCIDENT AND HEALTH CO. 


Mattoon, Illinois 





{33 Our “Auto Accident Special,” at $10.00 per year to all 


classes, is a winner—all ways. 














Re-Insurance DEE A. STOKER 


Excess Re-Insuzance RE-INSURANCE UNDERWRITER 


Catastrophe Hazard 11 So. LaSalle St. CHICAGO 
Aceident Re-Insurance Underwriter. Employers Indemnity Corporation | 








C. A. CRAIG 
President 


W. R. WILLS 
Vice-Pres. 


THE NATIONAL 
LIFE & ACCIDENT INSURANCE CO. 


OF NASHVILLE, TENNESSEE 
Capital, $300,000.00 


Record For 
Growth Unsurpassed 


Cc. R. CLEMENTS 
Sec’y and Treas. 





Money-Making Contracts 
For Good Agents 











N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


Suternational Indemnity Company 


LOS ANGELES, CALIFORNIA 








AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One Million Dollars 


compensation law be changed so that the 
state fund may be placed upon a sound 
basis and Ohio employers be given the 
right and privilege to meet their obli- 
gations under the workmen’s compensa- 
tion law, either by carrying their own 
risks or insuring them with reputable 
companies under proper regulations and 
control or continue with the state fund.” 
The petition goes to about 2,000 employ- 
ers so that signatures can be secured 
throughout the state. 


Geo. H. Price in New Deal 


WASHINGTON, D, C., Feb. 16.—George 
H. Price, manager of the branch office of 
the Fidelity & Deposit here, has resigned 
to accept a vice-presidency of the Fed- 
eral Underwriters. Mr. Price is one of 
the best equipped surety men in the 
country and in addition to producing a 
large volume of surety business has 
supervised the nation-wide service bu- 
reau of the Fidelity & Deposit for years. 
Mr. Price has been conected with the 
Fidelity & Deposit for more than 10 
years in the office and field. The Federal 
Underwriters represent the National 
Surety, of which company George T. 
Parker, Willis W. Parker and Mr. Price 
are resident vice-presidents, 
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Agents Wanted: To sell an unrestricted Acci- 
dent and Health policy costing $9.00 quarterly. 
Covers every disease and every accident. Lib- 
eral commission paid to live producers. 

Central Business Men’s Association, 


Westminster Bldg. 
CHICAGO, ILL. 


H. G. ROYER, Pres. 
C. O. PAULEY, Secy. & Treas. 











Interstate Casualty Company 


Home Office: Birmingham, Ala. 


Capital, Surplus and Reserves, $747,657.55 


Specializing in Automobile and Public 


Liability and Excess Insurance 


General Agents 
STATE AGENCY 


THE AGENCY COMPANY 
insurance Exchange, Chicago 


Salt Lake and San Francisco 
CRAIG BELK & CO. FERGUSON & HARRIS 
Chronicle Bildg., Houston, Texas Columbia Bldg., Louisville, Ky. 
STATE AGENCY, No. 1 Montgomery St., Jersey City, N. J. 























CAPITAL ONE MILLION DOLLARS 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines 





EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 





HOME OFFICE: 
715 Locust St., Des Moines, Ia, 














The word “Jiffy” de- 
notes speed andaction. 
The shape and bal- 
ance resembles the dip 
penholder. _It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without « 
rubber sac. 





Send for descriptive 
matter. 


JIFFY PEN CO 
Dept. No. 2 
406 Pierce Street 
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COMPANY 


Disability Insuranéll 
AICI ,  W.R. Sanders, General Mgr. 
Ai | Citizens Nat'l Bank Bldg., CINCINNATI, O81 

“ Ocenpations| $100,000.00 Insurance Deparinent Dent 














Thirty years’ experience In adjusting 
Health and Accident Claims, ete 


J. STEPHENSON 


624-26 M. & M. Bank Bidg., 
Milwaukee, Wis. 
For Wisconsin and Northern Michigaa 








——— 





LOSSES ARE ASSETS | 
When handled with proper regard for their busines | 
building possibilities. Even an aggrieved claimant og 
| | become a friendly policyholder if impressed with ¢ 
| } 
| 





fairness of an adjustment. 

R.L. NASE, 
| | Adjuster for Casualty Compantet, 
fe 1109-10 Mutual Bidg., Rich sad, Se 
| ' Lfability, Compensation, Accident and H alth Claim 
| Territory: Virginia and North Carolina 
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Have you noticed how ads of this si 
and sort are increasing in number ® 
| The National Underwriter? Reason—13 
|| The National Underwriter they reach the 
| right people. One inch, one columa 
| one time, $3.75. 
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QUERIES TO COMPANIES 


BURGLARY COINSURANCE UP 





Residence Committee of Underwriters’ 
Association Asks Views on 
Proposed Change 





In an effort to get the opinions of 


jnsurance regarding the reorganization 
of the residence line, the residence 
committee of the Burglary Insurance 
Underwriters’ Association has  ad- 
dressed each member of the organiza- 
tion, enclosing a copy of the report of 
the meeting held in Hartford on Jan. 
96 and asking the companies to answer 
four questions. This was done on the 
suggestion of F. 5. Garrison of the 
Travelers Indemnity, chairman of the 
residence committee. ' 

The initial query on the question- 
mire, if it may so be termed, is 
whether the companies are willing to 


or coinsurance clause. This clause was 
tentatively adopted, but only after 
much discussion, there seeming to be 
some followers of the specific insurance 
lan. The committee, therefore, rightly 
felt that before going on with its work 
of reorganizing the residence business, 
it would be wise to ascertain first the 
feeling of the various members of the 
association towards the adoption of the 
coinsurance clause, the elimination 
fom the proposed coinsurance policy 
the so-called fire, water or the action 
of the elements, and riot or strike 
clauses, whether the fixing of the rates 
should await the completion of the sta- 
tistics which will very likely not be 
available before May 15. 


Three Plans for Rates 


Three plans for fixing a schedule of 
rates were suggested by the committee. 
(ne plan would be to use the present 
coinsurance rates; the second plan called 
for the present rates for the open policy 
containing no coinsurance clause while 
the other suggestion was to draw up the 
rates after the 1920 statistics are com- 
piled and carefully gone over. 

It was suggested at the meeting that 
when the new policy is prepared the ex- 
clusion clauses be either eliminated or 
the rates be made adequate to include 
those coverages. The exclusion clauses 
suggested for elimination and which 
have been put to a poll of the companies 
are those in regard to fire, water or the 
action of the elements, riot or strike, 


Increase Business, Reduce Loss 


Burglary men present at the meeting 
and those who have read the committee’s 
report over are very confident that if 
the coinsurance clause is finally adopted 
inall residence policies it would increase 
the business about 75 percent, at the 
same time decreasing the loss ratio and 
‘specially in reducing the losses where 
the total insurance is less than 80 per- 
tent of the value of jewelry and furs. 
Another meeting of the residence com- 
mittee will be held very shortly when 
the replies of the companies will be gone 
over and definite action taken. 


Need for Public Liability 


A graphic illustration of the need for 
wublic liability insurance is found in the 
fatal accident that occurred last week in 

cago. A 25-pound cornice stone fell 
fm the roof of Hillman’s department 
store on State street, killing Miss Rose 

Georges, who was walking along the 
Steet. Two other women were slightly 
niired. There were a number of shop- 
ts on the street at the time and it 
“ems miraculous that more were not 
tured. Two tinsmiths were working 
the roof of the store, fixing a water 
hpe near the cornice stone. 

Another almost identical accident hap- 
ned in Chicago Saturday when Joseph 

owan, a commercial artist, was struck 
mthe head by a piece of stone falling 

tm a cornice of the city hall, With 

r. Rowan were two friends, who were 
tot injured. 








we order to take care of their increased 
the pe Ely & Mann, general agents of 

Ondon Guarantee & Accident at 
so City, Mo., have leased the second 
im of the Grand Avenue Temple build- 


m0 moved into their new quarters 











ONE CLASS REINSURED 


SOUTHERN GETS H. & A. RISKS 


Takes Over Disability Business of 
American Bonding—No Action 
Yet on Other Lines 


DES MOINES, IA., Feb. 15.—The 
Southern Surety of Des Moines has re- 
insured the accident and health and 
double indemnity business of the 
American Bonding & Casualty of Sioux 
City, recently thrown into the hands of 
a receiver, so Commissioner Savage an- 
nounces. None of the other lines car- 
ried by the company has been re- 
insured as yet. Many companies have 
had representatives on hand looking 
over the business. None seems very 
enthusiastic over some of the business. 
The accident and health was the most 
sought. 


The Southern Surety paid 40 percent 
for the accident and health and 10 
percent for the double indemnity, tak- 
ing complete lines in both cases. 

It is stated that the older bonding 
business of the American was fairly 
good, but that taken over when the 
company absorbed the Chicago Bond- 
ing & Casualty a year ago is declared 
to be, of doubtful value. 

The plate glass business is also de- 
clared to be in rather a bad condition. 
The worst feature of this is also in 
Chicago. It is said that in many 
instances, plate glass windows that were 
cracked were put off since the company 
seemed to prefer not to go to the ex- 
pense of resetting new windows. As 
a result, many hundreds of dollars of 
deferred claims are on the company’s 
books. Much of it was taken at a low 
rate and just what the result will be is 
a matter of speculation. 

“Affairs are badly muddled, but we 
are beginning to see light ahead,” said 
Commissioner Savage. “Claims are 
still being filed and it will be some 
time yet before we know the total out- 
standing.” 








CANCELLATION BASIS IN DOUBT 

SIOUX CITY, IA., Feb. 16—The deal 
under which the Southern Surety rein- 
sured the accident and health business 
of the American Bonding was not as 
favorable to the American Bonding as 
another which was under consideration, 
but the insurance department refused to 
approve the more favorable one. Pres- 
ent indications are that none of the other 
lines will be reinsured and there is 
strong indication that if the matter is 
allowed to drag another week there 
won’t be anything to reinsure. Agencies 
which have had the interests of their 
clients at heart have been compelled to 
place their business in other companies. 

This brings up the question of the 
basis of cancellation which is bound to 
be fought out to a finish unless the re- 
ceivers retire from their position that 
they will insist on short rate. Repre- 
sentatives of the state insurance depart- 
ment who have been around the Ameri- 
can’s home office ever since the receiver- 
ship was launched Jan. 24 announce with 
the tone of authority that short rate will 
be asked. They say the company is not 
asking for cancellation, hence if the 
assured sends in his policy for cancella- 
tion the law as to short-rating will be- 
come operative. On the other hand, the 
city agencies are contending that the 
fact that the American was placed in 
receivers’ hands, that drafts issued in 
payment of losses were dishonored, that 
all agency contracts were cancelled, that 
the assured is not changing companies 
from choice, but to safeguard his inter- 
ests and that prompt action was not 
taken to reinsure the business, is tanta- 
mount to cancelling off the insurance. 
There are rumors that the delay has 
been looked upon with complacency by 
the state insurance department as it may 
aid in getting through emergency legis- 
lation tended to give the department the 
position of receiver of insurance com- 
panies in difficulty. Furthermore a short- 
rate cancellation, if it can be enforced, 
might be the best method to pursue, 
amounting as it does to about 20 percent 
more than prorata cancellation, and this 
might be a better deal than could be got 
from an outsider. 





Business-Builders 


Developing 
Fidelity and Surety Bonds, Automobile, 
Elevator and General Liability, Accident, 
Health, Burglary and Plate Glass Insurance 


Appreciate the co-operation of the 


Massachusetts Bonding 
& Insurance Company 
BOSTON T. J. FALVEY, President 


Paid-in Capital $1,500,000 Write for Territory 








~ GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Burg)ary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 
Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 














“OUR BONDS GUARANTEE INTEGRITY” 


CASUALTY 
INSURANCE 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 











The American Credit-indemnity Co. 


of NEW YORK 


CREDIT INSURANCE ONLY 
E. M. TREAT, President 


The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered accounts, but serves to prevent losses. 











If you are a manufacturer or jobber, write for te full particulars of this service. 
415 Locust St., St. Louis, Mo. 91 William St., New York 
OFFICES IN ALL PRINCIPAL CITIES 
: R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 











soup | LHE METROPOLITAN CASUALTY 


INSURANCE CO, OF NEW YORK 
ay Home Office: 47 Cedar St., New York City 


PROMPT PLATE GLASS INSURANCE————— 


EUGENE H. WINSLOW, Pres. ROBERT A. DRYSDALE, Vice-Pres. 
2! S. WM. BURTON, Sec. ALONZO G. BROOKS, Asst. Ses. 
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CONCERN IS NOT LICENSED 





American Bankers Indemnity Alliance 
Is Active in Soliciting Bank 
Business in Illinois 


The American Bankers Indemnity 
Alliance of Kansas City, a reciprocal 
writing bankers’ blanket bonds, is so- 
liciting banks rather assiduously in II- 
linois. The concern is not licensed in 
Illinois. It is, therefore, not under the 
supervision of the insurance depart- 
ment. The Illinois banks were very 
strong in their effort to secure a fa- 
vorable vote prohibiting unincorporated 
banks. The state-wide referendum re- 
sulted in favor of eliminating private 
banks. It seems inconsistent, there- 
fore, for the banks to champion the 
cause of an unincorporated, unlicensed 
institution writing bankers’ bonds. It 
does not have to pay any taxes in IIli- 
nois and therefore supports the pub- 
lic revenue in no way. It has two or 
three contracts in Chicago and is now 
working out in the state. 


CUTTING RATES IN CHICAGO 
Lively Competition Develops for Busi- 
ness Formerly Written by the 
American Bonding 





Considerable competition has devel- 
oped in Chicago for the bonding busi- 
ness formerly written by the American 
Bonding & Casualty, especially in con- 
nection with bonds running to the 
United States government, which or- 
dered the cancellation of all bonds 
written by the American Bonding at 
the time that company went into the 
hands of the receiver. 





There has been an especial drive for 


bonds required of the packing com- 
panies which have government con- 
tracts, formerly written by the Ameri- 
can Bonding, and it is stated that the 
United States Guarantee of New York 
has been writing these bonds at figures 
materially below the manual rate. All 
of this business was written by the 
Chicago Bonding and later by the 
American Bonding at cut rates and for 
that reason the purchasers of the bonds 
are demanding a low rate at this time, 
but most of the conference companies 
are not inclined to grant such a con- 
cession, although it is realized that the 
business is of a sort on which there is 
practically no chance of loss. 





Texas Bill Defeated 


AUSTIN, TEX., Feb. 15.—The Texas 
house promptly killed the bill intro- 
duced permitting state, district, county 
and municipal officers to be bonded in 
surety companies and the public body to 
pay the premium in every instance. The 
argument against the bill was not op- 
posing the principle of surety bonds. No 
one criticized the surety company bond. 
The whole trouble was based on alleged 
economy. Since the price of cotton 
tumbled the Texas lawmakers have got- 
ten on an economical streak and they 
were unwilling to have the taxpayers put 
up the premiums for surety bonds for 
public officials. 





Propose State Scheme 


Senator Cronin of Nebraska has intro- 
duced a bill in the legislature of that 
state to provide for a state bonding 
scheme. Under this plan the state would 
create a fund to bond, not only its own 
employes, but those of county and city 
governments and, in fact, all public em- 
ployes. 


Iowa Bill Opposed 


DES MOINES, IA., Feb. 15.—Bitter op- 
position has developed to a bill intro- 


provides for giving private as well as 
corporate bonds and reduces the require- 
ments from 100 to 50 percent of the value 
of the contracts, for contractors on pub- 
lic work. Objections are raised on the 
ground that the bill forces a revision of 
the entire system of financial relations 
between manufacturers and contractors 
and that if the bond requirements are 
cut 100 percent or even 50, building ma- 
terial men will not feel justified in 
financing contractors. 


Boston Surety Men Meet 


BOSTON, MASS., Feb. 12.—The annual 
meeting of the Surety Underwriters of 
Boston was held the past week with 
every member company represented. A 
new constitution was adopted, as well as 
by-laws, and there was a thorough dis- 
cussion of revised rates of commissions 
to brokers. The later are now being 
worked out and will be announced later. 

James P. Parker of the United States 
Fidelity & Guaranty was elected presi- 
dent; Francis M. Babson, Aetna, vice- 
president; Collins Graham, National 
Surety, secretary, and George W. Berry, 
Massachusetts Bonding, treasurer. The 
officers and Wallace Egerton, New 
Amsterdam; James W. Mitchell, National, 
and J. Merrill Boyd, Employers’ Liabil- 
ity, constitute the executive committee. 


Much Building in Cincinnati 

CINCINNATI, O., Feb. 15.—Surety men 
expect business in Cincinnati to improve 
vastly in 1921. Many building projects 
will soon be under way. Among these 
are the Elks Temple, the Longview Hos- 
pital, the Masonic Temple and the Her- 
schede building. All of these buildings 
will cost more than $200,000; the Masonic 
Temple is to cost $2,500,000. Street pav- 
ing expenditures for Cincinnati will 
total $1,500,000 and sewer expenditures 
as much. Additions will be made to 
the Subway construction now under way. 





Emerson J. Schofield, vice-president of 
the Standard Accident, was in Dallas this 
week conferring with the Miller-Stem- 
mond Company, state agents for the com- 
pany. He reported conditions are im- 
proving, especially in the South and was 





duced in the Iowa legislature which 


impressed with the amount of business 
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New Men with Kansas Centra] 


The Kansas Central Indemnity ot 
Hutchinson, Kas., announces the ap. 
pointment of Oscar F. Rose as one of its 
supervisors. Mr. Rose began his Career 
in 1913 with the Prudential, resigning 
to enter the fraternal field with the Reg. 
men. He later spent 18 months wit, 
the Metropolitan as special Solicitor ang 
also built up a profitable business with 
the Bankers Life. Mr. Rose then wen 
into the disability end of the businegg 
with the Lincoln Accident, for which he 
wrote over $10,000 in premiums, paid for 
basis, in less than four months. Mr, Roge 
has fitted himself for such a position 
having in mind the training of salesmen, 

N. P. Johnson of Topeka, Kan., has re. 
signed as district manager with the Lion 
Bonding of Omaha to become supervigor 
of agents with the Kansas Central. yr 
Johnson has had a number of years of 
experience and is well qualified for the 
position. 

The company is now pushing group 
insurance, three group contracts hay. 
ing been placed in January and three 
so far in February. 


Plan for Big Meeting 


The mid-winter meeting of the Health 
& Accident Underwriters’ Conference 
which goes to Cincinnati next week 
promises to be better attended than any 
past meeting. More reservations have 
been received at the local hotels than is 
usual one week before the convention, 
The reservations show that quite a nun- 
ber of ladies from the various companies 
will be present and the Cincinnati rep. 
resentatives expect to have some special 
entertainment for them. 


Will Tax Commissions 


State Comptroller Wendall has sent a 
ruling to officers of life and casualty 
companies domiciled in New York, deal- 
ing with the taxation and commissions 
on life, health and accident premiums 
paid agents. The comptroller notifies the 
companies that a ruling has been pro- 
mulgated reversing former rulings and 





his company is doing in Texas. 


holding that commissions are taxable 





Detroit 


will write. 





A joint stock corporation that will 
issue participating or profit-sharing 
policies of casualty and title insurance 
and fidelity and surety bonds. 


A joint stock. corporation that is 
officered by men thoroughly experi- 
enced in the various forms of insur- 
ance and bonds which the company 


A joint stock corporation that has 
already attracted as shareholders some 
of the most conservative and capable 
business men of Michigan. 


A. J. W. Grieg, LL. B. 
President 


H. J. Turngren 
Secretary 


A joint stock corporation that is 
assured a big and profitable business 
by reason of its wide distribution of 
capital among buyers of insurance and 
bonds and by reason of the profit- 
sharing features of its contracts. 


The profit-sharing feature has been 
developed in the United States chiefly 
in connection with life 
though it has been used to some ex- 
tent in other lines. 
the profit-sharing plan is used in all 
forms of insurance. 


Because of 


The Title Guaranty and Casualty 
Company of America 


Michigan 


the various plans which 


the company has for immediately at- 
tracting a volume of good business, 
because of the safeguards which the 
Michigan laws guarantee to sharehold- 
ers and because of the endorsement 


given the company by the prominent 
men who have already become asso- 


insurance, sentation. 


In Great Britain 


S. C. Smith 
Vice-President 


D. W. Closser, LL. B. 
General Counsel 


ciated with it, the stock of this com- 
pany can be sold without misrepre- 


Men who can qualify under the tests 
of intelligence, integrity and industry 
are wanted as stock salesmen. 


The Title Guaranty and Casualty Company of America 
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— 
espective of the date when the policies 
re written. Former rulings held that 
ewal commissions written prior to 
Jan. 1, 1919, were not taxable. It is now 
held that such renewals are taxable in- 
some. Tax payers who received re- 


we 
ren 


newal commissions in 1919, which were 
not included in their returns as income 
for that year are required to file amended 
returns. Those who failed to file returns 
for the reason that by the exclusion of 
such commissions they were not subject 
to tax are required to file such returns 
including commissions on income. 


Hutton to National Surety 


Col. Harry M. Hutton has resigned 
as assistant secretary of the Fidelity & 
Deposit. Mr. Hutton, who was form- 
erly assistant to Vice-President Wil- 
fam Hugh Harris, whose resignation 
was tendered Feb. 3, had been in charge 
of the mechanical end of the agency 
department since Jan. 26, when Vice- 
President Spencer Welton was put in 
charge of the reorganized production 
department. His resignation goes into 
effect immediately and he will leave the 
F. & D. to go with the National Surety 
as assistant to Vice-President Harris. 





National Surety’s Statement 


The annual statement of the National 
Surety reveals a phenomenal record for 
1920. Its volume of written premiums on 
fidelity, surety and burglary business 
was $17,099,198, an increase of 40 per- 
cent compared with 1919. The total net 
premiums were $10,987,153, or an in- 
erease of 35.5 percent over the year pre- 
vious. In 1920 the combined loss and ex- 
pense ratio was 80.8 percent against 75.7 
percent in 1919 and 84.2 percent in 1918. 

Income from investments amounted to 
$966,438, and the dividends paid to stock- 
holders were $600,000. The statement 
shows capital of $5,000,000; net surplus, 


| ent seeking the services of an experi- 








$5,608,981; premium and other reserves, 
$11,257,800. Claims paid during the year 
aggregated $4,802,875. Total resources 
on Dec. 21, 1920, were over $23,000,000. In 
addition it has salvages of which at least 
$500,000 are calculated as collectable. 


Will Loan to Home Builders 


BOSTON, MASS., Feb. 15.—The Massa- 
chusetts Plate Glass Insurance Company 
at its annual meeting last week, voted 
to lend $100,000 to prospective home 
builders, not to exceed $5,000 to any in- 
dividual, with preference to be given to 
veterans of the Great War. The offer is 
made to the municipal rent and housing 
committee. 


Ringgold Leaves Globe Indemnity 


Hubert P. Ringgold has resigned as 
superintendent of the metropolitan fidel- 
ity and surety department of the Globe 
Indemnity. Mr. Ringgold was formerly 
with the United States Fidelity & Guar- 
anty at the home office in Baltimore, and 
was associated with that company for 
12 years, being vicepresident when he 
resigned. He will announce his new 
plans shortly. 


Indiana Reciprocal Bill Killed 


Senate Bill 158 in the Indiana legis- 
lature authorizing and regulating re- 
ciprocal or interinsurance contracts cov- 
ering workmen’s compensation and 
employers’ liability insurance, public lia- 
bility insurance and all classes of auto- 
mobile insurance has been indefinitely 
postponed. 


Lion Bonding Examined 


The Lion Bonding & Surety of Omaha 
is now being examined by the Nebraska 
insurance department. The examination 
will not be completed for some weeks. 


C. O. Swanson’s Change 


C. O. Swanson, in charge of the bur- 
glary department at the Chicago office 
of the American Surety, has gone with 
the Rollins-Burdick-Hunter Company of 
that city as assistant manager of the 
casualty department, succeeding C. W. 
Olson, Jr., who has gone into partnership 
with his father in the insurance broker- 
age business. H. R. Colford, from the 
Ocean Accident office in Chicago, suc- 
ceeds Mr. Swanson with the American 
Surety, Mr. Swanson will give his im- 
mediate attention to surety, burglary, 
and plate glass, 


Ione? Federal Surety of Davenport, 
ao has joined the Bureau of Personal 
ccident & Health Underwriters. 


ISSUES STRONG STATEMENT 
—— 
Annual Figures of Commercial Cas- 
ualty Show Big Increases—Com- 
pany to Write Additional Lines 
| eam | 


Splendid results for 1920 are shown 
in the annual statement of the Com- 
mercial Casualty of Newark, N. J. The 
premium income increased 33 percent, 
amounting to $4,140,420, comparing 
with $3,088,000 in 1919. The unearned 
premium reserve due to the larger busi- 
ness has been increased to $1,726,205. 
After setting up liberal reserves, in- 
cluding $1,342,538 for claims, $234,165 
for all other liabilities, and an addi- 
tional voluntary reserve of $50,000, the 
company shows a net surplus of $400,- 
000, which with its capital of $600,000 
makes a surplus to policyholders of 
$1,000,000. 

The total resources of the Commer- 
cial Casualty at the close of 1920 
amounted to $4,352,898, and at the close 
of 1919 totaled $3,184,562. 

The company will shortly enter the 
fidelity and surety field and is at pres- 


enced w«nderwriter to organize and 
develop the new department. The com- 
pany will also commence writing bur- 
glary business within the next few 
months. With the writing of these 
lines, the company will be in a posi- 
tion to offer its representatives a much 
broader underwriting service. The 
company has developed a fine agency 
plant and has shown a profit on its 
operations from the beginning. It is 
in a strong position financially, and is 
making rapid strides. 

The company recently purchased a 
residence on Washington Street facing 
Washington Park in Newark, and has 
completed plans for remodeling the 
structure for home office purpose. The 
company will construct a modern office 
building at the rear of the recently 
purchased residence, for housing its 
clerical force. The company hopes to 
have the improvements completed by 
October, and the change will give the 
company 25,000 square feet of office 
space, 

The Commercial Casualty will in- 
crease its capital stock from $600,000 
to $750,000 and the new stock will be 
paid in at 200 percent, thus adding 
$150,000 to the surplus funds. 


Lion Bonding Changes 


Some changes have been made in the 
official list of the Lion Bonding & Surety. 
E. R. Gurney continues as president and 
Fred Volpp as vice-president. H. C. 
Leigh, executive secretary, is made vice- 
president, Edward P, McDonald is chosen 
vice-president and general attorney. Dan 
F. Brown continues as vice-president, 
Charles C. Brant is made secretary, Phil 
H. Kohl is re-elected treasurer, R. D. 
Mackay is assistant secretary and F. P. 
Cowdry continues as assistant treasurer. 


Norwich Union in Texas 


DALLAS, TEX., Feb. 15.—W. G. Fal- 
coner, president and manager of the 
Norwich Union Idemnity, which has just 
been licensed in this state, has appointed 
Grafton T. Austin as state agent for 
Texas. Mr. Austin lives at Galveston, 
and is a well known representative_of 
fire and casualty companies. Mr. Fal- 
comer made an extensive tour of the 
state, this being his first visit to Texas. 


New York Aetnaizers’ Banquet 


The New York branch office of the 
Aetna Life and affiliated companies will 
hold its annual banquet Feb. 24. Karl 
Wehinger, superintendent of the per- 
sonnel department, is in charge of 
arrangements. Dancing will follow the 
banquet at which all employes are in- 
vited and an entertainment also is pro- 
vided in which Clarence T. Hubbard of 
the head office in Hartford will appear 
in the role of a magician. 


New Receiver Named 


The Federal Surety of Davenport, 


Sioux City, Ia. Albert Sabath, who had 





THE SIGN OF GOOD CASUALTY INSURANCE 


Compensation t 
Liability Health 
Gen’! Liability Burglary 
a. be 

utomopile oiler 
Teams Fly Wheel 
Elevator Engine 





Established 1869 


LONDON GUARANTEE & ACCIDENT CO., Limited 


OF LONDON, ENGLAND 


HEAD OFFICE, CHICAGO F. W. LAWSON ,Genera | Manager 
Conkling, Price & Webb, Gen. Agts. Illinois, Indiana, 1423 Insurance Exchange, Chicage. 
Fred L. Gray Co., Northwestern Managers, Security Bank Building iaacanein, Mina. 

ymond, Gen’l Agents, Southern Michigan, Journal Bldg., Detroit, Mich. 


Ely & Mann, General Agents, 214 Hall Building, K 
A. M. Hutton & Son, General 
Manning & Son, 














It Is Vitally Important 


As a salesman of Commercial Accident and Health Disability 
policies that you learn more about Continental Income Protec- 
tion forms—the forms that sell and stay sold, backed by the 
greatest Accident and Health Insurance organization in America. 


CONTINENTAL CASUALTY COMPANY 
H. G. B. ALEXANDER, President 
General Offices: Chicago, U. S. A. 


Canadian Head Offices: 
Toronto, Ontario 








you can speak to thousands of 


interested insurance people 
through National Underwriter 


WANT ADS 


One inch, one time, one column wide $3.95 


NATIONAL UNDERWRITER 


1362 Insurance Exchange Chicago, IIl. 











GENERAL CASUALTY 
& SURETY COMPANY 
114 Woodward Avenue 


JUST OUT: 


Farmer’s Special Disability 


Policy; 
an DETROIT _ New Accident Policy; 
A Michigan saa? for Michigan New Semi-Commercial Policy. 


Live Agents Can Secure Liberal 
Contracts. Up-to-Date Policies 
WRITE US 


ELMER H. DEARTH, Pres. 
GEORGE E. TAYLOR, Vice-Pres. 


BESIDES: 


Nurse Special; Teacher’s 
Special; Business Women’s 
Special Policies. 





Our policies are built to fit the occupa- 





has been appointed Illinois receiver for 
the American Bonding & Casualty of 











been appointed receiver, resigned. 





tion. That’s why they are easily sold. 





AGENCY MANAGER WANTED 


Full particulars on request 


INTER-OCEAN CASUALTY COMPANY 
W.G. ALPAUGH, Secretary J. W. SCHERR, Presiden 
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Brooklyn Agency’s Dinner 


About 50 agents of the Paston & Van- 
derpool agency, representing the Travel- 
ers in Brooklyn, were present at a recent 
dinner. Charles Paston announced che 
terms of a contest to be held in 1921 
under which the agents of his office 
would have an opportunity to qualify 
for two conventions—one to be held at 
New Orleans and the other in Florida. 





A quota of $10,000,000 in new paid life 
insurance was decided upon in celebra- 
tion of the 10th anniversary of the 
agency. Short talks were made by §S. R. 
McBurney, Dr. F. L. Grosvenor and A. 
J. Frith, representing the home )ffice, 
and hy Registrar T. P. August, Medical 
Referee Ragan and Adjuster H. S. Don 
Carlos of the Metropolitan branch, and 
Manager Studwell of the Brooklyn office. 





Cc. W. FEIGENSPAN, 
President 
E. C. FEIGENSPAN, 
Vice-President 
W. C. GARRISON, 


Cc. E. WHEATLEY, 
Asst. Treas. 


Treasurer 
and verified by Joseph Froggatt 


$150,000.00 to the surplus. 


COMMERCIAL CASUALTY 
INSURANCE COMPANY 


Newark, New Jersey 
FINANCIAL STATEMENT AS OF DECEMBER 31, 1920: 











ASSETS 

Conte Ges Bics we Glace... . nc cece cceees $ 345,664.72 
Mortgages, Stocks and Bonds.................... 3,265,843.82 
Interest Due and Accrued........... cet ah ode lb 33,654.65 
Premiums in course of collection under 90 days.... 666,451.28 
I ID ao 55 oo ed and cee dee sévacewevs 41,284.15 
LIABILITIES $4,352,898.62 
Unearned Premium Reserve...................... $1,726,205.02 
Loss Reserve...... ine eermat@ uth all Gada at emoeans 1,342,538.60 
All Other Liabilities..... antisense aasiy iaeanuna ee 234,155.00 
ETE POLO C OTT LOE Ee 50,000.00 

ic hain tk unin keRe eee ee $600,000.00 

Sone GS... 2. ......-- ssuanasee elo 400,000.00 
Serplus to Policyholders. .............00sccc0ecee . 1,000,000.00 
$4,352,898.62 


J. HORACE SHALE, 
Vice-Pres., Gen. Mgr. 
W. VAN WINKLE, 


Secretary 
W. R. GRIFFIN, 
Ass’t Sec’y 
W. A. HERR, 
Comptroller 


Compiled under the laws of the States of New York and Massachusetts and examined 
& Co., Inc., representing the Banking and Insurance 
Department of the State of New Jersey, as of December 3ist, 1920. 


At a meeting of the stockholders of the Company, held January 19th, 1921, it was voted 
to increase the capital stock from $600,000.00 to $750,000.00 and add an additional 


The entire amount has been subscribed and will be fully 
paid March 2nd, 1921. 











Application invited from experienced Workmen’s Compensation Claim Adjuster to manage and direc 
the settlement and payment of claims against industrial plants situate in the Southern and Middle 
States. Headquarters, New York City. High personal character essential. By writing only. State 
age, experience, references, where now employed, salary expected. 


WYNKOOP SERVICE, 1170 Broadway, New York, N. Y. 








REEMT LUEBBERS, President 


H. D. LUKENBILL, Gen. Mgr. 


METROPOLITAN LIVE STOCK INSURANCE COMPANY 


HOME OFFICE: 


SPRINGFIELD, ILLINOIS 
We Insure All Kinds of Live Stock 


STALLIONS Mares bred or to be bred. Special Sale, Transportation and SWINE 
MULES Track and Show Horses. Exhibitors’ Policies. CATTLE 
MARES Trotters, Racers, Drivers. Castration, Foaling and Calving OGS 
GELDINGS Dray, Express, Delivery, etc. Policies. Stallions for Service. PONIES 
COLTS Dairy, Beef and Feeding Cattle. | Hogs against Cholera. - CALVES 
SHEEP Pig and Calf Clubs Commercial and Pedigreed Hogs. PIGS 
ILLINOIS AGENTS WANTED 
NO ASSESSMENTS LOW RATES PROMPT SERVICE 
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WORKMEN'S COMPENSATION 











STATE FUND IN MINNESOTA 


Measure Introduced in Senate by Two 
Members of Interim Commis- 
sion—Favored by Labor 


ST. PAUL, MINN., Feb. 15.—More 
legislation affecting workmen’s com- 
pensation has appeared in the state sen- 
ate. Senators J. O. Jackson, St. Paul, 
and Michael Boylan, Virginia, both 
members of the interim commission on 
workmen’s compensation insurance, 
joined in the introduction of a bill Fri- 
day for the creation of a state indus- 
trial accident compensation board. 
This board is to be composed of three 
members appointed by the governor at 
an annual salary of $4,500 each. The 
bill provides that an appropriation of 
$125,000 be made for each of the next 
two fiscal years to form the nucleus 
of an insurance fund. It is also pro- 
vided that 10 percent of the premiums 
received from employes for carrying in- 
dustrial accident insurance be set aside 
for a surplus for each of the first five 
years, and thereafter 5 percent shall 
be so set aside. 

The measure differs from those al- 
ready before the legislature in that it 
permits the continuance of mutual in- 
surance companies as they now operate 
under the law, but will prohibit so- 
called “self-insurance.” Briefly, it is 
state-fund insurance. 

That the State Federation of Labor is 
behind the state fund proposition was re- 
vealed at one of the hearings held last 
week by the joint committee of the sen- 
ate and house when former Representa- 
time Thomas J. McGrath, appearing as 
spokesman for the labor interests, advo- 
cated the state fund idea and asserted 
that the labor interests of the state were 
not satisfied with the two bills already 
introduced. He also stated that an effort 
would be made by the labor forces to 
increase the maximum compensation to 
at least $20 per week and the minimum 
to $10. 


Ohio Law Offered in Kansas 

TOPEKA, KAN., Feb. 15—A plan for 
state compensation insurance has been 
presented to the Kansas legislature, It 
would compel every employer of labor to 
contribute to the state insurance fund 
from which all compensation claims are 
to be paid. The bill is the Ohio law made 
applicable to Kansas. 

The bill appropriates $50,000 to get the 





—A Southern Company desires 
to ‘engage the services of a 
competent actuary. 


State date and place of birth, 


also past experience. Address 
94-L,* National Underwriter. 








BOND MAN 


Wanted--Bond man to take charge of department 
now established with old reliable company. Terri- 
tory covers southern Minnesota. Want an all round 
man, one who can show results. Give full par- 
ticulars and state salary wanted. 
Address 92-J 
Care The National Underwriter 

















A Progressive Surety and Casualty Company 











| weeks of the North Dakota legislature 








| $106,377; 


insurance fund under way. The board jg 
to determine the rate at which the in- 
surance is to be written. The basis rate 
for compensation is fixed at 60 Percent 
of the weekly wage of the injured em. 
ploye. 

Another labor union bill is being pre- 
pared and may be presented to the legis 
lature. It is being written by the attor- 
neys for the coal miners’ union, jt 
provides for compulsory state insurance 
except that the administrative boarg 
may authorize companies to take out 
liability insurance in certain companies 
if they do not wish to buy the state in- 
surance. 


Optional Plan in North Dakota 
BISMARCK, N. D., Feb. 15.—A Strong 
effort is to be made in the remaining 


to push through a bill permitting em. 
ployers to give surety bonds under the 
workmen's compensation act and escape 
insurance, and to make insurance un- 
der the act optional as between the State 
and private insurance companies, The 
bill, it is expected, will be reporteg 
favorably by the house insurance com. 
mittee. 

Senator Nelson introduced a bill which 
has a preamble declaring that the rates 
exacted by the state workmen’s compen. 
sation bureau have been grossly exces. 
sive, holding that the surplus now on 
hand is sufficient to pay all liabilities 
for two years, and asks that the admin- 
istration and salaries of the bureau be 
limited to $20,000 a year. 


Experience Rating in California 


SAN FRANCISCO, CAL. Feb. 15.— 
With the approval of the compensation 
experience rating plan in California 
completed, Walter A. Chowen, manager 
of the California Inspection Rating Bu- 
reau, has gone to New York for the pur. 
pose of obtaining first hand knowledge 
of the experience gained by other states 
in the operation of the new plan. The 
effective date for the experience rating 
plan in California is July 1. 
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General Casualty & Surety.—<Assets, $1,- 
136,782; unearned premiums, $245,385; 
claims, $12,783; reserve for liability and 
workmen’s compensation, $155,265; capi- 
tal, $500,000; surplus, $193,318. 

1920 business: 





Premiums Losses 

PCCIGRME (oo. cotesewees $ 1,362 $ 158 
REORIRR c:dindvwee dee nes 841 285 
WAGENIOS | 6 6.550.064 8 050 ace 101,478 9,225 
Workmen’s comp. ..... 301,674 116,052 
LEGS ais 35:0: eee iow eeste 15,556 1,183 
BP eee eee ne 46,905 15,740 
Piste Giese ccc ecs eee 44,472 30,495 
Burglary & theft...... 5,753 2,473 
Eng. & Fly Wheel..... 96,732 53,201 
WOIGE 2d0caeceernes $614,773 $228,812 

* * * 


N. J. Fidelity & Plate Glass,—dAssets, 
$2,085,532; unearned premiums, $777,080; 
reserve for claims, $150,906; reserve for 
liability and workmen’s compensation, 
$263,212; capital, $500,000; surplus, $240,- 
481. 

1920 business: 


Premiums Losses 

1 C0 i a a a ere $475,002 $265,578 
Workmen’s comp. .... 360 .coman 
PIATO GAGS. 6. d:5os.0.6:60% 802,714 365,945 
Burglary & theft..... 204,779 69,570 
Auto & T. P. damage... 91,927 39,019 
POLIO: <iinno cs eka « $1,574,772 $740,112 

* * * 


Merchants’ Mut. Auto. Liab., Buffalo— 
Assets, $258,652; unearned premiums, 
reserve for claims, $5,380;re- 


| serve for liability and workmen’s com- 





pensation, $47,625: surplus, $76,029. 


1920 business: Premiums _ Losses 
PARDUICY aocsiac aes $239,830 $ 80,496 
iy: ae 2,652 eens 
Auto & T. P. dam...... 61,088 22,201 

ee, 

Motele es Daccseckos $303,570 $102,697 

* * * 


Central Business Men’s of Chicago.—lts 
new statement shows premium income 
$955,535; claims paid $456,839; assets 
$253,294; surplus $164,373. The company 
now has 71,828 members. 
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“INSURANCE IS AS OLD AS THE SUN’ 





“SUN” TIME IS RIGHT TIME 


Now is the right time to develop tornado business. 


Nobody can forecast when, how or where a tornado will strike 
but the “SUN” can and will protect your customers all the time. 


Tornadoes are bad things but they do make friends for the 
“SUN” and “SUN” agents because they afford opportunity for “SUN 
settlements. 


GET UP WITH THE ‘‘SUN”’ AND PROSPER 


UN INSURANCE OFFICE 


OF LONDON 


Established 1710--The Oldest Fire Insurance Company in the World 





i tment 
‘ Western Department Pacific Depar 
eee 76 West Monroe Street, Chicago, Ilinots ; San see m 
Preston T. Kelsey, U. S. Mgr John F. Stafford, Mgr. C. A. Henry, Gen’! Agen 
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NATIONAL SURETY COMPANY 


NEW YORK 


Financial Statement, December 31, 1920 


ASSETS 


INVESTED ASSETS: 

Liberty Bonds at Cost (in- 
cluding Employes’ Unpaid 
Balance ) 

Stocks and Bonds (at cost) and 
Mortgages 

Real Estate 


$4,060,937.35 


13,408,224.77 
52,853.62 


CURRENT ASSETS: 
Cash on Hand 
Accounts Receivable 


$1,425,619.45 
1,029,096.29 
Outstanding Premiums 2,977,603.57 


5, 432,319.31 


DEFERRED ASSETS: 


Accrued Interest 193,873.82 


TOTAL ASSETS $23,148,208.87 


rance Department 


LIABILITIES 


CAPITAL AND SURPLUS: 
Capital Stock 
Surplus 


$5,000,000.00 
5,608,981.21 
$10,608, 981.21 
CURRENT LIABILITIES: 
Accounts Payable (Not Due) 
Dividend Declared (Payable January 
3, 1921) 150,000.00 


$529,066.00 


DEFERRED LIABILITIES: 


Accrued Commissions (Not Due 


RESERVES: 
For War Income Tax and Premium 
ax $ 268,317.62 
For Contingent Claims 2,976,360.54 
For Unearned Premiums 7,082,852.09 
For Premiums over 90 days past due 576,315.61 
*For Depreciation from cost of Se- 
curities 353,951.76 
ne 11,257,797.62 
TOTAL LIABILITIES $23,148,208.87 
ention Values used 


World’s Largest and Strongest Surety Company 


AGENTS WANTED EVERYWHERE 





Two Ways of Increasing Your Business 


Household Inventories 


The Household inventory is the introduction 

-a resume of reasons for insuring—the needed 
something on which to center and hold the 
‘Prospects'’’ attention—a gift appreciated 
alike for its present value in making the list 
easily and its future great value in case of a 
loss—it is the medium that carries your argu- 
ments. Have the prospect fill out an inven- 
tory. Thenask him to consider the high cost 
of replacement TODAY of articles purchased 
even one year ago. His insurance will un- 
doubtedly be largely increased over what he 
originally had in mind. 


Inventories can be furnished in three Sizes 
8 pages for small dwellings. 


24 pages for eight or nine room houses. 
48 pages for the larger class residences 


Customers’ Expiration 
Book 


Agencies writing large lines—or who aspire to 

—will find that Customers’ Expiration Books 
are ideal advertising souvenirs. Keeping track 
of the insurance in a business office is usually 
an annoyance. It is different from the other 
office work, and it is not often possible locally 
to buy a record arranged for taking care of 
the details. 


Therefore, the presentation of a Customers 
Record of Insurance is the giving of something 
needed, and that ordinarily the customer has 
done without because he did not know that 
such a book was manufactured. 


For the very large customer, the 24 double 
page book is the most popular. A smaller 
book having ample capacity as to policies, for 
the smaller risks, can also be furnished. 


Presentation cards will be imprinted on 
the cover for a small additional charge 


THE NATIONAL UNDERWRITER CO. 


1362 INSURANCE EXCHANGE 


CHICAGO, ILLINOIS 
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The National Underwriter 


A WEEKLY NEWSPAPER OF INSURANCE 
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Does this sign hang in YOUR office? 








Safe a An American 
aS ey 
Experienced thastetern Sign 


CAPITAL 


Prompt $ 2.000.000 See . Begets Confidence 


























| The People Like the American | 








WESTERN DEPARTMENT 


CHAS. E. SHELDON, Manager 
CHAS. T. SACKETT CHAS. N. GORHAM 


Assistant Managers 





HAIL DEPARTMENT 


Geo. B. Campbell, General Superintendent 
Lincoln, Nebraska 


Hail Policies issued at our offices in 


TOPEKA. KANSAS ee D. ILL SIOUX FALLS, S. D LINCOLN. NEBR 

. n aero , or for 4 ‘ i ‘ 
a Illinois Indiana South Dakata a 

Oklahoma Missouri Wisconsin North Dakota 


Colorado 
Michigan Minnesota i 


Specia’' Agents Farm and Hail Departments 


J. S. Olund, Leavenworth { en 


4. E. Whitchurch, Sioux Falls, S. D. ) for North and 
C. B. Burr, Leavenworth { 4 


I 
A. Melton, Kansas City | ¢,. Raisin L. J. Fell, Burke, S. D {South Dakcta 


5S. McEvoy, Kansas City } > ; 
F.C. Haupt, Oklahoma City. for Oklahoma Pe haa peor t for Minnesota 


3. A. Strasen, Mayville {tor Wisconsin E. R. Perfect, Omaha) 


C_L. Grigsby. Joilet, for Hlinois 


. “dA. Boll, Chilton F. M. Else, Lincoln for Nebraska 
Grant Mullendore, Greenfield } 


_F. Gillham, Omah 
Frederick Miller, La Porte - for Indiana >. A. Minskey, Lansing, for Michigan | SRT 
O. F.. Chandler, Greenfield W. T. Christopher, Colorado Springs, for Colorado 


} 
H. S. Norton, Rockford, Il. 
j 
¢ 

















THE HAIL SEASON 


(Like Hail Stones) 


MEANS QUICK WORK 








ACTION! 


A few weeks’ lively soliciting boosts the LIVE 
AGENT?’S income fast 








[ SERVICE! 


Our Hail Department will supply the lively service 








QUICK! 
ACTION! SERVICE! 


North British & Mercantile 


Insurance Company, Ltd. 








CECIL F. SHALLCROSS, Manager 


Assistant Managers: 
E. T. CAIRNS C. R. PERKINS 
W. S. ALLEY C. E. CASE 
R. P. BARBOUR, Secretary 





Sealed With the Approval 
of the American People 








76 WILLIAM STREET - NEW YORK 
Policies written and forwarded by return mail from 
Oklahoma City Chicago Minneapolis 
Topeka Denver Butte 
Omaha 
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ALWAYS LOYAL TO OUR OLD FRIENDS 
ALWAYS GLAD TO WELCOME NEW ONES 











BILITY, through efficiency of organization, to serve 
well. An earnest desire to co-operate with our 
agents to the utmost. A human understanding, through 
long experience, of our agents’ needs. Elimination of 
needless detail—The practice of modern methods. Com- 
plete facilities and capacity—No line too large—No risk 
too small. 


Because we measure up to the full demands. 
OUR AGENTS SWEAR BY US NOT AT US 
They appreciate the Spirit of Service manifested here. 


If you don’t represent us, write for a 


HAIL 


agency at once. 





Join an aggressive and energetic institution that is human and 
successful and believes in team-work. Right now—write now. 


The Hedwall-Sundberg Company 


General Agents and Managers 
METROPOLITAN BANK BLDG. MINNEAPOLIS, MINNESOTA 


GeneraL Acents Hat DEPARTMENT GeneRAL Agents Fire DEPARTMENT OFFICERS 
Westchester Fire Insurance Co. Hudson Insurance Co. ben a 2 rn 
Providence Washington Ins. Co. Svea Fire Insurance Co. CHAS. HEDWALL, Jr., Vice President 
Automobile Insurance Co. Columbian National Fire Ins. Co. S. A. DUNN, Assistant Treasurer 
Hudson Insurance Co. R. W. WHITE, Assistant Secretary 





C. R. DAGGETT, Assistant Secretary 
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An Agent 


must maintain the good will of his clientele. Noth- 
ing causes him ill favor among his patrons more 
than placing their insurance in companies of uncer- 
tain standing. When a loss occurs and settlement 
is deferred the assured vents his wrath upon the 
head of the agent, the only one with whom he has 
had any direct dealings. 

You can protect your standing and reputation in 
your territory by placing your 


HAIL INSURANCE 


With 


The Home ¢"* New York 


ELBRIDGE G. SNOW, President 


‘* The Largest Fire Insurance Company in America’’ 


Agents who placed their hail risks with us last year are unanimous in their praise of 
typical HOME of NEW YORK prompt adjustments and settlements. 








MIDDLE STATES HAIL DEP’T NORTHWESTERN HAIL DEP’T 
New York, Pennsylvania, Minnesota, North Dakota, 
New Jersey, Delaware, W. Virginia South Dakota, Montana 
NELSON H. SIMMONS, Mgr. WM. D. LOWRY, Mgr. 
312 University Block, Syracuse, N. Y. N. Y. Life Bldg., Minneapolis, Minn. 


SOUTHEASTERN HAIL DEP’T 


Maryland, Virginia, N. Carolina, PACIFIC NORTHWEST HAIL DEPT 
S. Carolina, Georgia, Mississippi, Florida Washington, Oregon, Idaho 
BEN. J. SMITH, Gen’l Agent MISS HELEN DONALLY, Cashier 
Charlotte, N. C. 520 Lumbermens Bldg., Portland, Oregon 


eaiaiasie ices HAIL DEP’T MOUNTAIN HAIL DEP’T 
Missouri, Kansas, Texas, 


Oklahoma, New Mexico Colorado and Wyoming 


ROBERT H. SHERMAN, Mgr. HAROLD ROGERS, Mgr. 
Mercantile Btdg., Oklahoma City, Oklahoma 207 Tramway Bldg., Denver, Colorado 
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TWENTY-FIFTH YEAR No. 7 


$3.00 per Year 15 Cents a Copy 







Part Two 





HAIL INSURANCE 


HIS is the first special number de- 
TT woted entirely to hail insurance on 

growing crops ever issued by any 
paper. It contains numerous selling 
ideas, business getting suggestions, and 
facts and figures that can be used in 
soliciting hail insurance. Every phase 
of the hail business is treated in the fol- 
lowing pages. Anyone connected in 
any way with the writing of hail insur- 
ance will find something of interest in 
this special edition; but the man who 
sells the business, the small town agent 
who writes hail applications, is the one 
for whom this material and information 
was collected and published. He, more 
than anyone else, will be benefited and 
helped in a practical way to write more 
hail insurance, by reading and studying 
these pages. 


AIL insurance premiums have 

mounted steadily since 1913. In 
1919 the stock companies collected a 
little over $21,000,000 in premiums. Last 
year the total writings of the stock com- 
panies dropped to about $17,500,000. 
This might seem to indicate that per- 
haps the high water mark has been 
reached, or at least nearly reached. It 
has been said, by many who should 
know better, that it will be several years 
before the stock companies will collect 
in excess of $25,000,000 in hail pre- 
miums, 


HE fact of the matter is that the 

surface of the hail insurance field 
has hardly been scratched. The busi- 
ness is just commencing to gain mo- 
mentum. Last year only 25 percent of 
the crops raised in the United States 
were insured. In other words, 75 per- 
cent of the farmers of the country are 
virgin prospects for hail insurance in 
some form. Last year 59 stock com- 
panies wrote hail business. This year 
there are 69 in the field, and there is 
every indication that one year hence 
probably 80 companies will have hail 
insurance supplies in their agent’s of- 
fices. It is a safe prediction that within 
the next two years the stock companies 
will collect in excess of $25,000,000 in 
hail premiums. 


[Ast year the total premium writ- 

ings of stock hail companies 
amounted to only about 67 percent of 
the 1919 figure. This was due princi- 
Pally to the fact that there was a 
marked reduction in the acreage under 
cultivation. The decline in premiums 
was also influenced by the bad weather 
that prevailed in the wheat country dur- 
ing the early part of the season. At the 





time that considerable hail insurance 
business is ordinarily written, agents 
were unable to induce farmers to insure. 
There was uncertainty in the minds of 
wheat growers as to whether or not 
they were going to have a crop. The 
backward season resulted in many 
farmers purchasing no hail insurance at 
all, and this, coupled with the fact that 
the cultivated area of the country was 
reduced by several million acres, quite 
naturally resulted in a falling off of hail 
premiums. 

HE individual companies wrote less 

business last year because there 
were about 15 more companies in the 


field than were in evidence in 1919. All 
of the newcomers made a strong drive 
for business, and were able to divert a 


fair amount of premiums from the com-_ 


panies that had received them in the 
past. This year it will be even more 
difficult for the companies that have 
always corralled the bulk of the hail 
business to make the normal increases 
in premiums, or even equal last year’s 
figures, because ten new companies 
have announced their intention of mak- 
ing an intensive drive for hail business 
this year. Those familiar with the situ- 
ation say that there will be quite a 
noticeable increase in hail premiums in 





PREMIUMS 


PREMIUMS RECEIVED AND LOSSES PAID 
HAIL BUSINESS IN THE UNITED STATES 
JOINT-STOCK FIRE INSURANCE COMPANIES, 1890-1919 
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1921, 
widely 


but that the business will be more 
distributed among the com- 
panies writing the class than ever be- 
fore. Great gains will not, therefore, be 
made by individual hail writing insti- 
tutions. 


WO changes of the greatest impor- 

tance were made by the Western 
Hail Conference at its annual meeting 
last December. These revisions of the 
rules will result in an alteration in the 
methods of all companies, and directly 
affect the agents in the field. The 
changes are the most drastic made since 
the Hail Conference was organized. 
Just how beneficial or detrimental the 
new methods will be to the business 
remains to be seen. Opinion is rather 
divided. 


HIS year hail notes will bear no 

interest. The farmers hail insurance 
note will be given for the amount of the 
premium, with no interest charge. Just 
why this move was made is not entirely 
clear. It will result in a reduction in 
premiums from some sections, and less 
interest in hail insurance on the part of 
local agents not directly connected with 
banks. The companies will lose the in- 
terest they have always collected in the 
past. They will have personal notes in- 
stead of bank certificates of deposit as 
security. A number of hail underwrit- 
ers contend that the change cannot pos- 
sibly produce a sufficient number of 
benefits and improvements to offset 
these disadvantages. 


N THE past where the premium 

amounted to $100 the farmer gave his 
note bearing interest, to the agent, who 
took it to the local bank and exchanged it 
for $15 cash (the agent’s commission) © 
and an $85 certificate of deposit, bear- 
ing no interest, due October 1. The 
certificate of deposit was the company’s 
net premium. On the due date, the 
company promptly collected its money 
from the bank. Under this plan the 
agent got his commission at once, and 
the bank was a willing party to the 
transaction as it was able to make, on 
the average, 20 percent on its money. 


HE change in rules providing that 

the farmers’ notes need bear no in- 
terest puts a new face on things. Hail 
insurance paper will not look so attrac- 
tive to the banks in the future. The 
truth is that hail writing agents not 
connected with banks will be practically 
forced out of the business by this 
change. They will have to have their 
hail paper discounted at say 10 percent, 
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which is the prevailing rate in the hail 
states. This 10 percent will come out 
of their commission, leaving 5 percent 
net for the trouble of soliciting and han- 
dling the business. Five percent is not 
enough. Hail agents who are not also 
bankers will simply chop out this year. 


T IS easy to see where this method 

of handling hail business might oper- 
ate to the decided disadvantage of the 
small company or general agency. Sup- 
pose a small company, for instance, 
should do a good hail business this year 
taking the farmers’ notes direct in pay- 
ment of the premium. And suppose fur- 
ther that at the end of the season, at 
the expiration date of the notes, the 
farmers should be unable to sell their 
crops, or not able to sell them for as 
much as they expected or wanted. Or 
that for any number of reasons the 
farmers who bought hail insurance 
should be without cash and unable to 
meet their notes, as they were last fall. 
What would become of the small com- 
pany or general agency under these 
circumstances? It would lose several 
thousand dollars, perhaps enough to put 
it out of business. It would, at best, be 
seriously crippled. It would simply 
have a lot of uncollectable notes on its 
hands. If it had done a big business it 
probably would not be able to weather 


the storm. 
A SMALL company or general 
agency with several thousand dol- 
lars’ worth of personal notes on hand 
at a time when crops could not be sold 
would sustain an almost total loss. Cer- 
tificates of deposit are very much to be 
preferred. Even if a small town coun- 
try bank should suspend temporarily, as 
a number were forced to in North Da- 
kota last fall, there is a possibility of it 
resuming operations again. A certifi- 
cate of deposit that is temporarily un- 
collectable is much more valuable than 
a personal note upon which payment is 
refused. The certificate of deposit may 
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eventually be collected, but the personal 
note that cannot be collected at its due 
date means that the holder is simply 
out the amount of the note. 


HE certificate of deposit, which has 

played such a prominent part in the 
handling of hail business in the past 
will not be in evidence this year. Of 
course, it must be admitted that about 
90 percent of the hail business written 
is handled by banker-agents, so that the 
number of specializing local agents 
without banking connections who will 
be affected by change in the handling 
of the business is comparatively small. 


” ALMOST equal importance is the 
changing of the due date for the 
collection of hail notes to December 1. 
Formerly the collection dates were Sep- 
tember 15 in Oklahoma, October 1 in 
all middlewestern states, and November 
1 in North Dakota and Montana. In 
the future all notes or certificates of de- 
posit will be allowed to run until De- 
cember 1. This change was made as a 
result of the unusual financial condi- 
tions that prevailed in the northwest 
and middlewest last fall. When harvest 


time came and farmers commenced to 
market their crops, they found that 
prices had dropped, that there was not 
a heavy demand for their products, and 
that in many instances they were forced 
to sell for less than it cost to produce 
the crop. 


ECAUSE of this a “farmers’ strike” 
declared. Farmers in many 
sections refused to sell their crops, say- 
ing that they would not ship them off 
the farm until market prices advanced. 
They held out for many months. As a 
result they had no money, were not 
able to meet their financial obligations, 
and hail companies and_ general 
agencies were left holding the bag. 
Certificates of deposit were presented 
by the hail companies for collection, but 
the banks upon which the certificates 


was 
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were drawn had not received money 
from the farmers and could not meet 
their obligations. Many banks in North 
Dakota had to suspend. Throughout 
the northwest money was very tight, 
and the accounts have not been col- 
lected from many sections to this time. 
Recognizing that the farmers and banks 
should be given a litle leeway in the 
handling of their paper, the Western 
Hail Conference decided to move the 
collection date up to December 1, so 
as to take care of peculiar conditions 
that might arise, such as prevailed last 
fall. 


PARTICULARLY difficult prob- 

lem in the administration of a hail 
company as compared with that of a 
company insuring isolated buildings 
and other farm property against fire, is 
to be found in the peculiarly erratic na- 
ture of the hail hazard and the resulting 
wide variation in the losses experi- 
enced. In 1914, for example, the total 
hail premiums collected by all classes 
of insurance institutions in the United 
States approximated $5,558,000 and the 
losses were only $2,677,000, or 48 per- 
cent of the premiums. The following 
year, 1915, the total hail premiums re- 
ceived amounted to about $9,752,000, 
while the losses incurred were $11,833,- 
000, or over 121 percent of the pre- 
miums collected. The summer of 1916 
Was again a season of severe losses for 
the hail insurance companies, as well as 
for the farmers who carried their own 
risks. The years 1917 and 1919 were 
both years of relatively small hail losses 
for the country as a whole, while 1918 
was what may be termed moderate, 
or approximately an average year. In 
1920 the average loss ratio for all com- 
panies was about 50 percent on $17,500,- 
000 of premiums. The last ratios for 
the past 6 years were as follows: 1914, 
48.2 percent; 1915, 121.3 percent; 1916, 
87.3 percent; 1917, 50.7 percent; 1918, 
63.7 percent; 1919, 47.8 percent; 1920, 50 
percent. 












RELATIVE TOTAL AMOUNT OF HAIL RISKS IN EACH STATE 
AND PART WRITTEN BY DIFFERENT GROUPS OF INSURANCE INSTITUTIONS, 1919 


WRITTEN BY - 


MUTUAL HAIL 
INSURANCE COMPANIES 


YOINT-STOCK FIRE 
INSURANCE COMPANIES 





STATE HAIL 


x INSURANCE DEPARTMENTS: 


February 17, 1991 


ITH such _ variations occurring 

when the experience of all com. 
panies and organizations operating in a 
large number of different states is taken 
into account, even including those op- 
erating on the assessment plan and 
whose premium is adjusted on the basis 
of losses already incurred, it will be ap. 
parent that the total loss ratio to be 
expected during any given year js 
highly problematical when the figures 
for a single company charging a fixed 
premium rate and operating in a severe 
hail district are considered. More par- 
ticularly is this the case when a com- 
pany limits its field of operations to a 
relatively restricted era. 


HIS is one of the strongest reasons 

why the small local mutual not op- 
erating over the entire hail territory 
cannot last long. It has not the proper 
distribution of business. It is not get- 
ting the average that is necessary in or- 
der to bring a favorable loss experience, 
One of the larger mutuals operating in 
Kansas collected premiums during 1914 
amounting to $108,459 and incurred 
losses of only $19,649, or a little over 
18 percent of the premiums. But during 
the year following, 1915, the same com- 
pany collected premiums amounting to 
$348,389 and incurred losses of $651,173, 
or nearly 187 percent of the premiums, 


O one can predict what the hail loss 

ratio is going to be in any given 
year. The business is very uncertain, 
While it is true that companies have 
been able to locate the bad spots in the 
hail territory and know where the 
storms are always most severe, there 
remains in hail insurance underwriting 
a large element of uncertainty. Because 
of the possibility of losses being ex- 
tremely high, the small mutual is always 
skating on rather thin ice. It may ap- 
pear to be prospering for a time, but 
one or two bad years are liable to put 
it out of business entirely. 





HOW BUSINESS IS DISTRIBUTED 


ANSAS, North Dakota and Iowa, 

ranking in the order given, lead all 
other states in the amount of hail risks 
in force. In fact, these three states to- 
gether had more than one-half of the 
total hail risks in force in the United 
States last year. About 21 percent of 
all of the hail business written in this 
country is secured in Kansas, 17 per- 
cent in North Dakota, 14 percent in 
fowa, 9 percent in Nebraska, 8 in South 
Dakota and 6 in Minnesota. Okla- 
homa is seventh on the list with 4 per- 
cent. None of the other states in the 
hail belt produce over 2 percent of the 
total premiums written, and most of 
them less than 1 percent. 

An idea of the distribution of hail 
business among the various clauses of 
carriers may be gained from the state- 
ment that approximately onehalf of the 
total risks last year were written in 
stock companies while the mutuals and 
state hail funds carried about one- 
fourth each. In Iowa and Minnesota 
the mutuals carried the major part of 
the total risks, while the same was true 
for the state hail insurance department 
in two other of the more important 
states from a hail insurance standpoint, 











namely North and South Dakota. 
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LTHOUGH many of the early 
A mutual hail insurance companies 

proved to be short-lived experi- 
ments, by 1900 there were 37 organiza- 
tions in existence, located in seven 
different states, as follows: Connecti- 
cut, 1; Iowa, 7; Kansas, 3; Minnesota, 
13; Nebraska, 7; North Dakota, 2; Wis- 
consin, 4. The total premiums or as- 
sessments collected by these companies 
amounted to about $643,000, and the 
losses incurred aggregated about $407,- 
000. lowa produced more than one- 
third of the premium income, while 
Minnesota and Nebraska produced 
more than one-fifth each, Kansas less 
than one-sixth, and the other three 
states smaller amounts. 

In 1905 the total number of hail mu- 
tuals still in operation remained at 37, 
those that had dropped out having been 
replaced by new organizations. The 
premiums produced amounted to about 
$800,000, and the losses were approxi- 
mately $400,000. 


Y 1910 the total number of hail mu- 


tuals still in operation had de- 
creased to 28 as against 37 in 1905. The 
premium income, however, had in- 
creased to about $1,000,000. At this 


time the state reports show mutuals in 
operation as follows: Connecticut, 1; 
Iowa, 9; Kansas, 3; Minnesota, 4; Mon- 
tana, 1; Nebraska, 2; North Dakota, 1; 
Oklahoma, 2; Wisconsin, 5. These fig- 
ures show that as compared with the 
number in operation in the states men- 
tioned in 1900, Iowa shows an increase 
of 2 companies, Minnesota a decrease 
of 9, Nebraska a decrease of 5; North 
Dakota a decrease of 1, while Wiscon- 
sin shows an increase of 1, and that 





Montana and Oklahoma now report 
mutual companies in operation. Re- 
ports also show. that two of the 
Minnesota companies were operat- 
ing in Kansas and Montana as well 
as in their home states, and one of the 
companies mentioned also wrote busi- 
ness in North Dakota. In later years 
these same Minnesota mutuals have 
been doing business in several other 
states, and some of the Iowa mutuals 
have also been admitted to neighboring 
states. 


What Has Happened 
in Recent Years 


N THE five-year period following 

1910 the hail business increased 
greatly in volume and by 1915 there 
were 39 hail mutuals in operation with 
an aggregate premium income exceed- 
ing $3,336,000. This year proved to be 
a severe test for the hail mutuals as the 
losses in many instances exceeded the 
premium income of the companies, and 
as on various other occasions the mu- 
tuals were caught without adequate 
reserves, and the losses had to be pro- 
rated. As a result of this disaster, mu- 
tual hail insurance received a setback. 
During 1916 there were only 35 mutuals 
operating and the premium income 
amounted to only about two-thirds of 
that of 1915. 


URING the three years following 

1916 the premiums of the mutuals 
again increased each year and in 1919 
the premium income was about $4,775,- 
000. By the year 1919, from what in- 
formation is obtainable, it appears that 
121 mutual hail companies had been 
organized and that 41 remained in oper- 
ation, the other 80 having ceased oper- 
ation for lack of patronage or under 
Pressure of state insurance depart- 
ments. The companies still in opera- 
tion by states were as follows: 


No. No. in 


State— organized existence 
Connecticut .......... 2 
Aer ere oe 18 6 
See 14 7 
1 
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Facts and Figures on the Mutuals 


BY JAMES B. CULLISON, JR. 





Mr. Cullison is one of the acknowl- 
edged hail insurance authorities of 
the country. He has a grasp of the 
business in all its ramifications, that 
is possessed by only a few hail under- 
writers. He understands the prob- 
lems of the hail insurance solicitor, 
general agent, and home office em- 
ployee. He has been trained in every 
phase of hail insurance work. He 
first became interested in insurance 
while an attorney at Enid, Okla. He 
organized a local agency at Enid, 
operated it for several years, and in 
1914 became special agent and ad- 
juster for Otjen & Taylor, hail in- 
surance general agents at Enid. He 
traveled in Texas and Oklahoma for 
Otjen & Taylor for three years. 

In 1917 Mr. Cullison went with the 
Mowry & Gordon general agency in 
Minneapolis, traveling for three years 
throughout the entire territory in 
which this general agency operated. 
Mr. Cullison had supervision over the 
field work and the underwriting of 
the hail business for the Twin City 
Fire, and the hail department of the 
Great American and the American 
Alliance. 

Last year he was appointed man- 
ager of the hail department of the 
Aetna, Insurance Company of North 
America and Springfield, having di- 
rect charge for these companies of 
all matters pertaining to hail insur- 
ance on growing crops in the United 
States and Canada, 

No one is better qualified to dis- 
cuss mutual hail insurance companies 
than Mr. Cullison. He has encoun- 











James B. Cullison, Jr. 


tered them in 
they operate. 


every state in which 
He knows their fal- 


lacies and their weaknesses. His 
observations in the accompanying 
article should be of considerable 


benefit to the local agent who has 
been disturbed by mutual competi- 
tion. In this contribution, Mr. Culli- 
son supplies the local agent with a 
great deal of effective sales ammuni- 
tion. 








PEO ©» dc cadccnnse 7 
i re 6 2 
INGUSGMEE (cc ieececcaca 16 4 
New Mexico ......... 1 1 
North Dakota ....... 13 1 
Cklahoma ........... 9 2 
South Carolina ...... 2 2 
NGMME Biss decws oe wee 6 3 
WHISCORMIM %.0.866600 S04 8 4 

121 41 


F THE hail mutuals which ceased 

to do business 11 were in exist- 
ence for one year only, 38 operated for 
more than one year, but under five, 20 
operated more than five years but under 
ten. 

The various ages attained by the 41 
companies still in operation in 1919 are 
shown by the following table: 

No. companies 

organized and 
5-yr. period still in operation 

1885-1889 2 

1890-1894 
1895-1899 
1900-1904 
1905-1909 
1910-1914 
1915-1919 


CISA HOt 


_ 


35-year period 


~ 
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How Mutuals Are 
Usually Organized. 


HE manner in which a mutual hail 

insurance company may be organ- 
ized is, of course, governed by the laws 
of the state in which the association is 
to be formed. Usually the persons who 
desire to form the association secure a 
number of applications for insurance 
which amount to requests for the re- 
quired amount at risk, of the lawful 
requirements as to premiums pledged. 
After the required number of applica- 
tions are secured the members ask the 
proper state officials for authority to 
form the organization. A meeting of 


the applicants is held and the officers 
elected. These generally consist of a 
president and secretary-treasurer, and 
an executive committee. A report of 
the meeting is compiled giving the con- 
ditions under which the organization 
desires to operate, names of officers, 
principal place of business, copies of 
by-laws and other information such as 
is required by law. This report is filed 
with the proper state official and if it 
is found that the conditions imposed 
by law have been complied with a 
license to do business is granted. 


Characteristic of the 
Mutual Company 


HE terms of the mutual policy (con- 

tract) generally prescribe the meth- 
ods, or the plan, under which the 
mutual will operate. Usually the by- 
laws as adopted by the association are 
by the terms of the contract made a 
part thereof even though same are not 
printed in the policy. 

Some mutuals operate on the assess- 
ment plan and limit the liability of their 
members, and at the same time reserve 
to themselves the right to prorate their 
losses if the income derived from the 
advance premium collected, plus the 
maximum assessments which may be 
levied together with the reserve, if any, 
proves to be insufficient to meet ex- 
penses and losses incurred. 

In some states, usually where the hail 
hazard is not severe, the mutuals write 
unlimited liability contracts, on the plan 
followed by most of the farmers’ mu- 
tual fire insurance companies. 

There are a few mutual hail insur- 
ance companies which collect a fixed 
premium based on rates, which are 
somewhat under the rates charged by 
joint-stock companies, and the policy 
provides for a contingent liability on 
the part of the insured equal to the 


wn 


fixed premium. Under this plan the 
insured may in some years have re- 
bated to him a _ part of the fixed 
premium already paid, while in years 
when the losses are severe he may be 
called upon to pay a part of the obliga- 
tion assumed under the contingent lia- 
bility clause of the contract. This plan 
has been found to be most desirable for 
territory where the hail hazard is great 
and where annual advance-payment 
policies are mostly written. 

In Minnesota and Iowa a few mutual 
companies write a “Term Policy” for 
either three or five years which covers 
in a stated amount certain enumerated 
crops on a given location. 

Another form of policy written is 
called a “Perpetual Policy,” which 
means that the insurance contract con- 
tinues in force so long as same is not 
cancelled by the insured or the com- 
pany. 


Some Causes of 
Failure of Mutuals 


N MANY instances the persons who 

organize mutuals, although having 
the best intentions and having good 
standing in the community for honesty 
and integrity, are deficient in under- 
writing experience, or have none what- 
ever, and when they find it impossible 
to obtain the services of a manager who 
has experience and technical knowledge, 
they assume the responsibility of man- 
aging the organization. They soon find 
themselves being influenced by mem- 
bers, and in many instances they adopt 
rules and principles of operation which 
are not founded on good principles of 
underwriting experience. Under these 
conditions the association will flourish 
so long as things are going well, but “a 
run of losses,” which comes sooner or 
later, will be fatal, as there will not be 
sufficient funds derived from the pre- 
mium income, including the reserve, if 
any reserve exists at all, to pay the 
expenses of operation and the losses in- 
curred. The members quit or refuse 
to pay assessments, the few members 
who remain soon find the burden intol- 
erable and then comes the end. For the 
officers will resign, refusing longer to 
bear the calumny and insults heaped 
upon them by the membership, or dis- 
gruntled members will throw the com- 
pany into the courts and a receiver will 
close up the business. 


Failure to Establish 
Adequate Rates 


F NECESSITY the rates charged 

by mutuals must be less than those 
charged by joint-stock companies or 
the mutual cannot induce farmers to 
become members, and usually the rates 
are not adequate to cover the existing 
hail hazard and also pay expenses. 


Other Weaknesses That 
Result in Disaster 


OST mutuals have a very small 

reserve and fail to provide for the 
building up of such a fund during the 
years when losses are light. There- 
fore when heavy losses come they are 
entirely unable to raise the funds neces- 
sary for the payment of expenses and 
make payment of the losses in full. 

On account of the limited territory in 
which the mutual operates, or the limi- 
tation of the amount of business which 
it is able to produce, the expense ratio 
climbs up, and this takes money which 
should be set aside for payment of 
losses. 

For the reason that the mutual oper- 
ates on a low rate basis it does not have 
sufficient funds to pay for reinsurance. 
Therefore where it takes excessive lia- 
bility in a small area, and that area 

(CONTINUED ON PAGE 22) 
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HE business of insurance has al- 
T wars been susceptible to attacks 

by politicians and other notoriety 
seekers, because of the fact that it is 
closely supervised by the insurance 
departments of every state, and its op- 
erations and trade secrets are bared to 
the public through publication § of 
sworn statements in the daily press. 
Naturally, we find people who are firmly 
convinced that they can conduct the 
business more efficiently and econom- 
ically than men who have made it the 
study of years, and the result is usually 
manifested by Socialistic schemes of 
different kinds, most of which ulti- 
mately come to grief. 

The Nonpartisan League has made a 
political football of the insurance busi- 
ness for the past few years and has 
used the state hail fund as a vehicle 
to ride into power. When asked by 
someone skeptically inclined what 
they have accomplished during their 
four years of absolute control in North 
Dakota, they invariably point with 
pride to the millions of dollars saved 
the farmers of the state through the 
operation of their fund. Let us, 
therefore, analyze this as well as simi- 
lar schemes in order to determine how 


much the insuring public has bene- 
fited. 
What Has Happened 

in North Dakota 

TATE HAIL INSURANCE first 


appeared in North Dakota in 1911, 
but was not of the “compulsory” va- 
riety now existing in various states. 
The law creating this hail fund made 
no provisions for creating a surplus 
and was at the best a makeshife meas- 
ure prepared by people with very lit- 
tle, if any, knowledge of the hazards 
of the hail business. 

The premium charged during 1911 
and 1912 was 20 cents per acre to pro- 
vide insurance of $8 an acre, or a rate 
of 24% percent, which proved entirely 
inadequate and resulted in the 1911 
losses being prorated at 70 cents on 
the dollar and those of 1912 at 55 cents 
on the dollar. This disastrous record 
caused the law to be amended in 1913 
to provide a premium charge of 30 
cents per acre, equivalent to a rate of 
3% percent on $8 per acre of insur- 
ance. Again the charges proved in- 
adequate and the farmers were forced 
to accept the following prorated 
amounts on adjusted losses: 

1913, 88 cents on the dollar; 1914, 
65 cents; 1915, 75 cents; 1916, 38 cents; 
1917, 62 cents; 1918, 53 cents, or an 
average payment during the 8-year 
life of this scheme of 63 cents on the 
dollar. 

In the meantime, a system of “com- 
pulsory” hail insurance sprang up in 
Canada, under the terms of which, in 
1916, 25,000,000 acres of land were taxed 
at the rate of 4 cents per acre to pro- 
vide insurance in the amount of $5 
per acre on only 7,000,000 acres of 
cultivated land. This amounted to 
2.86 percent of a premium charge and 
enabled the commission to pay $2 per 
acre for total loss, or 40 percent of the 
indemnity promised. It will be ap- 
parent from these figures that the real 
charge was a little over 7 percent. A 
committee appointed by the various 
municipalities to devise a more feasible 
plan reported that in order to pay all 
losses in full it would be necessary to 
levy a tax of $25.60 on every assess- 
able quarter section of land, or an 
assessment of 37 cents per acre on 
cultivated land in addition to the four 
cents per acre charge on the entire 
acreage. These conclusions caused the 
committee above referred to to report 
that “We do not consider positive in- 
surance feasible under the municipal 
hail insurance.” 

In spite of this unfavorable record 
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BY JACOB NELSON 





This is probably the best presenta- 
tion of the weaknesses and shortcom- 
ings of state hail insurance funds 
that has ever been published any- 
where. It is an important contribu- 
tion to the hail insurance literature 
of the country. Mr. Nelson, who is 
executive special agent of the Ameri- 
can Eagle, with headquarters at Chi- 
cago, has treated his subject exhaus- 
tively, has delved into the records of 
the various state funds, and his con- 
clusions are interesting and illuminat- 
ing. In this article Mr. Nelson has 
dealt only with the facts, and local 
agents can make good use of the ma- 
terial that he has complied. 

Mr. Nelson started his business 
career in 1900 in a bank at Willmar, 
Minn., and after five years there went 
into the banking business in North 
Dakota. He continued as a banker 
for eight years in North Dakota, 
serving also as a local agent. In con- 
nection with his insurance business, 
Mr. Nelson was a large personal pro- 
ducer of hail premiums, and also did 
considerable adjusting work on the 
per diem basis for hail companies. In 
1913 he took up field work as special 
agent in North Dakota of the old 
Anchor of Des Moines. When Stin- 
son & Gibson of Minneapolis were 
appointed managers of the farm and 
hail department of the Springfield 
and Minneapolis F. & M., Mr. Nel- 
son went with them, and traveled as 
special agent in North Dakota, Mon- 
tana and South Dakota. From 1916 
to 1918, Mr. Nelson served as state 
agent in South Dakota for the Minne- 
apolis Fire & Marine, and in April, 
1918, was appointed special agent of 
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the American Eagle in Minnesota 
and North Dakota, and. manager of 
the Northwestern hail department of 
the three Evans companies with 
headquarters at Minneapolis. Early 
this year he was made executive spe- 
cial agent of the American Eagle, 
with Chicago headquarters. 

Thus, during his entire career, Mr. 
Nelson has given special attention to 
the hail business, and few hail men 
in the country have a broader grasp 
and wider knowledge of the business 
than he. 








of the neighboring Canadian provinces 
in compulsory hail insurance, and in 
spite of the disastrous results of its 
own pet scheme, over a period of eight 
years, the state of North Dakota 
launched the present “compulsory hail 
insurance law” in 1919. Under the pro- 
visions of this act, every acre of till- 
able land is assessed 3 cents per acre 
to provide a°fund necessary for the 
carrying on of the business. Every 
acre of crop in the state is thereby 
automatically insured in the amount of 
$7 per acre, but the property owner 
or tenant (with the owner’s consent) 
has the privilege of withdrawing from 
the operation of the indemnity tax by 
filing an affidavit of such intention with 
his county auditor before June 1. 


Complete Example of 
Operation of State Fund 


HE maxumum indemnity tax which 

may be levied under the North Da- 
kota law is 50 cents per acre on all 
cultivated land. The actual levy for 
the year 1919 was 25 cents per acre, 
exclusive of the 3 cents acreage tax. 
In comparison with the old line com- 
panies’ plan of operation, let us say 
that a farmer in Adams county, N. D., 
owns a half section of land with 140 
acres under cultivation in each quarter. 
He decides during the year 1919 to 
try out the state hail fund on one 
auarter section and carries old line in- 
surance on the other. His initial cost 
would be as follows: 3 cents acreage 
tax on the whole half section of 320 
acres, $9.60; indemnity tax of 25 cents 
per acre on 140 acres, $35; total cost 
for $7 per acre on 140 acres, or $980 
of insurance with the state, $44.60. He 
takes out the same amount of old line 
insurance, $980, on the other quarter 
at a rate of 10 percent, at a cost of 


$98. Apparently this affords him con- 
siderable of a saving, but, we will say 
that he has a total loss by hail on July 
1 The old line company pays him 
$980 in cash on July 8. The ‘state’s 
adjustor also allows him a total loss 
and on Dec. 1 the state issues a 
warrant for $980 in payment of the 
loss, which, we will say, is registered 
on December 8, and draws 6 percent 
interest from that date. Owing to the 
fact that the current rate of interest 
in North Dakota is 10 percent, the 
farmer is out the interest on $980 for 
five months, amounting to $40.85, as 
in many instances he is a borrower at 
the bank. He now attempts to dis- 
pose of his warrant and finds that it is 
not attractive to the local banker at a 
6 percent rate, so is forced to discount 
it at rates varying from 2 percent to 
5 percent, depending upon the locality 
and ability of his bank to handle this 
class of paper. Figuring an average 
discount rate of 3% percent amounting 
to $34.30, his total cost with the state 
is $44.60 plus $40.85, plus $34.30, or 
$119.75, as compared with the old line 
company’s original and final cost of 
$98. It is hard, indeed, to figure where 
the state hail fund has benefited this 
particular farmer. In addition, he has 
had the old line company’s money to 
apply on his fall settlements but had 
to complete them without the help of 
the money which the state owed him. 
All hail warrants in North Dakota dur- 
ing 1919 were issued to counties accord- 
ing to alphabetical arrangement, so 
farmers living in counties whose names 
commence with W were forced to wait 
considerably longer for their money. 
Hail warrants are retired by the state 
when funds are available from pay- 
ment of hail taxes, so any delay in 
meeting these tax payments seriously 
retards the final settlements. 
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State Funds 


Changes and Revisions 
in Laws Necessary 


|" HAS just come to light that the 
state of North Dakota had near} 
$800,000 in the hail fund, but no cal] 
was issued to retire the outstanding 
warrants and some farmers were forced 
to dispose of their warrants at dis- 
counts ranging as high as 20 percent. 
It is further charged that the state paid 
out nearly $130,000 interest on _ hail 
warrants while the funds were lying 
idle in the Bank of North Dakota, 
Without doubt, this item should be in- 
cluded in cost of operation. Most of 
the clerical work is done by the vari- 
ous county officials without remunera- 
tion, which affords the state consider. 
able of a saving. It is suggested that 
each county auditor be allowed the sum 
of $250 per year as payment for sery- 
ices rendered the hail fund during 1921, 
and the department has asked that the 
¢ppropriation to meet current ex. 
penses be increased from $100,000 to 
$150,000 this year. 

Department officials admit that a 
number of weak points have appeared 
in the statute and amendments to the 
present law are predicted during the 
present session of the legislature. And 
so it goes—ad infinitum. Politicians 
tinker with the laws and _ officials 
frantically come to the front with 
alibis until no one knows whether the 
insurance contract issued by the state 
is a sound bond of indemnity or a 
“scrap of paper.” 

Contrast the above method with the 
honorable record and prompt settle- 
ments of old line companies and draw 
your own conclusions. 


Results in Montana 
and South Dakota 


URING 1917, the state of Montana 

established a state hail insurance 
department and collected that year 
premiums of $107,000 with losses of 
$62,000. The law permits a maximum 
assessment of 60 cents per acre for 
$12 per acre of insurance, but owing to 
the fact that losses incurred were mod- 
erate, only 40 cents per acre was levied, 
enabling it to pay all losses in full 
and to complete the year with a sur- 
plus of $40,000. ; 

The next year, however, proved dis- 
astrous for the state, forcing the 
maximum levy of 60 cents per acre, 
and the amount thus collected, to- 
gether with the surplus from the previ- 
ous year, was sufficient to pay only 46 
cents on the dollar to the claimants. 
The old line companies, as usual, paid 
their losses in full promptly upon re- 
ceipt of proofs of loss. 

The state of South Dakota in 1919 
enacted a law establishing a state hail 
fund similar to that in operation in 
North Dakota at the present time, but 
provided varying rates in four districts 
as follows: 35 cents, 40 cents, 42 
cents, and 45 cents per acre. It further 
provides that the rates cannot be re- 
duced until a reserve fund of $2,500,000 
has been accumulated. 

The indemnity provided is $10 pert 
acre, as compared with $7 in North 
Dakota and $12 in Montana, and with- 
drawal privileges are also extended. 
The farmer may withdraw entirely by 
filing an affidavit with the county 
auditor prior to June 1, or may elect 
to retain onehalf of the $10 indemnity 
and be subject to onehalf of the tax. 
Owing to unusually light losses during 
1919 the South Dakota fund was en- 
abled to pay its losses in full and ac- 
cumulate a reserve of about $900,000. 
During 1920 it is estimated that the 
premium income amounted to $1,250,- 
000 and losses about $1,000,000, leav- 
ing a further amount to be added to 
surplus of about $250,000. ; 

However, it is reported that during 

(CONTINUED ON PAGE 10) 
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HAIL INSURANCE 


NUMBER 
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Hail Losses As Seen by the Agent 


there are four interested parties— 

the company, the adjuster, the agent 
and the assured. The two principals are 
the company and the assured—the neu- 
tral parties, each a check upon and an 
aid to the other, are the adjuster and 
the agent. The agent, while technically 
qa commissioned representative of the 
company, is in somewhat the position of 
the salesman on a territory, whose suc- 
cess is dependant upon the values of 
the goods he sells and the ability of his 
house to deliver the qualities as repre- 
sented, thereby keeping the good will 
of his customers and enabling him to 
secure future orders from season to sea- 
son. As it is the salesman’s duty to 
protect his firm against unscrupulous 
complaints of the customer, so is it the 
agent’s duty to protect his company 
from unfair claimants, and line up 
squarely with the adjuster in cases of 
controversy where the assured is clearly 
in the wrong. The company’s interest 
is his interest, and it is one of his duties 
to maintain a fair and impartial attitude 
that permits of no injustice being ac- 


I the adjustment of every hail loss 
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corded either party to the hail contract. 
In this position he is able to curb the 
avaricious assured, and on _ occasion 
lend material assistance to the adjuster 
who, from physical and mental exhaus- 
tion attendant upon the continued strain 
of the season’s adjustments, may be 
constrained to feel that honesty and 
fairness are nonexistent virtues, thereby 
being tempted to assume an attitude 
inimical to the best interests of his 
company. Many an adjuster carries a 
warm spot in his memory for the un- 
derstanding agent, who at such a time 
has sensed the situation and by his 
patience and timely counsel shown the 
way around complications that might 
otherwise have involved an unpleasant 
aftermath. Conversely, there is nothing 
more rankling than for an agent to as- 
sume an attitude of open criticism and 
distrust of the adjuster. An avowed or 
implied unwillingness to cooperate, or a 
lack of fair mindedness on the part of 
an agent will arouse needless discord 
as surely as the reverse method will 
Promote full accord. 


TRULY the local agent is the infan- 

try of the game when it comes to 
hail losses. When claims are reported, 
and before the adjuster arrives he is 
taked by the machine gun fire of the 
claimant’s impatience as to when the 
losses will be given attention. Years of 
Square dealing on the part of the stock 
companies have failed to entirely dispel 
the inborn suspicion many farmers hold 
against outside corporations. The local 
agent is the first to bear the brunt of 
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hasty criticism if an adjuster is not on 
the ground promptly and, unmerited as 
some of the complaints he receives may 
be, it is up to him to keep the way 
smoothed for the adjuster when he does 
arrive, else unpleasant complications 
might ensue, thereby making the pro- 
cess of equitable settlements infinitely 
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loss, except upon the closest scrutiny. 
The trained adjuster can tell what has 
caused the damage without much diffi- 
culty, but, being naturally suspicious of 
the stranger, the farmer will be openly 
doubtful. Should an agent not be fully 
advised as to the causes of the damage 
he should not hesitate to inform him- 








Mr. Cavanaugh is president of the Cavanaugh-Bjornson Company of 
Omaha, Neb., one of the important hail general agencies. 
enced in every branch of the hail business. Mr. Cavanaugh started in- 
surance work with a local agency in western Kansas and later went into 
the field for the old Northwestern General Agency of Minneapolis. He 
then served for one year as vice president of the Hedwell-Sundberg Com- 
pany of Minneapolis, one of the most important hail general agencies of 
the country. Four years ago he went with the Western Adjustment & 
Inspection Company, serving as manager of the hail department. He 
organized his own general agency last year. In this contribution Mr. 
Cavanaugh discusses hail losses from the standpoint of the local agent, in 
a manner that is interesting and instructive. 


He is experi- 








harder. Realizing there are other losses 
over the territory as well as his own, 
that during the various seasons there 
are some thirty to fifty thousand claims 
reported to the old line stock com- 
panies alone, he knows it is impossi- 
ble for an adjuster to be lurking in 
some protected shelter ready to sally 
forth into every field and settle the 
losses as soon as the hail has ceased 
falling. 


HEN when the adjusters have ar- 

rived the agent is often subject to 
some rather heavy artillery from claim- 
ants who feel they should be given pre- 
ferred attention, or who attempt to 
solicit the aid of the agent in exacting 
exorbitant payments from the company. 
His troubles are further increased if 
there is some form of loss other than 
hail. The claimant, often in good faith, 
will contend that all the damage done 
his crops is payable under his policy, 
and his first court of appeal is naturally 
to the agent. Realizing that the hail 
contract only assumes the liability of 
loss by hail, the duty of the agent is to 
insist that payment be made and ac- 
cepted only on this basis. The insect 
and disease enemies of grain are numer- 
ous, and losses caused by improper or 
lax farming methods are frequent and 
confusing. Many of these losses are so 
different in appearance from hail they 
may readily be identified or the cause 
thereof easily be shown. Others, how- 
ever, are so similar in appearance they 
are quite naturally mistaken for hail 


self by conference with the adjuster, 
thereby being better enabled to intelli- 
gently advise the claimant and satisfy 
him that he is being justly dealt with. 


EPENDING upon these same com- 

plainants as he does for a liveli- 
hood, not alone from his insurance busi- 
ness, but his other activities as well, he 
often finds himself in a position rather 
too warm for comfort if unexplainable 
complications occur. It is, therefore, 
vitally important that of all men the 
agent keep his head and his feet, fore- 
stalling criticism of both himself and 
his companies by his unruffied calm and 
his absolute assurance that it is the ad- 
juster’s intention to be as fair as possi- 
ble, that the companies are as anxious 
as himself or his most exacting client 
to accord full justice. The troubles of 
an agent with his reported losses run 
almost from the party who expects his 
loss adjusted before sun down of the 
day the hail fell, to the individual who 
calmly cranks up his “Lizzie” and goes 
off on a vacation without leaving a 
power of attorney so his claim may be 
disposed of, waking up with a vigorous 
protest sixty to ninety days later, a 
mightily abused mortal at the delay and 
inattention of the agent and the com- 
pany. Or his near kin who does not dis- 
cover he has had a loss until he starts 
to harvest and who insists that by some 
power of divination the agent or the 
adjuster should have known he had a 
claim and attended to the adjusting of 
it some thirty days prior when his 
neighbors, who made prompt reports, 








These trees were in full leaf when a big hail storm struck near Horton, 


Kan., a few years ago. 


crops can stand such a bombardment. 





r s Within a few minutes they were stripped as bare as 
as in mid-winter, and their limbs skinned up so that many died. No growing 


were paid. A first cousin to this pair is 
the party who because his neighbors re- 
ported a claim, feels he, also, should re- 
port and because they are paid just 
losses he, by virtue of having a policy 
on grain in the vicinity, is discriminated 
against if a like settlement is not ac- 
corded him, whether he has a loss or 
not. He frequently goes even farther 
and insists that he be paid the same 
amount as allowed the worst sufferer 
from the storm. 


T is a well known fact that hail storms 

are of limited area, generally have a 
well defined path and that while one 
side of a field of even average size may 
be totally destroyed, the loss may be 
nominal or even negligible a few rods 
away. In spite of this an agent often 
has a few disagreeable interviews with 
such a claimant and at times even loses 
his friendship altogether. 


HE logical evolution of this type is to 

make himself an instigator of trouble, 
influencing his neighbors to report with 
him, whether they have losses or not, 
holding together for payment, believing 
the companies will pay eventually, 
rather than fight an entire community. 
The agent knowing he will not only 
lose the confidence of his companies, 
but eventually the business of such par- 
ties as well, must take quick action to 
forestall such cliques. He knows full 
well that should he countenance such 
action he will, at least by implied con- 
sent, become a party to the fraud, and 
that he is very liable later to become 
the recipient of their concerted dis- 
honesty in other ways. 


ROM the foregoing it must not be 

inferred that all hail claimants are 
dishonest and unreasonable, any more 
so than in other lines of insurance, but 
neither must it be presumed that the 
Icss end of the business does not effect 
the equanimity and peace of mind of 
the agent. Truly at times he must be 
endowed with the patience of Job and 
the wisdom of Solomon, for the hail 
game is fast and furious and the weak- 
ling will be shown at his true worth as 
quickly here as in any line that tests the 
mettle of men. 


HEN losses occur just at the be- 

ginning of harvest or while the 
grain is being cut the troubles of the 
agent are increased, for it is hard to 
convince the average man a loss can be 
adjusted after the grain is in the stack 
or the shock. It is at this period the 
assured is most insistent the agent 
come out and adjust his loss or at 
least go over the fields and arrive at 
the damage done so he may be able to 
advise the adjuster. The average agent 
knows this would tend to complicate 
matters more than ever, and the agent 
who has adjusted claims never falls into 
this trap, but should he yield to the 
temptation he very likely stirs up in- 
finite grief for himself and the adjuster 
and if he is wise vows, never again. 


O eliminate some of the agent’s 

problems and for their own protec- 
tion as well, the companies have within 
the last few years devised a form of 
loss notice that incorporates a power of 
attorney for the assured to sign if he is 
a nonresident, or, being a _ resident, 
should he not expect to be at home 
when an adjuster arrives. Formerly 
there was no such form existent, and if 
the assured could not be located the 
agent or some member of the family 
would sign the proof. Should the agent 
sign and the claimant not be satisfied 
there was trouble brewing which often 
led to some rather humiliating admis- 
sions to the company and a subsequent 
opening up of the loss. Now with the 
signed power of attorney, the client has 
no come back upon his agent. Another 
source of controversy has been largely 
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done away with in eliminating the esti- 
mated percentage of loss from the no- 
tice. Frequently this became the basis 
of claim, and with many claimants a 
point of honor, and trading ability 
seemed to evolve around this precon- 
ceived figure. What local agent has not 
been told by a claimant, “Well, I put 
in for 40 percent and only got 18 per- 
cent.” As a matter of fact, the 18 per- 
cent had doubtless been accepted by 
him with a full belief it was an equita- 
ble allowance, but he had apparently 
been forced to make a mental conces- 
sion that still rankled. 


FEW years ago when loss drafts 

were returned by the companies 
the agent frequently was informed by 
the assured the amount was incorrect 
and that he had been allowed a greater 
percentage of loss than the draft called 
for. The only way to ascertain the facts 
was to write for the original proof to 
exhibit to the assured, and even then 
the dishonest claimant might maintain 
the amount had been changed by the 
adjuster after the proof had been signed. 
To eliminate this source of annoyance 
the proofs are now made in duplicate 
and an exact carbon copy left with the 
assured. In case of dispute the claim- 
ant must produce his copy, and the 
agent is then in position to at once 
verify the facts, and is spared the un- 
necessary correspondence formerly at- 
tendent to such matters. 


[ NVARIABLY the agent who con- 
ducts a successful hail business is 
of a type clearly defined. He stands 
four square to all sides of the game. He 
believes in hail insurance as an eco- 
nomic necessity. He knows what he is 
selling, knows what the company con- 
tracts to do, and knows what to prom- 
ise the assured. He realizes the rates, 
rules and practices governing the writ- 
ing of hail coverage are as equitable as 
it is possible to make them, and that the 
policy contract is as binding upon the 
assured as it is upon the company. 
HE insists upon two things—the pay- 

ment in full of a loss, and the ac- 
ceptance of payment in full by the as- 
sured. In case of controversy he likes 
to know by what method an adjuster 
has arrived at the amount of loss, and 
should have enough of the adjuster’s 
side of the story to enable him to in- 
telligently talk the matter of dispute 
over with the assured. 

In this connection an adjuster can 
often forestall criticism by making it a 
point to give his side of the story to the 
agent interested, where complete har- 
mony has not prevailed between him- 
self and an assured. While he cannot 
do this at all times, it can be done in 
enough cases to materially assist. It 
must not be forgotten that unless the 
agent gets both sides of the story the 
farmer may make his statement so 
plausible as to cause even the less gulli- 
ble of agents to feel there has not been 


full justice accorded. 

” disputed cases an adjuster should 
4 make special effort to close the loss 
in such a way as to leave no opening 
for later argument or dissatisfaction. 
One of the surest ways to put an agent 
in an unpleasant frame of mind toward 
his company is for an adjuster to at- 
tempt snap judgment and then solicit 
his aid in upholding such a decision. 
While a seasoned adjuster can estimate 
the average hail loss correctly without 
making test counts, he does not satisfy 
the unbelieving claimant who has based 
his own opinion of his loss upon a like 
estimate, made, however, without the 
experience of the trained adjuster and 
very possibly boosted by his desire to 
get the best of the bargain. An ad- 
juster should, therefore, make tests 
enough in the field to confirm his esti- 
mate, and to give the claimant a phys- 
ical demonstration of the mental cal- 
culation. 


HERE a claimant is found to be 
hopelessly unwilling to settle his 
loss on a fair basis, the agent can often 
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be of assistance in effecting an amica- 
ble agreement, but whether he can or 
not he should be taken into conference 
with the claimant and adjuster on the 
field in question and thereby form his 
own opinion. We believe our local 
agent friends will agree with us that in 
such cases their decision is overwhelm- 
ingly in favor of the adjuster. 

The present satisfactory conditions 
prevailing in the adjustment of hail 
losses are in no small way due to the 
splendid cooperation of the agency 
forces and while at times small differ- 
ences do occur, it. is largely traceable 
to a clash of personalities rather than 
to any particular desire to cause fric- 
tion. 


O preserve the right of all parties 

to the contract and to forestall mis- 
understanding and dispute, the success- 
ful agent knows pretty well what to 
and what not to do when the hail claims 
of his policyholders are in process of 
report and adjustment. He knows losses 
must be reported within a_ specified 
time limit or the company is not legally 
or morally bound to give the claim at- 
tention. He knows the regular form 
loss notice provided by the company 
should be used and to facilitate the 
work of adjusters the power of attor- 
ney should be signed if there is even a 
remote likelihood of the claimant not 
being promptly located when the ad- 
juster arrives. He realizes the com- 
panies are making every effort to give 
all claims prompt attention, and if 
minor delays occur it is generally due 
to causes beyond their control, such as 
slow delivery of the mails, weather con- 
ditions or that the state of the roads 
has upset their calculations and _ re- 
tarded the work. He knows when the 
adjuster does arrive that he is a trained 
man, who holds his position because of 
his knowledge of losses, his ability to 
deal fairly and diplomatically with the 
assured, that he is operating in the ca- 
pacity of a neutral, and that it is his 
full desire to pay the just loss and to 





maintain harmony between the com- 
pany and the assured. He accepts the 
adjuster as something more than a 
necessary evil to be tolerated simply as 
an unpleasant incident attendant to the 
loss. He, therefore, refrains from med- 
dling in the loss adjustment or attempt- 
ing to advise his claimants as to the 
amount they should demand, leaving 
that matter to the expert judgment of 
the adjuster who is handling such mat- 
ters day after day. 


E realizes the adjuster’s position is 

not a bed of roses, that he is con- 
stantly dealing with complex personali- 
ties and complicated situations, that he 
is working at high pressure and under 
a tremendous physical and mental 
strain, and particularly if he has had 
experience as an adjuster of hail claims 
himself, does he wonder at their ability 
to keep an even temper under all the 
trying circumstances attendant to their 
duties. He knows that in case of dis- 
agreement he will be called into the 
loss and by personal acquaintance with 
the unreasonable assured may be able 
to assist in consumating a happy agree- 
ment between the parties. He does not 
harass his company’ with accounts of 
petty differences between adjusters and 
claimants, feeling possibly that it is 
only a natural rankling attendant to the 
disposition of the claim, especially 
where an unreasonable attitude has 
been assumed by either party, prefer- 
ring rather to act in the capacity of 
mediator, leaving both parties in a bet- 
ter frame of mind than by any other 
procedure. Where the adjuster is prob- 
ably at fault he knows a concise and 
impartial statement of facts to the com- 
pany will bring another investigation 
of the loss which will ultimately lead to 
entire justice being accorded. He ex- 
plains this situation to the assured and 
bids him be patient until the matter can 
be given further attention. By long 
experience he is acquainted with the 
stability of the companies and knows 
that any just losses will be paid 


promptly and without dispute. He does 
not attempt to foist unfair claims upon 
his company nor uphold the unfair 
claimant in any attempt to do so. By 
following such a course he knows the 
standing of the agency will be unim- 
paired in his community, that all fair- 
minded parties will remain his staunch 
friends and the claimant who does not 
care to play fair will be eliminated from 
his activities and that harmony will pre- 
vail. 


Hail! Hail! the 
Gang’s All Here 





(Picture from J. B. Cullison) 


This is a street scene in Fargo, N. D. 
taken immediately after a severe hail 
storm that swept through the easter 
part of the state a couple of years ago. 
It knocks out the theory held by many 
that hail storms occur only in the 
country districts. 
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Twenty-two Years’ Experience 
in Writing Hail Insurance 


gives us an insight of the business that is 
valuable to any Local Agent. 


The result of this experience we willingly 
share with the Local Agent, as the success 
of the Company and Local Agent is inde- 
pendent. 


Out of twenty-two years of experience has 
developed a service that is prompt, intel- 
ligent and constructive, one that fills the 
needs of the agent; one that assumes the 
obligation rightly and discharges it justly! 


May we extend our service to you? 


Applications for agency are given careful 
consideration. 


NORTHWESTERN 
FIRE AND MARINE INSURANCE CO. 


Minneapolis, Minnesota 























ee At OA OSL 














10 


THE NATIONAL 





UNDERWRITER 


February 17, 1923 


Big Field for Corn Business 


BY C. FRED MORGAN 


HERE seems to be a prevailing 
[idea among the farmers of small 
grain countries that corn is im- 
mune from damage by hail. Even in 
a country where both corn and small 
grain are grown, I occasionally find 
a man who has suffered a loss on small 
grain, while corn was yet too small to 
be hurt only temporarily. Therefore, 
he has concluded that hail comes too 
early to materially damage corn, and 
he begins to insure small grain only. 
On the other hand, I find men who 
have lost their corn crop after small 
grain was harvested, and they have 
concluded that hail comes too late to 
hurt small grain, therefore, they will 
insure corn and take their own risk 

on the small grain. 
4 


HE second is a much more notice- 

able damage, as it affects the yield 
materially. When a stalk is broken, it 
is a total loss. If it is bruised, it will 
crack or check crosswise. When in this 
condition, it is unable to stand against 
a heavy wind, and if the crack is deep 
it will break of its own weight, espe- 


cially when the ears begin to get 
heavy. 
HE first is the least destructive. 


Nature seems to have provided a 
surplus of leaves, and if they are only 
slit, the damage, while it looks serious, 
seems to have very little effect on the 


yield. The leaves are the lungs of the 
corn plant, and as the air cells run 
lengthwise, the slitting of them may 
only destroy a small portion of these 
cells, thereby leaving plenty to provide 
the plant with oxygen. Of. course, if 
the plant is developed to the stage that 
all the leaves are out, and they are torn 
up too badly, it will die. 


FIND a man occasionally with a 

very heavy damage on small grain, 
while his insurance covers corn only, 
and vice versa, because of this mistaken 
idea. 

The theory that corn is a hardy 
plant, and hard to damage by hail, is 
a mistake. Corn is a tender plant, and, 
in certain stages, is very susceptible to 
hail damage. 

There are three ways in which this 


plant may be damaged by hail. First, 
the slitting of the leaves; second, 
bruised and _ broken stalks; third, 


bruised ears. 


HIRD: Bruising the ear is caused 

by hailstones striking it while it is 
yet in the milk, damaging the kernels 
and causing them to rot. The extent 
of this kind of damage depends alto- 
gether on the number of rotten spots 
on the ear. In some cases there are 
very few, while in case of a severe 


Stock ‘Companies vs. State Funds 


(CONTINUED FROM PAGE 6) 


1919 about 4,000,000 acres were insured 
for $10 per acre, making the total 
liability assumed by the state $40,- 
000,000. ' Had a loss of 10 percent oc- 
curred and the full 45 cents per acre 
maximum assessment been levied ,the 
total income would have been $1,800,- 
000 with which to pay losses amount- 
ing to $4,000,000, which would permit 
a payment of only 45 cents on the 
dollar. Such a loss ratio is quite likely 
to occur as evidenced by statistics of 
companies which have engaged in the 
business of hail insurance over a period 
of years. 

While there is no desire on our part 
to detract from the heretofore success- 
ful conduct of the South Dakota hail 
fund, the fact remains that the liability 
assumed is out of proportion to the 
premium income and past experience 
teaches us that severe losses may occur 
over a period of years and that one 
state is too small a territory, and two 
years too short a period to measure 
the hazards of the hail business. 


How Nebraska State 
Fund Has Fallen Down 


HE state of Nebraska enacted a 

hail insurance law during 1917 
which has now been in operation for 
four years. This plan is not com- 
pulsory, however, and originally fixed 
rates in three zones varying from 25 
cents to 45 cents per acre, to produce 
insurance in the amount of $10 per 
acre. <A further charge of % cents 
per acre was charged the assured by 
the assessor soliciting the business as 
his compensation, therefore. The fund 
was more or less inactive during 1917, 
but we find that on Oct. 1, 1918, the 
state hail insurance commissioner sub- 
mitted a report showing premiums for 
that year amounting to $152,770,40, with 
losses and expenses of $128,407.47. Ap- 
parently there were too many premiums 
uncollected and the experience was not 
entirely satisfactory, because we find 
several amendments to the law in 1919. 

Among other things, these amend- 
ments provided for increases in rates 
and indemnity varying from 25 cents 
per acre for $10 insurance and 40 cents 


per acre for $15 insurance in the first 
zone, to 60 cents for $10 insurance and 
90 cents for $15 insurance in the third 
zone. The secretary of the department 
of trade and commerce, reporting for 
the year 1919, gives premiums of $782,- 
714.47, with losses and expenses $701,- 
412.95, balance largely represented by 
premiums in the course of collection. 
We quote from his report under date 
of Feb. 2, 1920: “All premiums being 
payable to the county treasurer and 
then reported to the state treasurer 
necessarily retards payment of losses 
and works a hardship on the policy- 
holders who suffer a loss. At this date 
less than_half the premiums have been 
reported paid at the office of the state 
treasurer, but it is confidently ex- 
pected that sufficient funds will be on 
hand in a few days to permit state war- 
rants to be issued for 50 percent of 
each individual loss and a further dis- 
tribution will be made as soon as col- 
lections will permit. If approximately 
90 percent of all premiums are paid 
losses can be paid in full, but if collec- 
tions should fall below 90 percent of 
premiums, losses will have to be 
scaled.” 

It is interesting to note that on Feb. 
2, 1920, the department “confidently 
expects” to pay 50 percent of each in- 
dividual loss incurred during the grow- 
ing season of 1919, but that if premiums 
are not paid as anticipated, losses will 
have to be “scaled.” 

Truly a wondrous form of indemnity! 
How long would an old line company 
be permitted to conduct its affairs on 
the above basis and still be permitted 
to operate in the state? 

In a recent communication to the 
governor, the secretary of the depart- 
ment recommends that the present law 
be either amended or repealed and 
states that during the past biennial 
period, the state failed to pay its losses 
by nearly $70,000. For the year 1920 
the fund will pay, eventually, ap- 
proximately 85 cents on the dollar of 
indemnity promised its citizens and tax 
payers. Selah! A disinterested ob- 


server could hardly classify the four 
years’ operation of the Nebraska hail 
laws as a “Howling Success.” 





storm one side of the ear may be com- 
pletely destroyed, making it unfit for 
use of any kind. 

Small grain at certain stages is more 
easily damaged than corn, but it ma- 
tures in a much shorter time, and is 
harvested before the hail season is past, 
while corn is subject to damage during 
the entire hail season. 

DJUSTING losses on corn is no 

more difficult than on small grain. 
It would be impossible in this article 
to give all of the different methods of 
determining damage, as different ones 
must be resorted to in different stages 
of the crop. 

If stalks are broken and bruised, it is 
first necessary for the adjuster to de- 
termine how many are broken in each 
one hundred. In other words, what 
percent are broken. This can be de- 
termined by going through the field and 
counting, say, one hundred consecutive 
stalks, and keeping a list of the broken 
ones. As the degree of damage may 
vary in different parts of the field, this 
operation should be repeated in from 
five to twenty places, depending on the 
size of the field. The same method 
should be used to determine the num- 
ber of bruised stalks. When this has 
been done, it is not difficult to arrive 
at the amount of the damage. 


N CASE of damaged ears, as men- 

tioned above, it is necessary to find 
what percent of ears have been dam- 
aged by the hail, and how badly. This 
may be determined by husking ten ears, 
in several different places in the field, 
keeping track of the bruised ears and 
finding out to what extent they are 
damaged. This gives the adjuster a 
basis on which to figure. 

The further advanced a corn crop is, 
the more severely the hail seems to 
affect it, until it reaches the roasting 
ear stage, at which time it is in its 
most critical period, as the ears, at this 
time, are very easily bruised, and the 
loss cannot be determined altogether 
by the amount of corn destroyed by 
rotten spots, but the adjuster must also 
take into consideration the effect this 
will have on the grading of the corn. 


Y EXPERIENCE in the hail in- 

surance business has been con- 
fined wholly to Iowa. I have no knowl- 
edge of this business in any other state, 
except what I have read in the insur- 
ance magazines. More than fifty per- 
cent of our insurance in this state is 
on corn, due to the fact that corn is 
grown very extensively here, and in our 
twenty years of experience the percent 
of damage has been so nearly equal 
on the two kinds of crops above men- 
tioned that we have made no difference 
in the rate, which is three percent of 
the amount insured, on all field crops. 


Not Taken With a Nature Faker’s Camera 





(Picture from J. B. Cullison) 

The large objects shown on the table are hail stones. The two small ones 
at the right end and next to the left end are regular sized hen’s eggs. These hail 
stones were gathered during a North Dakota storm and photographed indoors 
before the storm subsided. This picture gives a good idea of the size of the hail 
stones that ruin crops during the hail season. 


What State Fund in 
Oklahoma Has Done 


HE state of Oklahoma, not to be 

outdone by its progressive neigh- 
bors on the north, enacted a state hail 
insurance law on March 29, 1919. This 
law was modeled after the Nebraska 
and North Dakota laws, but provides 
for voluntary insurance only. The 
rates vary in four districts from 3 per- 
cent to 9 percent, to which is added 
i cent per acre as solicitor’s compensa- 
tion, and indemnity allowed is $20 per 
acre. In the matter of settlements all 
expenses of adjustment, clerical work, 
books, stationery, etc., shall first be 
paid in full. The balance remaining 
to be applied on losses, payment being 


made in full if sufficient funds are avail- 
able, otherwise to be prorated among 
claimants. An interesting feature of 
the Oklahoma law is that the insurance 
“shall be considered expired upon the 
adjustment of any loss thereon or when 
the crop is cut, picked or gathered.” 
The writer has known of innumerable 
instances where early losses of 5 per- 
cent have been paid by old line com- 
panies and policies continued in force 
for the balance of the season for the 
remaining 95 percent of the face value 
of the policy. Oftentimes as many as 
three and four losses have been paid 
under the same policy during the grow- 
ing season. 


This is mentioned merely to show a 
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THE IDEAL HAIL INSURANCE 


_ THE COMPANY: Organized under the laws of Iowa, 
$100,000 capital and surplus. 


THE PLAN: Insure from $15.00 per acre up on 


all field crops. © Adjustments on 
actual value basis. Pay market 
price for each bushel of grain lost 


by hail. 


THE COST: Three per cent payable in the fall, 


without interest. 


THE AGENTS CONTRACT: Liberal. 


GRAIN BELT INSURANCE COMPANY 


Sixth Floor S. & L. Bldg. Des Moines, Iowa 
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Atlas Assurance Company, 
Limited 




























Established 1808 





foes old and pro- 


gressive Company 
has appointed me Man- 


ager for its HAIL and 
FARM _ Departments 
for the Central Western 
States from the Ca- 
nadian boundary line 
South to Oklahoma, 
with headquarters at 
Minneapolis. 


The work of organizing 
this territory is now in 
active progress and | 
shall anticipate the 
pleasure of hearing from 
many of my old friends 
interested in this busi- 
ness as well as from 
many new connections. 


My address is 


W. A. Gordon, Manager 
Plymouth Building 
Minneapolis, Minn. 






































greater liberality in policy contracts is- 
sued by old line companies. Very little 
attention was paid to the Oklahoma 
law after its passage, and the depart- 
ment was inactive during 1919. During 
1920 25 policies were issued with total 
premiums of $2,071.05 and losses and 
cxpenses amounting to $1,207.53. How- 
ever, all clerical work was done by 
employes in the state commissioner’s 
office in addition to their regular work, 
and upon presenting a bill for their 
services at the end of the season same 
was denied by the state auditor upon 
recommendation of the attorney-gen- 
eral. In case future provision be made 
for payment of clerical help the 
premium income must necessarily be 
increased or the expense ratio will be 
excessive. The case of the Oklahoma 
fund may therefore be diagnosed as 
“Sleeping Sickness.” 


Features of Plan Used 
in South America 


AVING dealt at some length with 
the operations of various hail 
funds in the United States and Canada, 
let us turn for a moment to examine 
the conditons under which hail insur- 
ance is written in the republic of 
Uruguay, South America. Here we 
find existing a condition that to ex- 
ponents of state hail insurance would 
be regarded as most utopian in theory. 
In that country hail insurance is 
iegally held to be a state monopoly and 
is written only by the “State Insur- 
ance Bank,” an institution capitalized 
through state funds. To those who 
complain of the unwieldiness and “red 
tape’ as characteristic of the Amer- 
ican company system, the following 
points might be of interest: 

All premiums are paid in cash and 
must accompany the application. The 
bank has 15 days during which it may 
decide whether it wishes to accept or 
reject any application submitted. 

And applicant must insure all his 
crops, but the bank retains the privilege 
of cancelling the insurance on any 
parts, or part, or the whole thereof. 

The bank may at any time daring the 
season cancel all liability or any part 
thereof. 

No loss amounting to less than 6 
percent of the total liability under one 
policy is payable. If, upon investiga- 
tion the loss proves to be less than six 
percent of the total insured, the assured 
pays all expense of such investigation, 
but in no event, less than 40 “pesos.” 
li the assured fails to pay such ex- 
pense within a period of eight days the 
policy automatically becomes null and 
void, and the unearned premium be- 
comes the property of the bank. 

In the case of loss, the same must, 
within 24 hours, be reported to the 
local agent of the bank, telegraphed 
and mailed to the central office of the 
bank at Montevideo. In addition to 
this, the assured must, within 48 hours, 
file with the agent in writing and mail 
to the bank a correct and detailed de- 
scription of the area damaged and a 
detailed estimate of the damage sus- 
tained. 

The bank, upon recommendation of 
its adjustors, has the privilege of de- 
ferring all adjustment until the crop is 
harvested and threshed. 

Figures for a fouryear period show 
that the bank has operated during that 
time with a loss ratio of approximately 
20 percent. 

The loss ratio it will be noted 
is extremely low, yet we doubt not that 
under the above conditons any well es- 
tablished American old line company 
could, by the exercise of its usual effi- 
cient management, reduce same to a 
considerable extent. But—they wouldn’t 
have the heart to issue a contract of 
that kind. 


Advantages and Strength 
of Old Line Plan 


VERY person who has had experi- 
ence with old line hail insurance is 
familiar with the extremely liberal con- 
ditions of the policy contract and the 
cheerfulness with which unintentional 
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violations and technicalities are waived, 
Everywhere is evidence of equitable 
adjustments, prompt settlements and 
honorable dealings with representatives 
of the old line companies, so it is not 
necessary to go into further detail as 
to our plan of operation. 

The principal objection to old line 
hail insurance is its socalled high 
initial or acquisition cost. The answer 
to this argument is that it is impos. 
sible to get “something for nothing” 
and the best is the cheapest in the 
Iong run. Old line rates are based on 
the experience of a large number of 
companies operating over practically 
the entire agricultural section of the 
United States during a long period of 
vears. It has been found that certain 
localities are more susceptible to hail 
than others. Such districts are charged 
rates that will eventually equalize the 
hazard with the more fortunate ones, 
Here we have the old familiar law of 
supply and demand. Should the rates 
prove inequitable in any certain terri- 
tory, competition will soon force a 
readjustment. 

In order to render the proper kind 
of service to the policyholders, it js 
necessary that local representatives he 
on the ground to represent both the 
companies and the assured. Such rep- 
resentatives are naturally entitled to a 
reasonable remuneration for their sery- 
ices, which by the way, is considerably 
less than the profits charged in other 
lines of business. Clerical work inci- 
dental to the production of the business 
must be paid by old line companies in 
cash, while in a majority of cases, 
such work is done gratis for the state 
funds by their elective officers. 

Losses must be paid in cash in order 
tc promptly reimburse a_ policyholder 
in times of need, and it is therefore 
necessary that a surplus fund be avail- 
able for that purpose. 

Stockholders who invest their money 
in the extremely hazardous business of 
insurance are entitled to a reasonable 
return on their investments, or the 
business would cease to attract capital, 
and soundness of present indemnity 
would become seriously impaired. All 
of these matters, as well as many 
cthers, enter into the makeup of the 
old line rates. 

There is no more justification for a 
state or other political subdivision to 
engage in the business of insurance 
than it would be for it to sell gro- 
ceries, or any other kind of mer- 
chandise. 

State hail insurance is merely a mild 
form of Socialism designed to provide 
lucrative positions for “deserving” poli- 
ticians, and with the possible exception 
of the South Dakota fund which has 
not yet been “Time Tried and Hail 
Tested,” the old line companies, with 
the evidence of long years of honor- 
able dealing behind them, are therefore 
willing to submit their case to a jury 
composed of the insuring public, and 
await the verdict with confidence. 








Figures Prove Necessity 
Of Hail Insurance 














period of 27 years show that every 

farmer with 100 acres or more of 
land under cultivation in Montana, Wy- 
oming, Colorado, New Mexico, western 
North and South Dakota, Nebraska, 
Kansas, Oklahoma and the panhandle of 
Texas will lose all or a part of his crop 
two years out of five. The losses will not 
occur in given years, or with any fixed 
degree of regularity, but over a period 
of 25 years there will be ten years in 
which the whole crop or a portion of it 
will be wiped out by hail. The experi- 
ence has proven this. It is not merely 2 
selling argument, but a known fact. 
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Are You a Live Agent? 
If So You Write Hail Insurance 


and need the agency of— 








INCORPORATED 1841., 


[oct OE ran Ompany 


OF New HAVEN,CONNECTICUT 
A STOCK CORPORATION 


Cash Capital $1,000,000 


One of the Old Time Hail-Writing Companies 


Seasoned—T ried—Proven 


Maintains an office in each state for 
immediate issuance of policies, prompt 
adjustment and payment of losses 





I 





Western Department, Rockford, Ill. 
WALTER D. WILLIAMS 


MANAGER 


Hail Department Offices: 


MINNESOTA, NORTH DAKOTA 
SOUTH DAKOTA 


J. Pierce Wolfe 


GEN’L AGENT 
MOORHEAD, MINN. 


KANSAS 


Shaw-Bagley Inv. Co. 
GEN’L AGENTS 
McPHERSON, KAS. 


OKLAHOMA and TEXAS 


Otjen & Taylor 


GEN’L AGENTS 
ENID, OKLA. 


NEBRASKA 


Zimmer & Smith 
GEN’L AGENTS 
LINCOLN, NEB. 


MONTANA 


John E. Dawson 
GEN’L AGENT 


GREAT FALLS, MONT. 
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There is a 
DEMAND 


for 


HAIL INSURANCE 


After a consider- 
able outlay of 
money,the farmer 
welcomes an op- 
portunity to guar- 
antee his crops 
against hail loss. 


REAL, 


AGGRESSIVE, 
FIGHTING MEN 
AS AGENTS 


ARE THE 


TYPE DESIRED 


SERVICE 
REAL’ COMPANIES 
LOCATION 


Nebraska, lowa 


c.L. MARTINI co. 


246 Beasdeis "Theatre 
Omaha 


SPECIAL AGENTS: 
W.E. Martini 
1807 Ins. Exchange, Chicago 


Wm. J. Martini 
Omaha 
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How and Why Stock Company 


Hail Insurance Originated 


ODAY there are exactly 69 com- 

panies writing hail insurance. Five 

years ago there were only 20 com- 
panies in the hail field, and 10 years 
ago all of the hail business of the coun- 
try was being written by about 10 com- 
panies. Just how the first stock com- 
pany to write hail insurance, the St. 
Paul Fire & Marine, happened to get 
into the hail business is an interesting 
story. The company issued its first 
policy in 1883 on risks in Wisconsin, 
and in the following year a_ small 
amount of hail insurance was written 
by the St. Paul in Minnesota, in what 
was then Dakota territory, in Nebraska 
and in Kansas. Iowa and the territory 
of Oklahoma were included in its hail 
territory in 1897, followed by Texas and 
Colorado in 1898. 


HE first organization in the United 
A States to write hail insurance on 
growing crops, so far as official records 
reveal, was a small mutual concern or- 
ganized in 1880 by the tobacco growers 
in Connecticut. This company, for 
some reason or other, dropped out of 
existence in 1887, but was promptly 
succeeded by another hail mutual organ- 
ized in an adjoining county, which is 
still doing business. No other exclu- 
sive hail companies are revealed by 
official records earlier than 1889, when 
four mutual hail insurance companies 
were reported from North Dakota. 


FEW years before the St. Paul Fire 

& Marine got into the hail field, a 
concern known as the St. Paul Mutual 
Hail Insurance Association was organ- 
ized in St. Paul. It indulged in some 
rather sharp practices and settled losses 
in a manner that was very unsatisfac- 
tory to farmers. In spite of this it did 
a thriving business ,and in many com- 
munities the impression was gained by 
farmers that in dealing with this con- 
cern they were really doing business 
with the St. Paul Fire & Marine. This 
rather disturbed C. H. Bigelow, father 
of F. R. Bigelow, the president of the 
St. Paul, who was then at the head of 
the organization. He thought that it 
might be a good idea for the St. Paul 
Fire & Marine to go into the hail busi- 
ness, but no definite plans for handling 
the line were worked out. He thought 
that the business could be sold to the 
tobacco growers in southern Wisconsin. 
In fact, there was some demand on the 
part of these tobacco raisers for hail 
insurance. Mr. Bigelow was not in- 
clined to embark in the hail business 
along the lines followed by the St. Paul 
Mutual, but at the same time felt that 
there was a good field for business. 
Just at the time that he was turning 
the question over in his mind, W. J. 
Sonnen, now manager of the St. Paul’s 
improved risk department at Chicago, 
was a clerk in the company’s home 
office. He was the only one in the 
office able to read and translate German 
correspondence that came into the 
office from farmers in various sections of 
the northwest, where the company was 
operating. When a letter written in 
German came in the examiners turned 
it over to Mr. Sonnen and asked him to 
tell them what it was all about. 


HILE Mr. Bigelow was pondering 

the subject of hail insurance he 
hired a court reporter from Fargo, who 
was given what was then referred to 
as a “typewriting machine” to work 
with. He used one of the first type- 
writers installed in a business office in 
the northwest. At that time court re- 
porters were the only people writing 
shorthand. Stepographers were rather 
rare in those days. The court reporter 
was installed as Mr. Bigelow’s private 
stenographer, and it was made very 
plain to the other employes of the office 
that he was not to be used by them 


for general dictation. Mr. Bigelow 
wanted him to do only his work. 


F Wo months after the court re. 
=» porter and his “typewriting ma- 
chine” had been installed, W. C. Breden- 
hagen, who was then state agent of 
the St. Paul in Minnesota, returned 
from a trip to Germany, bringing with 
him five or six different German goy- 
ernment hail insurance policies. He 
turned these over to Mr. Sonnen, say- 
ing he thought they contained some 
novel insurance features and that it 
might be a good idea to translate them, 
In order to improve his ability in trans- 
lating German, Mr. Sonnen decided to 
translate the German policies and then 
turn them over to the court reporter to 
get out in finished style. He explained 
to that haughty individual that the 
copying of the policies would improve 
his ability to operate the “typewriting 
machine.” The arrangement was 
finally made, and Mr. Sonnen and Mr. 
Bigelow’s private stenographer started 
to work. 


NE day Mr. Bigelow came into the 

office while the two were en- 
grossed in the task of translating and 
copying the policies. Mr. Bigelow was 
very much displeased at the idea of his 
private stenographer being used for 
what he called copy work. He called 
Mr. Sonnen to task for arranging the 
job. Mr. Sonnen explained that he was 
having some German government hail 
policies copied for the reason that he 
thought they might be interesting to 
the company. Mr. Bigelow took up 
one of the finished documents, began to 
read it, and after getting through a 
couple of pages decided that it was an 
unusually interesting contract and worth 
studying further. He looked over the 
policies very carefully and after a con- 
ference with Mr. Bredenhagen and C. 
W. Kibble, who was at that time state 
agent of the company in Wisconsin, 
decided that the St. Paul could go into 
the hail business if it wrote policies on 
the basis outlined in the German con- 
tracts. Mr. Bigelow said that the Ger- 
man policies were practicable and 
workable from the company’s stand- 
point, and satisfactory to the assured. 


S a result of his study of the Ger- 
man contracts the St. Paul issued 
the first hail policy. It was written 
with a fixed value per acre without de- 
ductions for harvesting, hauling, etc. It 
contained a loss notice with the policy. 
It insured specific fields designated on 
a diagram in the policy. These features 
are still to be found in the hail contracts 
issued today. Asa matter of fact, many 
of the oddly constructed sentences still 
used in the hail insurance policies issued 
at the present time have come down 
from the first policies issued by the St. 
Paul, and were really copied bodily 
from the German government contracts 
looked over by Mr. Bigelow. : 
The St. Paul was thus the pioneer in 
the hail insurance field. It has since 
written the class extensively all over 
the hail territory, and has always shown 
a good profit on its hail operations. 








THE NATIONAL 
UNDERWRITER 


Published Every Thursday b 7 hie 
NATIONAL UNDERWRITER COM- 
PANY, Chicago, Cincinnati and New York. 

C.M. CARTWRIGHT, Managing Editor 


PUBLICATION OFFICE, Insurance Ex- 
change, CHICAGO. 











Entered as Second-Class Matter, February 
24, 1900, at Post Office at Chicago, Illinois, 
Under Act of March 3, 1879. 











Subscription Price $3.00 a year; in Canada 
$4.00 a year; Single Copies 15 Cents. 


























TEENA 


Nc NN ic DCN aes 















— 
~ ‘Bebruary 17, 1921 





Policy writing 
Offices at 


Chicago, 
Denver, 

Butte, 

Topeka, 
Minneapolis, 
Omaha, 
Oklahoma City 


Insure fast 
service. 
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NOW IS YOUR TIME 


to get your full share of the 





The Harvested Crop’s Insured 
but Hail may ruin the crop 
before it’s harvested— 

unless the Local Agents are busy. 


This is the time to go get it— 
the Hail Insurance. 


We are ready to help you 
to help the farmer 
to protect himself. 








NOW IS THE TIME 
for YOU to get it: 


HAIL INSURANCE 




















Independence Square 


HAIL INSURANCE BUSINESS 


YOU 
READY 


to get 
more 
business 
and 
more 


commissions 
9 


The Pennsylvania Fire 
Insurance Company 


CECIL F. SHALLCROSS, President 
Philadelphia, Pa. 


Branch Office: 76 William Street, New York 


Western Department: Insurance Exchange, Chicago 
At Your Service G. H. BATCHELDER, Manager 
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Hail Insurance 


Twenty-five years of service 
in Nebraska as Local, Spe- 
cial, State and General 
Agent has taught some 
of the needs of the 
Producers of Hail 


Premiums. 


This year, in addition to the 
usual service, I offer, during 
the Hail Season, full 
Twenty - Four Hour 
Service, Seven Days 


the Week. 


Most aggressive representation 
solicited. 


May I add your name to mailing list, 
“Weekly Crop Reports?” 


L. C. ROBERTS 


GENERAL AGENT 
North American National Insurance Co. 


NEBRASKA DEPARTMENT 
252-3-4 Brandeis Theater Bldg. 


OMAHA, NEBRASKA 
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Some Selling Suggestions 


BY R. D. RASMUSSON 


O two men solicit alike. The 
N method I use if tried by you might 

result in failure, and your method 
might fail me. Only in a general form 
can you outline a plan of solicitation 
for another solicitor, as it is equally 
true that no two solicitations are alike. 
My idea is to give you merely the gen- 
eral form of hail insurance soliciting 
and why I recommend that form. 


* * x 


N the first place no two men think or 

act with the same speed. As a local 
agent you ought to know your man, 
and when arranging your campaign re- 
view in your mind previous solicita- 
tions. Does your prospect think slowly, 
or does he grasp your. statements 
quickly? If he thinks slowly you may 
bewilder him and lose a prospect from 
the fact that he has failed to grasp your 
meaning, or else you may strong-arm 


agency connection, and that I am there 
to take care of his hail insurance. It js 
an easy means of approach; it opens the 
subject, and the statement does not ad- 
mit the possibility of a negative an- 
swer. I proceed with my argument, my 
companies, their dependability, my 
terms, my agency and its service to the 
policyholder, at the same time ascer- 
taining his acreage and kinds of crops, 
figuring the premium as I talk, show- 
ing him how little it costs in compari- 
son with the protection. I figure out to 
him what a fractional part of the yield 
of each acre it will take to give him 
this protection. Make statements. Make 
suggestions. Never ask questions. 


* * * 


ie in following this method your pros- 
pect still doubts the advisability of 
carrying this protection bring on real 
hail insurance arguments. In all cases, 
when possible, catch your man in the 
field. Then it is as he sits on his ma- 
chine that you can appeal to the senti- 
mental side of farming as well as the 
financial. Recall to him the time, labor 





and to the point. 





R. D. Rasmusson is manager of the insurance department for Bratt, 
Goodman & Buckley of North Platte, Neb. This agency is one of the 
biggest premium producers in western Nebraska, and writes a large 
volume of hail business, Mr. Rasmusson is thoroughly familiar with the 
soliciting end of the busness. He is a large personal producer of hail pre- 
miums. He knows how to approach the farmer, what to say, and what 
not to say. The suggestions that he makes in his articles are practical 








him into signing your application, in 
which case, nine times out of ten, you 
have a misunderstood policy and a dis- 
satisfied policyholder, and from a local 
agency standpoint it would have been 
better had he never been written. On 
the other hand, has your prospect car- 
ried hail insurance before? Is he a 
quick thinker? Then make your solici- 
tation snappy. In either case remember 
to watch your man closely and ascer- 
tain which one of the points you bring 
out appeals to him the most and lay 
your stress on that point. To do these 
things you must be a student of human 
nature. 
x Ok Ok 


ONFIDENCE is a wonderful thing. 

Your attitude, your entire con- 
versation, must show confidence. Never 
approach a man with a semiapologetic 
air and inquire if he is going to carry 
hail insurance. In the majority of cases 
he will inform you that he is not. Then 
you are on the defensive and must over- 
come his negative assertion. Always 
take the offensive if you can. I have 
always found that a good way to ap- 
proach my prospect, and at the same 
time open my sales talk, whether he be 
a new prospect or an old customer, is 
to simply inform him who I am, my 


and expense he put into that field. An- 
ticipate with him the joys which may 
come with a granary filled and over- 
flowing with the fruits of his toil. 
Dream with him of the improvements 
which he plans to make and the mort- 
gage he plans to lift with this year’s 
crop, and the disappointments that will 
result if it is lost. Then look forward 
with him to the hot, sultry day with 
its swift forming clouds and its ten- 
minute storm, his crop laid down and 
his year’s labor lost, with nothing to 
show for it but accumulated debts, an 
additional load upon his shoulders for 
next year. Point out to him how all 
these uncertainties may be eliminated 
by the outlay of a small additional ex- 
pense. Make your argument just long 
enough to cover the subject without 
boring your prospect. Make your so- 
licitation businesslike. Your first state- 
ment was to the point and admitted the 
fact that you were there for business, 
that your time was valuable and that 
you realized his was also. Stick to that 
point! Keep on your subject! Don't 
visit!! And above all never argue!!! To 
argue is a waste of time, and argument 
leads to bull-headedness, and did you 
ever secure an application under such 
circumstances? ; 

And remember that the best bracer is 
the early morning air. 





conduct a business which private 


to distribute losses. The idea of a 





A FEW PERTINENT QUESTIONS 


At a recent state convention of county clerks of Nebraska, who 
are delegated by law to handle the hail business in their respective 
counties, the state hail fund received a generous roasting from these 
officials. The general sentiment of the assembly was voiced by Frank 
Dewey of Omaha, county clerk for Douglas county. 


“It is a grave mistake,” Mr. Dewey said, “to try to have the state 


better prepared to handle. If Nebraska should be insured totally with 
the state, which it never will be, and we were to be completely hailed 
out, how would we pay up? Here the state alone would be bearing 
the entire expense. A private insurance company, on the other hand, 
is doing business in ten or twenty states, or even more. It is able 


interests of the state. It also is unfair to the taxpayers. Why make 
them bear the burden when there are companies chartered and doing 
business for the exclusive purpose of underwriting our crops? 


insurance companies are so much 


state fund is unfair to the business 
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Confident of Protection 


AGENTS: You can feel absolutely confident of the protection you 
are selling only when you place your hail insurance business in “‘Old 
Line Companies.”” When you write hail insurance policies in institu- 
tions which have been doing business over a long period of years and 
which have always stood for honesty and integrity in transacting bus- 
iness with policyholders you know that you are selling indemnity that 
is worth 100 cents on the dollar. The standard stock hail writing com- 
panies have a record to their credit that is above reproach. They are 
selling protection that protects. Their policies are backed by strong 
financial institutions that are fully able to meet their obligations no 
matter how severe. The agent who does business with an “‘Old Line” 
hail insurance company knows just where he stands all of the time. 
His mind is perfectly clear about what he is selling. He never 
has any regrets or apologies to offer for the company in which his 
business is being written. 


BANKERS: You are the custodians of your customers’ interests. 
The farmers with whom you are doing business are not financial men. 
They look to you for advice and counsel in ‘‘money matters.” They 
depend upon your judgment in questions involving the expenditure of 
money in concerns or institutions with which they are unfamiliar. 


In advising the farmer regatding hail insurance, you should strongly 
urge him to get a policy in one of the standard stock companies that 
has an honorable record for fair dealing and ample resources with 
which to pay losses. After a farmer has invested considerable money 
in planting a crop, he cannot afford to take the chance of having a 
hail storm wipe out a season’s investment. In his own interest (and 
incidentally yours) he should carry a hail insurance policy on growing 
crops that will pay him for his loss should one occur, quickly, fairly 
and without controversy or argument. The contracts issued by the 
“Old Line Companies” writing hail insurance fit this description. 
Unfortunately many othets do not. The responsibility rests with you 
to advise the farmer to carry the right kind of policy. 


C. M. CARTWRIGHT, Managing Editor 
THE NATIONAL UNDERWRITER 
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ON GROWING CROPS 











MAIL DEPARTMENT 
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at Hail Has Done in Kansas 


AIL risk for the midwestern 

farmer, especially the wheat 

grower, is as much of a game of 
hance as betting against the roulette 
wheel in the Suicide Club at Monte 
arlo. Damage from fire and disease 
can be prevented, or at least greatly 
minimized, by taking proper precau- 
ions, and even prospective market con- 
ditions can be anticipated and hedged 
against to some extent, but hail damage 
can neither be foreseen nor prevented 
by any means known to modern science. 
It is the one outstanding disaster for 
which insurance is the only remedy. 
When the boiling green clouds come 
rolling up from the west a farmer and 
his family can take refuge in the cyclone 
cellar, but there is not a chance in the 
world to save his crops when the 
heavens begin pelting the earth with 
solid chunks of ice. 


HAIL STORM seldom lasts long, 

usually not more than 10 to 30 min- 
utes, but in that time thousands of acres 
of crops, representing a whole year’s 
work and opportunity, are often trans- 
formed into a scene of desolation that 
vividly calls to mind descriptions of 
battle fields of the great war after the 
armies have passed over them. Waving 
wheat ready for .the binder is broken 
down into a tangled mass and every 
grain flailed out or pounded into the 
ground after a few minutes of severe 
hail. Even wheat in the shock has been 
known to be riddled and pounded out. 
Corn is torn to ribbons and only stubs 


of stalks left standing. Authentic in- 
stances are given in official reports of 
the Weather Bureau where trees have 
been stripped of their leaves and their 
bark skinned off, alfalfa fields ruined, 
and even the prairie grass cut off and 
beaten into the ground. 


SUALLY the path of a hard hail 

storm, besides being marked by 
blasted crop prospects, is strewn with 
dead birds, rabbits and farm poultry. 
Several instances have been reported to 
the Weather Bureau where hogs, cattle 
and occasionally horses have been killed 
by the stones, while there are many 
well-authenticated cases of tin and 
shingle roofs being riddled and the con- 
tents of houses flooded by torrential 
rain that always follows hail. Official 
bulletins contain records where hail 
stones have been left in huge drifts 
from one to five feet deep that lasted 
for days in midsummer weather and 
were gathered up by farmers for freez- 
ing ice cream. Hail stones, or rather 
chunks of ice 8 to 12 inches in circum- 
ference, have often been reported from 
the wheat belt, and in one well-authen- 
ticated case the weather observer at 
Eskridge, Kan., after a severe storm on 
June 5, 1917, found great disk-shaped 
chunks of ice 14 to 15 inches in diam- 
eter that had fallen from the sky. He 
was able to obtain a plaster cast of one 
of these which was forwarded to the 
weather bureau office at Topeka, Kan. 


HILE government records show 

more hail insurance is written in 
Kansas than elsewhere on account of 
the preeminence of that state in wheat 
growing, and the risk in some of the 
western Kansas counties runs as high 
as 10 percent annually, hail is still more 
frequent in eastern Colorado, western 
Nebraska and Wyoming. Judging by 
the higher rates charged for insurance 
it is also more destructive in those sec- 
tions than in Kansas. Information 
about hail storms seems to have been 
gathered more extensively in Kansas 
by the U. S. Weather Bureau than else- 
where. This is printed from month to 
month in the monthly climatological 
data issued by the weather bureau office 
at Topeka, and many of these accounts, 
while based on well-founded informa- 
tion, would test the credulity of any 
person who has not seen a hailed out 
strip in the wheat belt. Without doubt 
worse storms have occurred in the 
Colorado-Nebraska,Wyoming _ sections, 
but these Kansas reports seem to be the 
most complete of the kind yet published. 
Examples of some of them, quoted 
almost verbatim from the official bul- 
letins, follow: 


Aug. 21-22, 1915—A night hail storm 
damaged a strip 10 miles wide entirely 
across Cheyenne county. In places hail 
drifted 3 feet deep. Many fields of corn 
stripped of all fodder and ears knocked 
off, cane as high as a man’s head cut 
level with the ground. 

= . * 


June 15, 1915—In Rush and Pawnee 


Actual Losses That Have Occurred in Biggest Wheat 
Growing State as Shown by Record of Weather Bureau 


counties 40,000 to 50,000 acres of wheat 
totally destroyed and a great deal more 
badly damaged. 

a a a 


May 28, 1916—Hail storm devastated a 
path 10 to 15 miles wide that crossed 
Rush county from the northwest to the 
southeast corner and extended into Paw- 
nee and Barton counties. In many places 
the destruction of wheat was complete 
and ground was covered with hail an 
inch deep when storm ended. Some hail 
stones were reported as large as hen’s 
eggs. Total damage in the three coun- 
ties estimated at $500,000. 


June 15, 1916—Hail storm devastated 
strip 4 miles wide from Otis, near the 
east line of Rush county, to Pawnee 
Rock, in the southwest corner of Barton 
county, a distance of 20 miles. It passed 
through some of the best sections of 
wheat in Barton county and literally 
mowed it down. Leaves were stripped 
from trees and in some places even the 
bark torn off. It was stated on good 
authority that after the storm it was a 
common sight to see piles of hail stones 
from a foot to a foot and a half deep, 
where it had drifted, giving the country 
the appearance of a mid-winter snow. 
The damage from this storm was esti- 
mated at between $250,000 and $500,000. 

A few of the counties visited by hail 
storms this month were listed as follows 
in the report: 


June 15—Fifteen square miles in Chau- 
tauqua county suffered damage to the 
extent of $25,000. In Cherokee county 
on June 19, 30 square miles damaged to 
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the extent of $4,000. Ellsworth county, 
900 acres of wheat damaged from 20 to 
30 percent June 13 and 15. Haskell 
county, June 10 and 13, almost half the 
wheat in the county damaged. Meade 
count, June 10, 13 and 17, 15 square miles 
damaged to the extent of $50,000. Reno, 
June 17. an area of five square miles, 
greatest damage to apple crop. 


a * * 


June 3, 1917—-Near Reamsville, in the 
southern part of Smith county, drifts of 
hail so huge that farmers scooped them 
up for ice and still plenty left after five 
days time. The following day a second 
hail storm started at Cedar in the same 
county and moved 15 miles to the east- 
ward, inflicting damage estimated at 
$100,000. 


* a * 


June 5, 1917—Shortly after midnight 
severe hail storms occurred over a strip 
four to six miles wide in Thomas and 
Sheridan counties. Crops were totally 
destroyed where the storm struck. In 
Colby, one of the largest towns in north- 
west Kansas, leaves and bark were 
stripped from trees and all window 
panes on the west side of houses were 
smashed. Shortly after noon of the same 
day a hail storm started 18 miles west 
and a little north of Garden City and 
traveled 20 miles to the eastward. Grow- 
ing crops in the path, including 1,600 
acres of sugar beets, were destroyed, 
hundreds of window lights broken, and 
tin roofs punctured. A Santa Fe train 
eight miles west of Garden City had 
every window pane broken, forcing the 
passengers to take refuge in the baggage 
car. 

On the same day a severe hail storm 
swept over portions of Jewell, Mitchell 
and Cloud counties during the early 
morning hours, destroying fine orchards, 
shade trees, breaking window panes, and 
even baitering the paint from houses and 
riddling roofs. Width of storm where 
greatest severity was felt, two to four 
miles. Damage estimated at $100,000 or 
higher. 

o « s 

June 23, 1917—Hail storms devastated 
a section of Sumner county west of Con- 
way Springs, four miles wide and six 
miles long, beating standing wheat and 
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(Picture from Reynolds-Morrison-Rathburn Co.) 


This photograph shows the driving effects of hail, and how a heavy storm 
sweeps over a field, battering down the grain. This crop was a total loss as a 
result of the storm of June 25, 1919, which caused an almost total loss to crops 
in Dodge County, Neb. 
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oats into the ground and stripping the 
corn to ribbons. Even a great deal of 
shocked grain was shattered. 


. * . 


August 8, 1917—A hail storm occurregq 
near Oketo between 3 and 4 p. m 
stripped corn of its leaves, destroyed 
fruit, smashed window panes, punctured 
tin and shingle roofs, and killed poultry 
At Winchester on that day frozen migs- 
siles came down so fast the ground was 
covered with huge heaps of ice that per- 
sisted for two days. 


* * * 


April 21, 1919—A hail storm had its 
origin two miles west of Bendena anq 
moved a little south of east, crossing the 
Missouri river in the vicinity of Halls 
Mo. The path of greatest destruction 
varied from one to three miles wide and 
was 385 miles long. Numerous apple 
orchards in full bloom were in the dey- 
astated strip and the forming fruit as 
well as the limbs suffered great damage, 
The loss at one orchard, the Kenmore, 
was estimated at $20,000. Drifts of haj) 
on the shady side of buildings lasted for 
five days after the storm passed. 


* e s 


The official records abound in accounts 
of hail storms of which the foregoing 
are examples, and not all the damage 
occurred in country districts. Here js 
the report of S. P. Peterson, meteor- 
ologist in charge of the weather bureau 
office at Wichita, Kan., concerning a 
storm at that place on the night of July 
31, 1920: 


“Shingle roofs, tin roofs, and patent 
roofs were penetrated by the hail. Sky- 
lights and windows were broken, the 
glasses of greenhouses ruined and many 
tiles of tile roofs broken. Apples were 
beaten from trees, melons were smashed 
and entire patches destroyed. Gardens 
and alfalfa crops were beaten to the 
ground, growing corn was stripped, and 
much poultry was killed. One horse was 
reported beaten to death by the hail. 
The damage to roofs in Wichita is esti- 
mated at $500,000, to skylights, windows 
and greenhouses, $45,000, and to crops 
$250,000. Auto tops and wind shields 
were damaged to the extent of $5,000. 
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“GET SET FOR THE 
HAIL SEASON” 


The season for soliciting Hail Insur- 
ance on growing crops will soon open. 


Hail Insurance is an agency builder and 
the premiums come to those who work. 


The State Auditor of Nebraska on 
February 15th, paid one-half of the State 
Hail Insurance losses incurred last season. 
Think of it! Growers wait sx months or 


more for their Insurance payments and 
then get but 50%. “Nuf sed.” 


| Sell the best Insurance to your cus- 
tomers. Protect them by something 
thoroughly reliable. 


Peu- 


Otjen & Taylor, Hail Managers 








Enid, Oklahoma Colorado Springs, Colo. Minneapolis, Minn. 
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THE NATIONAL 


An Insurance Commissioner Ss 


View of State Hail Funds 


BY GUSTAF 
N° GOVERNMENT agency, no 


matter how well it may _ be 

administered, can render the 
service that is rendered by private en- 
terprise. If you permit the state to act 
for you, the inevitable result will be 
that you will replace personal with im- 
personal administration. The difficulties 
of keeping any plan of state insurance 
free from partisanship and politics have 
already been demonstrated in North 
Dakota. The personal political for- 
tunes of ambitious leaders are too apt to 
become entangled with the administra- 
tion of so important and vital a 
function. 


LINDQUIST 


Dakota state hail insurance law, de- 
signed to benefit the farmers who were 
led by class appeals to believe that by 
placing the Nonpartisan League in 
power in North Dakota they would se- 
cure hitherto undreamed of advantages. 


TATE hail irisurance was one of the 

league’s great talking points. In 
North Dakota, under the state hail 
insurance law, every farmer or owner of 
farm lands is required to pay three 
cents per acre for all arable land. The 
maximum coverage under North Da- 
kota hail insurance is $7 per acre. Last 
year, in addition to the three cents per 





the hail insurance business. 


going insurance man. 





Mr. Lindquist, who is insurance commissioner of Minnesota, is, as is 
more or less generally known, strongly opposed to the state engaging in 
He has made his position clear on several 
occasions, and recently made an impressive address before the State As- 
sociation of Farmers’ Mutual Insurance Companies of Minnesota. 
Lindquist served as deputy insurance commissioner of Minnesota for a 
number of years before assuming his present position, and is a thorough- 


Mr. 








T HAS, however, been demonstrated 

that the power of the state can be 
used to regulate and control insurance 
in such a manner that justice and 
equity may prevail in the administration 
of its various forms. Insurance in all 
its forms represents service. The vari- 
ety of demands for such service would 
seem to be better satisfied by permit- 
ting and regulating competition than 
by creating a state monopoly. 

To go more deeply into this subject 
of state insurance and its results, let us 
take a moment to consider the North 


acre mentioned, the cost of hail insur- 
ance was $38 per thousand, and in that 
same year the farmers carrying state 
hail insurance were assessed 30 cents 
per acre in addition. The losses under 
the North Dakota state hail insurance 
law are adjusted and paid by state war- 
rants which mature and are payable in 
May, if the first half of the year’s taxes 
is sufficient to pay the warrants pre- 
sented, otherwise the farmers must wait 
until October, when the last half of the 
year’s taxes is collected. If the farmer 
is in need of money and desires to 
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(Photograph from Otjen & Taylor) 





What a heavy hail storm will do to a crop as hardy as corn is clearly shown 


in this picture. 


This was a fine stand of corn before being hailed upon. The 


height of the crop after the hail damage is illustrated plainly by a comparison to 


the men in the foreground. 


realize on these warrants, they are usu- 
ally sold at very heavy discounts with 
attendant losses to the assured. 


NE can get a very good idea of the 

manner in which these North Da- 
kota state hail insurance laws work out 
when we consider that the stock com- 
panies in North Dakota can compete 
with state hail insurance and charge 
from $60 to $100 per thousand, with a 
coverage not exceeding $12 per acre by 
any one company. 

The cost of hail insurance in Minne- 
sota is from $25 to $50 per thousand, 
with a coverage ranging from $10 to 
$40 per acre. Minnesota, as you know, 
is not operating under a state hail in- 
surance law. 


ALSO wish, in this connection, to 

call your attention to the unpaid hail 
losses in North Dakota, for which war- 
rants have been issued: 


“IN NORTH DAKOTA—HAIL 
LOSSES UNPAID 


“North Dakota State Fund Very Back- 
ward—1919 Claims Not Paid in Eight 
Counties—First Paid Two Years Ago 
Will Be Last Paid This Time. 
“Bismarck, N. D.—Warrants issued 

by the state in payment of hail losses 

sustained by the farmers in 1919 have 
not yet been paid in eight counties, and 
payment of these will not be completed 
until after January 1st, according to hail 
department officials. More than $1,000,- 
000 is due to the farmers in Steele, 
Stutsman, Towner, Traill, Walsh, 
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First in the United States 


The St. Paul Fire & Marine was the first fire 


insurance company in the United States 
to write HAIL INSURANCE through 


its agents. 


aul Fire & Marine Insurance Co. 


ST. PAUL, MINNESOTA 


Assets $19,244,432.93 


F. R. BIGELOW, President 


Net Surplus $5,092,525.61 


Special Facilities for Hail Writing Agents 


A. W. PERRY, Secretary 
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We write Hail Insur- 
ance on the following 


Sugar Beets Flax 
Peas } 


Cro} 
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Barley 
Beans 
Corn 


Alfalfa 
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“our Continental 
Hail Policy saves us 
from loss. We learned 
our lesson five years 
ago, when we thought 
we'd ‘‘economized” by 
doing without hail 
protection. Never 
again!” 













Many farmers, in the past half century, have found 
the Continental a steadfast friend in time of need. 


Many agents have found that our large resources, will- 
ing service and prompt payment of all just claims, are 
reasons why “Continental Commands Confidence.” 


And many more farmers and many more agents find each 
year that HAIL INSURANCE, like any one of our 
‘ 


many “specialty lines,” is another strong link in the 
chain of Farm Insurance. 


Weare alwaysiglad to take up with’ progressive agents the advantages of representing us 

Cash Capital 
The C O NTI N E N TAL $10,000,000.00 
INSURANCE COMPANY 4. &. Lopez 


80 Maiden Lane 


Western Department 


J. R. Wilbur, 2nd Vice-Pres. C. E. Allan, Secretary 





New York City President 


Pacific Coast Dept. Canadian Dept. 


W. E. Baldwin, Mégr. 
Insurance Exchange Bldg. 17 St. John St. 
SAN FRANCISCO MONTREAL 


‘ 332 So. La Salle St. 
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Ward, Wells and Williams Counties for 
losses sustained more than a year ago. 

“While these losses remain to be 
paid, the state already has commenced 
the issuance of warrants in payment of 
the losses sustained last year, but no 
funds will be available to pay these 
warrants until tax money due now is 
collected and turned over to the state 
treasurer.” 


NDER the state hail insurance law, 

farm lands are assessed on the 
basis of three cents an acre and an ad- 
ditional assessment is levied against all 
farm property that is under the state 
hail protection. When the losses are 
certified by the insurance commissioner 
to the state auditor, the latter issues a 











THE NATIONAL 
warrant to the farmer, and it is cashed 
by the state treasurer but not until the 
taxes are collected. In 1919 issuance of 
warrants by counties was on an alpha- 
betical basis, beginning with A. 

In 1920 the order of issuing warrants 
is reversed so that the counties which 
received payment last, two years ago, 
will be paid first this time. 

There would seem to have been every 
element of support to insure the suc 
cess of state hail insurance in North 
Dakota, if the idea had been sound. 
As a matter of fact, it has proved to be 
a fiasco. Had a mutual or stock com- 
pany in Minnesota failed in its service 
to the farmers, in a like manner, the 
laws of this state would have compelled 
the appointment of a receiver. 








This was a promising field of Kansas corn, almost shoulder high, when a 


hail storm passed over it. 


In 20 minutes there was nothing left but a few stubs, 


and it was too late to replant for any crop that season. 
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grain belt. 
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Complete Hail Facilities. 
suing offices centrally located in the 
The hail business pro- 
duced about $18,000,000 in premiums 
for stock companies last year. 


Policy is- 
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| Cannot Stop Hail Storms | 
But Can Prevent Losses | 
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6¢]F you knew there was to be a terrific 

hail storm right in your very sec- 
tion here—what would you do about 
it? What could you do? You can’t 
cover your crop with a_ protection 
blanket of some kind. You would just 
have to stand by and see your field laid 
low.” 

“So, even if you knew there was to 
be a hail storm—one that would abso- 
lutely knock out all of your chances of 
harvesting a good crop—one that was 
bound to destroy your entire source of 
income—you couldn’t do a thing to pre- 
vent it. No power on earth could save 
your property, and you know it.” 

“Now, then, what is to be done about 
it? You can’t afford to run your busi- 
ness with a possibility of your crops 
being ruined any day, can you? You 
can’t afford to have that hanging over 
your head all the time. You don’t want 
to feel that the harvest of months of 
hard work may be swept away in a few 
minutes, do you? Certainly not.” 

“You may say that the storm may not 
come. True, it may not for a day, or a 
week or two, or a month, but when it 
does come, then what? There is only 
one safe answer—insure your crops.” 

“If you cannot prevent hail storms 
(and you certainly can’t) you can pro- 
tect yourself against loss caused by 
them. Let my company assume all the 
risk. It can afford it. You cannot. Our 
company has ample assets. You haven't. 
Our company will guarantee you 
against all loss by hail storm, and do it 
for a comparatively small amount a 
year.” 

“You do not fear a hail storm itself; 
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ing that you can do can eliminate hail 
storms. They will continue to ruin 
crops this year, next year, and all the 
rest of your life. You simply cannot 
regulate hail storms, but you can pro. 
tect yourself against the damage that 
they cause. That is where hail insyr- 
ance comes in. The hail insurance com- 
pany takes the risk that you personally 
cannot afford to assume.” 





Wisdom from a 
Government Official 


“Hail insurance is intimately 
associated with the interests of 
the agriculturalist. Any plan 
evolved must embody in its pro. 
visions the fundamental principles 
of adequate protection at the 
lowest possible cost and a guaran. 
tee that every loss sustained will 
be paid in full. A system that does 
not measure up to this standard 
must eventually cease to operate.” 
—W. M. Seller, Deputy Super- 
intendent of Insurance, Province 
of Alberta, Canada. 











FACTS AND FIGURES 
(Continued from Page 5) 


suffers enormous losses, the mutual 


finds that it has been wiped out of’ 


existence. 

Since members are usually induced to 
join the association on the promise of 
certain benefits to be derived, when the 
mutual finds itself in bad straits, the 
members refuse to further co-operate, 
and for the reason that they have not 
been compelled to pay an adequate pre- 
mium in advance, it is found to be 
impossible to force the membership to 
comply with the contract made without 
considerable legal action, and this ex- 
pense will try the organization beyond 


you are simply afraid of what a hail the endurance of the remaining 
storm will do to your property. Noth- members. 
HNL NLA 








Every agent in an agricultural com- 
munity should represent a_ hail 
writing company. The selling oppor- 
tunities are almost unlimited. Every 
farmer is a prospect. 
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Fire Insurance Company, N. Y. 
Hail Department 
181 Quincy Street, Chicago, III. 
W. F. SWEAZEA, Manager 
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GREAT REPUBLIC 
INSURANCE COMPANY 


DES MOINES, IOWA 


ASSETS $452,645.33 


GENERAL AGENTS 


G. CARPENTER & CO., FARGO, N. D. 
C. ROBERTS, OMAHA, NEBR. 

J. CARROLL, 
m. F. BAGLEY INVESTMENT CO., TOPEKA, KAN, 
.R. WILLIAMS, ENID, OKLA. 
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A Brief History of Hail 


Insurance on Growing Crops 


N THE old world the subject of hail 

insurance on growing crops is not 

new as its history runs .back for 
over a century. In certain European 
countries the hail insurance companies 
are granted government subsidies. In 
Bavaria this form of insurance is con- 
ducted by the government. In Bulgaria 
and Servia hail insurance was made 
compulsory by law some years ago. 
In Germany a few years before the war 
the total liability written was about 
$300,000,000. 

In the United States and Canada the 
business of writing hail insurance on 
growing crops is of comparatively re- 
cent origin. From what information it 
is possible to obtain it appears that 
the first organization to write this class 
of insurance in the United States was a 
small mutual which was organized by 
tobacco growers in the State of Con- 
necticut about the year 1880. It oper- 
ated for several years and then went 
out of existence. Another mutual was 
organized in the same state in 1887 
and it is still doing business. In 1889 
four mutual hail companies are reported 
as doing business in the state of North 
Dakota. Since that time many mutuals 
have been organized in the several 
states most of which operated for a 
short time and then passed out of ex- 
istence. 


A JOINT-STOCK company took up 
the writing of hail insurance in the 
state of Minnesota in 1883. During 
the following year this company was 
doing business in the Dakotas, Ne- 
braska and Kansas, and by 1898 it had 
included in its territory the states of 
Oklahoma, Iowa, Colorado, Texas and 
Wisconsin. Since that time over fifty 


joint-stock companies have entered the 
field for this class of insurance, and 
now the business is written in prac- 
tically every state in the Union. 

In 1911 the State of North Dakota 
put into operation the first state hail 
insurance law which offered this form 
of coverage through a state hail insur- 
ance department. Later the states of 
Montana, Nebraska, Oklahoma and 
South Dakota enacted laws providing 
for the operation of state hail insurance 
departments. 

During the period, 1902 to 1908 in- 
clusive, the Province of Saskatchewan, 
Can., conducted a provincial plan for 
writing hail insurance. While the indi- 
cations are that the plan was not a 
success for the reason that inadequate 
rates were charged, it is also argued 
that the plan was a political one and 
the scheme was soon abandoned. Later 
a municipal plan was adopted under 
which the various municipalities may 
vote to operate under a scheme which 
provides for associating themselves 
with other municipalities for the pur- 
pose of writing hail insurance on grow- 
ing crops under the direction of a board 
which they elect. In 1906 the Province 
of Alberta commenced the operation 
of a hail insurance department. AIl- 
though public opinion pointed to mal- 
administration as the reason for failure, 
it is apparent that the rates charged 
were inadequate, and in 1912 the plan 
was dropped. Since then the municipal 
plan has been adopted by some of the 
municipalities something in the same 
manner as that provided for in Sas- 
katchewan. 

Joint-stock companies took up the 
business in Canada about the year 1903, 
and since that time many companies 
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(Picture from W. A. Gordon.) 
The straw hat in the foreground shows how little is left of this winter 


wheat crop. 
storm came, 


In this case, the field was somewhat spotted before the hail 
the uneven crop being the result of poor farming methods, 


Losses of this kind are especially difficult to settle, as it is no easy matter to 


decide just how much damage is due to hail. 


This crop could probably not 


have been harvested, even if there had been no hail, but the assured collected 


a hail loss. 


have entered the field, and at the pres- 
ent time about forty-one of these com- 
panies are operating in Canada. 


N THE beginning the business was 

developed largely through experi- 
mentation, as very little information 
was obtainable in regard to the relative 
hail hazard as it existed in the different 
localities. Many of the mutuals were 
organized by groups of individuals who 
had very little knowledge of under- 
writing principles, and who did not take 
into consideration the vast difference 


between the fire hazard as applied to 
farm buildings, and the hail hazard as 
it existed in relation to fields of grow- 
ing crops. Some unscrupulous persons 
formed mutual companies for the pur- 
pose of making enormous profits for 
themselves rather than having in mind 
the safeguarding of the interests of the 
policyholders. By reason of these con- 
ditions in the beginning: many farmers 
had unsatisfactory experience in dealing 
with insurance companies, as in many 
instances their losses were unsatisfac- 
torily adjusted, in other cases the losses 
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ecurities Fire Ins. Co. 


ERVICE 
Capital $1,000,000.00—Fully Paid 


Hail Insurance is not a side line with us—we specialize in it. 
We operate in practically all territory in which Hail Insurance is written. 


FOR INFORMATION 


AND RATES, WRITE 


W. S. Hazard, Jr., Vice-Pres. and Mgr. Hail Dept. 


Home Office, Masonic Temple, Des Moines, Iowa 
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Western Department 
' Alfred Stinson, Secretary 


137°So. La Salle Street 
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—but his Fidelity-Phenix policy 
sheds 'a glad light on the 
situation 
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Many a farmer in years past has relied on this 
company for its square treatment, prompt ad- 
justment and quick settlement of all just claims. 
And this year, too, many more will say, ‘‘We’re 
all right—We’re in the Fidelity-Phenix.”’ 
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We write hail insurance on the following crops: 


Corn 
Alfalfa 
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Peas 
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There are still some opportunities for live jagents 
to represent us. Convincing advertising litera- 
ture, experienced fieldmen and SERVICE plus 


will make it worth while. 
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FIDELITY-PHENIX 


Fire Insurance Company 


C. R. Street,*President 


Home Office: 80 Maiden Lane, New York 


Pacific Coast Department 
C. E. Allan, Secretary 


Insurance Exchange Bldg. 
SAN FRANCISCO 


Canadian Department 
W. E. Baldwin, Manager 
17 St. John St. 
MONTREAL 
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were not paid, or the loss was prorated, 
or additional assessments were made 
against the policyholders in order to 
raise the necessary funds for payment 
of losses and expenses. 

At the present time the business has 
been developed to an extent such that 
the business as written by joint-stock 
companies has been proven to be satis- 
factory to both the policyholders and 
the company. 

In order that the business may be 
more clearly understood the three dif- 
ferent kinds of organizations which 
now write hail insurance will be fully 
discussed in the order mentioned as fol- 
lows, viz.: 

1, MUTUAL HAIL INSURANCE 
COMPANIES, which as a rule limit 
their business to writing insurance on 
growing crops indemnifying against 
loss or damage caused by hail. Usually 
the Hail Mutual Insurance Company 
has a very small cash reserve and the 
members contract for coverage by pay- 
ing a small premium in advance, and 
agreeing to pay such assessments as 
may be found necessary for the pay- 
ment of expenses and losses, or they 
agree to accept pro rata payment of 
losses in case the expenses and losses 
exceed the premium income of the or- 
ganization, 

2. STATE HAIL INSURANCE 
Some states have passed laws which 
provide for writing hail insurance 
through state boards or departments, 
under whose direction and control state 
hail insurance funds are administered. 

3. JOINT-STOCK FIRE INSUR- 
ANCE COMPANIES—These organi- 
zations, as the name implies, are or- 
ganized under the laws of the state 
where the charter is obtained, and are 
required to have a cash capital which is 
derived from sale of stock to stock- 
holders, and in addition to the cash cap- 
ital they carry a reserve which is 
presumed to be sufficient to pay all 
expenses of operation and maintain a 
fund sufficient to pay all losses which 
may occur. 
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Acquiring Experience in 
Writing Business on Fruit 


T IS evident that as time goes on 

hail writing companies will widen 

their activities so as to include the 
writing of crops other than those now 
written. Very little has been done 
along these lines, with the exception 
of the experimental work carried on 
by the Hartford. This company has 
had some experience in writing straw- 
berries, plums, peaches, apples and 
pears in middlewestern territory, and 
melons in Colorado. No company has 
any hail insurance experience on fruit 
or vegetables, and in order to make a 
start of some kind the Hartford has 
charged a flat rate of 5 percent, the 
same rate being charged for barley and 
ve. 


HE company has written only a 

comparatively limited amount of 
business on fruit, but has, nevertheless, 
been able to decide from the experi- 
ence already gained that there should 
be some variation in the rate and that 
a smaller premium should be charged 
on apples. In other words, it is seen 
that the hardier fruits are not so 
severely damaged in a hail storm; and 
that tomatoes and soft fruits and vege- 
tables are completely ruined by a hail 
storm that causes only a partial loss 
to apples, pears and peaches. 

It is felt that there is a big field 
for business among the apple growers 
of the country. The Hartford has 
written considerable hail insurance on 
apples in West Virginia, and, as a 
more satisfactory plan for writing fruit 
business is evolved, considerable prem- 
ium income will undoubtedly be re- 
ceived from the peach growers of 
Michigan. 


NY company taking up the writing 

of hail insurance on fruit at this 
time would simply have to feel its way 
along, and alter its plans and rates with 
the accumulation of experience. Itisa 
field that is practically unexplored, and 
the Hartford will have to revise its 
rates and forms according to the re- 
sults obtained on the various classes. 
It is willing to continue and even reach 
out further in its hail insurance opera- 
tions because of the large premium pos- 
sibilities. When the probable loss 
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ratio on a particular class has been 
more or less accurately established, the 
company can make a stronger drive for 
premiums with some hope of coming 
out on the profit side of the ledger, In 
the meantime, it would not be surprig. 
ing to see some of the other farm ang 
hail writing companies get into the 
game and take up the writing of hai 
insurance on fruit. According to the 
records of the United States Depart. 
ment of Agriculture, the principal fryit 
crops of the country and their relative 
importance are as_ follows: Apples 
peaches and nectarines, grapes, straw. 
berries, oranges, plums and prunes 
pears, cherries, raspberries and logan. 
berries, blackberries and dewberries 
lemons, apricots, pomeloes and cran. 
berries. 














(Picture from W. A. Gordon.) 
This shows a portion of a 70-acre field of rye. Insurance of $30 an acre 
was carried in three companies and a total loss allowed. The storm that caused 
this damage was particularly severe, laying low all the crops in the community. 








' LINCOLN, NEBRASKA 
Nebraska and Colorado 
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TWO GRAND OLD COMPANIES 


Organized 1824 


UNITED STATES 


| FIRE 
INSURANCE COMPANY 
: of 


NEW YORK 


F. M. Gund, Manager 
WESTERN DEPARTMENT 
Freeport, IIl. 


| 
Organized 1822 | 


Th 


NORTH RIVER 
INSURANCE COMPANY 


NEW. YORK 
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HAIL DEP 


Sioux Falls, S. D. 


North Dakota, South Dakota, Minnesota 


A 


Freeport, Illinois 


Correspondence Solicited. 


Geo. B. Campbell, General Superintendent 


HAIL DEPARTMENT 


The writing of HAIL INSURANCE is HIGH PRESSURE business and the company which best serves its agents is the 


| ‘one that keeps up this HIGH PRESSURE during the entire season, from the sending out of the supplies until the losses are paid. 
PROMPTNESS IS ESSENTIAL TO EFFICIENCY. 


| In order that our agents may receive the full benefit of our HIGH PRESSURE METHODS, we maintain offices of the 
| 


Hail Department in the following cities adjacent to the territory served: 


Illinois, Indiana, Iowa, Missouri 


TOPEKA, KANSAS 
Kansas and Oklahoma 


Nebraska 
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During the storm the farmer realizes 
that the destruction of his crops means 
the destruction of his main source of 
income and the results of a year’s labor. 





T is easy to sell an American 

Eagle policy—our unquestion- 
able reputation and standing are 
recognized by the wise farmer. 
The agent will find that HAIL 
INSURANCE, even though a 
“specialty line’ with him, is one 
of the most attractive regular 
lines to the farmer. 








“AMERICA FORE’’ 





USE American Eagle HAIL IN- 
SURANCE as an opening wedge 
into the rest of the profitable farm 
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EAGLE 
FIRE INSURANCE COMPANY 


80 Maiden Lane - - - New York City 
Cash Capital $1,000,000 


Norman T. Robertson, Pres. 
Western Department Pacific Coast Department 
E. A. HENNE, Secretary Cc. E. ALLAN, Secretary 
207 W. Jackson Blvd., Insurance Exchange Bldg. 
CHICAGO SAN FRANCISCO 
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E.. J. Miller 


General Agent 


HAIL 
INSURANCE 


311 Gas and Electric Building 


DENVER 


Colorado 


UNDERWRITER 
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Before the Storm Strikes 























HAIL INSURANCE-- SERVICE 


The following is typical of many letters received from 
our Hail Agents: 








“It is indeed a pleasure to feel that we can go out 
among our customers and be received with a good 
feeling towards what we have to offer, and we want 
to thank you for making this spirit possible through 
your assistance and up-to-date methods of han- 
dling the business sent you during 1920.’’ 


WE EMPHASIZE SERVICE, FINANCIAL STRENGTH 
AND WIDE EXPERIENCE 


« 

as essential factors in writing Hail Insurance. Proof 
of our qualifications to serve you well in these respects 
is yours for the asking. 


BANKER AGENTS WANTED 


in unoccupied territory, South Dakota and Minnesota. 


WRITE TO-DAY! 


HAZARD & MORTENSON 


**Hail Insurance Only—Superior Service” 
Security National Bank Building 


SIOUX FALLS SOUTH DAKOTA 











State Agents South Dakota and Minnesota for the 
Hail Department of the HAWKEYE SECURITIES 
FIRE INSURANCE COMPANY of Des Moines, Iowa 








(Picture from J. B. Cullison.) 


Here is a fine, healthy stand of Kansas wheat. This photograph is in strik- 
ing contrast to others to be found elsewhere in this issue showing crops that 





were in as good condition as this one before being totally destroyed by hail. 


Complete List of Hail Companies 
GROUPS 


ing hail insurance in the United 

States. Last year at the beginning 
of the season 60 companies were in the 
hail field. Some of the companies that 
wrote the line a few years ago, and de- 
cided to discontinue it, are again writ- 
ing the class. It is evident that before 
many more years have passed all farm 
companies will also write hail business. 
Several well established, strong fire 
companies decided to take up the writ- 
ing of hail insurance during the past 
year. A complete list of the companies 
now writing hail insurance is shown in 
the subjoined: 

INDIVIDUAL COMPANIES 
Liv. & Lon. & Globe 


} ERE are now 69 companies writ- 


Agricultural 








American Equitable 
American, N. J. 
Atlas, Eng. 
Automobile Ct. 
Bankers, Neb. 
Camden 

Cent. States, Kan. 
Federal F. & M., Col. 
Glen Falls 

Globe & Rutgers 
Grain Belt 

Great Republic 
Hawkeye Securities 
Henry Clay 

Hudson 


Majestic, Kans. 
Merchants, N. Y. 
National Amer. 
National Union 
No. Amer. Natl. 
Ohio Val. F. & M. 
Omaha Liberty 
Peninsular 
Phoenix, Eng. 
Phovidence- Wash. 
Queen City 

St. Paul F. & M. 
State, Ia. 
Westchester 


Aetna 
North America 
Springfield 


set 8 
American Eagle 
Continental 
Fidelity Phenix 


ss? 


American Alliance 
Great American 
Rochester Dept. 


*es 


Hartford 
Citizens, Mo. 
Northwest. F, & M. 


7> + ® 


National Ct. 


Columbia Fire Und. 


Mechanics & Trad. 
s+ * 
Connecticut 
Equitable F. & M. 
Phoenix, Ct. 


*_* * 


Firemen’s N. J. 
Girard F. & M. 


Mechanics, Pa. 
Firemen’s Und. 
e ses 
Home 
Franklin 


City of New York 
Hibernia Und. 


ses 
Minn. F. & M, 
Globe Fire Und. 
ses 
Security Ct. 
New Haven Und. 
ess 8 
Twin City 
Middlewest Und. 


United States Fire 
North River 


sss 


Niagara 
Niagara Det. Und. 


No. Brit. & Mere. 
Pa. Fire 
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Want $12 per Acre 
Hail Limit Extended 


A few of the big hail writing com- 
panies are beginning to feel that the 
time has come to increase the writing 
jimit from $12 an acre. The contention 
is made by some of the companies with 
large financial resources that they are 
hampered in being limited to a liability 
of $12 when values have so greatly in- 
creased. It is argued by some of the 
companies that a few years ago when 
crop values were much smaller than 
now, the average acre of grain was 
not properly insurable for more than 
$12, but that today in many sections of 
the country, it would be safe and sane 
underwriting for a company to ac- 
cept from $35 to $40 an acre. Tt 1s 
also pointed out that where an assured 
wants full coverage, companies cannot 
write in excess of $40 an acre and that 
this is done by writing a policy for $12 
an acre in three companies and the 
extra $6 in a fourth company. The 
issuing of several policies is by no 
means as Satisfactory as complete 
coverage in one company. 


Designed to Protect Small Ones 


The present limitations were made 
at the time the hail conference was 
organized a few years ago. In framing 
the rules the hail writing policy of the 
St. Paul Fire & Marine, the oldest hail 
writing company, was very largely fol- 
lowed. When the Hail Conference was 
organized, there were a number of 
small and medium sized companies in 
the hail field and the $12 per acre 
limitation was probably made effective 
to prevent a few of the big companies 
from running away with all of the pre- 
miums. 

Keeps Liability Seattered 


Underwriting policy also guided the 
action of those who framed the rules 
at that time. The $12 limit means 
that no company can accumulate on 
one section of land a hail liability in 
excess of $7,680. It was felt that by 
making these limitations fairly low, 
companies would get a good scattering 
of business and keep within safe boun- 
daries. Now that experience has been 
gathered and companies have com- 
menced to learn where the undesirable 
sections are, it is contended that larger 
limits could be used in some sections 
by companies caring to extend them- 
selves beyond the present figure. 
There are now 72 hail companies in the 
field and the desire for higher limits 
comes, of course, from a comparatively 
few of the larger companies, so that 
a change in the rules is not likely to go 
into effect during the coming season. 
The St. Paul, one of the most important 
factors in the hail field, is not a mem- 
ber of the conference. 


Business Easy to Write 


Hail insurance is easy to write. It 
Provides the agent with a quick turn- 
over. The business is written in the 
spring and expires in the fall. It is 
easy to handle, satisfactory to the as- 
sured, and brings the agent 15 percent 
commission on all business written. 
Hail writing agents do not have to 
Write their own policies. They merely 
ll out an application in duplicate, on 
which is shown the location of crops 
msured. Upon the application is printed 
a diagram of a section of land (640 
acres) and this is divided into small 
Squares, representing ten acres. The 
agent indicates on the diagram the ex- 
act location of the insured crop, and 
mails both the application and the dup- 
licate to the company. The company 
sues the policy and the insurance is 
effective within 24 hours from the hour 
and date of the actual signing of the 
application, or if the risk is not ac- 
ceptable the assured is so notified 
within 72 hours. There is no red tape, 
NO tuss, no misunderstanding, or no 
complicated rate sheet, the mysteries of 
which must be solved before the busi- 
ness can be written. 


HAIL INSURANCE NUMBER 














Right in the 
Heart 


Right in the heart of the best hail 
territory at McPherson, Kansas, is 
located the office of THE SHAW- 
BAGLEY INVESTMENT COM. 
PANY, Hail Specialists. Policies are 
issued and claims paid from the office, 
making certain the best of hail insur- 
ance service. 


Twenty years’ experience has qualified 
Shaw-Bagley in the Hail insurance 
business. 


Hail insurance is a money maker 
for the insurance agent who will 
go out after the business. He will 
make more money if he represents 
Shaw-Bagley, because he will have the 
benefit of Shaw-Bagley’s experience 
and service. 


Turn over a new leaf, and get in on 
the hail insurance commission harvest 
this year. Write to 


THE SHAW -BAGLEY INVESTMENT COMPANY 


Hail Insurance Specialists 


McPherson, Kansas 
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stment & Inspection Co.) 

This was once a splendid field of wheat nearly ready for harvesting. This 
photograph shows plainly the length of the stalks, and that, had there been no 
hail storm, the owner of this wheat would have harvested an excellent crop. 
There is very little salvage to a field damaged in this manner. 





Apple Form Used by Hartford 


ERE is the fruit form used by the Hartford Fire in writing apples in the 
H middle west. Through the use of this form the apples may be written three 

ways—on a per barrel basis, on a per tree basis or on a per acre basis. The 
form has been carefully worked out and was drawn up after consultation with the 
heads of several apple growrs’ associations. The Hartford charges a 5 per cent 
rate for hail insurance on apples. 

Supplemental application and form of policy to be attached to regular hai 

contract and to become and form a part thereof, superseding all clauses and congj- 
tions in policy and principal application in conflict herewith. 
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Give approximate dates at which trees were last sprayed.............. (Decline 


application unless trees have been sprayed at least once during present season.) 

It is understood and agreed that this policy will not take effect on the above. 
described crops until the fruit is set, and IN NO EVENT SHALL THIS COMPANy 
BE LIABLE FOR LOSS OR DAMAGE RESULTING FROM INJURY TO BLOSSOMs 
FROM ANY CAUSE WHATEVER. 

The intent of this insurance being to cover only marketable commercial fruit, 
it is understood and agreed that this company shall not be liable for loss or damage 
to blighted, worm-cast or diseased fruit of any character. 


It is further agreed and understood that in case of damage from causes other 
than hail, and damage by hail occurs, the company shall be liable only for the 
percentage of direct damage by hail after deducting the percentage of damage from 
other causes, if any. 

In case of loss the company reserves the right to defer settlement until time 
of packing. 

Paragraphs 3 and 4 of “Policy Stipulations and Agreements” as to payment per 
acre in case of loss is hereby eliminated and the following substituted: 

In event of the total destruction by hail only of the crop or crops insured here- 
under, the liability of this company shall be limited to not exceeding the amount 
of insurance per barrel, per tree or per acre named herein, and in no event shal! 
this company be liable for more than the amount of this policy. 


If this policy is issued on a “per barrel” basis, the liability of this company 
in event of loss shall not exceed such proportion of the amount insured per barrél 
as the estimated yield of commercial pack apples bears to the actual yield, and to 
ascertain and determine the actual amount of damage hereunder, it is agreed that 
any loss (unless total) shall not be adjusted unless by agreement until the crop 
is harvested, at which time the assured agrees to separate the apples into damaged 
and undamaged commercial pack, and the actual amount of loss and damage shall 
be limited to the difference between the market value of the undamaged commercial 
pack and the market value of the apples damaged by hail only. 


If there be other insurance, whether valid or not, this company shall be liable 








THE CONNECTICUT 
FIRE INSURANCE COMPANY 


HARTFORD, CONN. 
Hail The Season’s Here! Hail 


A Strong Company with an Up-To-Date Farm Department 
Writing All Classes of Farm Property 
Including Automobiles, Tractors 
and Threshing Outfits 


| FIRE-LIGHTNING -WINDSTORM-CYCLONE and TORNADO 














= HAIL INSURANCE ON GROWING CROPS 














TERRITORY OPEN FOR LIVE AGENTS 


Service FARM DEPARTMENT — Efficiency 


1601 Insurance Exchange 
WEBB M. ELLIOTT, Manager CHICAGO, ILL. J. V. RICHARDS, Assistant Manager 
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HAIL INSURANCE NUMBER 


for its pro rata part of any loss, not exceeding the limit per barrel or the amount 
of this policy as proven above and ascertained as provided herein. 


No liability shall extend to this company for loss or damage to culls or to 


apples not harvested. 


In the event the insurance is accepted on a “per tree” or “per acre” basis, it is 
nereby understood and agreed that in the event of the partial destruction by hail 
only, of the crops, or any part thereof, described in this policy, the amount payable 
per tree or per acre under this policy shall not exceed such proportion of the 
amount per tree or acre, named herein, as the damaged portion of said crop or 
crops, bears to the sound conditions of the particular crop or crops damaged, had 
no loss or damage by hail occurred, and in determining the measure of such loss 
or damage, the cost of picking, gathering, or marketing the damaged portion shall 


not be considered. 


There can be no abandonment by the assured, of the property herein described. 
It is understood and agreed the word “noon” herein means noon of standard time 


at the place of the loss or damage. 








—— 


Advice for New Adjusters 
From Old Timer in the Game 


ing, wait about a week before mak- 

ing adjustment. This will give the 
crops time to straighten out, and the 
appearance will be very much improved. 
Also the farmer feels different regard- 
ing his loss, as immediately after the 
storm he feels discouraged. 

If the crops are ripe, you cannot 
adjust too quickly. The first thing to 
do is to agree with the farmer as to 
the number of counts to be made in 
the field—two, three or four—and what 
part of field counts shall be made in 
and that loss be adjusted as per counts 
made. 

Then, count 100 straws, both perfect 
and broken ones. After you have done 
ihis, tear up the wheat at each end of 
what you count in order that there will 
be no misunderstanding. Then, take 
your knife, cut off the broken ones and 
hand them to the farmer to hold. If 
you try to break them, you will very 
frequently break other straws, so use 
the knife. If you have ten broken ones 
out of the hundred, that is a ten per- 
cent loss in this particular spot. 

After this, carefully examine the in- 
iured heads and use your own judg- 
ment. You can count the number of 


[' THE crops are green and grow- 


grains that have been destroyed and 
what are left. See what proportion 
of each head is destroyed. Then, you 
might take two, three, four or five 
heads and call that one percent more, 
or whatever it might be, as a head loss. 


HEN grain is ripe, you will have 
to consider the shell loss. The 
farmer will say, “Right after the storm, 
my ground was covered with shelled 
wheat, and now it does not show.” In 
cases of this kind, I frequently take 
three or four good heads of wheat, 
rub them in my hands until all the 
grain and chaff is loosened, then -scat- 
ter it in the drill rows along the straws 
that are being adjusted. Three or 
four heads of wheat treated in this man- 
ner will show up very well, as the chaff 
is lying there as well as the grain. 
Of course, after the storm, the chaff 
and the grain is beaten off and the 
ground looks nearly the same. Then, 
ask the farmer if his field looked any- 
thing like that, and usually he will say, 
“Yes.” If so, say to him, “Well, you 
have then a three percent or a four 
percent (or whatever the case may be) 
of shell loss.” Let him understand that 
part of the shell loss came from shat- 
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If this contract covers “per tree” I hereby declare that the trees enumerated 


in the above schedule, 


represents the total number of trees of. productive age 


located above, and this statement shall constitute one of the conditions upon which 


this policy is issued. 


If this policy covers ‘{per tree” or “per acre’ 


’ 


and if loss occurs I agree that the 


fruit will remain undisturbed for eight days from date upon which loss is reported 
by me in order that the company may view the same. 


I further agree that this insurance shall not become effective until this appli- 
cation is received and approved by the company. 


I understand that the execution of this supplemental application is in support 


of and subject to all the relative condit 


i 
i et er GEE o a cae en dees 19 


Witness: 


ons of the main application both executed 





tered heads, upon which you have al- 
lowed full loss on account of the straw 
being broken. 

HEN the wheat is in or coming 

out of the boot and is struck by 
hail, there is a loss something similar 
to the head loss. The beard will catch 
and curve the head. This, however, 
usually is a very slight loss, as only a 
few grains of each head will be blasted. 
Figure this the same as you did the 
head loss. 

In adjusting losses when the straw is 
green, do not take any notice of the 
request which very often will be made 
by the farmer that the straw is dam- 
aged underneath the outer sheath. 
They at times will want to strip back 
this sheath, and as the straw is very 
delicate and sappy, little indentures will 
be made by handling, and the farmer 
will say that this has been caused by 
hail and will fall before the grain is 
mature. They also will say many things 
that they happen to think of. We, 
however, under no circumstances pay 
attention to this, as it is only imagi- 
nary. 


HEN you adjust wheat after the 
grain is mature, you will find it 
very difficult to make an adjustment in 
the grain that is standing. The straw 
will be broken and the heads hanging 
down. The farmer will say this head 


is too low; the machine will cut the 
straw, and it will drop. You will say, 
“Guess you can get it all right; the 
reel on the binder will knock the straw 
and it will fly up,” and all that kind of 
talk, which is very true. But you 
cannot agree which heads will be lost. 
In this case, I always go to the stubble, 
count 100 straws in the stubble, make a 
mark on each end, then I count the 
heads that have been cut off and are 
lying around in the stubble or are in 
the row on each side of the stubble. 
For example, there are 40 heads lying 


there. Divide this by two, and you 
will have the loss of heads that was 
actually sustained. You divide the 


number by two because you are count- 
ing in the space on each side of the 
drill rows. You can, if you desire, 
just count the one space, but I always 
take both spaces, as it makes a bet- 
ter average, and, of course, as there 
are two spaces of the drill rows, you 
divide by two. 


HE farmer need not say what heads 
he can get and what heads he can- 
not get. All the heads that are not 
lving on the ground are either in the 
shock or in the stack, and I can as- 


sure you that one can make much 
better adjustments this way. Some 
times, it takes a little talk to convince 


the farmer (as he does not care to be 
convinced) that he has all the rest of 
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the heads, but nevertheless, the fact is 
so. Of course, he is entitled to a small 
percent of loss on account of some of 
the heads being in the bottom of the 
bundle, in case he shocks his wheat 
and that this grain will be damaged. 

This is very true and must be con- 
sidered, but if you will examine the 
bundles carefully, you will find that it 
is a very small percent that you will 
have to add for this damage. 

If the farmer, however, stacks his 
grain, he does not sustain this loss. Of 
couse, he will argue that on account of 
the hail the crop is harder to handle 
because the straws tangle, and things of 
that kind, but as you understand, we 
do not take into consideration matters 
of this kind. 


F COURSE, the best way to do is 

to ask the agent if there is any 
Hessian fly in the community. He 
very likely will advise you regarding 
that matter. Still, as you go into the 
field, if you see wheat straws that ap- 
pear to be bent over from just above 
the ground, at a distance you would 
imagine that hail had struck them, but 
when there is Hessian fly in the wheat, 
you will always find straws after a 


THE NATIONAL 


storm that appear to be broken near 
the ground. (In fact, some will be 
broken entirely off) but if you will 
take hold of one and pull steadily, 
the straw will pop. 

If it has “been struck by hail, you 
will pull the wheat up by the root, but 
when the damage was caused by fly, 
it will always break. If you will ex- 
amine the straw closely, where it is 
damaged, you will find an indenture in 
the straw where the egg had been laid, 
and very frequently the egg or the 
covering of the egg itself. It resembles 


a flax seed. 
The farmer will, when you talk Hes- 
sian fly, in many cases say, “Well, 


there was not any Hessian fly in the 
field before the storm. The straws 
were all standing,” and he is right, 
but the part of the straw where the 
egg was laid had been weakened and 
the wind blew it down. 

I would also suggest in making ad- 
justment that you never adjust on the 
edge of the field. Always walk into the 
field a rod or two. Also carefully ob- 
serve that you are not making an ad- 
justment near where possibly some 
rabbits or gophers have nested, as they 
will cut the wheat. Sometimes stock 
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has been in the field and trampled 
same down. 

Be very careful regarding joint loss. 
It is caused by over-ripe grain and it 
will begin to fall from the top joint. 
It will appear in patches throughout 
the field. If you will examine it, you 
will find the joint broken exactly in 
the center. The farmer will invari- 
ably say that hail broke it, but I can 
assure you that if there had not been 
hail in the field, this damage would have 
been there. In order to prove to the 
farmer that it is not hail, take a straw 
of wheat, jerk it any way you want, 
and it will break on either side of the 
joint. 

It is impossible to break a wheat 
straw in the middle of the joint, and, 
of course, if you cannot break it there, 
hail could not. 


Have Accurate Statistics 


Companies writing hail insurance now 
have statistics covering a period of 
about 27 years. The hail insurance re- 
sults are yearly tabulated by counties. 
The hail companies have at their dis- 
posal the figures concerning every 
county in the country. They know 
just where the hail storms have oc- 
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curred, and how much damage they 
have done. Hail insurance rates are 
therefore, equitable and just. The ter. 
ritories where the greatest hazards 
exist are charged a higher Premium 
than the sections where hail storms are 
light and infrequent. It is really 
merit system of rating. Rates yary 
from 3 percent in the territory where 
the experience has been favorable to 
18 percent in parts of Colorado anq 
North Dakota where the companies 
have repeatedly lost money. In fact 
18 percent does not cover the hazards 
in some sections, but it is practically 
impossible to collect a higher rate than 
this. Practically all of the hail writ. 
ing companies will insure under regular 
forms wheat, oats, barley, flax, spelt 
rice, corn, Kaffir corn, Milo maize 
broom corn, sorghum cane, millet, 
alfalfa, Sudan grass, timothy, clover 
and potatoes, sugar beets, beans and 
peas when grown as field crops, A 
few companies will insure growing 
fruit and undertake other special forms 
of hail insurance, but these are merely 
side lines of the hail business and do 
not mean much from the standpoint 
of premiums. The great bulk of the 
hail business is written on growing 
oats, wheat, barley, rye and corn. 
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When the farmers 




















are wakened at night by a hail storm 
the first thing they think of is their crops. 


Insurance They Need 


When you are casting around for a good com- 
pany to write hail insurance for, the first com- 
pany we want you to think of is the 


State Insurance Company 
Third Floor, Hippee Building 
Des Moines, Iowa 


in your community 





Not Worry ! 






































This Company is one of the Pioneers in the writing of 


HAIL INSURANCE 


| and we have kept abreast of the times. 








Policies issued promptly and losses paid without delay from the 
following offices: 


The Shaw-Bagley Investment Company 
General Agents 
McPherson, Kansas 


Colorado — Kansas 
Oklahoma— Texas 


Reynolds, Morrison, Rathburn Company 
General Agents + Nebraska 
Fremont, Nebraska 


North Dakota to: 
Globe Fire Under- 
writers Agency only 


Morton Page and Son, Genera! Agents 
Fargo, North Dakota 


| Minnesota — Mon 
“ | Home Office - tana—North Dakot: 
South Dakota 











Minneapolis Fire and Marine Insurance Co. 


| GLOBE FIRE UNDERWRITERS AGENCY 
| McKNIGHT BUILDING MINNEAPOLIS, MINNESOTA 
| 









Cash Assets Over One Million Dollars 



































reat American 


Insurance Company 
New Dork 


CAPITAL $10,000,000 


This great company offers unusual faci- 
lities and service to its agents who write 


HAIL 


Inquiries addressed to any of the Hail 
Department offices or to the Chicago 
office of the company will bring in- 
formation worth while. 














HAIL DEPARTMENTS GREAT AMERICAN INSURANCE CO. 


For Kansas and Oklahoma For Nebraska 
Bitting Building Brandeis Theatre Building 
Wichita, Kansas Omaha, Nebraska 

For Colorado, New Mexico and For N. Dakota, S. Dakota, Montana 

Wyoming and Minnesota 


Colorado Building 703 3rd Ave. South 


Denver, Colorado Minneapolis, Minnesota 


WESTERN DEPARTMENT 
76 WEST MONROE STREET 
CHICAGO 


W. H. SAGE, General Manaver 


EDMUND O. BASSE, 2nd Asst. Manager WILLIAM L. LERCH, Manager 





GEORGE B. SEDGWICK, Asst. Manager 


























































